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Are You Selling 
The Noiseless Typewriter 
Users in Your City? 


The Noiseless Typewriter 
does beautiful work when the 
proper typewriter ribbon and 
carbon paper are used. 


We make special ribbons for 
the Noiseless which will pro- 
duce beautiful letters and we 
make a number of kinds of 
Noiseless carbon paper to suit 
every need of the Noiseless 
user. 

There is no reason on earth 


why operators. of Noiseless 


machines cannot produce the 
finest work. The machine is 
silent, but the work produced 
by Multikopy carbon paper 
and Star Brand typewriter 
ribbons on the Noiseless pro- 
claims SUPREME QUALITY 
in tones that cannot be 
silenced. 

Under the Multikopy and 
Star Brands there is a kind of 
carbon paper and typewriter 
ribbon to suit every need of the 
business office. 


Stock These Brands Now and Fit Your Customers 
for Satisfaction 


F. S. WEBSTER COMPANY 


INCORPORATED 
338 Congress Street, Boston, Mass. 


Chicago 


New York 


San Francisco 


Gentlemen: Kindly tell me something abou 
and the Definite Selling Plan 


! 

| 

1 338 Congress St., 
l 

| 

! 

I 

! Name... 
1 

' 

i Address. 
1 

i City 


Philadelphia 


The F. S. Webster Company, Incorporated 


Boston, Mass 
t the Webster Way) 





Pittsburgh 
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{OFFICE APPLIANCES is a news and technical trade journal, 
serving the entire industry of office equipment. It covers the 
manufacture and distribution of office machinery, office devices, 
office furniture, office supplies and the entire range of commer- 
cial stationery. Its comprehensive news reports of the industry 
and its valuable special articles upon subjects germane to its 
field have given it unusual prestige. It serves a clientele com- 
Posed of managers and agents for the various office machines, 
devices and supplies, commercial stationery dealers and many 
of the largest corporations in the United States. It also reaches 
some dealers in fifty-four other countries who deal in American 
office equipment. 

fADVERTISING RATES upon application—only 
office equipment or directly related products eligible. 

{SUBSCRIPTION RATES payable in advance, in the United 
States and its possessions and Mexico—one year, $2.00; two 
years, $3.00. Canada—one year, $2.50; two years, $4.00. For- 
eign, all countries in the Postal Union, the equivalent of $3.00 
American gold for one year and $5.00 for two years. Remit- 
tances may be made by personal checks, drafts on New York 
or Chicago, Postoffice or Express Money Orders, or in American 
Postage Stamps or Currency if sent by registered mail. 


articles of 


Entered as Second-Class Matter, July 8, 1905, at the 


{The ownership of UFFICE APPLIANCES is vested solely 
in the officers of the company. No person, firm or corporation. 
either directly or indirectly connected with the business it repre- 
sents, has any share in its ownership or voice in shaping ite 
policy, which has in view at all times the best interests of the 
field it serves. It aims to discuss all subjects fairly, — = 
furnish its readers reliable information ow eg the 
and development of the office appliance industry. It wil auwwer 
any questions germane to its field to the best of its ability, and 
it asks its readers in all parts of the world to aid it with in- 
quiries and suggestions, to which it will give prompt and earnest 
consideration 

{CHANGE OF ADDRESS. Subscribers may have their matl- 
ing addresses changed as often as desired. In ordering sucb 
changes it is necessary that both old and new addresses he 
given. 

{CONTRIBUTIONS are invited upon any topics of interest tc 
this trade. All accepted monmtors will be paid for at space 
rates. Unaccepted manuscripts will not be returned unless post- 
age is enclosed by the sender. Correspondents should give their 
names and addresses, which will be withheld from publication 


if desired. 
Postoffice at Chicago. Tll.. under Act of March 3, 1879 
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These advertisements present the 
products of the leading manufac- 
turers in each division of the in- 
dustry. Because of the ground for 
honest differences of opinion the 
publishers obviously cannot un- 
dertake to guarantee transactions 
between advertisers and custom- 
ers. They do, however, offer their 
service in resolving any disagree- 
ments between advertisers and 
customers, which result from re- 
lations established through the 
journal. 
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Adams, Henry T., Mfg. Co 2032 Check Gecters e ee eecesercece Reynolds Envelope Gealer G8. .. ces vee 226 
toorum & Pease Co........... 142, 165 Kolhaas Co.. The eon Rivet-O Mfg. CO. cc cccesvccsces geteeses . 234 

Blanks for Bonds and Stocks. eee, Pee eee 205 Standard Envelope Sealer Mfg. Co. ...... ..218 
Goes Lithographing Co. .......... 73 Mever & Weathe ; 15 Envelopes. . 

Rl Nt a Oi A oti ee a 29 Coin aoe eee 0 Bushnell, Alvah, ©o. .....+ssseeeseeeeeee -193 

Bond Boxes. iam c 2 rAd The nee Diemer, John F., CO. ose seeees teers <> mete 
Corry-Jamestown Mfg. Corp’n.... 214 Cunpheldere + day “ WO eee e cence ee enes 233 National Fiberstok Envelope Gis + cannes 198 
ee Be WOOO OM. ideas ci aucesscceceane 178 American Clip Co ‘a Northwestern Paper Goods ©0.......++5..++ 237 
General Fireproofing Co. ....... 114 Amserieas: Mate te a Smead Manufacturing Co., The ..... 184, 210- 
Globe-Wernicke Co., The........... . 96 Copying Devices 5 2S See tee Re See ee “a Tension Envelope Co, ... ss tencscecceseoees 2 
Meilink Steel Safe Co., The.......... 74 Yawman & Erbe Mfg. Co 163 United Gentes Tineeiage: tke Aeeresrarenee 
Metal Office Furniture Co. ..... ; 85, 171 Cstumen, iatia ea > ~ Erasers. 1 
Steel Equipment Corp'’n.............. -118 Conrades Mfg. Co o7 Argus Mfg. Co. ........ ee eee eee eee 183 

Book Cases. ~ssewagas et yg lala daladetetetel oda Au Aa 7 Dixon, Joseph, Crackle O68, <0 vise cesesenee 170 
Browne-Morse Co. .«.<c«csccesc-s.148 4 5 6 rallye Purnire | abe eiataemsit cape” . + Faber, Eberhard .....-.-0+eeeseeeeeeenees 109 
Globe-Wernicke Co., The............ a6 Globe-Wernicke Co.. The e eecercereveeses Miller Bros. trees ceeeeccesecesosceseees 227 
Guan Paraiture Co. ....... ona ade ee ees Xn. 0. K. MEE. Co... . esses ene eeee eens senes 232 
Macey Co. PEER LR RE Wa 108 ee 206 Pittsburgh Tw. & Supply Co. .....-++++++- 195 
Shaw-Walker Co...... se aah *"I78 \idrich Mfe. C nes Roberts, Weldon, Rubber Co, .........++++ 229 
ae Wi Bie ee im1.2°3 4 Seamer ie Be ree ee eee eee eneeees » 225 Kush Braser 00... 2 .06<0csces2s0056 sanedes 220 
Yawman & Erbe Mfg. Co. 163, 4 Ireland & Matthews Mfg. Co. : "125 ~=—s Byelote and Eyelet Paper Fasteners. 

Deak Mathers. Sula Maun OR. vows cdvanede 162 Machine Apetianee Ne Re 217, Fo 
American Clip Co...... ee ny eee .. 92 = : — xq Rivet-O Mfg. Co. .. 1... seececcereecncees ° 
Seaminka Ganetite Os, 129 ae oe are. OW ci Peadenen’ 185 The Solidhed Tack Co. ......cccesssececess 

Book Rings. as ae... eee 185s Eyeshades. 

Adams, Henry T., Mfg. Co. ........ Sateen ace oneeeenrsaes 215 Chicago Eyeshield Co........-...5-00-05 «+ 282 
Carpenter, The E, W. Mfg. Co. Superior Type Co.. The |. teens a Featherweight Eyeshade Co. .............+ . 234 
Morden Mfg. Corp'n, The Desk Calendars ‘i etek On Pel ee Filing Cabinets, Cloth = Paper spsenber: 

Bookkeeping Machines. Seitenen Haken. Gamn'e me Advance Paper Box Co. .......+sseeeeees ..218 
Burroughs Adding Machine Co. 244 Weis Mfg. Co a **ia1' 9°34 Diemer, John F., Co -105 
Willott-Fisher C0. .....0..cccccsseeces 156 Desk Pads, Blotter. = 8 os L, Hotmen ....-: seneeen’ : 
Underwood Typewriter Co......61, Back Cover Roorum &-Pease Co ne Imperial Methods Co. 

Business Shows. Fox. Geo. E.. & Co. 69 Macey C©o., The .....--..+eeeeeeereeeerees 
Annual Business Show Co. ...... 182 jenn i” Sh. 550 Caeswcseres 37 Saimberg & CO....... 0. ceceeeee ce teeeereres 218 
Chambre Syndicale ......... 174 ror ese a ll ati hae ieee RD pe 192 Filing Cabinets, Keyboard. 

Calculating Machines. ee BER onan se seceeseresnsestene 218 Lederman System, Inc. ....-+..+e+eeeeeeee 199 
Burroughs Adding Machine Co : 244 Desk Pads, Glass ° 16 Filing Cabinets, Metal. ' 

Monroe Calculating Machine Co........... 91 Chicago "Mirror & Art Glass € Art Metal Construction Co. .e* tS ae 110, 11 
Tim Calculating Machine Co.. The 96 Fox, Geo. B.. & Co. *tae o Aurora Metal Cabinet WERE ccccccccesess 158 

Calendar Pads and Stands. Polur Mfg “/, a ape Bentson Mfg. CO. eee c eee eeresereeeneeees 206 
Defiance Sales Corp'’n........... 225 Ravenswood Office $ eee Co. » Berger Mfg. Co., The sh teal Sy F 88 

Carbon Papers. Sainberg & Co Specialties Co 201 Canton Art Metal Co., The .......+++++ .. 64 
iin ies and Cuiions Desk Path 5 Pas ha Cin eNeess yey tes 218 Corry-Jamestown Mfg. Corp’. ..ccccscvres 214 

Card Cases. Jacchean. — s ; General Fireproofing Tk” pednceds eck one oss 
Gardner, P. A., Leather Works...... .. &0 Desk Trays. ase fa. aa si Globe-Wernicke Co., The SED et ee ee 96 
Improved Boehner Binder Co. 231 American Electric Co i Imperial Steel Cabinet Co, tee eee een eees 97 
ee ees ea Se 222 Barbee Wise & troe Works’ Petacearenes 29 Invincible Metal Furniture Co. ....... 149, 200 
Wiggins, The John B., Co. 313 gg Ay A -\anegdbbebonerate 60 Macey Co., The ....... peeteeeees oecocesse 108 

Cash Drawers. Genecel EP. pe Se? +46 ise ese naan Metal Office Furniture Co. spteeeeeeees 85, 171 
Indiana Cash Drawer Co. 191 Imperial Methods Ce eels hehe 114 Paulson, Arthur, Sales Corp’n........+..- .140 

Chair Irons. ara gay oy sone ee ae . 70 Shaw-Walker Co..... sp eeeeeeeees counne -+--178 
Bettcher Stamping & Mfg. Co, ........... 116 Shaw-Walker Co. ............ 198 Steel Equipment Corp Bececccocccsos eases -118 
Collier-Keyworth Co. ............ 126 opens ago: aaa ad tad cg lee Ferrell's Equipment Co. ....+++.+++4+ eeeee 

Chair Pads and Cushions. Yawman & it Te Rha li 151, 3, Van Dorn Iron Works Co bacerdgecen supe -103 
Economy Seat Co. ........ 07 Desk Work Stctetbahess’ i Wis aoe alee 163, 4 Yawman & Erbe Mfg. Co. .....--.++++++ 163, 4 
Fox, Geo. E., & Co....... - Fox, Geo. E.. & Co. . Filing Cabinets, Wood. 
ami ee ion WC. ie ‘& Co. Boston Index Card Co, ........6eeeeeeee ee 
hairs, Irving-Pitt Mfg. Co Browne-Morse C0, ...-++-++eeeee0e 143, 4, 5, 6 
Conrades Mfg. Co. .......ccccccccecucee 97 Selene & tar, , vawdaee Globe-Wernicke C0......-++....+005 coccccse MO 
Gohe Chet Co. ......... 198 Desks. teeter scene eeees Imperial Methods Co. ......-+-+.+++++ cooes OO 
anes eres 191 Art Metal Construction Co Macey Oe.. oe ee = te ee 
Grand Rapids Office Chair Co 0G Bentley & Gerwie Furniture Co 110, 11 Republic Box Co. oi vevccceseodeses os 000tecnee 
Gunlocke, W. fi., Chair Co. 214 Byron Desk Co On cence eee BON Shaw-Walker OBiicoe <0t02nsneueeeene oon cee 
Karpen, 8., & Bro. ............... 112 nati ta he tees 194 Wabash Cabinet Co. ......-.-+-++. +++ .166 
Milwaukee Chair Co. .......... 115 Cores-Saiaetinats tite tant *t! 230 Wels Mig. Cd. 22. ccccess6t¥isesese 131, 2, 3, 4 

. S Me SROPR.. os axscaves 214 Yawman & Erbe Mfg. Co. -...... ese Ay 6 




















Ge 






















































































Page 6 OFFICE APPLIANCES For August, 1923. 

Filing Supplies. Hamilton Card & Paper House... .219 Rubber Bands. : a1 
Aigner, G. J., & Co... 199 Hampshire Paper Co 239 American Lead Pencil Co — 
American Clip Co................ 92 Hano-Weinkrantz Co. Davol Rubber Co. 109 
American Mfg. Concern ..... 66 Weston Byron Co.... ey = + mg 6 is ana 
NE GS ese wecccccccsesccces 72 rulco Rubber Fabrics Co. _ 
Browne-Morse Co. ........ 143, 4, 5, 6 es oe... SD _ 92 Rubber Stamps. 2 : 18 
ee vcecacccia 535, Sabesheesh Pee Miz. Co 181 Consolidated Stamp Mfg. Co - 
Dunleavy-Fogler ike<e .214 Van Valkenburg I D 204 Medearis Moulding Co.. os 
General Fireproofing Co .114 . geet . Melind, Louis, Co... 185 
Globe-Wernicke Co..... 96 Paper Clips. Meyer & Wenthe... 

Hano-Weinkrantz Co... 235 American lip. a Moss, Samuel H..... 

Imperial Methods Co. 70 Argus Se: Ws aie be tees 1 Stewart, R. A., & Co... 

Macey Co., The .......... _108 Cushman «& Denison Mfg. Co 2 Superior Type Co., ‘The 

Oxford Filing Supply Co 155 Graff-Underwood Co. 214 Rulers. : 

s,s ecseesseens 173 Hoge Mfg. Co........ : Adams, Henry T., Mfg. Co 152 
Simonson, R. A., Co. ..... a ot oven ©. K. Mfg. Co........ American Mfg. Concern.... 66 
Smead Manufacturing Co., The 184. 210 Rockwell-Barnes Co........ : Safety Deposit Boxes. 

Steel Equipment Corp’n......... .118 Thomas Stationery Mfg. Co. = General Fireproofing Co........ 114 
United Business Equipment (Co........... 225 Tip Top Mfg. Co...... 4 Invincible Metal Furniture Co 149, 200 
fi “ree 131, 2, 3, 4 freiber-Cahill Mfg. Co _— Safes. 

Yawman & Erbe Mfg. Co 163, 4 Paper Fastening Machines. Cary Safe Co. 5 al 93 

Folding Machines. Acme Staple Co., Ltd..... General Fireproofing “Co... 114 
American Multigraph Sales Cu .121 Bump Paper Fastener Co Globe-Wernicke Co., The . 96 

Fountain Pens. Compo Corp’n.... Halls’ Safe Co., The.. 177 
Beaumel, D. W., & Co., In Defiance Sales Corp’! n. Macey Co., The....... 108 
Conklin Pen Mfg. Co... Eveready Mfg. Co........ Mellink Steel Safe Co 74 
Eggens-Hambler Co.. “Sp eee Metal Office Furniture Co.... 85, 171 
Paramount Pen Co........... Machine Appliance Corp'n..... Safe Cabinet Co., The. on 
Parker Pen Co., The....... Rivet-O Mfg. Co...... ee Shaw-Walker Co. a 173 
Sheaffer, W. A., Pen Mfg. (o Smart, Chas. N.. Steel Equipment Corp'n.. 118 
Waterman, L. E., Co 234 Paste Van Dorn Iron Works Co. 103 

Gold Pens. (See Inks, Adhesives, ete.) Yawman & Erbe Mfg. Co. 163, 4 
Acme Gold Pen Co... : Seals, Notary and Corporation. 

Gar : > . Patents 
raydoul Gold Pen Co. Se ° 31 Melind, Louis, Co.. 
Gold Stamping. iggers, E. G....... = Meyer & Wenthe. 
Aigner, G. J., & Co... 19 Pen and Pencil Clips. Stewart & Co., R. A. 
Gummed Cloth. Argus Mfg. Co.... Superior Type Co., The. 
Aigner, G. J., & Co..... 190 —— e Sales Corp'n. Second-Hand Office Machinery. 

Index Card Signals. Van Valkenburg, L. D Chicago Safe & Mdse. Co.. 
Graff-Underwood Co..... sonmne Waterman, L. E., Co. Jones, John Price, Corp....... . 
Yawman & Erbe Mfg. Co 163, 4 Pencil Sets.......... Tim Caleulating Machine Co., The. 

Index Tabs. Dixon, Joseph, Crucible Co 170 Shelf Boxes. ; 

wary) G. J.. «& Co. Pencil Sharpeners. Diemer, John F., Co -105 

and Co., The, Inc...... Colli ink Eradicator C oe Hoffman, L. 192 
United Business Equip. Co ooo ; Weis Mfg. Co anes ' 
. pa . Graff-Underwood Co.. a .214 

Universal Index Tab Co Pencils, Cedar Shelving 

Ink Eradicators. American Lead Pencil Co... 81 General Fireproofing Co... 114 
Carter's Ink Co ae ate ie .. Dixon, Joseph, Crucible Co 170 Terrell’s Equipment Co. 125 
Collins Ink Eradicator Co Faber. Eberhard 109 Van Dorn Iron Works Co. 10 

Inks, Adhesives, Ete. _ Pencil Exchange, Inc., The 172 Sign Markers. 
i i. MR ssc eeens cst cwncehe .136 U. 8. Pencil pe 209 Hellesoe, Hans H... 232 
Commercial Paste Co., Inc., The....... 226 pencils, Checking. ’ National Sign Stencil Co 04 
General E ‘itp ie Co... Schaefer Novelty Co.... 229 Sorting Devices. ) 
— 10 ge eae dll Pencils, Thin Lead Magazine. Kohlhaas Co “05 
Higgins, Chas. M., Co.. Autopoint Products a... 175 ‘Stamp Affixers. 

Inkstands. ' Conklin Pen Mfg. Co....... . 139 Multipost Co.... 210 
Bachrach Specialty Co... . DeWitt-LaFrance Co. Ime 154 Standard Stamp Affixer Co US 
G aman titioe Os... _ pene Dow, Louis F., Co....... as 148 Stamp Indexes. 
deneral Eclipse Co en C rerso -dipo Deccascccsccccccsccce Medearis Moulding Co 1s 
New Martinsville Glass Mfg. Co Sheater, Ww ai a. Mfg. Go Stamp Pads. 

Sengbusch 8-C Inkstand Co i Penholders 80 ois ‘ Consolidated Stamp Mfg. Co. 

Key Rings. ~ , ' Faber, Eberhard... .109 Mun-Kee Products Corp'n.. 

Adams, Henry T., Mfg. Co 12 Miller in 297 Peerless Carbon & Ribbon Mfg. Co 
RE SU che ch sees dois 00.60 os 228 Penknives. xe Stewart & Co.. R 4. 

Labels, Law Book ane Number. Gits Sn, aoe : 235 Superior Type Co., Tr i . 
Aigner, G. J., & Co....... Is) Pens, Steel. Stands, Metal, for Omics Machines. 

Leads, Thin, for Mechanicai Pencils. Baterbrook Pen Mfz. Co Adjustable Table Co. ee 213 
American Lead Pencil Co...............-+- S1 Hunt, C. Howard, Pen Co Fowler-Manson-Sherman Cycle Mfg. Co 217 
Faber, A. W., Inc...... 233 Miller Sros...... Ps 2 Stapling Machines. 

Letter Distributors. Shirley Pen Co.......... Acme Staple Co. 

Bristow, Stanley R.... 243 Scab Mnesisen Bem tite. Co Compo Corp'n. 
Imperial Methods Co. wu Pens, Shading Defiance Sales Corp nu 
Kohlhaas Co., The... 205 Bridge t Pe Cc 4 Hotchkiss Sales Co 

4 por en Oo. 

Lockers. , * Picture Hooks. Irvin, Alex H., Co 
Terrell’s Equipment Co.. . 125 Moore Push-Pin Co. 226 Smart, Chas. N. 

Loose Leaf, Books and Systems. Pins. Stationery, Embossed and Engraved. 

Adams, Henry T., Mfg. Co 12 Crescent Brass & Pin Coe 217 American Embossing Co 221 
American Clip Co. oe Defiance Sales Corp’n.... 225 Ecker & Co........ ats 
Barrett Bindery Co. . 238 Platens, Typewriter. Kihn Brothers. . : 22] 
Boorum & Pease Co....... 142, 165 American Writing Machine Co 76, 90 Wiggins, John B., Co 21 
Suchan-White Loose Leaf Co 180 Ames Supply Co. 186 Stationery Cabinets. 

Chicago Binder & File Co : Postal Scales. General Fireproofing Co 114 
Pe Pelouze Mfz. Co.... 226 Imperial Methads Co 70 
Irving-Pitt Mfg. Co Triner Sales Co. 3 23 Macey Co The 108 
Plew & Motter Co. Triner Scale & Mfg. Co _DO4 Terrell’s Equipment Co 125 
Sheppard, ©. E.. Co Publications. Weis Mfg. Co. 131, 2 4 
Silberman Co., Ine. American Exchange Service 87 Stencils. 

Stationers L. L. Co. British Stationer 147 Meyer & Wenthe 215 
Tenacity Mfg. Co. Mon Bureau.. 236 Stenographers’ Note Books 

Trussell Mfg. Co. Punches. Boorum & Pease Co 142, 185 
Wilson-Jones L. L. Co. Rarrett Bindery Co. 238 Elkhart Stationery Co 05 

Mailing Lists. Boorum & Pease Co 142, 165 Hano-Weinkrantz Co 2. 
Ross-Gould List & Letter ¢ 2334 Chicago Pinder & File Co Rockwell-Barnes Co LS 

Map Tacks. Defiance Sales Corp'n Stylographic Pens. 

Graff-Underwood Co Machine Appliance Corp'n » Peaumel, D. W., & Co 228 
Moore Push Pin Co. McGill Metal Products Co 168 Faber, Eberhard 109 

Matched Office Suites, Nelson, C. R. & W. A., Inc my Paramount Pen Co 230 
Macey Co., The.. 18 Rivet-O Manufacturing Co 4 Swinging Typewriter Stands. 

Rishel, J. K., Furniture Co 1>1 Push-Pins American Writing Machine Co Mi, 

Memo Devices. Moore Push-Pin Co 9G Weis Mfg. Co ; 131, 2 t 
Weis Mfg. Co 228 i Reminders. Tables. 

Moisteners. Lamson Electrical & Mfg. Co 206 Corry-Jamestown Mfg. Cory 214 
Argus Mfg. Co... ISS Stationers Wholesale Supply ¢ 180 Furnas Office Furniture Co 18S 
MeGill Metal Products Co 168 Ribbons and Carbons. General Fireprooting Co 114 
Rivet-O Mfg. Co. 234 Allen & Co... Udell-Predock Mfg. Co 20t 
Sengbusch S-C Inkstand ( 7 American Manifold Products Corp'n Telephone Attachments and Accessories 

Numbering Machines. Ault & Wiberg Co American Electric Co 12) 
American Numbering Machine Co us Carrib Mfg. Corp'n Colytt Laboratories : 
Bates Mfg. Co.... 104 Carter's Ink Co., The Hano-Weinkrantz ¢ 2 
Consolidated Stamp Mfg. Co ISS Columbia Ribbon & Carbon Mfxe. Co Thumb Tacks. 

Roberts Numbering Machine ¢ 1 Cooper Carbon Coated Paper Co Hoge Mfg. ( 24 

Office Smoking Stands and Trays. Crown Ribbon & Carbon Mfg. Co Moore Push-Pin ¢ 224 
H. and H. Wood Novelty ( a4 Iron Clad Ribbon & Carbon Co Solidhed Tack Co 228 

Oil, Office Machine. Manifold Supplies Co. Time Stamps and Recorders 
Defiance Sales Corp'n Miller-Pryant-Pierce Co Melind, Louis, Co 18 
Morton Mfg. Co... Milo Ribbon & Carbon Co Thompson Time Stamp Co., In 227 

Pads, Figuring (Ruled and Plain). Mittag & Volger......... Type, Typewriter. 

Boorum & Pease Co. 142, Neidich Process Co Ames Supply Co 186 
Elkhart Stationery Co Old Town Ribbon & Carbon Co Thorp & Martin Typewriter ¢ 21S 
Hano-Weinkrantz (Co Peerless Carbon & Ribbon Mfg. Co Typewriter Cabinets. 

Pails, F pre. Snelling & Son Ryron Desk Co 194 
Cordley & Hayes... 137 Stationers’ Wholesale Sup ply Co Toledo Metal Furniture Co., ‘I 102 

Paper. Storms, H. M., Co Typewriter Cleaning Brushes. 

Dexter, C. H., & Sons, In . 196 Union Ribbon & Carbon Co Hahn, Arthur W 2 
Eaton Crane & Pike Co 190 U. S. Typewriter Ribbon Mfg. Co Morton Mfg. Co. ) 
Esleeck Mfg. Co. . 230 Webster, F. S., Co ; 7 2 Superior Brush Co 229 
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Page 7 OFFICE APPLIANCES For August, 1923. 
Typewriter Cleaning Material. Corona Typewriter Co. 117 Ventilators, Office. 
Ge OOO. occ candceeceee Hammond Typewriter C orp’ sic x -l4l Chicago Mirror & Art Glass Co........... .194 
ee a eee Noiseless Typewriter Co...... oo Se Visible Index Systems. 
Smith, R. O., Mfg. Co. eee Oliver Typewriter Co..... é aes ae Rand Gi. éinnschedsingcthdtewiessedeavacea 75 
Thorp & Martin Typewrite r Co. eT Remington Typewriter Co... Se Wardrobes. 
PF, Be - WG Gs 56s csiwvics 2, 212 Royal Typewriter Co. etter Furnas Office Furniture Co............... - 
; ; Smith, L. C., & Bros., Type writing Co... .128 Terrell’s Equipment Co.........-...seeeee ok 
“ide aelker Kar Ue Underwood Typewriter Co 61, Back Cover Waste Baskets. 
Munson Supply Co...... Vietor Typewriter Co..... ee Barbee Wire & Iron Works.......... seeee 60 
Peerless Key Ra de No Woodstock Typewriter Co. .245 CanGiew . & WaPGGes 6000 ¢e0ccdvteseucetass . 137 
Speed Key Mfg. Co......... ; 297 Typewriters, Rebuilt. Mrte Ast Motel Ge. « .036006006dsesseencen -178 
American Exchange Service... Tyr CR General Fireproofing Co., The............. 114 
Typewriter Cushion Nobs and Feet. American Writing Machine Co Mocer. Ge... SiGe ss +00 08000 s5680bnddeeneee .108 
Ames Supply Co.... Capital Typewriter Co. eadred osm Massillon Wire Basket Co., The........... 232 
Azora Rubber Co.......... General Typewriter Exchange, Inc........127 Metal Office Furniture Co.............. 85, 171 
Davol Rubber Co........ Mfrs. Typewriter Clearing House..........231 National Vulcanized Fibre Co............ a 
Nielson Supply Co... Regal Typewriter Co.... : - 229 Peerless Wire Goods Co.........csceceee +231 
Typewriter Parts. Shipman-Ward Mfg. Co..... 100 Water Coolers. 
MOS COS Cie ivcssscceces . 186 Smith Typewriter Sales Co 135 Conder G. TEAGOGs <iv 00s cc sesuvetsitssvewss .1387 
Thorp & Martin Typewriter Co hip ca Typewriter Emporium. af 100 Wholesale Office Equipment. 
Typewriters, New. United Typewriter Exchange Co.. 28 Stationers Wholesale Supply Co........... .180 
Allen Typewriter Mfg. Co.... 120 Wholesale Typewriter Co tas 185 Writing Sets. 
American Writing Machine Co 6, 90 Young Typewriter Co. 234 Dixon, Joseph, Crucible Co..............- .170 
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FOR SAL 














SITUATIONS WANTED. 


SALESMAN WANTS JOB—Southern ter- 


ritory either city or on the road. Fifteen 

years experience with furniture and sta- 

tionery. Address S-53, care Office Appli- 
Chicago. 


ances, 


SALESMAN—Experienced Filing Cabinet, 


Filing Systems, Loose Leaf and Com- 
mercial Stationery to sell direct in Cedar 
Rapids, Ia., and ten counties nearby. 


Address W-1 
Chicago. 


WAN TED—Position as 


care Office Appliances, 


salesman on 


drawing account, commission and ex- 
pense. Eastern territory preferred. 
Nothing under five thousand yearly con- 
sidered Highest references. Address 


M-20, care 
You NG MAN, 14 

business, 2 years as 
for large southern 
tion with live 
but prefer 
traveling former 
ness. First 
O-13, care 


Office Appliances, Chicago. 
years in stationery 
manager and buyer 
house, desires connec- 
firm. At present on road 
inside work. Reason for 
house went out of busi- 
class references. Address 
Office Appliances, Chicago. 


POSITION 
buyer of 
department 

and have had 
inside salesman 


Ww ANTED as manager or 
commercial stationery store or 
Am thirty-five years old 
fifteen years’ experience as 
buyer and department 


manager Understand handling of sales- 
people and know the general stationery 
line, blank books and loose leaf devices, 
filing systems and equipment and all 
office accessories. Can furnish the best 
of reference. Address K-11, care Office 
Appliances, Chicago. 

OPEN FOR CONNECTION—Aggressive 
sales producer with proven ability as 
salesman sales manager, agency and 
road supervisor, general manager. Have 
expanded every business I touched to 
successful paying proposition. Can han 
dle any size proposition in office equip- 
ment with dealer or manufacturer, being 
thoroughly familiar with commercial sta 
tionery, office supplies, office furniture 
(wood and steel), safes, typewriters, ad- 
ding machines, neostyles Looking for 
connection with honest firm where hon- 
esty, integrity and dependability will be 
appreciated Want responsibilities of big 
job more than pay, which, of course 
must be adequate Address Z-57, care 
Office Applianees, Chicago 

AGENCIES WANTED. 

SALES ORGANIZATION 25 EARS 
ESTABLISHED covering entire United 
States desires to represent manufacture 
in the sale of useful and novel office ap- 
pliance Address X-106, Office Appliances, 


Chicago 
TYPEWRITERS—WANTED. 


100 


STANDARD MAKES and portables 
State style of type, model and serial Nos., 
also prices Muncie Typewriter Ex- 
change, Muncie, Indiana. 


SALESMEN WANTED. 


ACTURER wants live-wire sales- 
men with mechanical specialty experi- 
ence to sell parcel post shippers. See our 
ad on page 231. Liberal commission. 
Triner Sales Co., Chicago. 


MANUF 


WANTED, SALESMEN—Our patented 


Ringer Signal Files have features that no 
other files can have. Dealers recognize 
this quickly. Prices, commissions and 
deliveries are right. Write Thompson, 
1650 Harrison St., Chicago. 
SALES SMAN calling on Banks can earn 
more selling our patented money-han- 
dling devices and steel equipment. Per- 
manent position and full protection for 
right man. Address Bankers’ Specialty 
111 Nassau St., New York, 


Corporation, 
 ¥ 


OLD ESTABLISHED PENCIL FACTORY 


has valuable Eastern territory open on 
commission arrangement for men now 
selling two or three reliable stationery 
items Will consider applications only 
from broad gauge salesmen with initia- 
tive, tact and selling finesse. Write fully 


in confidence telling us about your experi- 


ence and connections. Address J-19, care 
Office Appliances, Chicago. 

SALESMAN WANTED for selling En- 
graved Stationery, Business Cards and 
general line engraved work. Splendid 
opportunity for man with ability, integ- 
rity and honesty following up mailing 
list of select well rated concerns to whom 
advertising matter has been mailed twice 
a vear for the past ten years by one of 
the leading old established well known 
engraving houses who have sustained a 
reputation for turning out highest quality 


of work in this line for a great many 
vears References required State age 
and experience. Address P-33, care 
Office Appliances, Chicago. 

MECHANICS WANTED. 
COMBINATION typewriter mechanic and 
salesman $25 per week salary and 10% 
commission on all sales Muncie Type- 
writer Exchange, Muncie, Ind 
BE ee ew TYPEWRITER ME- 

HANI Steady work year around with 
oamactanits for sales promotion Office 
Service Company, Escanaba, Mich. 
WANTED—Typewriter mechanic with 


sales abilitv for Tampa, Fla... (80,000 pop- 
ulation). Must be familiar with Wood- 
stock W. E. Whyte, Dist. Mgr., P. O 


Box 253, Lakeland, Florida. 

WANTED—Combination typewriter me- 
chanic and salesman State age, experi- 
ence and salary expected Must be fa- 


miliar with all makes of 
Typewriter Repair & Sales Company, 
johnson Blk., Muncie, Indiana. 


typewriter 
364 


WANTED—COMPTOMETERS. 


ANY QUANTITY Give size and serial 
numbers, also best prices. Connell & 
Shattuck, 429 3d Ave., Pittsburgh, Pa 


BUSINESS OPPORTUNITIES. 





CARBON PAPER and typewriter ribbon 


factory fully equipped. Formulae for 
sale. Twenty years’ practical experience. 


Wm. 
City. 
FOR SALE—Old established stationery 
business. Good oportunity. Address Box 
127, Austin, Minn. 


CASH AND 260 ACRES unimproved 


Dugan, 160 William St., New York 











Arkansas timber land. Unexcelled for 
fruits, berries, grapes, truck gardening, 
dairying and poultry. Want stock of 


office supplies and stationery. Patterson 


Printing Co., Fayetteville, Ark 





FOR SALE —Sacrifice office supply busi- 
ness, account of ill health, at approximate 
cost of stock, for cash. Curiosity seekers 
save postage; if you have cash, investi- 
gate. Address T-21, care Office Appli- 
ances, Chicago. 





PARTNER, old established, fast growi 
office equipment business in Denver wit 
good agencies, needs live executive and 
hustling specialty sales assistant. ecninn. 
eral interest to right party for te 

State past experience and three ea 
references. $1,500.00 cash required. Ad- 





dress L-22, care Office Appliances, Chi- 
cago. 
FOR SALE—Office supply store and job 


printing plant in one of the best towns 
in Texas. Fine territory. 100 miles to 
next nearest store of this kind. Con- 
trolling interest can be purchased from 
president of company for $6,000 cash. 
Address V-17, care The Office Appliance 
Co., 417 South Dearborn St., Chicago. 





ON ACCOUNT OF OTHER INVEST- 
MENTS am willing to sell to suitable 
buyer my new and rebuilt typewriter 
business located in growing city of 100,000 
in middle western state. Unusually fine 
territory and well developed on new ma- 
chines. Well organized and ready to step 
into any day. Assets about $25,000. A 
real producer with from $10,000 to $20,000 
can make a fortune in few years as I 
can prove by my books. Old established 
and reputation of the best. <A really ex- 
ceptional opening for a producer with a 
clean record and capital. Please do not 
waste your time and mine unless you can 
qualify. Address N-19, care Office Appli- 
ances, Ch icago. 


FOR SALE. 





ADDRESSING MACHINES, multigraphs, 
duplicators, letter folders, envelope seal- 
ers, mailometers, check writers, dictating 
machines, multicolor presses—at about 
half the manufacturer’s rice. Pruitt 
Company, 170-1 H North Wells, Chicago. 








ELLIOTT-FISHER billing and bookkeep- 
ing machines bought and sold. Maloney, 
Gilmore Co., 508 S. Dearborn, Chicago. 


(Continued on ‘Page Following.) 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 





FOR SALE. 





FOR SALE—Two new Elliott-Fisher bill- 
ing and bookkeeping machines, one new 
comptometer, one slightly used Monroe 
calculating machine. Illinois Automobile 
Insurance Exchange, Bloomington, Illi- 
nois. 


to connect with 


York, N. 


FOR SALE—15 Edison dictating machines ‘°TY,, to sell 


in A-1l operating condition, either dic- : 

- 6 versally advertised 
tating or transcribing. Price, less than Liberal commission. 
half original cost. Condition guaranteed. qualifications in first 


Greenfield Tap and Die 
Greenfield, Mass. 


Corporation, Envelope 


Boulevard, 


AGENTS WANTED. 
OPPORTUNITY for 
growing 
State experience and territory preferred. 
Address Y-14, care Office Appliances, New 

. 


WE HAVE A FEW OPENINGS for ex- 
clusive General Agents in valuable terri- 
the most 
mailing machines on 


Sealer Mfg. 


Everett, Mass. 













The REC 


DEALERS WANTED. 


DEALERS WANTED—Good Corona ter- 
ritory available to Sub-Dealers in small 
cities of Central and Middle West states 
Write for particulars giving full business 
history in your first letter. Box P-34, 
Office Appliances, Chicago. 


specialty salesman 
organization. 








popular line of 
the market. Uni- 


orit cating toll WANTED—Name and address of manu- 


WANTED. 


Write stating . : - 
letter. Standard facturers of carbonized and plain paar 
rolls. Address R-15, care Offic Applhi- 


Company, Revere 


ances, Chicago. 






ENT 









er ¥ 


a) 


Copies of any one ot the patents referred to below can be obtained by sending 25 cents in stamps to E. G. Siggers 
patent lawyer, Suite 33, N. U. Building, Washington, D. C., and mentioning Office Appliances. 























No. bg gre ny | typewriting machine, patented Novem- 
ber 7, 1922, by Lewis B. Bridges, Brooklyn, N. Y., assignor to 
Corona Typewriter Company, Inc., of Groton, N. Y. 

No. 1,445,597.—Typewriter carriage return mechanism, pat- 
ented February 13, 1923, by Fred N. Kawamura, Lander, Wyo. 

No. 1,451,293.—Typewriting machine, patented April 10, 1923, 
by John E. Doody, Toronto, Ont., Canada; assignor to Under- 
wood Typewriter Company, New York, N. Y. 


1,458,125. Typewriting machine. Edwin E. Barney, New 
Rochelle, N. Y. (assignor to Remington Typewriter Company, 
llion, N. Y., a corporation of New York.) 

1,458,133. Typewriting machine. Joseph B. Holden, Syracuse, 
N. Y. (assignor to Remington Typewriter Company, Ilion, N. 
r.. a corporation of New York.) 

1.458.251. Typewriting machine. Burnham C. Stickney, Eliza- 
beth, N. J. (assignor to Underwood Typewriter Company, New 
York, N. Y., a corporation of Delaware.) 








<v 
1,434,734 


No. 1,451,864.—Manifolding attachment for typewriters, 
ented April 17, 1923, by Malcolm L. Cossitt of Alameda, Calif., 
assignor to Manifold Impressions Corporation, Carson City, Nev 


No. 1,459,199.—Ribbon mechanism for typewriting machines, 


pat- 


patented June 19, 1923, by Harry Arthur Foothorap, Harris- 
burg, Penna., assignor to Elliott-Fisher Company of the same 
city. 


1,458,265. Manifolding salesbook. Edward Kirby Bottle, El- 
mira, N. Y. (assignor to American Sales Book Company, Lim- 
ited, Toronto, Ontario, Canada, a corporation of Ontario.) 

1.458.269. Typewriting machine. Walter D. Camp, Wethers- 


field, Conn. (assignor to Royal Typewriter Company, Inc., New 
York, N. Y., a corporation of New York.) 

1,458,457. Copy carrier for writing machines, adding ma- 
chines, and the like. Louis Frederic Amez-Droz Geneva, 


Switzerland. 











eS 





Ge mee 
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1,458,642 Adding machine Frederic Collins, Philadelphia, 
Penna 

1,458,713 Copyholder Howard Spencer Levy, Philadelphia, 
Penna 


1,458,904 Typewriting machine Alfred G F. Kurowski, 
Brooklyn, N Y. (assignor to Underwood Typewriter Company, 
New York, N. Y., a corporation of Delaware.) 

1,459,073 Self-filling fountain pen Stanley E 
cago, il. (assignor by mesne assignments, to Kritikson 
Inc., Chicago, Ill, a corporation of Illinois.) 

1,459,199 Ribbon mechanism for typewriting machines. Harry 
Arthur Foothorap, Harrisburg, Elliott- 


Peters, Chi- 


Bros., 


Penna. (assignor to 


Fisher Company, Harrisburg, Penna., a corporation of Dela- 
ware.) 

1,459,231 Loose leaf book Lilian Henrietta Middleton, 
Wellington, New Zealand. 

1,459,236 Perpetual calendar Fred W. Orth, Ocean Park, 
Wash 

1.459,279. Calculator Wilfred H. Butcher, Burwell, Nebr. 

1,459,414 Envelope. Frederick J. Parks, New York, N. Y 


1,459,517 Pen and holder Thomas C. Sawyier, In- 
dianapolis, Ind 

1,459,554. Typewriting machine 
Germany 


Maschinenfabrik, 


pencil 


Heinrich Schweitzer, Soem- 
Metall- 
Ger- 


(assignor to the firm of Rheinische 
Deusseldorf-Derendorf, 


merda, 
waaren-und 
many.) 


1,459,702 Check book and the like Charles Milton Cott, 
toanoke, Va 
1,459,814. Combined typewriting and adding machine. Glenn 


J. Barrett, Grand Rapids, Mich. (assignor, by mesne assign- 
ments to Remington Typewriter Company, Ilion, N. Y., a cor- 
poration of New York.) 

1,459,886 Computing machine Karl R. Hammond, Spring- 


field, Mass. 


Cemparative Figures on Major Exports. 

metal office, in April, comprising filing cases, safes, 
metal office furnitur and _ fixtures—(1922) 1,118,851 
pounds @ $87,338; (1923) 152,056 pounds @ $148,571. Ten months 
ending April—(1922) 8,173 pounds @ $1,122,415 [this includes in 
the tabulation of filing cases for the period January 1 to April 
stated] $1,164.076; (1923) 971,043 
items are segregated 
“Comparative 


Furniture, 
other 


30—[quantity not pounds @ 
$2,522,400 


classifications in 


under their respective 


These 
Figures on Miscellaneous 


Expor ee.” 





Machines, adding and calculating, in April—(1922) 759 ma- 
chines @ $120,842; (1923) 1,275 machines @ $269,600. Ten months 
ending April—(1922) 7,040 machines @ $1,225,960; (1923) 11,750 
machines @ $2,094,816. 

Machines, cash register, in April—(1922) 986 machines @ 


Ten months ending 
(1923) 13,093 ma- 
(1922) 26,407 
Ten months 
(1923) 420,- 


$198,442; (1923) $252,410. 


$1,741,953; 


1,226 machines @ 
8.26 machines @ 
Cash register parts in April 
pounds @ $19,005; (1923) 46,595 pounds @ $26,127 
(1922) [quantity not stated] $202,958; 


$300,754. 


April—(1922) 
chines @ $2,601,526. 
ending April 
958 pounds @ 
(1922) 13,732 machines @ 

$1,504,016. Ten months 


April 
machines @ 


typewriter, in 


99 Q27 
23,937 


Machines, 


$857.706: (1923) 


ending April—(1922) [quantity not stated] $8,246,914; (1923) 
175,651 machines @ _ $10,532,336 Typewriter parts in April— 
(1922) 14,806 pounds @ $30,220; (1923) 33,231 pounds @ $38,971 
January 1 to April 30, 1922, 73,068 pounds @ $156,737. Ten 


months ending April—(1923) 201,204 pounds @ $328,204. 


68,093 $53,185; 
ending April— 


586.032 pounds @ 


carbon, in pounds @ 


62,732 pounds @ 


Paper, 
(1923) 
(1922) 


$460,069 


April—(1922) 
$49,055. Ten 
stated] $385,251; 


months 
[quantity not (1923) 
$37,141; 
months ending April— 
(1923) 233,043 pounds @ 


typewriter in April—(1922) 21,857 pounds @ 
$63,515 Ten 
$310,129; 


Ribbons, 
(1923) 39.768 
(1922) 


$410,906 


pounds @ 
[quantity not stated] 
Comparative Figures on Miscellaneous Exports. 

filing, in April—(1922) 1,464 cases @ $38,574; 
$79,200. January 1 to April 30, 1922, 4,799 


Ten months ending April—(1923) 


Cases, metal 
(1923) 3,441 cases @ 
cases @ $130,382 16.955 cases 
@ $509,608. 


Chairs, wooden, in April—(1922) 7,481 chairs @ $28,551; (1923) 
15.972 chairs @ $51,912. Ten ending April—(1922) 
[quantity not stated] $400,617; 140,028 chairs @ $473,801. 
April— (1922) $44,533; (1923) 
201,472 pounds @ $40,574. 1922, 831,094 

$154,336 Ten 2.099.732 
$412,356. 


vulcanized 


months 
(1923) 
Envelopes in 263,034 pounds @ 
January 1 to April 30, 
pounds @ months ending April—(1923) 
pounds @ 

Fiber, 
$13,037; 


1923, 29 


ware, in 
(1923) 61,303 pounds @ 
$72,123 


@ $192,981 


April—(1922) 44,141 
$19,912. January 1 
Ten 


pounds @ 
to April 30, 
ending April— 


5,500 pounds @ months 


(1923) 714.573 pounds 


April—(1922) 30,417 pounds @ 
$9,268. January 1 to April 30, 


Fixtures, 
$11,214; 


store, in 
(1923) 21,795 pounds @ 


wooden 


1922, 162,817 pounds @ $40,464. Ten months ending April, 1923 
$36,573 pounds @ $129,843. 
Furniture, other metal office and fixtures, in April—(1922) 


$18,350; (1923) 148,108 pounds @ $24,198. Ten 
April—(1922) [quantity not stated] $607,552; 
$216,335. 


86,025 pounds @ 
ending 
954,853 pounds @ 


months 
(1923) 


Furniture, wooden office, in April—(1922) 59,865 pounds @ 
$18,408; (1923) 113,776 pounds @ $24,900. January 1 to April 30, 


$94,545. Ten months ending April, 1923 
973,804 pounds @ $215,021. 


Furniture, wooden school and church, in April—(1922) 43,629 
@ $5,342; (1923) 57.518 pounds @ $14,908. January 1 


1922, 350,006 pounds @ 


pounds 


to April 30, 1922, 130,402 pounds @ $21,229. Ten months ending 
April—(1923) 677,297 pounds @ $108,255. 
Ink, other than writing, printing or lithographic, in April— 


(1922) 43,411 pounds @ $10,453; (1923) 84,867 pounds @ $18,673. 
Ten months ending April—(1922) [quantity not stated] $202,391; 
(1923) 449,039 pounds @ $125,056. 

Ink, writing, in April—(1922) 65,351 pounds @ $13,949; (1923) 
77,036 pounds @ $13,964. January 1 to April 30, 1922, 215,146 
$54,154 Ten months ending April—(1923) 933,602 


$188,098 


pounds @ 
pounds a 

Machines, addressing and duplicating, in April—(1922) 188 
machines @ $20,472; (1923) 458 machines @ $39,970. January 
1 to April 30, 1922, 712 machines @ $70,095. Ten months ending 
April—(1923) 2,685 machines @ $247,399. 

Paste and mucilage in April—(1922) 135,975 pounds @ $13,200; 
168,578 $15,108. Ten months ending April— 
$195,984; (1923) 2,171,840 pounds @ 


(1923) pounds @ 
(1922) [quantity not stated] 
$243,832 

Linoleum, inlaid, in April—(1922) 10,750 square yards @ $10,- 
$1,382. January 1 to April 30, 


Ten months ending April, 1923 


781; (1923) 1,239 square yards @ 
$47,461. 


$69,669. 


1922, 36,162 pounds @ 
88,594 square yards @ 
inlaid, in April—(1922) 23,726 square 
53,017 square yards @ $37,303. Ten 
633,272 square yards @ $417,958; 
$307,887. 

Paper, cash register and adding machine, in April—(1922) 
79,149 pounds @ $8,931; (1923) 144,608 pounds @ $13,509. January 
1 to April 30, 1922 [quantity not stated] $90,117. Ten months 
(1923) 881,574 pounds @ $91,457. 
envelopes, in April—(1922) [not reported]; 

July 1 to December 31, 1921 [quantity not 

Ten months ending April—(1923) [segre- 


Linoleum, other than 
$16,742; (1923) 
months ending April—(1922) 
(1923) 532,175 square yards @ 


yards @ 


ending April 

Paper, writing 
(1923) [segregated] 
stated] $1,033,894 


gated] 


Paper, writing, except papeteries, in April—(1922) 716,793 
pounds @ $121,945; (1923) 611,301 pounds @ $86,931. January 
1 to April 30, 1922, 2,429,603 pounds @ $397,786. Ten months 


ending April—(1923) 6,144,739 pounds @ $913,190. 
April—(1922) 20,989 pounds @ $7,471; (1923) 
$12,042. Ten months ending April—(1922) 61,- 
(1923) 334,687 pounds @ $115,352. 
kinds, in April—(1922) [not reported]; 
[segregated] July 1 to December 31, 1921, 
stated] $708,241; (1923) [segregated]. 

Pencils, lead, with metal casting, in April—(1922) 9,453 dozen 
@ $21,182; (1923) 8,737 pencils @ $28,010. January 1 to April 


Papeteries in 
44.442 pounds @ 
576 pounds @ $24,156; 


(1923) 
[quantity not 


Pencils, all 


30, 1922, 28,270 dozen @ $77,953. Ten months ending April— 
136,634 dozen @ $260,781. 


(1923) 
Pencils, other, and pencil leads, in April—(1922) 621,668 dozen 
@ $122,893; (1923) 1,150,020 dozen @ $130,315. January 1 to 


April 30, 1922, 2,830,527 dozen @ $404,045. Ten months ending 
April—(1923) 7,917,366 dozen @ $1,226,429. 


Penholders in April—(1922) 3,618 gross @ $7,845; (1923) 3,427 

$7,709. Ten months ending April—(1922) 38,482 gross 

@ $67,780; (1923) 44,051 gross @ $73,600. 

April—(1922) 7,085 pens @ $5,674; (1923) 
Ten months ending April—(1922) 63,124 


FTOSS @ 


fountain, in 
$17,339. 


Pens, 


15,890 pens @ 


pens @ $57,946; (1923) 165,955 pens @ $149,097. 
Pens, metallic, except gold, in April—(1922) 8.410 gross @ 
$4,826; (1923) 52,947 gross @ $26,326. Ten months ending April 


—(1922) 77,034 gross @ $49,218; (1923) 277,026 gross @ $140,225. 

Safes in April—(1922) 362 safes @ $30,414; (1923) 507 safes @ 
$45,173. Ten months ending April—(1922) 3,374 safes @ $426,- 
142; (1923) 4,135 safes @ $396,472. 

Supplies, office, in April, including paper clips and binders, 
inkstands, etc—(1922) 146,306 pounds @ $78,627; (1923) 
$136,250. January 1 to April 30, 1922, 501,710 
Ten months ending April—(1923) 1,864,191 


erasers, 
232,703 pounds @ 
$269,574. 
pounds @ $1,006,028. 


Towels and napkins, paper, in April—(1922) 67;669 pounds @ 


pounds @ 


$10,918; (1923) 121,827 pounds @ $18,109. Ten months ending 
April—(1922) [quantity not stated] $121,382; (1923) 856,261 


pounds @ $145,747. 




















Ge 





Imports. 

Inks and ink powders in March—(1922) [none 
(1923) 5,000 pounds @ $1,945 Nine months ending March— 
[none reported]. September 22, 1922 to March 31, 1923—44,208 
pounds @ $16,972. 

Inks and ink 
(1923) 6,863 pounds @ 
(1922) [none reported] 
51,071 pounds @ $17,850 

Linoleum and floor oil cloth, in March—(1922) 
yards @ $153,642; (1923) 103,932 square yards @ 
months ending March—(1922) 314,794 
(1923) 652,248 square yards @ $758,958 


rep ywrted ] . 


reported ] ° 
April— 


1923— 


powders in April—(1922) 
$1,058 Ten months ending 
September 21, 1922, to April 30, 


[none 


131,481 square 
$130,046. Nine 
$390,666; 


square yards @ 


Linoleum and floor oil cloth, in April—(1922) 99,824 square 
yards @ $125,212: (1923) 94,426 square yards @ $108,047 Ten 


months ending (1922) $515,878; 
(1923) 746,674 square 

Paper, writing, drawing, 
reported]; (1923 
March—(1922) [none reported]; 


1922] 1.413.065 pounds @ $341,330 


April 414.618 square 


$867,065. 


yards @ 
yards @ 
March [none 
Nine months ending 


bond, ete., in (1922) 
$51,860 


(1923) 


203,532 pounds @ 


[beginning September 1, 


Paper, writing, drawing, bond, etc., in April—(1922) [none 
reported]; (1923) 286.090 pounds @ $54,771. Ten months ending 


April—(1922) [none reported | (1923) 1,699,155 pounds a 
$396,101 
Pencils in March—(1922) 49,296 gross @ $25,987: (1923) 63,920 


$45,619 
$246,719 
Pencils in April 
$44,097 Ten months 


$264,770; (1923) 827.087 gross @ 


Nine 


(1923) 


gross @ 





March—(1922) 
$400,995. 
$18,051; 
April 


ending 


780.848 gross @ 


months 
gross @ 
(1922) 39,978 


gross @ (1923) 





g£ross @ ending 565,489 
$445,092 
March 


stated] $49,350 


2Tos: a 


(1922) 77,312 gross @ 


Nine months ending March 


Pens and penholders in $44.95; 


(1923) [quantity not 


(1922) 392.775 gross @ $261,525; (1923) [quantity not stated] 
@ $326,982 
Pens and penholders, in April—(1922) [quantity not stated] 


$16,833: 
ing April 
not stated] 


(1923) [quantity not stated] 
(1922) [quantity not stated] 


$352,009 


$25,927 Ten months end- 


$278,358; (1923) [quantity 


April Exports of Typewriters. 


United States exports of typewriters (including bookkeeping 
machines) by countries, during April, 1923. In exports under 
this classification Where the machine is driven by an electric 


motor, the 
By th 


value of the motor is included with the machine 


Division of Statistics, Department of Commerce 


Parts of 
Number. 


Typewriters 


Countrie Number 





Austria m5 §$ 54,290 ° 
Belgium 302 13.683 118 §$ ID 
Azores, et¢ Is 2 130 . 
Czechoslovakia 110 4.629 16 28 
Denmark .... 122 7,230 
Esthonia 2 160 * 
Finland . ; 122 9,275 127 73 
France : ,310 222.540 1.601 5.N18 
Germany 104 6.386 100 160 
Gibraltar 14 490) 
Greece 2 160 
Hungary = 7D 2 848 
Italy 1.091 66,620 62 72 
Latvia 43 2,007 
Malta, etc., Is 2 55 
Netherlands 467 28,058 591 1,226 
Norway ... ; 77 1.473 53 10 
Poland and Danzig 184 16.000 33 103 
Portugal ieees 122 8.260 30 50 
Rumania 17 505 anes 
Spain 1.398 47.582 3,512 2,694 
Sweden , ‘ , 298 17,397 oo0 1,116 
Switzerland 34 19,533 305 561 
Turkey in Europe 10 300 
England 7,028 $24,421 12,111 8.908 
Scotland ‘ 68 5.619 
Ireland : 75 7.500 
Canada— 
Maritime Provinces 28 1,139 26 > 
Quebec and Ontario 1,458 S0,624 4.326 S962 
Prairie Provinces 127 6.507 399 $15 
British Columbia and Yukon 20 1,276 
Costa Rica ; 6 248 
Gautemala 62 3.766 
Honduras ; 28 34 117 
Nicaragua > ; 
Panama 144 117 303 
Salvador 39 35 1s 
Mexico 1,246 20 763 
Newfoundland and Labrador 9 13 $2 
Bermuda ' 
Barbados ; l 
Jamaica 17 
Trinidad and Tobag« 3 
Other British West Indies 
Cuba ’ 185 1.592 1,815 
Dominican Republic 6 
Dutch West Indies 1 
French West Indies 1 aT) 
Haiti { 04 
Virgin Islands 0 263 
Argentina 490 35,286 


tolivia 22 1,348 
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Typewriters arts of 

Countries Number Numbet! 
Brazil . P 296 18,202 364 288 
Chile . F 154 12,788 362 700 
Colombia ae cae 330 19,528 11 15 
Ecuador eer 17 2,517 
Peru. ; , ? 69 5,422 } ) 
Uruguay . ae O- : 2 5,411 YS5 297 
Venezuela ? , 124 9,552 
British India eae 973 34,764 1,098 2 l 
Ceylon 13 591 
Straits Settlements ‘ 1 2,450 
China .. — ‘ 4 1.605 12 
Java and Madura 60 2.791 
Other D. FE. Indies : 2 203 
Far East Republic . 5 500 
French Indo-China ‘ > 3,000 
Hejaz, ete 1 90 
Hongkong a 206 789 
Japan ... * 64 5,232 
Palestine and Syria 21 OST lt 
Philippine Islands . fa 4,299 
Siam pated : 67 3.874 
Australia . §26 36,023 20) is 
British Occeania . N 60 150 6% 
French Oceania : ; 65 
New Zealand 65 3.850 68 
Other Oceania ke 1 5 

selgian Kongo 12 611 
British West Africa 15 1.300 
British South Africa .. > 268 18.201 17! 
British East Africa ; ) 250 
Canary Islands , j 240 
Egypt ; 150 12.258 
Algeria and Tunis 65 1.680 
Other French Africa 29 1.860 ’ t 
Liberia ‘ l 70 
Morocco dD 2.830 
Portuguese East Africa 3 140 
Other Portuguese Africa 9 3.380 

Total 3.937 $1,317,716 33,231 $3 


Shipments to Non-Contiguous Territories. 
\laska ‘ee 613 
Hawa 114 
Porto Ric 


Apri] Exports of Carbon Paper and Ribbons. 








United States exports of carbon paper and typewriter ribbor 
by countries during April, 192 By the Division f Stat 
‘ics, Department of Commerce 

1 , 
{ rl ] pet R 

Countries Pounds Pounds 
selgium , . 7300 S$ 03 cee §g 66 
Czechoslovakia H46 $25 ( 
Denmark - L.SO6 1.464 1.15 sg 
Finland 1 139 
France 3 296 2 1 . 
Italy a 5.050 3.079 1.920 (,24 
Netherlands 182 330 7 0 
Norway ia 120 353 267 7 
Portugal 15 ON 
Spain : ‘ GF 
Sweden 32 3 
Switzerland . 1.590 1,675 S 74 
Turkey in Europe 729 oll 16 2 
England . Sat 20.712 18,281 1,471 } 
Scotland 204 174 
Canada 

Maritime Provinces . 95 x0 i4 

Quebec and Ontario 1.933 4.305 1.0 

Prairie Provinces , 1.29 t 01 

British Columbia and Yuko 239 4 652 
Costa Rica 150 
Guatemala $5 
Honduras ‘ sata cull , 124 f 0 
Nicaragua Sted 13 14 { 
Panama ee ‘ 4 102 354 137 129 
Salvador : 17 20 14 302 
Mexico veeee , 41 3.475 £2 004 
Jamaica sci eerie 10) 63 
Trinidad and Tobago ; { ‘ 
> ae ee bea 43 4.920 151 89 
Dominican Republic } 1.174 ‘ 
Dutch West Indies ee 257 180 
Haiti ; , ; ; () { 
Virgin Islands of U. S.. , f 24 
BEGGAR 4.042 ¢60euws ‘ ,. 947 160 2 640 & ROR 
Bolivia ree P 307 200 10 129 
Brazil ; 1.349 S93 17 1,089 
Chile ‘ ; 2h 171 1 794 
Colombia 20 $20 l \4 
Ecuador 14 17 
Peru ‘ 63% 1N3 
Uruguay 130 110 174 
Venezuela ‘ i ‘ 196 295 19 4()0) 
British India S11 S76 794 1,120 
Ceylon ‘ 22 29 
China 75 28 
Chosen , 10 22 
Java and Madura 140) 96 7 
Hongkong 115 182 
Japan ‘a ‘ S.359 1,609 22) 178 
Palestine and Syria l 
Philippine Islands 669 673 f f 
Siam ‘ ‘ na 40 t 9 
Turkey in Asia ‘ lf 
Australia ; 5,596 3.674 { 19 
New Zealand ‘ 2.791 » 204 { £99 
British South Africa . 627 ang - 7 
British East Africa aT SO l 

Total 81,255 $65,485 27 $49,199 
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April Exports of Metal Office Furniture. 


United States exports of metal furniture by countries during 
April, 1923 By the Division of Statistics, Department of Com- 
merce 

Other 

Office Other 

Furn- Metal 
liling Cases Safes. tureand Fur- 

Countries No No Fixtures. niture. 
Belgium 2s § O00 $ 171 
Bulgaria 1 $ 315 
Denmark 20 985 
France 229 8,724 $ 5 
Germany , 6: 
Greece 2 630 185 
Latvia ‘ 105 
Netherlands " 334 21 
Norway 1 124 
Spain 111 $.557 19 2 5€ re 491) 
Sweden 20 1.433 98 
Switzerland inten 16 448 
Turkey in Europe a 1 315 
Seer eee 502 14,489 156 3,52¢ 
Scotland ors Te 2 108 
Yugoslavia,Albania,ete l s15 
Canada 

Maritime Provinces. 15 414 9 

Quebec and Ontario. 1,250 7,60 109 10.698 2 243 20,206 

Prairie Provinces 28 24 11 05 70 3.052 

Brit. Col. & Yukon ! 101 189 972 
British Honduras 1 15 90) 
Costa Rica 2 104 2 199 593 
Guatemala XS 344 . 24 879 
Honduras l 4") | | 66 2.836 
Nicaragua S 132 641 
Panama 2 101 467 1.630 
Salvador 1,132 
Mexico ‘ a 325 9,398 44 6,008 3,247 21.830 
Miquelon & St. Pier. Is 1 35 5D 
Newfoundland & Lab 2 143 20 6 
Bermuda 1 62 l 70 45 952 
sarbados ; ‘ 34 
Jamaica 7" ‘ 11 49 % 6 47 3.474 
Trinidad and ‘Tobago. 7 106 2 16¢ 4 36 
Other Br W. Indies l 26 5,016 
Cuba ee 178 $431 101 7.242 345 30,299 
Dominican Republic 17 842 1,248 
Dutch West Indies 1 61 S5 
French West Indies 1 1 150 
Haiti canoes 389 
Virgin Islands of U. S 70 97 
Argentina §2 5,092 675 1,297 
Bolivia 52 932 F 
Brazil ! 136 | { 118 
Chile 14 150) 49] 
Colombia 7 22 $2 4,2 2 0.721 
Ecuador ; 10 5; 2 i 590 
British Guiana 43 
Peru 6 219 10 8 4,034 
Venezuela 22 1.371 1 19: 1869 
Aden 31 
British India 123 790 S 342 £810 
Ceylon 1 ti 1 132 : 
Straits Settlements 523 
China 6,266 
Che Sen 57 
French Indo-China 1,678 
Hongkong S 1,350 r 
Japan : if) 1,490 22 1,172 1.729 1,056 
Kwangtung,. leased ter 1,300 
Palestine and Syria 10 {NY 1,116 
Philippine Islands ft 1,72 5 151 60 1,26 
Turkey n Asia 315 
Australia I! 671 2.03: 
British Oceana 2 1 
New Zealand 2 67 791 
Abyssinia ‘ 120 
British West Africa 37 
British South Africa 108 46 l 2.505 
British East Africa 470) 
Egypt ng 3,197 
Other French Africa 25 
Liberia er 14 
Portuguese KE. Africa 14 
Other Portuguese Africa { ) 24 
Austrii : 2.210 

T 141 $79,200 0 S4 $24,198 $209,467 

April Exports of Cash Registers and Parts. 

United States exports of cash registers and parts, during 
April, 1923 In exports under this classification where the ma- 
chine driven by an electric motor, the value of the motor 
is included with the machine Rv the Division of Statistics 
Department of Commerce 

Cash Registers Parts of 

Countries Number Number 
Denmarth lt 6,462 20S $ 520 
Finland 1,458 
France 76 24,905 742 1,298 
Germany ‘ 131 99 
Italy 10 1,612 
Netherlane 17 19,404 
Norway 22 13,149 208 
Spain 9 13.779 20) lf 
Sweden 5 1,284 27 369 
Switzerlar f 3,409 
inglanc $52 72,435 8 344 
Canada 

Maritime Provinces 9 334 

Quebec and Ontario ae 2,101 9,967 30,183 
Honduras 2 355 
Mexic« 26 3.996 21 14 


Bermuda 


200 





Cash Registers. Parts of. 

Countries Number. Number. 
Jamaica is , 2 255 étaee es 
Trinidad and Tobago a } SO... “aa cae 1. eee 
Other British West Indies 6 770 a aT 
Cuba ; + 54 10,271 2,373 937 
Dominican Republic ...... 3 810 i19 61 
Argentina 104 31,347 638 574 
Brazil 62 8,672 30 60 
Chile 18 3,655 91 6: 
Colombia 36 11,943 395 207 
Uruguay a 5 . ae re desne 
Venezuela bad 6 1,263 au. eee 
Java and Madura PR 1 98 472 415 
Japan . Fie , 32 8.147 26 76 
Philippine Islands 18 1,935 15 60 
Australia ae naa 39 6,799 wares bs cat 
New Zealand : ; 24 5.350 599 357 
British South Africa < 2s 4,372 sO 119 

Total 46,595 $36,127 





April Exports of Adders-Calculators. 
United States exports of adding and caiculating machines, by 
countries, during April, 1923. In exports under this classi- 
fication where the machine is driven by an electric motor the 











value of the motor is included with the machine. By the Divi- 
sion of Statistics, Department of Commerce: 

Countries Number. Countries. Number. 
Austria 17 $ 3,133 pT Rae 2 $ 654 
Belgium 84 Trinidadand Tobago 2 360 
Czechoslovakia 27 a ea ee 14 7,576 
Denmark l Virgin Islands of 
Finland 10 Sees sf 1 800 
France 190 APMORGMMR 6 bdsce< 65 8,605 
Germany 84 OS 6.4 6 oe Week ba 9 1,560 
Italy . 36 a 20 4,438 
Netherlands 33 gt RA Rs SS, 21 4,060 
Norwa\ 5 eee ee 14 2,304 
Sweden 7 BeuaGor ...sccsses 3 357 
Switzerland 32 48 POG i ndss cueseeeue 3 505 
England : 234 31,104 Venezuela ........ 14 2,329 
Yugoslavia, Albania Straits Settlements 3 360 

ete 2 840 CORE ss ctitante 16 3,135 
Canada Java and Madura. 6 60 

Quebec and pe Pe re a 7 4,385 

Ontario 122 14,229 Philippine Islands. 6 694 
Prairie Provinces 7 906 AwustraGe: .\s6cbaxude 73 21,247 
British Columbia British Oceania .. 2 433 

and Yukon .. l 350 Belgian Kongo ... 1 75 

Costa Rica 6 1,140 Rritish S. Afriea.. 11 2,009 
Honduras 10 2,293 -_— —_— 
Salvador . — 821 TWeter 5 ickseads 1,275 $269,600 
Mexico 50 8,025 
Shipments to Non-Contiguous Territories. 
Alaska 14 $ 1,200 Porto Rioo ..<iév« 7 $ 1,679 
Hawaii 4) 11,426 
April Writing Paper Exports. 

United States exports of writing papers, papeteries and en- 
velopes during April, 1923. By the Division of Statistics, De- 
partment of Commerce: 

Papeteries 
Writing paper, (writing paper 
except papeteries. in boxes). Envelopes. 

Countries Lbs. Lbs. Ss. 
Azores & Maderia Is 200 8 IPP seata ” 2h004,) eee 
Francs 742 381 oe, rd 
Germany : : 107 $ 45 
Netherlands 279 6S ey ne 4 panme 
Norway 150 $ 150 
Sweden ss0te. = b00Be 
Canada 

Maritime Provinces 5,179 914 6,329 935 37 24 

Quebec and Ontario 18,827 5.593 21,186 4,684 2,427 623 

Prairie Provinces. 42,933 ) 289 956 318 562 139 

Br. Col. and Yukon 2,811 464 1,236 326 127 74 
British Honduras 22 4 16 3 204 56 
Costa Rica . ‘ _ 1,673 231 ae “* Seeee 
Guatemala : 893 164 19 12 
Honduras 1.500 400 108 35 
Nicaragua 1,001 208 40 13 
Panama 5,611 755 3,956 914 
Salvador 526 170 s4cde Sees 
Mexics 18,191 4,477 5,048 2,994 
Newfoundl'd & Lal 4,305 i. ae? ag OS a Se 
Bermuda 352 oe .“teack 
Barbados cee eee cou - hs &e 
Jamaica 4,513 656 161 28 
Trinidad and Tobago 1,525 217 ae ees 
Other British W. Ind 433 103 112 30 
Cuba 67,600 12.146 22,193 3,450 

public 4,645 721 929 361 
311 oO “aaa ee 
U.S es ine 170 52 
3,547 1,534 121 42 
174 85 
301 Sr, waa onitie 
6,910 1,963 332 129 
‘47 Fiala ae ks 
380 131 100 18 
OPUmUuayY 4... cccnccee GOTO Ce) seen eee she icdial 
Venezuela os a. sate 
Aden 72 Th: . the dain 
British India 1,363 SEE. »0get  wawe 
Cevlon ; Fae 670 96 
Straits Settlements ‘ oe 3,916 524 iid «bee 
China 72,960 10,702 7,794 1,033 875 464 
Chosen 35 21 14 26 
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Papeteries 
Writing paper, (writing paper 


except papeteries. in boxes). Envelopes. 


Countries. Lbs. Lbs. Lbs. 
Java and Madura wos —— aa 75 15 
Far Eastern Republic 110 50 heme tee 
i ccc ens cece 7 20 S4 RAPTOR ark 
Pn ic eiin e664 6.00% 67,449 9,667 611 437 4,037 1,471 
Philippine Islands ..166,957 15,466 755 112 400 135 
Turkey in Asia ee ae 90 ee 
Australia ea * 818 8,180 2,393 
French Oceania .... 325 55 ; 
New Zealand ; oi 100 86 
Belgian Kongo ..... 620 155 saute Pore e ; : 
British West Africa .. 36 4 ere aay 
British South Africa 2,612 $49 23,161 3.840 85 26 
British East Africa. 50 37 ss v 3 
Dt “cnatdviecsssta 75 50 
Portuguese E. Africa 85 25 agai ee ate. mata 

3,042 903 249 250 2,203 S66 


England 


611,301 $86,931 201,472 $40,574 44,442 $12,042 
Shipments to Non-Contiguous Territories. 

9,613 $ 3.916 
104,842 19,619 
61,363 12,767 


Total 


CE 2 cGeln obeedu ah cies aa esse eed er abeeees eee 
Hawaii 
Porto Rico 


Sree N ofthe * 


‘ acter, ° 





The detailed inquiries which follow have been received 


direct from readers of Office Appliances. They are tangible 
business opportunities which are well worth following. 


Overseas. 
. Endara desires to represent Amer- 


Ibarra, Ecuador.—lIvan 
bank equipment. He desires 


manufacturers of office and 


ican 

especially to receive catalogues covering accounting machines, 
bank screens, check protectors, copying machines, registers 
and other office and bank requisites. Correspondence in 


Spanish. 

Jerer, Spain.—Juan J. del Lunco is a professor in the school 
of commerce here. His specialty is organization and ac- 
countancy. He desires to secure from American manufacturers 
catalogues of the best office equipment, to be used in planning a 
modern American office installation. Correspondence in English. 

Moscow, Russia.—N. G. Poetter, P. O. Box 769, is interested 
in the importation of American-made loose leaf note books and 
other loose leaf articles. Correspondence in English. 

Paris, France.—H. F. Snow, 8, Boulevard de Sebastapol, IV, 
desires to buy general office supply lines from established agen- 
cies of American manufacturers Mr. Snow has successfully 
jobbed these lines for twenty years, selling through the mails. 
Because of the large amount of work entailed in the direct 
importation of American machines, he desires to purchase 
through manufacturers’ agencies. 

Vienna, Austria.—Langsteiner & Coeln, G 
hilgerstr., 49, VI., is in a position to take on 


m. b. h., Maria- 
some American 


office machine and appliance lines for the territory formerly 
represented by the Austria-Hungarian monarchy. The com- 
pany manufactures cigarette machines, rotary printing presses, 


paper cutters, tools and machines It is representive of many 


German and Danish machines 


Domestic. 

Buffalo, N. Y¥Y.—The Peoples’ Collateral Bankers, Inc., Hurst 
building, will be in the market for office and bank equipment 
about September 15. 

Los Angeles, Calif.—The 
Second street, is in the market 
500 to 1,000. The company is a 


Company, 325 West 
lots of from 
of the 


John H. Ruff 
for typewriters in 
direct representative 


Columbia Ribbon & Carbon Manufacturing Company, New 
York, N. Y. 
Memphis, Tenn.—The Memphis Linotype Printing Company 


has completed a new building for the occupancy of its office fur- 
niture and stationery business A complete line of furniture 
and stationery is to be purchased 

New York, N. Y.—Wa H. Morgenroth. general sales manager 


of the Addiator Calculating Machine Company, Berlin, Ger- 
many, is temporarily located in Room 1112, 80 Wall street, 
New York. He seeks a suitable representative to handle the 


Addiator, a low-priced adding and calculating machine, in the 
United States. 

Portiand, Ore.—The Arcady Company, Arcady building, 
Twelfth and Jefferson streets, requests desk manufacturers to 
send catalogues and price lists. This material should be di- 
rected to W. M. Gillies. 

St. Louis, Mo.—The Office Specialty Sales Company, 1109 
Chestnut street, is seeking a distributing connection with a 
manufacturer of tags and pin tickets. The company is open to 
propositions on all meritorious office specialties. 


St. Petersburg, Fla.—The St. Petersburg Office Equipment 
Company, 650 Central avenue, wishes to get in touch with 
manufacturers of vault trucks. Catalogues and communica- 
tions should be addressed to G. E. McFarland. The company 


is exclusive representative of the L. C. Smith & Bros. Type- 
writer Company, and handles lines of office equipment, furni- 
ture, files, loose leaf devices, and does a printing and binding 
business. 

Salt Lake City, Utah.—Paul K. Perkins, 45 East Broadway. 
district manager of the Kardex Sales Company, inquires for the 


addresses of reliable manufacturers of steel filing cases, letter 
size. 

Washington, D. C.—George Deedmeyer, 409 East 
Terrace, desires to undertake representation of manufacturers 
of Stationery and office supplies in selling to the Federal Gov- 


ernment. 


Clifton 


Opportunities for Foreign Trade. 


opportunities are presented now in 
Department of Commerce 


skeleton 


These trade ! 
W hile 


fashion, as furnished by the 


not so detailed as in the form previously used, the information 
is sufficiently explicit to give a good conception of the char- 
acter of the prospects. 

These items are given identifying numbers, to avoid pro- 
miscuous publication of the names connected with Foreign 
Trade Opportunities developed by the Department of Com- 


merce The names and addresses must not be published by 


their recipients 
DISTRICT OFFICES. 
Boston: 1801 Customhouse. 


COOPERATIVE OFFICES 
Continued 
Ohio: Dayton Cham- 


Chicago, Ill 830-76 West Dayton 
Monroe street ber of Commerce 
Manila, P. I.: George L. Lo- Kl Paso, Tex Chamber of 
gan, Mer Commerce. 
New Orleans: 214 Custom- Indianapolis, Ind Chamber 
house of Commerce. 
New York: 734 Customhouse Los Angeles, Calif Chambe! 
San Francisco: 307 Custom- of Commerce 
house Newark, N. J.: Chamber of 


Commerce 


COOPERATIVE OFFICES. Norfoik, Va.: Hampton Roads 
Maritime Exchange. 
Akron, O.: Chamber of Com- Philadelphia, Penna Cham- 
merce. ber of Commerce. 
Baltimore, Mad Export and Pittsburgh, Penna Chamber 


of Trade of Commerc: 
Foreign Portland, Ore 
Southern Commerce 
Richmond, Va Chamber of 
Commerce 
Rochester, N. Y 
Commerce 
Seattle: 515 Lowman Building 
Chamber of St. Louis: 1209-1210 Liberty 
Central Trust Co. Building 
Dallas, Tex Syracuse, N. Y.: Chamber of 
Commerce Commerce, 
_In some cases an inquiry of identical number will be founa 
listed under several classifications. This indicates that the 
Same inquirer is interested in the various lines mentioned. 
filing, Johannesburg, South Africa No, 7253; 


Import Board 
Chattanooga, Tenn 
Trade Secretary, 
tailway System 
Cincinnati, Ohio: 
Commerce 
Cleveland, Ohio: 
Commerce, 
Columbus, Ohio: 
Commerce 


Chambet1 of 


Chamber of 
Chamber of 


Chamber of 


Chamber of 


Cabinets, steel 
agency desired. 
Erasers, Nagova, Japan.—No 


7071; purchase contemplated 


_ Equipment, office, Santander, Spain.—-No. 7111; agen le- 
sired 

Equipment, office, Winnipeg, Man., Canada.—No. 6987 pur- 
chase contemplated. 

Furniture, office, Oran, Algeria No. 7267; purchase and 


agency contemplated. 
Index card and guide material, 
No. 6987; purchase contemplated. 
Inks, writing and printing, Damascus, 
chase and agency desired. 


Winnipeg, Man., Canad: 


Svria. No, 7049; pur 


Ledger, locse leaf metals, Australia No. 7269; agency 
sired. 

Lockers, steel, Johannesburg, South Africa No. 7253; agency 
desired, 

Machines, adding, Algiers, Algeria No. 7277: purchase con- 
templated. 


Machines, adding, Oran, Algeria.—No. 7267: purchase ind 
agency contemplated. 
Machines, cash _ register, 


chase contemplated. 


Algiers, Algeria No 1277 


Machines, numbering, Damascus, Svria.—No. 7049 pul ise 
and agency desired. 

Machines, numbering, Nagoya, Japan No. 7181 purchase 
contemplated. 

Machines, typewriter, Algiers, Algeria.—No, 7277: purchase 
contemplated. 

Paper, Buenos Aires, Argentina No. 7150; agency desired 

Paper, writing and printing, Damascus, Svria No. 7049; 
purchase and agency desired. 

Paper, carbon, blue record, Nagoya, Japan.-—No. 7181 pur 


chase contemplated. 

Paper, carbon, Nagova, 
plated. 

Pencils, Johannesburg, 
sired. 


Japan.—No. 7071; purchase contem- 


South Africa.—No. 7249: agency 


Pen points, Nagoya, Japan.—No. 7181: purchase contem- 
plated. 
Presses, printing, Damascus, Syria.—No. 7049: purchase and 


agency contemplated. 

Ribbon, typewriter, Nagoya, Japan No. 
templated. 

Safes, principally small sizes 
exclusive agency desired. 


7071: purchase con- 


Caracas, Venezuela No. 7265: 


7246; 


Slates, school and pencils, Rangoon, India.—No, agence 
desired. 
Specialties, excepting office supplies (the term “Specialties is 


used by the Bureau of Foreign and Domestic Commerce includes 
all types of office machinery and equipment), Johannesburg 
South Africa.—No. 7182; ageney desired. 

Stationery, Cape Town, South Africa.—No. 
contemplated. 


6976; purchase 


Stationery, Madras, India No. 7216; purchase and agency 
contemplated. 

Supplies, office, Algiers, Algeria No. 7277; purchase con- 
templated. 

Stationery, office, Winnipeg, Man.. Canada No. 6987 pur- 


chase contemplated. 

Supplies, office, Christiania, 
sired. 

Supplies, office, Oran, Algeria.—No,. 7267 purchase and agency 
contemplated. y aici ene 


Norway.—No. 7098: agency de- 











SS 
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July in Corporate Finance. 
Dividend declarations, corporation reports and other cur- 
rent news items regarding the manufacturing interests of the 
office equipment and supply fields. 


The stock market in July reflected the usual summer con- 
ditions. The general state of business was good, but the mar- 
ket was depressed by the European situation. The stocks of 
this field held their ground, with a few exceptions. While sev- 
eral new lows were struck, this field was not affected in any 
measure like some of the general industrials. 

New financing during the month was announced by The 
American Multigraph Company and the Congoleum Company. 

The American Multigraph Company.—The company offered 
the market 30,000 shares of common stock, no par value, in 
July. It was listed by the Chicago Stock Exchange. This 
financing is to retire the unpaid balance of the company’s 
$500,000 serial note issue, $268,000 of which was provided for 
previously. The proceeds of this stock will also provide for 
quantity production of the new keyboard type composing ma- 
chine. The present rate of dividends is $1.60, payable quar- 
terly. Dividends have been paid continuously since 1912, and 
the full rate paid on the preferred stock since its issue. In 
addition to these payments, approximately $250,000 of the pre- 
ferred stock has been retired. The new issue was sold at 
$23.00 the share 

American Bank Note Company.—For the six months ended 
June 30 last net income after taxes, interest and depreciation 
charges was $858,087, against $513,542 in the first half of 1922. 


American Bank Note Company.—Quarterly dividend, $1.25, 
payable August 5 to stock of record August 1. 

American Bank Note Company, Preferred.—Quarterly div- 
idend, fifty cents, payable October 1 to stock of record Sep- 


tember 14 

Art Metal Construction Company.—Quarterly dividend, twen- 
ty-five cents, payable July 31 to stock of record July 13. 

Computing-Tabulating-Recording Company.—The recent is- 
sue of 19,655 shares of additional stock of the Computing-Tabu- 
lating-Recording Company has all been sold and paid for, 
Thomas J. Watson, president, stated at a meeting of directors. 
Stockholders and employes subscribed for the entire issue. 
Money derived from the sale of the stock has enabled the 
company to liquidate its entire floating debt, except ordinary 
current bills for inventories, etec., and has placed the balance 
of cash on hand in excess of $1,000,000. Net for the first five 
months, he said, after providing for taxes, is sufficient to cover 
dividends at the rate of $6.00 a share for the full year on the 
150.688 shares of capital stock outstanding. These earnings do 
not include the award of $500,000 received by the company in 
the recent settlement of a lawsuit for infringement of patents. 

Congoleum Company.—The Congoleum Company has au- 
thorized the issue of 140,000 shares of common stock at $20.00 
a share Subscription warrants will be issued September 10 
to holders of common stock as registered August 31. The 
stock was quoted at $22.00 in Philadelphia. Subscriptions will 
be at the rate of one and four-tenths shares new stock for 
each share common stock now held. A cash dividend of $2.00 
a share has been declared on both the common stock and new 
stock, payable October 15 to stockholders of record of October 
6. This places the new and old stock on a $2.00 quarterly div- 
idend basis 

Kellogg Switchboard & Supply Company.—Quarterly dividend, 
two per cent, payable July 31 to stock of record July 23. 

The B. F. Goodrich Company, Preferred.—Quarterly dividend, 
1% per cent, payable September 1 to stock of record August 15. 

Remington Typewriter Company, Preferred.—Quarterly div- 
idend, 3% per cent, payable August 6 to stock of record July 28. 

Remington Typewriter Company.—Remington Typewriter de- 
clared a dividend of $3.50 on the first preferred, payable Au- 
gust 6 to stock of record July 28. With this payment Rem- 
ington has cleaned up back dividends on the first preferred 
stock and has resumed payment of current dividends on that 
stock Since November 14, 1922, when resumption began on 
the first preferred, Remington has paid $15.75 a share, or a 
total of $820,480 on the first preferred shares outstanding. The 
last dividend paid on the second preferred was $2.00 on April 


1, 1921. This leaves $18.00 a share due on the second pre- 
ferred shares outstanding, or a total of $898,920. Resumption. 
of the second preferred dividend is expected at the next div- 
idend meeting.—Chicago Herald and Examiner, Julv 19, 1923. 

Underwood Typewriter Company.—The New York Stock Ex- 
change has stricken from the trading list the Underwood Type- 
writer Company’s common stock, par 100. This stock has been 
supplanted by the new issue, which is being traded in actively. 

Underwood Typewriter Company.—tIn the first four months 
of 1923 the company reported net profits of $1,115,993. This 
equaled $2.86 a share on 360,000 shares of common stock after 
taxes, depreciation and the period’s dividend requirements on 
the preferred stock. 


Eastern Business Conditions. 


Surveys of the Business Field Bearing on This Activity, Re- 
ported by the Philadelphia Ledger During July. 


Brush manufacturers report a serious shortage of bristles. 
Some of the longer sizes are out of the market entirely. The 
scarcity of bristles is expected to make prices higher in the fall. 
There is an adverse feeling to higher prices, as manufacturers 
see before them a healthy prosperity with goods selling at 
present price levels. Labor is so scarce that raw materials are 
being given out to experienced brushmakers who have spare 
time to work on them. 

Calculating machine manufacturers report a steadily increas- 
ing demand. In each month of the last three a twenty-five _ 
cent increase in sales has been noted over the preceding 
month. One large company representative said that he has 
overcome the usual seasonal decline this year by added effort 
on the part of the sales force. Adding machines have the call, 
while bookkeeping machines are selling in good volume. Pros- 
pects for fall business are encouraging. 

Cash register sales are moving along as rapidly as local deal- 
ers expected. There is a growing tendency on the part of retail 
merchants to purchase cash registers of all designs. Prices 
are unchanged and deliveries are prompt. 

Office supplies are selling in good volume. Stationery and 
typewriting supplies have the call. The demand for equipment 
has slackened somewhat since June 15. 

Steel safe sales are steadily increasing. There is more de- 
mand for the lighter types of safes than ever before. New 
uses are brought forth constantly for this variety and in con- 
sequence new models are being manufactured. Prices are firm 
at recent levels 

Manufacturers of scientifically tested and approved steel 
safes report that business is fully eighty-five per cent better 
than last year. A tendency toward lighter safes with filing 
cabinet interiors is shown by many industrial and commercial 
establishments throughout the city. This type of safe affords 
both efficiency in filing and protection of valuable records. The 
fireproof variety is most wanted. 

To develop more efficiency in safes, manufacturers expect 
shortly to place on the market a new model that will occupy 
less space than the present type because of the fact that the 
doors are of the folding variety and concealed in the side 
panels when not in use. 

Second hand furniture dealers say that trade is fair. Flat 
top desks have a big call while typewriter desks are in such 
demand that they cannot be procured rapidly enough. Filing 
cabinets are in fair request. Prices are expected to increase. 


For greater convenience the reference form pre- 
viously appearing on page 13 had been transferred to 
page 3, forming a part of the table of contents. Read- 
ers will locate this form more readily in the new posi- 
tion, and facilitate reference to articles and items of 
special interest to their organizations. 
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The SERVICE BUREAU of 

Office Appliances is for the 

Exclusive Use of Subscrib- 
ers and Advertisers 


In the execution of its various commissions 
this bureau calls upon practically every 
member of the staff. It answers by personal 
letters all inquiries upon matters germane 
to the field, it furnishes special reports upon 
articles of office equi 
of manufacturers of any article wanted, 
puts man and job together, prepares ad- 
vertising copy, furnishes lists of desirable 
agents and dealers in nearly every eater. 

dealers in securing U.S. A. 
lines, and in many other ways performs use- 
ful service, all without charge. Subscribers 
in every land have made, and are making, 
good use of this bureau; manufacturers in 
every section of the field have had evi- 
dence of the service. 


xe of 


ent, supplies names 
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Ur. Mitchell. 


Charles L. Mitchell, president of 
the National Association of Sta- 
fioners and Manufacturers, who 
declines to be a candidate for re- 
election because of the demands of 
his business and of certain special 
work for the Rotary convention at 
lopeka next June. 

President Mitchell is one of the 
most popular men to hold the high 
ofice of president of the National 
Association. His administration was 
confronted by greater difficulties 
and complications than the admin- 
istration of any of his predeces- 
sors. That many of the complica- 
tions have been resolved is duc to 
Vr. Mitchell’s fine personality, 
fraternal spirit. and tireless indus- 
try and the hearty co-operation of 
his fellow officers. The association 
is to be congratulated upon having 
had his services for the past year. 
Although Mr. Mitchell had _ re- 
iterated his intention of serving for 
one year only it was hoped that his 
other duties could be so arranged 
that retirement at this time would 
not be necessary. His decision will 
be regretted by the members of 


the association, 





Ur. Allen. 


Ivan Allen, president f the 
Ivan = Allen- Marshall Company, 
who is being urged by a large num- 
ber of dealers and manufacturers 
throughout the country and by 
every trade journal in the field to 
permit his name to be presented as 
a candidate for the presidency of 
the National Association of Sta- 
tioners and Manufacturers of the 
U. S. A. at their convention in 
Des Moines in October. 

It is the hope of Mr. Allen's 
friends everywhere that he will re- 
spond to their good intentions. No 
better man could be chosen as 
head of the organization. Although 
naturally both eastern and south- 
ern m characteristics and senti- 
ments, Mr. Allen is a man of na- 
tional vision. He knows and un- 
derstands the West and its prob- 
lems and will have the hearty sup- 
port of the western members. Like 
Ur. Mitchell, Mr. Allen has en- 
joyed some distinction in the poli- 
tics of his own state. He is a fluent 
and forceful speaker and cficient 
on the floor as well as in the chair 
as presiding officer. 
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EDITORIAL 





Ivan Allen for President. 
‘ ‘HE followmg telegram, received by Frank 
LL. Severance, vice president of the National As- 


sociation of Stationers and Manufacturers, a few 


davs ago from Charles-L. Mitchell, president of 


the National Association of Stationers and Manu- 
facturers, sent from a point in the Canadian Rock- 
ies, where he and Mrs. Mitchell were spending a 
short time after a strenuous trip, visiting the sta- 
tioners of the Pacific Coast, will be of interest to 
every member of the organization and to every 
stationer in the country who has followed and 
admired the faithful and valuable work of Mr. 
Mitchell during the year in which he has been at 
the head of the National Association: 

“Have fully decided cannot and must not take 
time away from my business for another year 
necessary to fulfill duties of office of president. 
Will gladly help Ivan Allen put program across for 
|! am sure for him strong. Am advised here that | 
have been appointed chairman of important com- 
mittee for big district of Rotary convention at 
Topeka next June. Will require great deal of 
time.” 

Since Mr. Mitchell thus declines to succeed him 
self, the question arises, whom should the Assocti- 
ation select for the vitally important office of 
president in 1923 and °24? And the answer seems 
unequivocally to be, Ivan E. Allen, head of the 
Ivan Allen-Marshall Company, of Atlanta, Ga. Mr. 
Allen is sound and successful as a business man 
and he has every possible personal qualification to 
aid him in making an administration’ successful. 
Mr. Allen is a man of constructive mind, ripe judg- 
ment and practical temperament. 

In February of this year, Office Appliances pub- 
lished an outline of plans formulated by Mr. Allen 
for the advancement of the work of the National 
\ssociation and the establishment of the organi- 
zation on a sound, self-sustaining footing. These 
suggestions he has recently epitomized in a letter 
to President Mitchell. These suggestions are four 
in number. and there is little doubt that they will 
supply a basis for discussion and action at the Des 
Moines convention. Mr. Allen’s suggestions in- 


volve dividing the United States into twelve dis- 
tricts with the same boundaries as are used by the 
Federal Reserve Bank; each district should have 
a governor, either a stationer or manufacturer, and 
sixty days before the date of the national conven- 
tion, each district should hold a conference of its 
membership to take appropriate action on maiiers 
of local importance in its own district, providing 
such action shall be in accordance with the consti- 
tution and by-laws of the National Association. He 
has other well considered plans of action, which he 
expects to recommend to the Association. These 
plans comprehend suggestions for an extension of 
the practical service of the national organization to 
its members for an annual membership fee that 
should attract all commercial stationers to the or- 
ganization. 

Office Appliances believes that Ivan Allen, now, 
that Mr. Mitchell has expressed an unwillingness 
to serve a second term, is the man to head the 
national organization and guide it through the 
troubled waters of the ensuing year. 

<---> 

Manufacturers’ Rights Fixed by Court. 

HE Mennen case as applied to quantity buying has 

come to a final settlement, this time at the hands 
of the United States Supreme Court which has recently 
refused an appeal requested by the Federal Trade Com- 
mission, thus confirming the decision of the United 
States Circuit Court of Appeals and permanently es- 
tablishing the law of this phase of the relations be- 
tween manufacturers, jobbers and retailers. 

It will be recalled that the Mennen Company fixed its 
schedule of prices not upon the quantities of goods 
purchased but upon the character of the buyer; that is 
to say, whether he was a jobber, a co-operative buying 
exchange or a retailer. The last two were classed to- 
gether and regarded as retailers. If a jobber, for in- 
stance, bought a hundred cases the price would be less 
than a hundred-case lot to a retailer or a co-operative 
huying exchange. However, the price would be the 
same to every jobber and there would be no differences 
made between retailers and co-operative exchanges. The 
Federal Trade Commission said this was unlawful dis- 
crimination among buyers of the same class and 
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brought suit with the idea that the law obliged a man- 
ufacturer to sell the same quantity of goods to dif- 
ferent classes of buyers provided they were able to 
purchase in quantities. The Federal Trade Commis- 
sion had heard the case and ordered the Mennen Com- 
pany to give every buyer who bought the same quantity 
the same price. The company appealed to the United 
States Circuit Court of Appeals which reversed the 
decision and held that the action of the Mennen Com- 
pany was legal. 

The basis of this decision has already been discussed 
in Office Appliances. Briefly, the court holds that as 
long as a manufacturer is acting individually and not 
in collusion with others he may set such prices on his 
products as he wishes and establish such terms of sale 
as in his judgment are most suitable for his business. 
Such was the decision of the United States Court of 
Appeals and this decision the United States Supreme 
Court refused to disturb. The law is therefore settled 
thruout the United States that a seller of merchandise 
need not make the same price to all buyers who buy 
the same quantity, Section 2 of the Clayton Act to the 
contrary notwithstanding. This it appears to Office 
Appliances establishes on a firm foundation a funda- 


mental right. 
<*> 


A Suggestion That Big Associations Work 
Together 
HE powers-that-be in the International Stamp 


Manufacturers’ Association are working on a plan 
whereby their association can co-operate with the Na- 
tional Association of Stationers and Manufacturers 
in the establishment of trade customs, cost studies, store 
management, plans, etc. The International Stamp 
Manufacturing Association employs an expert account- 
ant and systematizer to figure out costs and to suggest 
methods of account-keeping in order that each stamp 


manufacturer may know to a penny just how much 
every item costs to produce and sell. The information 
thus obtained has been elaborately worked out and 
much else besides, and it is felt that the two associations 
should work together to advantage since the field of the 
two overlap in so many places. 


<8 > 

Conditions in Europe. 
Kk LATE American business 
standing have investigated commercial condi- 


several men of 

tions in European countries at first hand, and 
their reports are of a generally encouraging character, 
despite the admittedly dark spots. Elsewhere is an 
article by a special correspondent in France, who paints 
a vivid picture of some of the problems of the type- 
writer trade. The conclusion to which the reader is 
irresistibly driven is that the European has reached the 
point where he must have the highest possible efficiency 
in the operations of his business and that he will take 
the best, as a rule, whenever he can get it. It is inter- 
esting, too, and perhaps significant to note that there 
will be held in Paris next November what will be 
termed in its English equivalent, “Commercial Organi- 
zation Week.” This will be a show and demonstration 
of modern office machines and equipment, with speed 
and accuracy tests, and conferences of commercial 
educators. 

Finally, a distinguished American typewriter man, 
just returned from England, France and Italy, says 
that despite adverse legislative influences, our foreign 
trade is growing, and recommends that Congress enact 
more favorable laws affecting our foreign relations. 
He says that there is an idea current in commercial 
centers that American legislators and manufacturers 
are extremely mercenary in their attitude toward trade 


in other countries. 


ONE MINUTE, PLEASE! 


You and your brain power. 


How near do you come to making full use of what is in your brain? 
J. S. Knox, the salemanship expert, says the average business man uses only 


about 15 per cent of his brain power. 


I think he puts the percentage high. 


Cer- 


tainly few men do exert their brains to anything like capacity, and many scarcely 


make a start on tt. 


What kind of judgment is it that leads a man with a forty-horsepower brain 
to let thirty-nine of those horses stand at the crib and eat their heads off while the 
remaining one does the work that supports all of them? 


You should keep your full brain power working every day. 


You should give 


your best, your full thought to each thing about your day’s enterprises. 
Many of your failures have been due to the fact that you did not do the best 


you knew. 


You admitted afterward that you knew better. 


What is the advan- 


tage in knowing if you do not make use of the knowledge? 

The trouble with us is that we do not follow that crisp, one-word motto that 
John H. Patterson, when alive and President of the National Cash Register Com- 
pany, put on cards and posted throughout the works—‘Think!” 


Think this over. 


I thank you. 
(No. 8. 


—Frank Farrington. 


All rights reserved.) 
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Who Is a Price Cutter? 


Being Some Remarks on Price Cutters, So Called, and the 
Considerations Which Should Govern the Fixing of 


the Selling Price of Merchandise. 


Written for 


Office Appliances by Harry G. Horder of Hor- 
ders, Incorporated, Chicago. 


a comment 


little while, in some trade print, we run across 


by one dealer that another dealer is a 


“price cutter.” Rarely, if ever, however, do we find 
the 
of the fact that it is usually used as a term of 


a definition of term “price cutter,’ which seems too 
bad in view 
opprobrium 


Co fairly establish such a definition would be a difficult 
task indeed, since each merchant looks upon the matter 
from a different viewpoint, and usually one peculiarly his 
own. Probaby the fairest definition would be this: “A 


price cutter is a merchant who deliberately sells a nationally 
advertised article at less than the price established by the 
It will probably be con- 
retail 


manufacturer in his advertising.” 
all that 
price as applied to a specific article establishes that price 


ceded by broad national advertising of a 
as a part of the very nature of the advertised merchandise; 
and that a dealer underselling the advertised price under- 
mines public confidence in the article which advertising has 
built up. 

Now, in the office supply line, as carried by the ordinary 
stationer, there are very few articles which fall within the 
scope of this definition. In fact, it would seem fair to say 
that 


comply 


pencils 
then, 


mechanical 
the 


only certain fountain pens, and 


Such 


what constitutes a fair rule by which to judge the prices of 


with its conditions. being case, 


the thousands of other articles which go to make up our 
stocks? Would it not be fair to say that the “price cutter” 
is one who sells at a price lower than that necessary to 


bring him an adequate and fair net profit? 
The Building of a Selling Price. 

In all probability, the last thing a dealer first going into 
business thinks of is his selling price. He has his location 
and rent to establish, his stock and fixtures to install, his 
salesmen to hire, and a thousand other details to attend to. 
Yet, surely it is fair 
it the 
profit; and without profit all the other elements are worth- 


Finally he comes to his selling price. 
te say that this is the most important, since fixes 
less. 

To a dealer long in the business, and tried by experience, 
the selling price presents an ever-changing aspect, not in 
but most particularly in 


at the 


the dollars and cents phase alone, 


the basis of figuring used to arrive result. Bases, 
then, are to be studied continuously and revised and re-re- 
vised to meet the changing conditions 

In figuring the basis for a selling price, the obvious pro 
cedure would be to build from cost up. Cost 
of merchandise plus cost of doing business, 
Since the last 


In 


plus net profit desired. two 


elements are figured by most stationers 


percentage with relation to the dollar of sales 
proper adjustment must be provided to al- 


low for proportionate addition to dollar of 


cost. So far we have an elementary pro- 


cedure only. We are dealing at this poini 
usually with averages applying to the results 
of a period of time based on gross receipts 
in all lines. To get a fair price it becomes 
necessary to examine each line separately, 
done 


Here 


we have the really vital elements to contend 


and then—what is so infrequently 


small component parts of each line. 


with, as has so often been pointed out in 


National Association papers. Breakage, de- 


HARRY 


G. 





terioration, abnormal cost of handling and delivery, and 
last 

Much has been said about turn-over. We all know its 
definition and how to arrive at its average as applied to our 
entire stock; but the information is valueless if we have not 
the to establish the turn-over of the 
lines, and parts of lines and individual articles composing 
this stock. Obviously, turn-over and its running mate, in- 
vestment, have a very marked effect on the selling price. 
A careful research of records will show that in most com- 
mercial stationery businesses only 1634% of the stock turns 
rapidly, say five to six times per year, whereas 834% turns 
than 2 This causes the three-time turn-over 
which Association research has shown is average. Care- 
ful examination will demonstrate that within lines like loose 
blank filing supplies this condition is 
markedly extant. Let us take as a case in point the well 
known Every Day File. It is a fact that only numbers 1, 
2, and 3, and 4 sell rapidly, whereas numbers 5, 6, 7, 8, and 
but Take any one style of post 
Do you not find that three of ten numbers alone 
Or blank books—do you sell as many 12 
What then is 


but least, turn-over. 


not 


necessary records 


less times. 


leaf, books, and 


9 enjoy occasional sale. 
binders. 
sell commonly? 
column divided as you do 12 column right? 
the effect on the selling price? 

It would seem fair to say that different bases must be 
used in figuring different lines, and different portions of 
lines. It is insufficient to take a manufacturers’ list, not 
established in the public mind by advertising, as a selling 
price. Consistent with good merchandising such a list may 
be too high on some of its articles and too low on others, 
regardless of its discount. Certainly it would be most un- 
fair to define price cutting as a departure from such a list, 
since one would also deal with a newer term, “price raising.” 

Prices within such lines should be governed by condi- 
tions applicable to individual articles and particularly by 
turn-over such articles. A 914x11% post binder under 
most conditions might fairly be sold for less than one size 
7x11 list price of either, basing selling price 
on relative turn-over. - 


of 


regardless of 


What the stationer needs in these days of intensified com- 
petition is good sound business records, and stock records, 
and time and inclination to study and restudy these records. 
He needs the convictions and belief that he and his fellow 
stationers alone are competent to judge the conditions sur- 
rounding the retail business. He needs the courage to stand 
on his convictions and yet the grace to 
change if conditions change or if superior 
knowledge and experience demonstrate the 
need for change. Manufacturers have ever 
shown their willingness to aid to the limit 
of their ability. 

“Price Cutter!” There is no such animal; 
unless it be one whose prices return no net 
profit or a loss. 


NOTE.—Mr. Horder did not feel it neces- 
sary to mention all the conditions which gov- 
ern the making of prices. These are many, 
and vary with time, place and conditions. In 
the West, for instance, an important con- 
is freight and the investment 
necessary to carry larger stocks. 


sideration 


HORDER. 
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Making Advertising Do Double Duty 


Written for Office Appliances by Russell B. Williams. 


OR some years there has been considerable agitation 
against the “middle man.” Indeed, at time or 
another and in almost every field, the retailer has come 


one 


in for his share of abuse and has been pointed out to the 
world at large as the one reason for high-priced commodi- 
ties and the wide difference between producer's and con- 
sumer’s costs. 

One outstanding feature of this agitation, which crops 
up every now and again, is the fact that the agitators them- 
selves are not, never have been, and probably never will be, 
retailers or “middle men.” But this is only natural since 
it is always the chap who has never pulled a cow’s teat 
or taught a calf good table manners on a frosty morning 
who can tell just why veal should be 18 cents instead of 28 
cents and wherein lies the difficulty with agriculture in 
general. 

And while the office equipment dealer. or commercial sta- 
tioner has not kad to bear so much of the burden of th's 
anti-retailer propaganda as the grocer, the implement dealer 
and the clothier, yet the general after-effect has been that of 
making the buying public distrustful of the figures so plainly 
marked on the price tags that adorn each piece of mer- 
chandise. Particularly so when, next those price figures 
appear symbolic characters that represent the wholesale or 
original purchase price. 

So widespread is this destructive propaganda and so ¢con- 
stant is it, that if for no other reason, retailers, regardless 
of their line, should be equally constant and never-ceasing 
service 


in their efforts to build on the solid foundation of 


and fair prices, that most desirable and valuable of all 


assets—good will. 
Good will is valuable. Good will can be developed in a 


At least it should be 


And that is because an ad- 


number of ways. But most rapidly 
perhaps through advertising. 
vertisement can talk to a thousand people in the same length 
of time you can talk to one, by word of mouth. 


It is unfortunate—but true—that most dealers do not 


recognize the possibilities of advertising as a good will 
Nine out of ten see in advertising only a means 


Without 


builder. 


for making sales. question the primary object 


of any advertisement is to make sales. If it doesn't | 
should say it was g poor advertisement. But it can be 
building good will at the same time. It should be. 


Almost throughout his career John Wanamaker injected 
a little cheerful good will editorial into his daily newspaper 
advertisements. They came to be, in the course of years, 
an institution. So worthy were they that people turned 


to them day by day—“to see what John had to say.” Those 
editorials built good will for his New York and Philadel 
phia stores. That was John Wanamaker’s way of using ad- 


vertising to build prestige—to develop good will. He made 
it serve a double purpose 

Publicity of the right kind, directed and expended in the 
proper way and with continuity, will do more to entrench 
the dealer ard his business in his community and with his 
customers than any other one thing that he can do. I do 
not advocate entering into a space-buying war with com- 
petitors, nor do I advise the expenditure of sums out of pro 
portion to prospective business. I do advise, however, an 
appropriation of from three to four per cent of total sales 
for advertising and publicity—fifty per cent of this amount 
to be spent on items that are generally known in advertis- 
ing circles as “institutional advertising,” viz: advertising 
that sells your personality, your institution, your experience 
and your reliability. 


Of course there 


are other ways of overcoming the anti- 


retailer idea and developing good will. Publicity is not the 


only way. For instance, | spoke of the close proxim‘ty of 


the cost price hieroglyphics and the retail price mark. 
Just why it is necessary to label each article with the cost 
price (in secret code) is more than | know. Certainly the 


“$2.75/X YZ," do not make for purchaser trust. 
It is 


two prices, 
That “XYZ” is a mystery to the buyer. 


And secrets are resented unless we are on the “in 


a “trade se 
cret.” 
Customers resent it because they think that some 
thing is being put over on them—that if they only 
what the “XYZ” stood for in dollars and cents they might 


side.” 
knew 
get the article more cheaply. It is mystery, and mystery 
baffles. One dislikes being baffled. 

Walk into Marshall Field's, Mandel’s or any other metro 
politan establishment and purchase prices on tags are con 
spicuous by their absence. Retail prices are there, as is the 
line number and ledger folio, but a secret code is not used 
Chey have learned that if there be such things as “trade 
secrets” they had best be kept secret and not flaunted in the 
public view. 


Speaking of | 


Marshall Field and Company—theyv do a 


great deal of “institutional advertising.” And much of it 
is subtle. For instance, more people than not know that 
Field takes good care of his employes. The public knows 


that, in comparison with allied lines, their scale of pay is 
not the highest. But they know that every employe is 
treated fairly and liberally. They know that many of the 


employes have been with the institution for a score or 


of years. Field has never advertised in paid space these 


facts. But somehow the public knows it. 

As for paid space \ few years ago one of their em 
ployes, poetically inclined, penned a_ beautiful poem, en 
titled “The Cathedral of All the Stores.” This poem, with 
due credit to the writer, is run in full page spaces in the 
Chicago newspapers once each year. It is also given promi 
nence in some of their direct mail literature. It sells noth- 
Ing but good will, prestige, stability, experience relia- 


bility. 


\s a more concrete example, Charlie Mitchell of Cran 


and Company, Topeka, Kansas, seized every opportunity to 


poke fun at himself publicly Fate has decreed that he 


should have an expanded waist line. He has accepted that 
decree and capitalized it. I remember, some years ago, hi 
issued little envelope stuffer decorated with a caricaturt 
of himself and on which was printed a few lines regarding 
his physique. If I remember correctly it was something 
to the effect that he was “too fat to fight—for everyth 


except your business.” He didn’t say anything about 


leaf ledgers or office desks. He was selling his personality, 


his experience—and good will 


Another stationer, in Minneapolis—one whose 


a capillary standpoint, resembles an egg, so bald it is—dis 


tributed an advertising blotter. On this blotter was a pic 


ture of himself (retouched to eliminate any possibility of 
hair of any kind) and the message was simply this ‘Don't 
come to our store for hair brushes. We don't sell them 
\ll we need is a dust rag.” That, and the company signa 
ture was all that reminded the customer of the line of com- 


mercial stationery carried. Yet, while it didn't advertise 
sold it. And better—it 


Three or four per cent of gross sales put into advertising 


stationery vet it sold good will 


for sales effort should pay good dividends. But that same 


appropriation split two ways—fifty per cent for sales and 


fifty per cent for good will—should nearly double those 


same dividends. Particularly if one continues, almost with- 


out end, what he starts. After all, it is continuity—keeping 


everlastingly at it—that counts. 
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Reducing Office Expense by Using Machines. 


Extracts from an Address by H. A. Piper, 
E. I. Du Pont de Nemours & Company, Be- 
fore the Annual Convention of tke National 
Association of Office Managers, Held at the 


Office of the Burroughs Add'ng Mach-ne 
Company. 
HE mechanical office devices that are in use today 


are so numerous and of such a diversified characte 
that an attempt to cover the whole field in its entirety 
would be impossible. 
There were produced in the United States in one year 
(this 
clude calculating machines) and $53,000,000 worth of type- 


$48,000,000 worth of adding machines does not in 


writers. Considering the hundreds of other devices which 
are manufactured, we can appreciate the tremendous figures 
involved in the industry as a whole. During the seven 
years ending in 1921, there were 739 new or improved office 
machines introduced, or over 100 per year. This figure is 
not from Government sources but was a running tabulation 
made by a business magazine, and is doubtless far short of 
the actual figure. 

During the past few years, tremendous strides have been 
made in industry in reducing costs. This is possible mainly 
through the increased production per employe and elimina 
tion or reduction of waste. The leading factor in this great 
movement is, and will continue to be, extending the utiliza 
tion of machinery in factory operations and reducing to the 


minimum the essential hand operations. 


Office Has Not Kept Abreast of Factory. 


Mechanizing of office operations has not kept pace with 
factory operations. It is comparatively recent that hand 
and brain work in the office has begun to be supplanted by 
mechanical devices. The same line of scientific thought that 


has been devoted to factory operations is now being given 
to the OTe 


4 
AS to so 


ration of the office. 
should be 


function of the office is to serve rather than 


called intangible savings, it borne 11 
mind that the 
The office does not originate, it transmits. If 


the office, by the 


to control 
introduction of a certain device is enabled 
to better serve the business, does this not justify considera 
tion of the purchase of that device? 
Che one best way to reduce the time of flow of operations 
Bills ot 


che cks 


is through mechanical means. lading, invoices, 


cost heures, deposits, payrolls, mailed, correspcn- 


dence, purchase orders, accounts credited, statements fur 


nished, and so on, can all be expedited through the use oi 
spe cial nat hine Ss. 

The oftice an be brought to its highest state of efficiency 
mainly by 

First—Systemization 
Second—Substituting hang for mechanical and brain op- 
erations 

Third 
] 


be 100 per cent perfect. 


The Need for Office Appliances. 


need for mechanical office appliances is evi 


Creating a desire in the minds of the workers té 


The great 
de need by 


1. Rapid expansion in business. 
) 


Greater amount of information needed. 


Demanding more statistical reports affording a more 


effective control over a large organization than through 


personal supervision. 


4. Permitting a greater service to be rendered to the 
business by the office. 

5. Rapid rise in office costs through: 

Reduced supply of experienced men. 


Reduced supply of good stenographers and clerks. 


5) 





Reduced supply of office boys. 

Shorter hours and more work to do. 

Spirit of restlessness and irresponsibility which demands 
standardization of work. 

The outstanding advantages of machinery in the office 
are 

1. Production of records which are more convenient and 
have a better appearance, greater promptness, improved 
legibil ty 

2. Office machinery often pays for itself in a few months, 
3. Reduced general overhead expense. 
4. Work more reliable, less time wasted. 
5. Standardized process requires less expensive labor. 
6. Specially trained clerks produce more work. 
7. Greater amount of periodical information made avail- 
able through ease of collection, 
information less confu- 


8. Emergency obtainable with 


s10n 
Y. Salary standardization more feasible. 
Saving Mental Drudgery. 

Nothing kills ambition more quickly than the never-end- 
ing grind of mental strain in the old-fashioned office. There 
is no doubt that in the next ten years machines will be 
used for all work in offices that today is mental drudgery, 
just as machines are now used in the factories. You can 
vo into some highly efficient offices today and find them 
equipped like a modern machine shop. 

Where repetitious effort or liability to serious 
errors or delays, or where there is lost motion or fatiguing 
work, or where overtime work is habitually performed, 
is some type of machine to more efficientiy and eco- 


there is 


there 
nomically do the work 

The executive or office manager should lend an attentive 
He should make 
personal inquiries from firms who are using the equipmen 
in which he is interested. He should analyze the work tu 
all the detailed requirements are fully 
correct 


ear to all salesmen of office appliances. 


be done and see if 


met by the machine lf a conclusion cannot be 
reached by the above procedure, he should then insist on a” 
practical test of the machine on the work. 


A Famous Case at Law. 


The first case in which the United States Supreme Court 


Constitution 


held is paramount to a legislative 
enactment was that of Marbury vs. Madison, in which Chief 


Justice John Marshall said, in part: 


that the 


“That the people have an original right to establish, for 
their future government, such principles as, in their opinion, 
hall most conduce to their own happiness is the basis on 
vhich the whole American fabric has been erected. The 
exercise of this original right is a very great exertion; nor 
an it, nor ought it, to be frequently repeated. The prin- 
ciples, therefore, so established are deemed fundamental. 
\nd as the authority from which they proceed is supreme, 
and can seldom act, they are designed to be permanent. 

rhis original and supreme will organizes the government 
and assigns to different .departments their respective 
powers. It may either stop here, or establish certain limits 
be transcended by those departments. 

The government of the United States is of the latter de- 
scription. The powers of the legislature are defined and 
that those limits may not be mistaken or 
forgotten, the Constitution is written. To what purpose are 
powers limited, and to what purpose is limitation committed 
to writing, if these limits may, at any time, be passed by 
those intended to be restrained? The distinction between 
a government with limited and unlimited powers is abol- 
ished, if those limits do not confine the persons on whom 
they are imposed, and if acts prohibited and acts allowed, 
are of equal obligation. It is a proposition too plain to be 
contested that the Constitution controls any legislative act 
repugnant to it. * * * Certainly all those who have 


limited: and 


framed written constitutions contemplate them as forming 
the fundamental and paramount law of the nation, and, 
consequently, the theory of every such government must be 
that an act of the legislature, repugnant to the Constitution, 
is void 
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“CONSERVATIVES OF THE BUSINESS WORLD VIEW 

WITH DISAPPROVAL A NEW-FANGLED MACHINE.” 

From a drawing by Albert Levering in the New York Sunday 
Tribune accompanying an article on the fiftieth anniversary 
of the introduction of the typewriter. 


Fifty Years of Typewriter History. 


Herkimer County, New York, Historical Society Commem- 
orates Fiftieth Anniversary of the Invention of the 
Typewriter by Issuing a Book, “The Story of the 
Typewriter,” from 1873 to 1923.—Review of 
Book and Some Additional Notes from 
Other Sources. 

HE Historical Herkimer County, New 
York, has issued a valuable book commemorating the 


Si ciety of 


fiftieth anniversary of the appearance of the first suc- 
cessful typewriting machine. The event will be celebrated 
on September 12 in an inspiring and notable manner at 
Ilion, New York, where the Remington Works fifty years 
before turned out No. 1, Model 1 of the Remington type- 
writer. People of note from all parts of the United States 
will be present at this celebration and a program of great 
interest will be presented. 

On page 137 of the book above referred to appears a pic- 
ture of a statue erected at Herkimer, N. Y., to the memory 
of General Francis E. Spinner, treasurer of the United 
States under the administrations of Lincoln, Johnson and 





SHOLES AND GLIDDEN MACHINE, OF 1873. 

This was the model shown by Densmore to 
the Remingtons which resulted in the historic 
typewriter contract. 


Grant. On the pedestal of this statue, which was erected 
by the women of the departments of the Government at 
Washington, is engraved a remark once made by the gen- 
eral: “The fact that I was instrumental in introducing 
women to employment in the offices of the Government 
gives me more real satisfaction than all the other deeds of 
my life.” Below the quotation is a replica of General 
Spinner’s signature. 


General Spinner was a native of Mohawk, a suburb ol 
Ilion, N. Y., and as treasurer of the United States during the 
Civil War he employed women in Government departments 
in the places of many men who had gone to the front. It is 
a curious coincidence that the typewriter, which, more than 
any other invention, opened wide the doors of employment 
to women, should have found its way back to [lion for its 
first successful start as a practical machine. It is also in 
teresting to recall that the inventor of the first typewriter to 
be successfully produced and marketed, Christopher Latham 


Sholes, should have entertained the same thought mcern- 


ing his invention as that which was expressed General 
Spinner with regard to his own policy of employing men 
in Government service. Sholes said, in response to a re¢ 
mark made to him by his daughter-in-law out the 
wonderful thing he had done for the wor!d: “I don’t know 
about the world, but I do feel that I have done something 
for women who have always had to work so har [his 
will enable them more easily to earn a living This re 


mark was uttered by Mr. Sholes shortly befor s deatl 
His descendants realize the service he performed 
for women, but for all the world. 





COMMERCIAL TYPE 
WRITER. 


temington, Shop No. 1 


THE FIRST 


Model 1 

In August, 1912, Office Appliances published an articl 

entitled, “Origin of the Typewriter Abroad,” whi vas a 
synopsis of information contained in an article published 

the Italian journal, L’Ufficio Moderno, and in a brochure 
published by Count Budan, “The 

Modern Typewriter—(1713 to 1880).” 

The title of the book bears the suggestion that the earlies 


Forerunners f he 


known attempt to invent a typewriting machine rred 
in 1713, but the detailed information covered in the review 
is devoted to the efforts of Guiseppe Ravizza, a lawyer, who 
patented his invention in 1865 and continued to work upo1 


it until his death twenty years later. Mention is made of a 
previous Italian inventor, Pierre Conti, who 
tachigraph” or “tachitype” 
Neither of these 


inventions were carried out to a practical conclusion, hence 


in 1823 or be 
‘ 


fore invented a device called the 
for imprinting on paper or other material. 


never found their way on to the market. 
Probably the earliest authentically recorded 
produce a typewriter was that of Henry Mill, an English 


attempt t 























LIKENESS OF C. LATHAM SHOLES, INVENTOR OF 
THE TYPEWRITER, WITH BACKGROUND SHOWING 
THE IDEA OF HIS VISION OF ITS BENEFITS TO 


WOMANKIND 
published by the 


Story of the Typewriter, 
Historical Society. 


Frontispiece of The 
Herkimer County 


engineer, who took out a patent in 1713 during the reign of 


Queen Anne. This is referred to in the book recently 
issued by the Herkimer County Historical Society, which 
quotes a part of the ancient patent in its original quaint 


phraseology. No model of Mill's invention has been found, 
and the patent contains no description of it beyond refer- 
ence to the purposes of the invention, so that no one can 
now tell of what it consisted. 

The Herkimer County history states that throughout the 
remainder of the eighteenth century only one other attempt 
to produce a typewriter is recorded. This was a machine 
been invented in 1784 for embossing printed 

the blind. Mention the 
American patent on typewriter granted in 1829 to William 
Austin Burt Detroit. 
Mr. 


letters written upon it and upon a duplicate made by one 


said to have 


characters for is made of first 


of Office Appliances has published 
descriptions of 3urt’s machine with reproductions of 
of his descendants, and which was exhibited at the World’s 
Burt’s Typographer is the 
It 


never 


Columbian Exposition in 1893. 
ancestor of the present day type wheel machine. is in- 
that Mr. 


ceeded in putting the machine on the market, got it pretty 


teresting to note Burt, although he suc- 
widely talked about, for it was mentioned favorably in the 
New York May, 1829, 


editor and correspondent both confessed themselves at a 


Commercial Advertiser of whose 
loss to find an appropriate name for the new invention. One 
of the ideas suggested was Burt’s Family Letter Press. 
The book next proceeds to 1833 when a French patent 
was granted to Xavier Projean of Marseilles, France, for a 
he called the Ktypographic machine or pen 
which consisted of an assembly of type-bars arranged in a 
It is curious that the two basic principles of the two 


device which 
circle. 
different types of modern typewriting machines should have 
been contained in these early inventions. Projean’s ma- 
chine contained nothing more than the germ of an idea. 
Indeed, all he claimed for it was that it would print almost 
The His- 


as fast as one could write with an ordinary pen. 


) 





torical Society’s book then reviews briefly the succeeding 
attempts to invent a machine that would write, much of 
which information has been published in previous issues of 
Office Appliances, bringing the record down to the attempt 
of Oliver T. Eddy in 1850, who invented a machine which 
did good work, but was too cumbersome and intricate for 
practical use. Next came the attempts of J. B. Fairbanks 
and J. M. Jones in 1850 and 1852 respectively and that of 
A. Ely Beach, for many years an editor of the Scientific 
American whose machine patented in 1856 marked an ad- 
previous attempt. 


vance over any 

Next we come to the invention of Dr. Samuel W. Francis 
in 1857, who patented a machine which closely resembled 
in appearance an old style piano. R. S. Thomas of Wilming- 
ton, N. C., J. H. Cooper of Philadelphia, Henry Harger, 
F. A. deMay, Benjamin Livermore of Hartland, Vt., Abner 
Peeler of Webster City, la., Thomas Hall and John Pratt 
of Centre, Ala., all contributed ideas to the subject of type- 
writer inventions in the fifties and sixties, but none of them 
succeeded in producing the practical writing machine. The 
book points out that it is significant that the number of 
these attempts increased as the time grew near for the so- 
lution of the problem in 1867, as the inventors of the first 
successful machine began their labors. Every year the need 
for a machine was growing. 

The book describes the invention of the first practical 
typewriter which had its beginning in a little machine shop 
on the outskirts of Milwaukee in the winter of 1866-67. Here 
Carlos Glidden of Ohio, Samuel W. Soule and Christopher 
Latham Sholes, both printers, set about the invention of a 
A central figure in the as- 
formed was Christopher Latham 
Sholes, whose name must always occupy the place of high- 
est honor in any history of the writing machine. Here fol- 
lows a biographical sketch of Mr. Sholes, leading up to the 
a of the typewriting machine was first 


practical typewriting machine. 


sociation subsequently 


time when the ide 





oe 


PROPOSED MONUMENT TO CHRISTOPHER 
LATHAM SHOLES TO BE ERECT 
FOREST HOME CEMETERY, 


ED IN 
MIL- 
WAUKEE, WIS, 
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brought to his attention. Sholes had invented a paging ma- 
chine which serially numbered the pages of blank books 
and the like. One day Glidden, who had become interested 
in Sholes’ machine said, “Why can’t such a machine be 
that letters 

Nothing further was done at the 


made will write and words and not figures 


only?” time, but in the 
summer of the following year Glidden fonnd in the Scien- 
tific American an article from a London technical journal, 
Pratt, 
An editorial pointed out 


describing a machine invented by John intended to 
do what Glidden had 
the great benefit to mankind which a successful writing ma- 


to note that 


suggest d 
chine would confer. It is interesting General 
William G. LeDue, 
typewriter dated back to 1850, visited Milwaukee in 1867 and 


whose interest in the invention of the 
himself suggested to Sholes and Glidden the idea of a type- 
writer. Subsequently General LeDue was the first man to 
introduce the machine into the government service at Wash 
ington. It is likely that the suggestion as related above did 
come from two or more sources. At any rate, Sholes was 
soon enthusiastically working on the idea, assisted by Glid 
Soule. 


writer has been repeatedly related, so we need not go into 


den and The subsequent development of the type 
the circumstantial account published in The Story of the 
Mention is made of a little hook “The Early 
Charles E. Weller, 
resident of La Porte, Ind., and the cnly present day 
Sholes. Weller 


sonal contact with Sholes almost frem the beginning 


Typewriter. 
History of the Typewriter” by now a 
sur- 
vivor of the many friends of was in per- 
and 
genius. In his book he relates 

When Weller finally saw the 


finished experimental machine, a very crude affair rigged 


knew him as an inventive 


many interesting incidents 
up with a single key printing through the carbon paper a 
single letter, in sequence as fast as the key could be op- 
erated he wrote, “If you will bear in mind that at that time 
we had never known of printing by any other method 
than the slow process of setting the types and getting an 
impression therefrom by means of a press, you may imagine 
our surprise at the facility with which this one letter of the 
alphabet could be printed by the manipulation of the key.” 

Sholes then explained how he was developing the idea 
into a machine which would print in like manner all of the 
Shortly after Weller removed to 


St. Louis to become a shorthand reporter and on his leav- 


letters of the alphabet. 


ing, Sholes promised to send him for practical test the first 
In the 
meantime, Sholes had chosen his own name for the machine, 


completed model, which arrived in January, 1868. 
which he called a typewriter. 

The story of the subsequent adventures of the typewriter 
and the heart breaking work which ensued to get the first 
working model to the point where it would do actual work 
and the tinal placing of the invention with the rm of E 
Remington & Sons, the famous gun makers at Ilion, N. Y., 
is interestingly related. The first Remington actually to be 
placed on the market was perfected in 1873. The year be- 
fore, although the machine had been perfected by Sholes 
until it did excellent work, he wrote in a spirit of despon- 
dency from Milwaukee, “We shall be in a position to fur- 
nish good machines, provided any person is in a position 
You know that my 
apprehension is that the thing may take for a while and for 
a while there may be an active demand for them, but that 
like any other novelty it will have its brief day and be 
thrown aside. Of course, I earnestly hope that such will 
not 


to want them after they are finished 


»yrove to be the case, and Densmore laughs at the idea 
when I suggest it, but I should like to be sure that it will 
be @therwise.” 

Pictures of the early typewriters are shown and of early 
advertising wood cuts from the first typewriter catalogue, 
showing operators seated at the machines. 

Chapter six is devoted to High Spots in Typewriter Prog- 
ress and briefly reviews the manner in which typewriter in- 


vention has progressed step by step to the present pertects d 
models. 
The 


methods of teaching typ!ng. 


touch system is here mentioned and other earlier 


Chapter seven is devoted to the subject, “Wideni ‘ 
Field.” It presents a-resume of the manner in which the 
typewriter has found its way into all walks of life and 
makes mention of three of the leading portable typewriters 
which are the most recent comers in the typewriting 

The final chapter is devoted to, “How Women Achieve 


Writing Mach 


Economic Emancipation Through the 


The last illustration in the book is a picture of the pr 
posed monument to Christopher Latham Sholes 
erected in Forest Home Cemetery, Milwaukee, in the neat: 
future. The work of putting up this monument is in the 


hands ot the C. Latham Sholes Monument Commissi 


which is raising the necessary funds 


Mr. Weller, 


this movement. 


mentioned above, is closely identihed wit! 


The Story of the Typewriter contains 142 pages with a 


number of interesting illustrations. It discusses not only 


typewritel the 


the typewriter, but the handmaiden of the 


are of stenography, whose first known exponent was \ 


cus Tullius Tiro, a slave who was freed by Cicero and 
made his secretary. <A brief discussion of the development 
of stenography ensues and an interesting point is men 


tioned, namely, that the phonetic system of modern stenog 


raphy was not developed until on the very eve of the in 
vention of the typew riter. Chis, it is said, seems almost 
prophetic, for shorthand, even as perfected by phonography, 
would have been restricted without the typewriter to a 


limited field of usefulness. 


\ few paragraphs on the development of touch type 


ing brought out some points of interest. In 1867 the arti 


cle in the Scientific American heretofore referred to said, 


“The weary process 


with regard to the suggested machine: 
of learning penmanship in the schools will be reduced te 
the acquirement of writing one’s own signature and playing 


The 


on the literary piano.” last words were unconscious 
prophecy, which time has fulfilled. 
It is suggested that the first touch typist was probably 


needs 


the first blind typist, whoever that person was, for thi 
of the blind figured in the efforts of many of the early type 


It was some time before the idea of touch 


writer inventors. 
typing became diffused among schools and operators gen 
erally. The first touch typist of whom there is a record 
was Frank E. 


Model 1 


champion speed operator of his time. 


MeGurrin, who taught himself the art on a 


Remington in 1878 Afterward he became the 
g 


On July 25, 1888 
in Cincinnati between McGurrin and 
Traub, which was really a contest between the new svstem 


old. double keyboard 


The conditions called for forty-five minutes’ writing from 


there was a contest 1 


of typing and the Traub used a 


dictation and forty-five from copy, unfamiliar matter being 
used. McGurrin won decisively on both contests and it was 
found that his speed increased three words per minute when 
from while Traub’s speed fell off twelve 


writing copy, 


words per minute on the same test. The reason was obvi- 
ous, for McGurrin’s eyes were always on the copy while 
both keyboard. 


Traub accepted the result for what it meant and subse- 


Traub was obliged to watch copy and 


quently became an expert touch operator himself 
Reference is made to the development of the front stroke 
or visible typewriting machines as distinguished from ma 
chines built on the under stroke principle or the blind ma- 
The first 
Horton, appeared as early as 1883. 


chine, so-called. type bar visible machine, the 


Most of the early type 


bar visible typewriters were of the down stroke type 


Prominent among these were the Columbia Barlock, 1888; 


the Williams, 1890, and the Oliver, 1894. Later on, the 
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front stroke principle of construction took the lead, the and was the biggest revolution which had taken place in 
rst machine of this type to attain prominence being the typewriting machines since the invention of the first suc- 
nderwood, which was the invention of Franz X. Wagner, cessful model and its appearance on the market in 1873. 
who was earlier connected with the Caligraph The ma- Che Wagner machine gave not only visibility of the whole 
hine was placed on the market in 1897 by John T. Under- line, but visibility of all the Enes that had been written be- 
vood, long identified with the writing machine industry as fore on the sheet. The new principle became immediately 

pioneer manufacturer of typewriter ribbons and carbon popular and within a couple of years after its appearance 
papers Mr. Wagner's machine gave complete visibility most of the leading typewriting companies were producing 
something whicl theretofore had not been accon plished, front stroke, full visible machines. 


LUMPING from a drug store to the 
stationery usiness, is not, after 


all, such a very far cry One of 


he Western veterans of this trad 
ide this change early in life. Angy 
lhomas, who for thirty-three years 


has been connected with the house of 





| Fabe r, began his business career al 


the age of fourteen, washing glasses in —e ; ‘ = 

” ; At which we gather the old boys about 
drug store It is not recorded why; 

e > Tile round table, discuss events of the 

e left the drug business. We have a 


, s years gone by, along with a little ho- 
vision, however, ot a _ tourteen-year : Riss 7 E ez 
: i : graphical history; and crown these vtc- 
old boy and a large tray of glasses So eee a : 
/ ” fors of man ntests with the wreath 
with a mind diverted by baseball in ; : 
° “ - ' of laurel 
the back lot It is not of so much 
importance why the boy left the drug 
usiness as that he got into the pencil aig thy proprietor. “I mean what | 
“+7 S | re ¢ e . 4 ~ Prt rt éé . 
usiness and there has made friend say,” said Mr. Thomas, “! wish to 
W¢ 2 ERS “ee anti : F ' 
1 life work and a solid reputation. close your account. My house does 


Before associating himself with the — jo¢ wish to do business with men who 
house of E. Faber, Mr. Thomas was do not treat their representatives with 
for eleven years with H. B. Claflin & 
Company ot New York. 


Something over thirty years ago h 


respect.” 
The astonished proprietor stood for 
a moment with mouth open, and then 
used to travel on the road, covering a 


; he extended his hand across the coun- 
Southern territory. At that time many 


_ ‘ ter and said, “Put ’er there You're 
of the stores were old fashioned, the 
roprietors seeming to resent the oc 
casional incursions of customers who 
interrupted the checker game or polit- 
ical debate in the back room. Par- 
ticularly were they sometimes im- 
patient of the attentions of commer- 
ial travelers who had occasionally to 
sell goods almost by main strength 
Mr. Thomas relates that one time 
early in his experience as a commer 
cial traveler, he dropped into a store 
down in Louisiana. The proprietor 
was in the midst of a card game with 
some of his cronies in the back of the 
store, and when Mr. Thomas entered 
the door, was heard to say, “Here 





comes another one of those 
New York drummers.” Mr. Thomas ANGY B. THOMAS 

walked through the store to where ' ; 
the proprietor was sitting and said, the kind of a man I like. I apologize 
Mr. Blank, I heard what you just for my remark. 

said, and I am here to request you to This little passage at arms resulted 
lose vour account today.” “What2” in the formation of a friendship which 





lasted for many years. One time Mr. 
Thomas visited a store in the South 
and the proprietor asked him how pen- 
cils were made. He had never been 
through the factory; hence he knew 
nothing about the processes of pencil 
manufacture, but he was game and de- 
scribed in detail how he thought pen- 
cils were made. It was not until some 
time afterward that he was found out. 
\ traveler for a competing house told 
the customer the real facts and the 
next time Mr. Thomas called he was 
greeted with considerable guying and 
laughter, but in the meantime he had 
een very careful to inform himself 
correctly of the manufacturing 
processes. 

from 1906 to 1909 Mr. Thomas was 
sales manager for the house of E. 
Faber in New York, but in 1915 the 
way was opened for him to represent 
the house in San Francisco perma- 
nently. He therefore took the West 
Coast territory with headquarters in 
San Francisco and has remained at the 
head of the Coast office ever since, 
where he is one of the most widely 
known manufacturer’s representatives. 
Mr. Thomas is exceedingly popular, 
being a good business man and the 
happy possessor of a rare gift of anec- 
dote. His conversation is sparkling 
and lively and his wide experience has 
equipped him with a fund of reminis- 
cences and stories to meet every situ- 
ation. For years he has traveled 
throughout the West and has watched 
the gradual development of that sec- 
tion to the point where the eyes of ail 
the rest of the country are focussed 
upon the territory west of the Rocky 
Mountains as a mecca to which men 
go when they retire. He is an enthu- 
siast on Pacific Coast advantages and 
can give as many cogent reasons as a 
native why a man is happier and 
healthier when he can push his nose 


iwto a fresh breeze from off the 
Pacific. 
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Mrs. 
Yokohama, 


ORIENTING McCLELLANS.—Mr. and George 
McClellan photographed in their ‘rickshaws at 
Japan Mr. McClellans Chicago Sales Staff led the Organi- 
zation of the Underwood Typewriter Company in a Sales Con- 
test, and a Trip to the Orient was the Reward. Mr. Mc- 
Clellan Liked his Trip, but the Grand Old U. S. A. is Plenty 
Good Enough for Him 


THE 


In Strange Vehicles. 
Mrs 


when in 


McClellan believe in doing as the 
that effect. In 
forebore to ride in gas buggies 


George W. and 


Romans do Rome, or words to 


Japan, therefore, they 
Che 'rickshaws are not so speedy 
but its 


Furthermore, the occupant never 


sometimes, at any rate. 
as Mr. McClellan's 
dangers are more remote 


accustomed vehicle at home, 


has to say “Good Morning, Judge,” after being tagged for 


speeding or parcking in the wrong place. 














HOT WEATHER SUGGESTION.—The Misses Mildred 


Harris and Marie Green, New York stenographers, defied 
the hot weather and prevailed upon the management of 
the Madison Square Garden pool to place a table in the 


water for their —Photo by International 


Newsreel. 


typewriters 








God grants liberty only to those who love it, and are always 
ready to guard and defend it.—Common Sense (Corlies, Macy 
& Company, Inc.). 


The Industry by Which We Live. 


\ll persons engaged in the manufacture, sale and distri 
bution of office equipment, machines and devices, should 
be reminded occasionally of the character and importance 
of the industry in which they are engaged. There was a 
time, even in the history ot the United States, when the 
keeping of records was a much simpler affair than it 1s to 
day. Every complication we have added to our civiliz 
tion means more records to be kept, more intormation to 
be fied away for future reference. We are livi age 
of startling complexities, until there is hardly anything hav 
ing to do with any of our daily activities which t the 
subject of a permanent record somewhere Our thing 
is made by experts in great factories, but no one ikes 
a single garment. The work is divided, specialized, each 
man running a different machine or doing some one part 
of the process which, put together, completes a finished 
garment Kach one of these processes demands records 
There are supplies to be bought, wages to be ymputed 
time to be figured, practically all on a piece-work basis 
Che man who runs one machine is entirely ignorant of the 
preceding process or the one which follows Every step 
from the wool of the sheep or from the cotton in the tield 
in Georgia to the back of the wearer is a subject of the 
most exact and painstaking records, so that eve indi 
vidual garment of all the millions of wool and cott cal 
ments produced is accounted for somewhere. 

This multiplication and complication of records extends 
through every industry, even into the food we eat, so much 
of which today is put up in sealed packages Without 
any intention of being irreverent, we may say that even the 
grains of wheat we eat are numbered; at any rate, we 
cannot eat a biscuit at breakfast out of a brightly lored 
package that has not somewhere been counted and put 
down in a book. We no longer raise the food we eat, but 
others raise it for us, nor do we shear our own sheep, or 
raise our own cotton, nor do the women of the family card 
the wool, spin the yarn and weave the cloth. Others do 


this for us. 


All this and a thousand other things have multiplied re: 


ords until even the work of our offices is subdivided to the 
point where we have specialists for almost every operation, 
even to the filing systems, of which there are a multitude 
Throughout all this division and subdivision of work, we 
have the machine which does the work of many hands with 


the uniformity and exactitude which only the machine cat 


accomplish. We have many machines, one or more for dé 
ing every part of our work in office, field, or factory, but 
all these machines have one common defect They cannot 
be taught to think They must be set going and thet 


watched. Each and every one of them is a complicated 
affair of cams, cogs and levers, hence, we have a multitude 
of people operating a multitude of machines, turning out a 
vast array of work which could not be even approximated 


without the assistance of the machines. 


The 


highly 


manufacture and sale of office machin is itselt 


specialized, but a common interest and ommon 
object have drawn the office equipment business togethet 
so that each member of the industry is beginning to unde 


stand quite clearly that the parts of the industry are in 
terdependent and that what affects one part of it must af- 
fect all. To put the idea into its simplest form, we may 
point out that every typewriter which is sold helps to sel! 


maker 


line it has its 


another filing cabinet. It helps the paper maker, the 


down the 


the 


of ribbons and carbons and all 
effect like 


the dropping of a stone into a still pool 


somewhere, widening circle which follows 


We need to get away a little once in a while in order to 
see our industry as it is, and to realize what a big thing we 
really are engaged in. Ours is one of the essential indus 
tries and it is well that this thought be not forgotten 
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Miss Matteson Writes Diary of Travels. 


Good Will Delegation Relates 
Stories From France. 


Member of Interesting 


ISS KATHERINE L. MATTESON, se 


retary to 


the president of the Underwood Typewriter Com 

pany and the John Underwood Company, and a 
member of the Good Will delegation now making a tour 
of France, has written a diary of the events which have 
transpired under her observation and Office Appliances 
s been favored with a transcript of this interesting bit 


of writing 


Miss Mattes relates with what enthusiasm she greeted 
ie dav on which she was to start as a Good Will delegate 
to France, and describes interestingly the farewell party 


! 
eviven by the Underwood folks at the pier. 
Miss Matteson 


lost to view, she could just behold the two tall Unde rwood 


describes how when all her friends were 


suildings and as the boat passed out, she was given the 


lag salute from these buildings. 
Miss Matteson’s impressions of life on the boat are vivid 
She describes the passing the steamship 


o'clock, 


bound for England. 


and interesting. 


“Majestic” at five bearing Mr. Underwood, his 
wife and daughter, 


The next day began the regular round of life on the boat 


AW! 


% 


Pe 
ee 
» 


x 


j 
a | 


THE GOOD WILL DELEGATION AT BIAR- 








ARRIVAL OF 


RITZ, THE FAMOUR ,ESORT NEAR THE SPANISH- 
FRENCH FRONTIER Crowds welcomed the American women 
at the station 

It being Sunday, there were church services, concerts, 
ctc., inside, but most of the passengers felt better out 


ot doors. 
On Monday the boat began to rock. There was a concert 
nd dance, but the writer preferred to rest. 


dull, dark day 


the absence of seasickness and 


She 


that she had 


with high wind. 
stated 
been doctor to two Good Will delegates. 


Wednesday it was cloudy and gloomy and wet, with all 


Tuesday was a 


note d 


curtains up on both sides of the deck and everybody under 


the weather 


On Thursday there was sunshine with open port holes 


and evervbody 
ball 

prize being taken by Leila Redmond of Atlanta, Ga., 
Coca-Cola Company. 


happy, all trying to make a success of the 
masque first 
of the 
She was dressed as a Colonial girl. 


There were some unique costumes, the 


he second prize went to Mrs. Albert of St. Louis 

On Friday everybody got packages ready for the auction, 
the proceeds of which were to go for the benefit of wives 
and children of disabled Nine 


thousand and fifty francs were realized. 


shipwrecked or seamen. 
On Saturday at 1:30 there was a birthday party for a 


young lady from St. Louis. On July 1 everybody was up 


Eddystone light and the 
At 1:30 instructions were 
A resolution of thanks of 
Mr. Peck, who left the 
Talks were made by Miss Daisy Rogers 
S. Army Nurse 
10:30 in the evening a loud call came, 


deck to see the 
Harbor. 
received from Conductor Peck. 


early and on 


entrance to Plymouth 
the delegation was presented to 
party im Paris. 
and Major Julia Stimpson, head of the U. 
Corps. At 
and the commotion proved to be caused by the appearance 
of the 
t 


about 


\merican committee who had come out on a tender 
» greet the Good Will delegates. 

On Monday the 
Will 
Inferieure, the 
officials Che 


Havre and the Good 
Prefet of the Seine 
other government 
with and 
Then came the comfortable 
1e beautiful scenery through Normandy 
and wonderful farms and apple orchards and quaint little 
French Their 
11:40, twenty minutes early, so that the 


arrived at 
by the 
of Havre 


boat 


delegates were greeted 


mayor and 


delegates were presented roses 


Miss Rogers with carnations. 


trip to Paris and tl 
houses of stone and plaster composition. 
train arrived at 
party waited until twelve, when they were greeted by Miss 
Morgan. Che 


driven 


automobiles and were 
around Paris through the most beautiful parts of the 
city to their Madeleine Church, Place de la 
The 


hotel selected was the Hote! Moderne, comfortable, large 


party then entered 
hotel, passing 
Concorde, Arc de Triomphe, Louvre, Tuilleries, etc. 
and roomy, on Place de la Republique. 

After Miss went to the offices of 
John Underwood & Company, where she saw Mr. Ferres, 
general director; Mr. Jameson of Washington and others. 

In the afternoon a ride was taken through the Bois de 
3 via Dauphine. On the following day they took 
the 8:12 train for Bordeaux through a flat farming country 
somewhat like Ohio, except for the low French buildings, 
all artistically huddled together. 


luncheon, Matteson 


Boulogne 


The poplar trees stand 
tall and stately like sentinels guarding the fields. The trip 
is through the several of these 
seen from the hills where they have been 
In sharp contrast to the handsome chateaux 
luxurious looking farm residences are the cave dwell- 
ings found in considerable numbers in this section. 


chateaux country, where 
Structures are 
for centuries 
and 
Every- 
where people, men and women, are working in the fields 
The 
trip took them past Blois, near which are wheat fields said 
The train 
interesting to America on 
account of the fact that many American boys were billeted 
here during the war. Here also the daughter of the Under- 
wood Company’s general sales manager did wonderful work 
for the Y. W. C. A. Today every vestige of American life 
has been removed and the place is typically French. 

Miss Matteson noted the absence of automobiles through 
Normandy and the country. 


and the atmosphere bespeaks content and happiness. 


to have been cultivated for a thousand years. 


also passed Tours, which is 


chateaux Only three were 
seen in all the trip, all being high priced cars occupied by 
tourists, but there are many bicycles as well as oxen, mules 
and horses 

Miss Matteson describes the method of traveling and 
compares the luxurious first-class coaches provided for the 
American party with the second and third class coaches 
in which the poor people ride in various degrees of 
discomfort. 

Passing through vineyards, they came to Bordeaux, 
where they were met by a government official and his secre- 
tary and were taken to their hotels, having dinner with 
M. Maxwell, the government official referred to. Miss 
Matteson describes interestingly the events of Independence 
Day. On this day she visited the Underwood offices 
accompanied by Mme. Courrier and was introduced by 
Mr. Revert to the employees. With Mme. Courrier, she 
took a taxi to the office of M. Maxwell, which she found 
filled with books, magazines and papers and very attrac- 
tively arranged. At luncheon there was a welcoming 

(Continued on Page 56.) 
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NEW MACHINES 
and DEVICES 








A New Chain Type of Adding Mach. ie. 


The Wrenn Adding Wesiory 
building, Washington, D. C., has recently developed a chain 


Machine Company, 602 


type of add:ng machine for which many interesting and 


valuable features are claimed. The operating board, 10x5 
inches, is marked in large, dstinct figures and provides 


abundant tinger space for operation. The machine occupies 
a desk of 10x& inches and weighs 12 pounds. 

operated, 
dial. 


by processes which it is said are so simple that a skilled 


It is hand automatically giving progressive 


totals on the It adds, subtracts, multiplies and divides 


operator is not required 


Che Wrenn adding machine eliminates the bottom wheel 


customarily found in the chain type of add ng machine, 


using only a top wheel and a tension member mounted on 
a rocker. This tension member falls into the angle formed 


by a chain at the lower end of each column, projecting 


through the casing of the machine at the lower end of each 
column of figures on the operating board in such a mannet 
as to engage the fingers of the operator at the conclusion 


stroke Che 


and fall 


causes the 
link of th 


consequently, no matter how 


of each movement of the chain 


finger stop to rise as each successive 


cha‘n passes around it, rapid 


the operation, it is impossible for the dial wheel to over-run, 


because the tinger stop would have to rise to let another 


link of the chain by and the finger of the operator is on the 


stop momentarily at the end of each stroke. Any pressure 


exerted on the stop gives a uniform tens’on both ways and 
will not permit any movement of the dial 

the Wrenn 
into direct engagement with each « 
Each 
It is stated that this obviates the possi 
The 


recorded on 


dial 


ther 


Another distinctive feature of is that the 


wheels do not come 
tor the 


purpose of carrying column stores energy 


to carry the next 
bility of the 
that no 


are being added, the toucl 


machine's “loading up.’ inventor says 


matter what amounts are the dial or 


is always light and uniform 


Various mechancal safeguards are provided, 


assure correct results by making it impossible for the 


machine to miss or over-carry or to be inadvertently turned 
Each dial 


prevents the 


in the reverse direction wheel is provided wit! 


a safety cam which wheel trom passing its 


normal point of transference w'thout carrying to the next 


column. Should anything go wrong, therefore, the machine 


ceases to function altogether: 


One unique feature is that the dial wheels are provided 


with complementary figures in addition to those on thé 


operating board, making possible many interesting combi 
nations. For instance, the subtrahend may appear on the 
dial. Instead of clearing the dial and putting in the 
minuend, let the figures stand and by taking the minuend 


board, the remaindet 


may be read in the complement on the dial. In income ta» 


in the complement on the operating 


calculations, the gross income may be set up in complement 


on the dial and deduct‘ons may be made by the process of 
straight addition since while the straight addition figures 
on the dial give a progressive total, the complementary 


remainder, hence when the last 
‘added,”’ 


omplement on the dial 


hgures give a progressive 


deduction item has bee the net assessable income 


may be directl read 11 without 
further calcuiatio: 
bills, the 


ascertained Ik One continuvuou 


the dial 


any 


In discounting gross discount and net may be 


operation without resetting 


" 


machines are being used ot 1s 


Where 


counters, 


these 


the various items are added and the total amout 


of the profits appears on the dial. By merely pulling dow: 


the amount of money tendered in payment on the ymple 
mentary figures on the operat ng board, the exact ount 
of change to be given appears in complement on the dial 


The company owns machinery and equipment capable 
of producing s:xty machines a day. One thousand sets o 
parts have been made, 250 machines have been assembled 


and about 50) sold 





THE WRENN CHAIN 


TYPE ADDIN« 
MACHINE? 


Che simplicitv of cons tion and thi t 
tacture is almost entirely press work ass st o 
roductiion 
T ntrolling ow desires to arrange 
cern tor the manutacture and sale of the 


An English Self Inking Duplicator 


ihe Rolo is the name of a new stencil 
weimng put on the market by Rolo, Ltd.. 40 H ! \ia 
( t Li do} | ( l | Y ind This dup 
nachine with a tomat nking de 
| t Si extent t is said that eve 
lal t produ ( per sr¢ t copies at Ons e! eC | 
Rolo is mad ‘ i inking devi 
la:med allows twenty-five « pies a minute to e tak nd 
from that up to maz hundreds without feedi: | ré 
rod ce cop ~ ff 648 1 ‘ essary to rut + ‘ y 
ver 1 surface of the paper During t 
k is entirely out of the way, so that the 1 Ss ex 
remely clean te operate Che duplicator is pt tl 
reservoir which holds sufficient ink at o1 Lpy ti to 
1 several hundred copies without replenis Che 
Tac the duplicator pertectly flat 
t t two thous nd pert t opes can he i( ~ | 
ter i] 
Steric 
Accurate register is obtained by means 
uide, adjustable, according to the size of t er used 
B. Sculthorp, managing director of Rolo. | ts 
to visit the United States at an early date wit] \ t 
disposing of patent rights of his machine for Ame rt 


arrange tor its manutacture 


inde a royalt 
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Permanent Binding for Loose Leaf Sheets. 


Neal. Stratford & Kerr, 521 Market street, San Fran- 
isco, Calif., is manufacturing the “Loxtite” permanent 
ider for all office records. It is made to accommodate 
eight sheet sizes, with three centers ““Loxtite” comprises 
two covers with patented binding posts. There are two 
nembers. One is a sleeve with holes perforated in the 
shell [he other is a solid post, with projecting points 
Each set includes covers, which may be of dark gray can 
as, without back: full canvas, with canvas bacl anvas 
ith leather orners and canvas back; russia back and 
te 
2 > 
c y | 


COMPLETING THE 
1 OPERATION 












































ae 
“Govoiwe Post 4 7 
ONXTITE’ PERMANENT BINDEI 
rs sides ind leather i rhe - 
sed Se] tely 

W he l i file of papers, they re assen n the 

eed weeks. wi te bain | n posi When 

( ( le t¢ the to S pla r posi 

( S d posts torced lac | S dot 

( ( » m1egsS ¢ tl S ( st C the 
< ed 1 st ] A oO k ] 1 aif ] 

A New Paper Fastener. 
Bostit stener 1s the new paper stapling 
( ré ( the marl (Charles N Smart 

THE NEW BOSTITCH PAPER 
FASTENER 

sole selling agent, 261 Franklin street, Boston, Mass Che 
1 ¢ thic tastener 1s shown the Vine 
he device itself is the product of the Boston Wire 

st ( ( ompanyv ot East (;reenwich IR ] 

Chis ma e is said to have many features w stify 
rest on the part oft users and the trade lhese include 
ictiveness appearance, absence of part quirin 
stmen ¢ vy accessibility by reason of size and light 
Ss, eas operation—it operates th at rf the 
. Mas irryi! g 250) stay s whi ri e and 

e removed as readily as a pin if desired Phe eight 
| 


e machine is twelve our es 
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A New Portable Adding Machine. 
The Port is the name of a $65 adding machine just 
announced by the Portable Adding Machine Company, 723 


abl 


Continental and Commercial National Bank building, Chi- 
igo. The announcement is signed by B. E. Harris, presi- 
dent ¢ he compa! 
The Portable was designed by Glenn J. Barrett, widely 
known as a mechan‘cal engineer and as an inventor of add- 


Harris says that his company has pur- 


chased the finest type of subpressed die equipment to in- 
sure absolutely accurate punch press parts. Watches and 
ocks good examples of subpressed die manufacture. 

Che 1 s intended to fit the small business, but is 
standar¢ design with weight, size and price reduced fifty 
ver cent [The machine contains few parts, but these are of 
strong cavy gauge steel. 

Phe pany purposes during the first year to content it- 
self wi building machines covered by orders placed in 
time for them to prepare a definite manufacturing schedule 
for the year hus the company will be able to assure its 


d monthly deliveries. The company 


Tota. 


MEPEAT | 





THE PORTABLI ADDING MACHINE, 
ffers eral discount to dealers and wide publicity is 
aSsure¢ Aisa iid t sal Ss. 
Che inventior this machine has been mentioned hereto- 


fore in Office Appliances 


“Universal” Stencil Duplicator. 
4 Fulton street, Albany, N. Y., is manu- 
facturit the “Universal” stencil duplicator, which retails 


rriso! 


n the neighborhood of $25.00. An innovation in machines 
of this type is the interchangeable cylinder. An extra cyl- 
inder is furnished with each machine, so the user tan do 


duplicating in two colors. The change can be made in a 


few seconds. This feature obviates the necessity of clean- 


ng the cvlinder when changing the color of ink, and makes 





UNIVERSAL 1 PLICATOR WITH INTERCHANGEABLE 
DRUMS 
ossibl e econo! 1 use of color in direct mail adver- 
tising \dditional inders are furnished when ordered. 
The “Universal ses any of the standard stencil papers 
ind inl hey be made on the typewriter, or with 
s 1s Che ste l iy be adjusted on the cylinder. 
er stable feed gauges, permitting printing on any 


147.) 


Continued on Page 
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History of the Cutler Desk Company. 


Buffalo House Celebrates Interesting Anniversary. 


HIS concern will celebrate its 100th anniversary in 
1924. It is 
houses in the United States, one perhaps in a dozen, 


the year one of the very few business 
which has run continuously 
under the 
of the 


permanent trade name, but 


for nearly a hundred years 
The 


not only a 


management of a single family. founder 


business appears to have established 
a line of descendants who have 
been able to carry on the business with accumulative suc- 
kind of condition during the 
Since 1824 the United States has passed 
through two major wars in which it fought for its national 
and several 


national fortunes in 


cess under every business 


century indicated. 
existence which involved the 


smaller wars 


a large way. Through such recurrent 
times of business panic the Cutler Desk Company has held 
its own and has become one of the largest institutions in a 
country of great corporations. 


When Buffalo, N. Y., from the 


town of Clinton of the same state in 1824 as a journeyman 


Abner Cutler came to 
carpenter, he could hardly foresee that the primitive cabinet 
shop which he built on the Niagara frontier would in the 
course of time become a business of world-wide reputation. 
His immediate idea, after trudging by easy stages westward 
from Clinton, was to find some place in the pioneer West 
where he could make to his heart's content the attractive 
furniture designs which he had been taught to fabricate in 
the shops of the famous Constantine at New York. His 
instinct was primarily an artistic one. But with that in- 
stinct he combined an extraordinary sense of mechanical 
method, as was shown by the primitive machinery which he 
set up in his first factory on the right bank of the Niagara 


River facing a rough corduroy road which ran two miles 


north to the town of Black Rock and south three miles to 


the settlement of Buffalo. 


At this spot he had found in the clearing of the woods 
the stone foundations of an old stronghold farmhouse burnt 
by the British and Indians in one of their forays across the 
River from C 1812. On this foundation 
he built his log appeared to be an advan- 
tageous point because it was the eastern end of a military 
portage which started at the junction of Niagara River and 
Lake Ontario around Niagara Falls and its 
rapids to within four miles of Lake Erie. Undoubtedly he 
figured that he could make shipment of light pieces of 
furniture which went up in boats past Buffalo onward to 
the settlements of Fort 
Detroit. Erie Canal 
across the State of New York, between Buffalo and Albany, 
would provide transportation east. 


inada in 
factory. It 


Niagara 


and carried 


Erie and Duquesne, now called 


Moreover, the completion of the 


It was the custom in those days for cabinet makers to 


produce their goods and then cart them from door to 


door of the nearest householders where they were ex- 


hibited and sold. Mr. Cutler’s wagon was drawn by two 
horses which also supplied the motive power in his factory. 
The ground floor of the plant was nothing more than a 
tan-bark ring in the center of which stood a large drum to 
shaft that horse or the other 
pulled around in continuous circles, in exactly the same 
The 


drum was geared by a system of belting to one or another 


which was attached a one 


way that is now employed for the moving of houses. 


woodworking machine, at one time a stock saw and another 
time possibly a primitive sanding machine or a scroll-saw. 
Much of his cabinet wood came from walnut logs out on 
the lower end of Grand Island which splits the Niagara 
River for a length of about twenty miles between Black 
Rock and Niagara Falls. This was a forest primeval that 


became exhausted in 1860; there are still several ancient 











THE -FIRST CUTLER ROLL TOP DESK.—Note that 
curtain is raised up from the bottom and locked at top. 


farmhouses on the Island built of immense walnut logs 
plastered smooth with cement—and in some cases covered 
with modern clapboards so that the character of the wall 
construction is not evident to the eye. 

The first articles that Grandfather Cutler made were in 
genious household cabinets of pleasing design, and these 
immediately caught the fancy of nearby housewives who 
craved such conveniences but had not settled in the coun 
try long enough to acquire them. Later he graduated into 
chairs and four-post beds, the webbing of which was inter 


woven ropes over which voluminous feather mattresses were 


spread. But his greatest achievement in the early days 
was the fabrication of a folding leaf card table. In 1856 the 
fame of these tables had spread even to New England 


where they were being sold as fast as means of shipment 


to that region could be found. Some of his surviving 
originals are today held at high figures by old families and 
collectors of antiques. 

It was about this time that he acquired a new factory 


location in Buffalo on a spot that is now the very business 


center of the city. It is curious today to look at the im 


mense Ellicott Square Building and realize that on that 
site a furniture factory stood only a few years before the 
Civil War. It was somewhat back from the active busi 


ness of the port which clung to the mouth of the Buffalo 


Creek and the Erie Canal far downtown. 


Mr. Cutler’s invention of the roll-top desk came about 
in a fortuitous way, one of those incidents that lead to 
tremendous economic results wholly unforeseen by the men 
who were concerned in the incident. One March day of 


1870 the president of White’s Bank, the earliest established 
Buffalo, consulted Mr. Cutler about the 
that 


current correspondence on his desk or within easy 


bank in onstruc 


tion of a cabinet or desk would allow him to keep 


reach 


until he was ready to handle it, and at the same time he 


wanted the entire contrivance covered and locked up dur 
ing his frequent departures from the office to inspect ships 


and merchandise arriving by canal at a nearby terminal 


Mr. Cutler began to study the problem with the aid of some 


designs in a book published for Chippendale, the English 


cabinet designer of world fame. Here he found a type of 


“Chinese slat curtain” which presented possibilities. It 


was, however, too flimsy a construction to guard the valu 


able contents of a bank president’s desk and he had to 


devise an entirely new mechanism before he could substi 
tute it for the old-fashioned solid cylinder roll which was 


de sk 


something 


combination of bookcase and used in 


Mechanically he 


found on the 


those times. requ‘red which 


would move back and forth smoothly and yet solidly in a 
groove in the sweep-ends at each end of the desk It was 
devised the double row of mould 


many months before he 
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ings with canvas between them, approximately the same 
roll-top 


a study 


construction which has characterized the Cutler 
desks for the past fifty years. This work led to 
of the most practical and yet shapely dimensions which a 
roll-top desk should possess. The dimensions as worked 
out by him were inspired by so much common-sense and 
commercial vision that they hold true today in every make 
of roll-top desk, whether 


It is true that the first preference was for a high top desk 


from one factory or another. 
of something like fifty-nine inches in height, but there was 
also invented at the same time the forty-three inch low top 
Roll” today. The depth of thirty- 
inches more or less and the widths running from 42 


to 72 with the difference 


known as “Banker's 
hve 
inches between each size of 6 


inches has not been altered so far by anyone who followed 
him in this line of product. 
In the 1872 the 


form, but it was regarded by the average business man as 


year invention had reached its mature 


“contraption” which he could well do 
table or 


Nor was there any business of 


an ingenious very 


without since his old combination bookcase 
appeared still serviceable. 
consequence until 1885 when Abner Cutler’s son, Captain 
Frederick H. Cutler, 


yusiness, began to display the roll-top at European exhibits, 


now taking an active part in the 


1 
} 
I 


notably at Paris and Vienna. From this time on the roll 
top became a characteristic of American business and was 
identified in all parts of the world with the American idea 
of business efficiency. Likewise, the exportation of desks 
to Australia and other English colonies took on a decided 
Cutler desk is 


established that it has become the generic 


increase. In the first named country the 


now so firmly 


term for any kind of a roll-top, no matter where made, in 
England or Japan or America. 


Captain Cutler was responsible for two remarkable 


changes in the character of American furniture when he 


discarded the old cloth inset cloth writing bed and sub- 
stituted the wood bed so generally preferred today. More- 
built the 


what are now called sanitary desks in some catalogs. The 


over, he designed and first leg desks, that is, 


latter modification was, however, too far in advance of 

modern ideas of hygiene for the office and he was unable 

to create enough market to persist in his preference. 
Today the Cutler plant has become an extensive collec- 


brick Black Rock 


3uffalo where are practiced the most original 


tion of factories in the manufacturing 
district of 
The production 


time to 


and scientific furniture making methods. 


processes have been re-organized from time by 


such national experts as Harrington Emerson and other 


experts in model systems, to say nothing of improvements 
by the wealth of mechanical genius which has been devel- 
oped within the ranks of the firm’s officers and employees. 

Following the resignation of Mr. B. S. Cutler, eldest 
grandson of old Abner Cutler, from the presidency in 1919, 
his brother, Mr. C. A. 


after he 


Cutler, succeeded to that position 
had acquired an enviable reputation as factory 
engineer and inventor. Associated with him are a number 
of able men who have been a part of the business family 
for twenty-five years and over. Reference is made partic- 
ularly to Mr. C. L. Keller, vice president and sales manager, 


and Mr. F. H. Chief 


John Sturner, not to mention scores of shop workmen who 


Reed, treasurer, and Engineer Mr. 
have given their life-work to make Cutler office furniture 
the acme of value in the markets of the world. 


L. & H. Rose Show. 

The third annual rose show was held in the store of Low- 
man & Hanford, Seattle, Wash., the exhibits being limited 
to roses grown by club members. This is one of the im- 
portant events of the year to the Lowman & Hanford Com- 
pany employes, and attracts a great deal of attention from 


the general public. 


Darker vs Lighter Colors for Oak Furniture. 

\t conventions of stationers and office furniture dealers 
throughout the country, the question of dark versus light 
colors for oak desks and chairs has recently come up for 
discussion. It appears that some interests are favorable to 
the darker shades of oak, the argument being that with the 
darker shades the grain of the lumber is not of such vital 
importance as in the customary light shades, where virtual 
perfection of grain is necessary. It is argued that those 
who confine themselves to the light shades of oak must 
f necessity reject large quantities of very good lumber in 
order to get a practically perfect, fine grain for their prod- 
ucts, and that inasmuch as lumber is very high, it would be 
well perhaps to attempt to popularize the darker shades 
and thus open up a market for the grades of lumber which 
are not now available, owing to the popularity of the lighter 
colors. This argument is meeting with some opposition. 

We have before us letters from a prominent manufacturer 
and manager of an office furniture association. 
The that opposed to any 
change and sees no reason for any movement to promote 
the use of the dark colors of oak in place of the colors now 
being universally chair and desk manufacturers. 
This manufacturer states that he is buying his oak from 
Indiana where the cost is possibly higher than that of oak 
purchaséd from other sections, yet he is able to secure se- 
lect stock which is practically free from imperfections. He 
states that the color of the oak used is one for 
which they have been striving for a number of years. There 
is a tremendous number of oak chairs in these light shades 
now in use throughout the United States and if a change 
is made, manufacturers as well as dealers will be confronted 
with the necessity of carrying double stocks of chairs, 
desks, etc. He believes that if the darker oak color was 
standardized, it would mean that manufacturers would be 
able to use inferior grades of oak, even to the extent of 
using red oak, taking their supplies from-all sections of 
the country. He believes that such an action would have 
a tendency to lower the present high standard of the manu- 


from the 


manufacturer states he is 


used by 


present 


facture of office chairs. 

One reason why oak chairs are purchased by large cor- 
porations, offices, etc., is that quartered white oak when 
properly finished is a beautiful wood and adds brightness to 
It is, furthermore, very durable and is said to out- 
such as birch, mahogany and walnut. 


offices. 
last other woods 
The finish will not mar as quickly as on other woods and 
this that there is no sound reason 
for using a dark color on attractive lumber, which if pur- 
chased in good grades wil! take the present light color. 
Offices equipped in dark oak will not be so bright and 
cheerful as those done in light oak and more artificial light- 


manufacturer believes 


ing will be necessary. 

The association manager in this letter pointed out that a 
very large number of important office furniture dealers have 
learned of the suggestion to attempt the adoption of the 
darker colors of oak and have asked that the matter be not 
undertaken. The furniture after considerable 
discussion decided that the matter should have further con- 
sideration after all interests have had time to weigh the 
arguments pro and con. He said that there was no inten- 
tion to discredit the many excellent reasons for a change in 
finish. The manager of the association, however, suggested 
caution against impetuous action in a matter that is vital to 
consumers, He believed that 
now the members of his association have had a good pre- 
liminary discussion of the subject they will take pains to 
get a sound and representative viewpoint from their dis- 


office men 


dealers and manufacturers. 


tributors, hoping later to arrive at conclusions that seem 
impossible now by reason of lack of precise information. 
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Vacation Journey to Climate Land. 


Being Some Account of a Trip Taken Recently to the Rock) 
Mountain District and the Pacific Coast by a Member 
of the Staff of This Journal. 


NE DAY late in May the associate member of the 
editorial staff of Office Appliances approached the 
desk of the general manager and said: “Early in June 
my daughter graduates from a girls’ school in Denver and I 
want to be there. Then you know that Charley Mitchell 
and Frank Severance are going to the Coast about that 
time and I'd like to join ‘em somewhere and just tag along. 
It will mean a month’s absence. There are some good lads 





out that way whom I've been writing to for years and never 
have met. Maybe I can bring back something.” 

“All right,” said the Chief. “Get back as soon after the 
Fourth of July as you can. If you need any money, see 
the cashier.” 

And that's how it started. And, believe me, it was some 
trip! Denver, Chevenne, Los Angeles, San Diego, San 
Francisco, Seattle and Victoria, B. C., and the rich and 
beautiful country which a prodigal Nature has spread out 
in the West to delight the eyes and enchain the senses of 
man. A month's trip covering approximately 6,000 miles 
leaves little time for any one place, and it was with keen 
regret that the writer was obliged to pass through several 
of the most interesting cities without stopping, but he gave 
a thought to the friends he could not call upon as the train 





stopped long enough at the stations to take water or change 


engines. 


Pioneers of the Mountain States relate that in the early 


THE STORE OF THE W. H. KISTLER 


days of Denver a cloudburst sent such a volume of water STATIONERY COMPANY IN DENVER IS 
: : ae eae on kB > : ~ 

down Cherry creek that it washed away the only railroad et ME Re thy Be 
bridge of which the city then boasted. Along with the AND CONVENIENCE OF iTS’ INTERIOR 
bridge it took a locomotive engine which sank in the quick- APPOINTMENTS 
sands and never thereafter was found. Since then they drick and Bellamy of the Kendrick-Bellamy Stationery 
have built better bridges and put a bridle on the little stream Company; Erle O. Kistler and Ed. Kistler of the W. H 
with the innocent name. And in the meantime Denver has Kistler Stationery Company; the three managing heads ot 
become a husky, lusty metropolitan city, with skyscrapers, the C. L. Patterson Office Equipment Company, C. L. 
big banks, roaring street cars and pedestrians made nimble Patterson, R. J. Beaty and Charles E. Draper; and Lester 
by dodging the automobiles—just like other places. L. Geil and H. A. Homeyer of the Hine Desk & Fixture 

Denver is the chief city of the Rocky Mountain district Company. Mr. Hine himself was on a business trip in the 
and it has some big stores, among which the stationery trade West. H. J. Atkinson of the Sundstrand agency reported 
is represented in an important way by such concerns as sales as satisfactory in the mountain states and Denver 
the W. H. Kistler Stationery Company, the Kendrick- - 
Bellamy Company, the Smith-Brooks Stationery Company, Che windows in the Kistler establishment are large and 
the J. A. Gilbert Company, the Hine Desk & Fixture Com attractive. The front is wide and there is a big space 
pany, office furniture; the C. L. Patterson Office Equip display available on either side of the entrance The wi 
ment Company, and others. The Denver stores partake dows are devoted to displays of timely goods, frequently 
of that spaciousness which is of the West western—a char changed. Office furniture in suggested suites has a plac 
acteristic common to nearly every stationery or other com in the Kistler window scheme. The entire layout and at 
mercial establishment in the Mountain States and on the rangement of the windows attracts much attentio1 Bac 
Coast Owing to the distance of these centers of popula grounds are enclosed and the goods are so exh ted t t 
tion from the factories in the East, where nearly all their passers-by find different items without distraction of mind 
lines are produced, it is necessary to carry enormous stocks, The Kendrick-Bellamy store occupies a corner locatio 
involving the outlay of large sums of money; hence the he store fronts on Sixteenth street and extends rs 
western dealer must make a profit on every sale, else he distance along Stout street at the side, where there is als 
may find himself under a heavy handicap. Interest on in entrance. On either side of the Sixteenth street 
money invested where a large and relatively inactive stock are large windows which are devoted to impress! lisplays 
must be carried is an important consideration. of loose leaf devices and other stationery good Part of 

While in Denver the writer, whose time was limited, gav« one window was at the time of the reporter’s visit giv 
himself the pleasure of calling at the offices of several of | over to some beautiful examples of the work of artists 
the typewriter companies, including those of the Underwood, Denver and elsewhere, showing mountain and other scenes 
Remington, Royal and Corona typewriters, but as he had On the Stout street side there are twelve small windows 
time to call but once, he was unfortunate in finding all the each of which is given over to the display of individu 
heads of the agencies out closing up deals or on other busi units of stock. There will be, for instance, a display o 
ness connected with their offices. Manager Walker of the certain type of loose leaf device in one window | ershary] 
Corona was out of town on a business trip pencils in another, fountain pens in a third, and so or 


The writer had the privilege of interviewing Messrs. Ken Each of these windows, though small, can be arrange 
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an artistic and pleasing manner, giving the effect of an 
individual display and yet showing as one passes down the 
line a considerable number of stationery items, so that one’s 
attention is successively taken by individual exhibits. 
* * * 


In Cheyenne, there are two or three well established 


houses, such as the Cheyenne Stamp & Novelty Works and 
the Wyoming Book Store, which handle office supplies and 
stationery. There are likewise prosperous stationery stores 
in Sheridan, Laramie, Casper, and the other cities of this 
Casper is a rather wonderful place, being the center 
the 


portant refineries have been erected and others are in proc- 


state. 
of the oil industry of section. Here some really im- 
ess of construction, so that the city of Casper is headed for 
a bright future apparently. 

The Underwood Typewriter Company has a represen- 
tative at Cheyenne in the person of W. F. O'Toole, whom 
the writer was not able to see. 

ok * 


Middle West 


assurance of good crops and in every city 


Prevalent rains throughout the entire and 
ern States give 
visited, members of the office equipment industry were in 
an optimistic frame of mind. 


Los Angeles Has Growing Pains. 
One finds diffeulty in formulating his impressions of Los 
Angeles. It is the 
United States 


“growingest’” spot perhaps in these 


and commercial stationers and dealers in 


office machines, etc., are thriving. One cannot refer to the 
trade as a “land office business,” at any rate, not in Los 
Angeles, because that kind of business in that city. is like 


nothing else under the sun. One is told of people who have 
paid $500 down on a promising lot one day as a first pay- 
thousand or two thou- 


The 


week later for a 


The 


ment, selling it a 


sand dollars proft. pace is hectic. investor, 
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THE NEW BUI 





LDING RECENTLY COMPLETED 
Y THE J. K. GILL. COMPANY : 


AND OCCUPIED I < IT OF 
PORLTLANIT), ORE., IS SAID TO BE THE LARGEST 
STRUCTURE OCCUPIED BY A STATIONERY STORE 
ON THE PACIFIC COAST Its arrangement and in- 
terior appointments are distinguished for their up-to- 
dat completeness and convenience 


sighting a promising lot on which to erect an apartment 
building, returns two weeks later to find that the price of 
the lot up $10,000. Everywhere bungalows, 
hotels, apartments and business structures are going up. 


has gone 
Money pours in from all points. 

It is a puzzle to determine just what part of this real 
estate boom will be left when the present extreme activity 
settles into the steadiness of a normal pulse, nor can any 
time the fever will abate. Many of the 
deals, to be sure, are trades which loom large in figures, but 
involve little outlay of cash, for when men trade property 
neither one is likely to set too low a value on 


one set a when 


for property, 
his holdings. 

There is a sounder basis for business in southern Cali- 
fornia, however, than the tourists’ cash or the capital of 
the retired business and professional men. These sources 
of revenue are large, but in an energetic community money 
is never Building, fruit raising, dairy farming, 
manufacturing thus far on a moderate scale, and the boring 
of oil wells, a comparatively recent industry, absorb capital 
and supply a basis for steady prosperity. Over all is the 
moderate and even temperature and but a short distance 
away from the city proper are the ocean resorts which stud 
yr miles and form an ever-present winter and 
summer attraction. Los Angeleans point out that they can 
take the residuary oi! after the more volatile products have 
distilled off and use it for fuel, making steam power 
cheaply than it can be produced from coal in the 
and that they are thus able to solve the problem of 
power manufacturing purposes. There is a veritable 
forest of oil well derricks not far from Los Angeles, and 
the extent of the field is said to be very large. 

No conception of Los Angeles would be complete with- 
out picturing the hills which rise on every side, dotted for 
miles with suburbs in which bungalows of pink and cream 
colored stucco predominate. Heating arrangements are 
conspicuously absent and the unacclimated visitor wonders 


inactive. 


the shore f: 


been 
more 
East 


for 


about this while he shivers in the cool of the evenings. 
x * * 

The Los Angeles are well situated. There 
are a number of important concerns with large, comno- 
dious and beautifully appointed stores. Every one of the 
stationers to whom the representative of Office Appliances 


stationers of 


had the privilege of talking, expressed the view that pros- 
pects are satisfactory and present business active. There 
is brisk competition, of course, but it is without those dis- 
agreeable features which weaken the integrity of business. 
situated in the downtown 
small radius. The Sta- 
younger concerns, but it 
mad It is a striking establish- 
ment and its management takes special pride in the sightli- 


The stores are for the most part 


district within a comparatively 
ttoners Corporation is one of the 
has astonishing progress. 
ness and efficiency of its appointments. 

It would require much space to attempt in detail a de- 
leading establishments in any of the 


While they probably do not aggregate 


scription of all the 


Pacific Coast cities. 


so large a business as the important stores in Eastern 
centers, yet they are on the average more impressive in 
po‘nt of spaciousness and convenient arrangement. 
Downtown we have such well-known establishments as 
the Stationers Corporation, the branch house of the H. S. 


Grimes-Stassforth Company, Kingsley, 
Pacific Desk Company and the 
& Stationery Company, all on South 


Crocker ( ompany, 
Mason & Rogers ( 


West Coast Printing 


Spring street. On South 


ompany, 


Angeles street we have the 
Zellerbach Paper Company and the Neuner Corporation. On 
South Hill street we find Duncan-Vail & Company and one 
of the entrances of the H. S. Crocker Company which fronts 


Los 


on two streets. Farther out we have such concerns as 
James H. Davidson on North Alexandria avenue and the 
Hollywood Citizen out on Hollywood boulevard. Another 
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important downtown store is that of Fowler Bros. at 747 
South Broadway. 
* * *” 

In San Francisco the representative of Office Appliances 
had the privilege, along with Mr. and Mrs. Mitchell and 
Mr. and Mrs. Severance of being most delightfully enter- 
tained by H. P. Dimond and the stationers of San Fran- 
Mr. Dimond took the Office Appliances man and 
Mr. Mitchell and Mr. Severance to luncheon one day at the 


cisco. 


wonderful Bohemian Club, an exclusive social organization 
for men, which includes in its membership a majority of 
the most prominent men in all walks of life in San Fran- 
cisco. Here artists, writers, musicians and others who have 
distinguished themselves in various fields gather in a beau- 
tifully appointed walls are decorated 
with works of art, contributed by local and visiting painters 
of note, with nooks here and there beautified by statuary 


club house, whose 


produced by celebrated sculptors and by them presented to 


the club in token of admiration of this wonderful 
organization. At Dimond and Mr. 
Dunn, Mr. Mitchell, Mr. Severance and the representative 


of Office Appliances. Another feature of entertainment at 


their 


luncheon were Mr. 


San Francisco was accorded by Wobber Brothers, at the 
Olympic Club, prior to the dinner given in honor of the 
National Association officers at the Fairmont hotel. Every- 
thing which was done reflected the spirit of kindly interest 
and hospitality for which the West is famous. 

At San Francisco the representative of this journal called 
on a number of the leading stationery stores and dropped 
in upon some of the manufacturers’ representatives and the 
heads of different typewriter branches. Among the stores 
which he visited were those of Dixon, Fish & Company, 
Patrick & Company, O’Connell & Davis, Neal, Stratford & 
Kerr, Schwabacher, Frey Stationery Company, Isaac Up- 
ham Company and Wobbers, Inc. The Office Appliances 
moments with Angy B. 
L. Wallace, who handles 


man also spent a few pleasant 


Thomas of E. Faber and Ernest 
several well known lines. 

San Francisco is in point of development one of the older 
cities of the Pacific Coast. It has an interesting history and 
background and _ tradition. Situated 


greatest land-locked harbor in the world and being located 


possesses upon the 
somewhat centrally with reference to the Western coast of 
the United States, its importance as a great salt water port 
will increase with the years. 

Of the old city little is left. The apex of Nob Hill 
overlooking the bay, once the site of residences of such 
well-known 
surmounted by a magnificent hotel and near the foot of the 


figures as Flood, Stanford and others, is now 


hill on Powell street, across from Union Square, a historic 
little park, is another hotel, big, beautiful and luxurious. 
Many people regard San Francisco with its hills and vistas 
of bay and ocean, as the most beautiful of the larger cities 
of the United States. 

x* * «* 

The writer took the boat from San Francisco to Seattle 
and was on the water about three days and two nights, 
passing over a sea as smooth as the justly famous boule- 
vards which abound in the Pacific Coast States. The boat 
was the “Admiral Dewey,” in command of Captain H. E. 
Halvorsen, who was accompanied on the voyage by his 
wife. We arrived in Seattle on Sunday evening, July 1, 
and took the boat on the following day for Victoria, at- 
tending the two-day session of the Pacific Northwest Sta- 
tioners’ Association. On the fifth, following the convention, 
the writer had the pleasure of calling on members of the 
trade in Seattle and renewing the acquaintance made the 
day and the day but one before in Victoria. Seattle has 
some impressive establishments, including those of the 
Lowman-Hanford Stationery Company, which has a down- 
town and a 30th are large, but the 


new uptown store. 





downtown establishment is a tremendous institution, in size 
reminding one of a department store. Here the lesale 
as well as a retail business is done. The uptown store 
managed by K. R. Terry, is very attractively laid out with 
fine show window arrangement and everything provided for 
an up-to-date commercial stationery and office equipment 
house. 

The representative of Office Appliances also called on 
Trick & Murray, where he again met Mr. Ireland and Mr 
Murray, and became acquainted with one of the members 
of the firm, Ed Trick. 

Calling at the store of Pliny L. Allen,.the writer found 
Mr. Allen himself present, also his two sons, Robert L. 
Allen, store manager, and John Allen, outside salesman. 


Will Allen, a brother of the head of the establis! 


ment, 1S 


in charge of the printing. Here is a well-equipped store 
laid out in a peculiar manner, owing to the fact that it is 
built on the side of a hill, the street on one side running 
down toward the water front at a steep angle 

The representative of this journal also called on the 
Gillam-Bird Company. 

The trip to Seattle from San Francisco had many inter- 
esting features. Particularly beautiful was the scene on 
entering the Strait of Juan de Fuca leading to Puget Sound. 
Here the boat passed in sight of the Olympic mountains on 
the right and one was impressed by the intens green 
forest-clad foothills coming down to the water's edge Che 
fir trees grow on these slopes in great profusion and the 
logging and lumbering industry is one of the principal fea- 
tures of this section of the Pacific Coast. A number of 
boats were seen leaving the Strait loaded to the gunwales 
with dressed lumber bound south to other markets. Con- 
tinuing up the Strait one passes Port Townsend on the way 
to Seattle. Port Townsend was once looked is the 
most promising port on the Sound, but somehow, the big 


trade has passed it by and cities such as Seattle and 


Tacoma, which lie farther on, have absorbed i: ng and 
outgoing trade. Seattle is a beautiful city w covers 
several hills. It has a population of some 350,000 people 
and is in an active state of growth. It enjoys the posses 
sion of the tallest building on the Pacific Coast—in fact, the 
tallest building east of New York. This building has a 
tower which extends up into the air from the base to the 


summit forty-two stories. It was built by the late L. ¢ 
Smith of the L. C. Smith & 
who was greatly interested in the development 
of Seattle. 
it is 


ros. Typewriter ( 


Although located on comparativel\ 


nevertheless visible at night for miles out 


water, and it is the last thing which the departing 





sees of Seattle when he leaves by train for inland towns by 


night, for the building is gorgeously lighted and stands out 


like a beacon. It is a monument to the faith and the enter 


prise of L. C. Smith. 

The representative of Office Appliances throughout his 
journey constantly sought to discover the cornerstone on 
which must rest the future prosperity of the cities of the 
Pacific Coast. We of the East hear little of these places 
except that which concerns attractiveness of climate and 
scenic beauties, but a city can hardly build its bedrock pros- 
perity upon the money brought in by tourists. It is a 
source of satisfaction to realize that the people of the Coast, 
while everywhere welcoming the tourist with arms 
never fail to invite him to come there and live, to become a 
part of the development and upbuilding of the vast country 
which lies within and west of the mountains. 

The climate of Washington and Oregon and of southern 
British Columbia, which includes the cities of Victoria and 
Vancouver, is mild throughout the year. In the winter 
season there is some snow but never any intense cold Che 
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climate is damp, much rain falling in the winter season and 


some during the summer. This rain falls steadily in season 
for several days at a time, with intervals of sunshine. 
Thunder storms, however, are a rarity, The climate is 


sufficiently moist the year round so that the intense green 
verdure is preserved and fruits and flowers grow in 


though the average temperature is too 


of the 


great abundance, 
cool for the palms and the oranges which prevail farther 


south. The hardier fruits such as apples, peaches, plums 
and all manner of berries grow in great abundance, likewise 
the vegetables, Oregon and Washington being famous for 


their potatoes. West of the mountains is an area in which 
wheat fields and corn fields predominate. 


Flowers such as roses and other biooms which are grown 


in hothouses. farther East are to be found in great pro- 
fusion out of doors all the way.from British Columbia to 
the farthest confines of southern California. This is one 
of the most striking features of the Pacific coast states. 


This section has, as already intimated, great natural re- 
Southern California is coming to be a center for 
and 


sources. 


the petroleum industry which vies with its citrous 


deciduous fruits as a revenue producer. The valleys of 


California which are protected from the direct ocean winds 


are wonderfully fruitful in grapes and likewise in 


prunes, 


grain. Live stock thrives throughout the year with never 
lack growing Miners are constantly active, 
working over old holdings and discovering new ones, for 
modern methods make profitable low-grade ores which in 
years past could not be worked. 

It is curious to reflect that such fertile states as Wash- 
ington and Oregon have only a. few more than a dozen per- 
sons to the square mile as an average of population. These 
figures are not absolutely accurate, but will do for illustra- 
When one recalls the density of population in some 
other parts of the world deriving its support from lands 
which have been worked for many centuries and in climates 
much less desirable, one is forced to reflect that some day 
the states of the western shore will inevitably be the center 
of many millions of population and that cities which now 

beginning to be important will one day be the 
of a numerous, active and thriving population. 

Sitting on the observation platform of the limited train 
on the Great Northern Railroad from Seattle eastward, the 
thought persisted in the mind of the writer that this western 
increase the number of its two- 
handed young men and courageous young women to be 
transformed into one of the world’s most generously pro- 
ductive and attractive situations. 


a food. 


o! 


tion. 


are only 
centers 


country needs only to 





SOME OF THE PERSONNEL OF TRUST MECANOGRAFICO OF 
MADRID, SPAIN, SOME OTHER ROYAL DEALERS ABROAD, AND T. T. 
MALLESON, FOREIGN SALES DIRECTOR OF THE ROYAL TYPE- 
WRITER COMPANY Left to right: Mr. Fito de Lima Netto, Royal dealer 
for Portugal, proprietor of the Societe Comercial Luzo-Americana, Lda.; 
Mr. Mancel Soares de Albergaira; (standing) Mr. Arthur Martins Nogueira; 
(seated) Mr. T. T. Malleson; (seated) Mr. Santiago Perez; (standing) Mr. 
Jose Perez Messrs. Arthur Martins Nogueira and Manoel Soares de 
Albergaira are of Nogueira & Co., Royal representatives in the French 


and Belgian Congos 





EXTERIOR OF THE 
TRUST MECANOGRAFIC( 
Mecanografico appears on 


BRANCH OF 
about Trust 


BARCELONA 
).—A brief item 
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A DAY ON THE THAMES.—DELIGHTFUL OUTING OF THE OFFICE APPLIANCE TRADES ASSOCIATIO F LON 





DON From 9:00 A. M. to 8:45 P. M. by rail from London to Reading where the launch Hampton Court 
Upstream past Sonning. the tamous Thames Parade The old rod brick bridge here is the oldest and most 
the Thames Formerly ecclesiastical centre; to Shiplake, where Tennyson was married in old church: past W pv 
Gothic Church, burial place of Madame Tussaud: thence to Marsh Lock and on to Henley, a market tew) i Ox 
fordshire famous for its Regatta Up to Hambledon Lock with “Greenlands.”’ Lord Hambledon’s residence it \ I 
menham Abbey, ruins, originally monastery founded by the Cis:ercians in the reign of King John: to Hurk L. s 
near Hurley, where is St. Mary s church, built 1086; thence to Temple Lock, and on to Bisham Abbey. founded tw t ntury 
as a preceptory of the Knights Templar; then Marlow, an old market town where Shelley staved for some time Ml v Lock, 
Bourne End, Cookham, Cookham Lock, where commences the most beautiful part of the river To Formoso I gest 
on the Thames; site of “‘Clivedon,”’ Lord Astor's residence thove island: thence to Boulter’s Lock. world famous Maider 
head, market town To Taplow Two main arches of railway bridge said to be widest brik irches in the w 
Bray. famous for its Vicar and Church, and Bray Lock; Past Monkey Island, so named fron cretesque deco 
on ceiling of a fisl g lodge on island; to Boveney Lock, and then Windsor, famous for t ‘ castle and 
return to London 1 iil 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 
of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at 
the branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & 


Park Ave., New York, will be happy to be of any possible service. 


While the facilities at New 


York are not so many as at Chicago, there will be found the same desire to serve. United 
States manufacturers or their representatives, traveling abroad are cordially 
invited to call upon Office Appliances London correspondent, Mr. W. 
Teignmouth Shore, Surrey House, Victoria Embankment, 

W.C. 2. Mr. Shore's knowledge of office equipment 
business and tts possibilities in Great 
Britain make his counsel valuable 
to those desiring to cultivate 
the British Market. 


LONDON NOTES AND NEWS 


By W. T. 
London, July 2, 1923. 
HERE is very little change, if any, in the business out 
look here since I last wrote. The general feeling 
seems to be that markets will be slow until Septem- 


ber or so, and that then things will distinctly buck up. So 


all that can be definitely said is, “Wait and see But em- 


ploy the time of waiting in buckling on armour and sharpen 


ing wits and weapons for the coming fray. Meanwhile here 


are a few “notes” from various quarters 
W. F. Gre sham, sales manager ol! the Munson Supply 
Company, writes that he has “just returned from a trip 


+ 


Midlands, and, 


found that business men were, as a rule, ready and willing 


Oo some of our branch offices in the as usual, 


to investigate a proposition that would facilitate business 


any way, and a very substantial amount of new business 
tor Munson Pneumatic Speed Keys was created. Our sales 
so far this year have been fully equal to the corresponding 
period last year, but everything indicates that there will 


Fall 


known the 


be quite an improvement during the months and as 


demand 
Fall bus 


ry gratifying in 


Munson Keys become more and more 


ste adily increase Ss. We are looking forward to the 


ness with every assurance that it will be ve 


every way 

\. L. Chaflin of the Underwood speaks to much the same 
ettect “IT have no news of importance. I have recently 
nade a trip to several of the larger branches, and am 
leased to advise that I have found everything in a satis- 


actory condition, and the managers were optimistic for fu 


re business. I share their feelings.” 


And so it is as I go around; everywhere the immediate 


past was promising; the present is stationary; the future 
looks rosy 
<—~0-—}> 
Recently I had an interesting and stimulating talk with 
. Cadbury Jones, the energetic sales manager of the Bur- 
roughs Adding Machine Company in this country. What 


Shore, Surrey House, Victoria Embankment, London, W. C. 2. 


he said will be of service to all American office appliance 
houses who either are on or contemplate getting on the 
British market. Here it is: 

“Yes, | think things are improving here. If you take the 


country, industry or trade, you will find 
the record is Even when 
business is steadily improving, it has its ups and downs. 
“In the history of Great Britain, wars, politics, and so on, 
have caused these depressions and booms, and the last few 
years have been no exception. Just as surely as you are at 
the top of a wave, you must look ahead and prepare for 
some sort of depression; when you are at the bottom, you 
have to prepare for the increased business which will surely 


history of any 


indicated by a series of waves. 


come 

“At the present moment | am firmly convinced the worst 
time of depression has passed, and business is steadily, if 
somewhat slowly, improving. Conditions are very much 
better, but money is still very tight. 

“The great thing to bear in mind is to make prepara- 
tions in advance when things are at their best, and not to 
lose sight of the fact that possibly a little slump is due in 
the quite near future; and when things have been bad, not 
depressed but to lay plans and be ready for the im- 
bound to come. It would be a disappoint- 
ing thing to have a real improvement in business and not 
be ready to take advantage of it. That improvement is now 
is up to each and ail of us to help the upward 


to get 


provement that is 


here, and it 
tide. 

“At the present moment people are willing to investigate 
labor-saving devices and anything that will assist them in 
the successful carrying on of their businesses; but they are 
not buying as readily as we would desire—that is what I 
by conditions being better but money being tight. A 
while ago quite a number of business people would 
in anything that meant outlay. That 
Business is improving and prospects 


mean 
short 
not take an interest 
period has passed 


of big business are in view. 
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“The trying time that we have gone through has taught 
us some very useful lessons. Feople have had to do things 
that they did not consider it possible to do; they have been 
forced to take advantage of labor-saving devices, and I am 
confident that the lessons learned by the community at large 
and the employers of labor in particular, will bear abundant 
fruit in the fairly near future. 

“There is still a lot of educational work to be done; spade 
work. You have to dig up the field, plant the seeds and 
carefully nurse and water the young plant before you ex- 
pect any fruit, and if, was slow, correct 
methods were used in tilling the ground, sowing ideas, 
using judicious advertising and circular letters, the crop is 
bound to mature at the right time 

“Yes, I was over in the States recently for several months. 
I tried to get right into the atmosphere there. I wanted 
to find out the differences between British and American 
markets for office appliances, and also, what is common to 
Undoubtedly, there are many differences 
The difference, however, 


when business 


both countries. 
and not a great deal in common. 
that really matters is that America, so far as this country 
is concerned, is young anl, comparatively speaking, has 
The mind 
His father 
and his father before him, did so and so, and got on all 


to live in the future, is in a state of anticipation. 
of the Englishman dwells largely on tradition. 


right, a handicap to progress that is absent in America, 
where the attitude is with anything new: ‘Let us try this 
thing.’ Here assumption is negative and without any posi- 
tive investigation generally prompts the suggestion, ‘A very 
good thing, but no use in my business.’ 

“It takes a long time to break down a tradition that has 
been successful in the past, but this is gradually fading 
away. Twenty-five years ago a solicitor would not con- 
sider for a minute using a typewriter, as, apart from it be- 
ing considered unprofessional so far as his clients were 
concerned, counsel would not read a typewritten statement. 
Today, the attitude of counsel generally is that these state- 


ments must all be typewritten. It took a quarter of a cen- 


tury to break this down. Compensating for all this so- 
called drawback, there is this outstanding feature in the 
English market, that when the Englishman is sold he is 


really sold a hundred per cent, and that when once started 
on the road of progress he is difficult to stop. In this bus- 
iness, we advertise by all sorts of ways this progressive at- 
titude of the more enlightened. The more nationally known 
British businesses co-operate with us in educating the less- 
better feel it 


incumbent on them for the success of their business to help 


known traders to methods. Some of these 
by expression of their experiences the smaller man on the 
road to progress 

‘It is doubtful, however, whether England will ever reach 
the standard for the use of office appliances as will be 
reached in America. the 
thoughtful trader that machinery will put labor on the mar- 


There is feeling in the less 
ket; he does not realize that such labor is only displaced for 
better work on a higher plane. 

“Office appliance manufacturers in seeking to open out 
in this country will be successful only so long as they make 
SERVICE the slogan of their activities. When everybody 
realizes this, the sales of office appliances cannot be 
stopped.” 
good! 


Good, say I, and again 


<-> 


Office Appliance Trades Association. 
Office appliance business is conducted here far more efh 
ciently and harmoniously since the Office Appliance Trades 
Mak- 


ing a-specialty of efficiency and happiness, this association 


Association first exercised its far-reaching influence. 


introduced a fresh spirit into business methods and it would 


be impossible to over-estimate the beneficial effects. Con- 


sequently, it has been established beyond all question that 
business can be efficiently done without the old bitter rival- 
ries between competitors, and that there are problems 


siness 


which equally concern many firms in the same bu 
category which can be solved by conference in the inter 


have 


ests of all. The business efficiency exhibitions, which 
been promoted all over the country during the last few 
years, were pioneered by the Office Appliance Trades Asso 
ciation for the purpose of introducing all the latest scientiti 
and labor-saving devices for facilitating business Chest 
exhibitions have developed into an important national move 
ment of considerable educational value, and have helped en 
terprising business firms to an amazing degree to build uy 
bigger business. With the object of bringing the principals 
and managing directors of the various firms belonging to 
still 


a trip up the 


the Office Appliance Trades Association together under 
and circumstances, 
Thames from Reading to Windsor took place on Monday, 
June 11th. 


was charming in every way, and was made even more de 


more favorable happy 


There were over 100 in the party Che trip 
lightful by the special engagement of an orchestra, which 
played choice and popular music throughout the journey 
Luncheon was served at the “Little White Hart Hotel,” 
Mr. W. J. 


sociation and Managing Director of the Barlock Typewriter 


Henley. Richardson, J. P., chairman of the As 


Company, who was the moving spirit of the day, presided, 


and was supported among others by Mr. W. H. Hartley, 
The International Multigraph Company; Mr. Thomas 
Dixon of the Dictaphone Company; Mr. A. C. McLellan, 


Vick Ashworth & Co.; Mr. Thompson of The Woodstock 
Typewriter Company; Mr. E. Jackson of Kendrick & Jef 


ferson; and Mr. Vincent FE. Jackson, secretary. The toast 
of “The Ladies” was very aptly acknowledged by Mrs 
Hartley. 

Dancing took place on the upper deck after lunch, and 
there was another halt at Cookhatn, where tea was supplied 
at the Red Lion hotel. Mr. Thompson proposed a hearty 
vote of thanks to Mr. Vincent E. Jackson, the secretary, 
who was responsible for the entire arrangement. Nothing 
had been overlooked which could in any way add to their 
happiness, and he hoped the outing would become an an 


Mr. Vincent E. 


tioned, as evidence of the success of the day, the fact that he 


nual event. Jackson, in his reply, met 


had actually seen business competitors lending ea 


matches! All agreed that the day’s outing had been suc 


cessful in every way, and had done more to create a better 


understanding between firms assoctated with the Office 
Appliance Trades Association than other met} ; yuld 
possibly have achieved. 

<*> 


The British Outlook. 


The following extract from The Times (Londo: July 


2 is interesting. It shows clearly that the views expressed 
so often by our London correspondent are shared by many 
other keen-sighted business men: 

“The trade outlook is indeed 


now so obscure that busi 


ness men are watching the international political situatior 


with grave concern. They feel that matters are still da 
gerously drifting, and that commerce must continue to sut 
fer until confidence is re-established. Confidence cannot b: 


regained until the reparation problem ceases to be the seri 


ously disturbing influence it now is. And so the settle 
ment of reparations is the immediate and outstandi inte 
est of this country. In no representative quarters is ther: 
the slightest wish that Germany should be absol 

making repayment to the utmost of her power. There is 
everywhere the fullest recognition that the security o 
France should be assured. That, it is realized 

concern of France. While security from attack is her in 


perative need, she is more fortunate than this 


that, for the greater part of her livelihood, s s sel 
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supporting. This country, on the other hand, is dependent 


for the greater part of her foodstuffs on imports. The chief 
means of paying for these imports are exports, and trans- 
port and financing services. Therefore, this country, which 
is now unable properly to pursue her normal life, is heavily 
hit. as is indicated, for instance, in the armies of totally and 
partially unemployed persons, which, according to the 
latest returns, have, after declining, lately increased in size. 
To see that Germany shall make reparation to the maxi- 


mum of her powers, to ensure that France shall be secured 
and to provide that the way shall be cleared 


country 


against attack, 


for an early revival of commerce, in which this 
shall be enabled to participate to the extent of paying for 
her existence, are the main considerations with which, in 
the view of business men, statesmen have now to grapple. 
Until these matters are disposed of it is useless to look for 
real prosperity.” 


An Important Show in Preparation for France. 


Through the courtesy of G. M. Ravisse, editor of “Mon 


Bureau” of Paris, France, Office Appliances is able to pre- 
sent the announcement of the fact that the Syndicate Cham- 


ber of Commercial Organization is preparing for next No- 


vember an important propaganda show to be called Com- 
mercial Organization Week of Paris. The show will in- 
clude: 

1. A general exhibition of all office machines, furniture, 


systems, etc 


2. Demonstrations and competitions. International and 


national typewriting machine contests, calculating machine 


‘ontests, mechanical stenography contest, filing contests, 
duplicating machine contests, etc. 
3. A 
various departments of important firms and organizations. 
This Commercial Organization Week will be held by the 


Minister of 


series of conferences for teachers and heads of 


Chamber with the collaboration of the Public 


Instruction, Undersecretary of Technical Teaching and 
with the help of five important syndicates, 
cate Mecanography, 
Paper Manufacturers, Syndicate Chamber of French Mecan- 


Publicity and Syndicate 


to-wit: Syndi- 


Chamber of Syndicate Chamber of 
Chamber of 


Furniture Manufacturers, 


ography, Syndicate 


Chamber of and finally, with the 


help ot a technical committee of control and guarantee, 


which includes already about thirty members, among whom 
are the representatives of such well-known machines as the 
Underwood, Remington, M.A.P., Carpentier & Badel, trade 
and other publications, etc. These concerns have sub- 
scribed over one hundred thousand francs in guarantees. 

The exhibition will take place in the three large halls of 
the Magic City, situated in the center of Paris, and exceed- 
ingly well adapted for this kind of exhibition. 





WOODST« CK EXHIBIT AT RENNES, FRANCE.—M. Ga- 
var n, French Champion Typist, at Machine: at right. M1 
Adam. Managing Director of the Woodstock Agency in That 
Part of Frat 


New Office Equipment House in Rotterdam. 

It is announced that on Saturday, June 23, the typewriter 
house known as The Office Appliances Company of The 
Hague and Amsterdam, agents for the L. C. Smith & Bros. 
typewriter, The General Fireproofing Company, the Mar- 








PHOTOGRAPH TAKEN ON THE OCCASION OF THE 
OPENING OF THE NEW ROTTERDAM BRANCH 
OF THE OFFICE APPLIANCE COMPANY 
OF THE HAGUE. 


chant calculating machine and other devices made in the 
United States, opened a new branch office with large, mod- 
ern show rooms at 32 Schiedamsche Singel, Rotterdam, 


Holland. 

Considering the serious trade depression in Holland at 
present, the company is to be congratulated on their enter- 
prise in extending their business activities. The street on 
which the new house is located is one of the busiest thor- 
oughfares of Rotterdam, and the accompanying photograph 
cives some idea of the advantageous position of the show- 
room which is about twenty-three feet wide and forty-six 
feet deep, permitting the different articles to be attractively 
displayed. Demonstrations of all machines can take place 
on the spot, special equipment making it possible to show 
electrically-driven office machines at work. 

The repair department, which is equipped with the latest 
electric power machinery, is directly back of the show- 
room, divided from it by glass windows, so that customers 
can see mechanics at work. 

On the day of the opening, Mr. Teepe, the director of the 
firm, received many congratulations from the trade as well 
as from the managers of the other branches. 


A Royal Convention at Copenhagen. 

Theodore Malleson, director of foreign sales of the Royal 
Typewriter Company, recently held a convention of Royal 
dealers from the “top of the world.” All of those attend- 
ing except Mr. Malleson were from the northern part of 
Europe. 

The convention was a great success and good orders are 
being taken for machines. 

Mr. Malleson left London August 1 for a round-the- 
expects to pass through Chicago next 


world tour He 


April on his way home 


“Old Town” People Active in Europe. 
Martin A. Gould, manager of the London branch of the 
Old Town Ribbon & Carbon Company, recently returned 

to his desk from an extended tour of the Continent. 
He views the situation with hopefulness as to the busi- 
ness outlook and predicts a good year for his company. 











——* 
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Outlook for Typewriters in Evrope. 


Written for Office Appliances by a Special Correspondent 
in France. 


Paris, June 11, 1923. 


HERE are certain trifling indications, somewhat faint 
as yet, but still of great importance as showing which 
way the tide is flowing, that foreshadow quiet and 
prevents the ratification of 


calm in Europe. If nothing 


half dozen political agreements that are practically 


some 
concluded, a host of commercial treaties will follow. The 
ground has already been prepared. A commercial treaty 


between Luxembourg and Belgium has been in existence 
for some time; a similar treaty between France and Belgium 
has been signed Negotiations for commercial treaties 
between Spain and Belgium and Spain and Italy are pro 
ceeding and there is some talk of a “Belgian Sister’ block 
Only half of Belgium is Latin, but the whole of the small 
country is involved. 

Europe s‘milar arrangements ar¢ 
being made These 


treaties will probably precede a time of quite unparalleled 


On the other side of 


between the various Slavonic nations. 


commercial activity in Europe. Unlike the boom that 
followed immediately on the Great War, this will be a 
real boom. Traders were greatly deceived by the last 


boom, which owes its existence to the actual poverty of 
the peoples and to the necessity of re-stocking after a 
period of depletion 

There are indications that exchanges may be stabilized. 
Governments the knack of 
jumpiness that was so disastrous to trade, by steadying 


In Austria the exchange has already been 


have learned preventing the 
it themselves. 
stabilized, and if other countries manage to carry out the 
same operation, trade between various countries will become 
much easier. 

There is a suspicion that something less than the best 
class of goods was sent to Europe during the Great War. 
It is true that there was always the risk of the whole 
boatload being torpedoed and the hundreds of machines 
on board being sent to the bottom. Curiously enough, it 
seemed as if just because Europe was so very short of 
machines, the merchant ships loaded with fresh supplies 
frequently went to the bottom, while boats carrying 
less Even if lack of 
iron and steel of the right sort and the difficulty of getting 
efficient workers led to the despatch of relatively inferior 


very 
needed commodities arrived safely. 


might have expected an improve- 
Managers of big 


goods in war time, one 
ment afterwards. offices 


where many typewriters are used complain, however, that 


immediately 


there is a certain proportion of machines that do not come 


up to pre-war standards; that they are heavier, noisier, and 


that it is more difficult to get high speed out of them. It 


is asserted that there are those who prefer to purchase 


them carefully over and 


rather 


have gone 


undertake the 


pre-war machines, 


defective replaced, than to 
relatively higher investment in a new machine which may 


touch like 


exchange prices are very high and 


parts 


not answer to the an old one rebuilt. 


On account of the 
people naturally examine their purchases much more closely 
than before. Manufacturers on the other side may believe 
that their European customers expect a great deal for their 
money, and managers here agree, but it must also be re 
membered that the customer, who is at the heavy end of 
the exchange, is disbursing a considerable sum. 

If the machine was paid for with money just earned, 
there is no loss on exchange; if paid for with money got a 
year ago, a considerable sum is dropped in France just now, 
owing to last winter’s slump in exchange. These consider 


ations make it still more undesirable that there should be 


any feeling at all that a less excellent make of machine is 


sold in Europe for the price of a superior article in the 
United States. 


States alone, but Great Britain stands equally suspect. It 


This suspicion is not pointed at the United 


has no typewriting machines to sell—or none to speak of 
comparison with the enormous output of the States—but 
deals in other office furniture 


+ 


Here is a personal experience of the kind of thing that is 


destroying foreign trade today in France: Needing a new 
typewriter ribbon I ventured into a show place where typ 
writer accessories were sold by a well-known firm. Black 
record cost ten francs apiece. In pre-war days there wer: 
five frances to the dollar—now there are fiftee: Anyhow 


} 


1 t 


hoping the ribbon would be worth it, I ordered it after mu 


parley with various clerks. A long pause ensued. Sounds 


} 


of leisurely search could be heard in the warehous: 


Finally it appeared that there was no ribbon at that pric« 
finall 


it would cost twelve francs. The band was fina pune 
and paid for. When unwound, it appeared very flimsy 
and marked faintly. This was an advantage as far as 
rubbing out was concerned as the slightest toucl the 
eraser took away all impression. Very soon, however, it 
was impossible to read the script. Meanwhile the rib 

frayed. Bits of thread got into an important part of th 
typewriter and caused much havos Strolling into at 
ordinary French department store one day I saw ribbons 
for sale at 3fr60. The same length as my bla recor: 
this ribbon is stout and marks well. Even aft l wo 

for several weeks it shows no signs of faintness hereas 
the much advertised black ribbon had to be hanged at 
the end of a fortnight. Now why pay more than three 
times as much for an article that does not come up to the 


name it bears and does not come up to the advertisement 


People are complaining of similar experiences with type 


writing and calculating machines. Now a given make of 
machine will hold the European markets just as long as 
it is supericr to other makes and is absolutely reliable 
Firms will pay big prices for reliability. While an occa 
sional break is no matter, constant slips will spoil the best 
trade 
Don’t Neglect the Small Buyers. 

Managers are perhaps inclined to neglect the small buyer 

in Europe today, in favor of an important purchaser, such 


as government offices, that want 300 machines at a time 
This is a mistake. A 


buyer and a bad machine dumped on a private person does 


small buyer often becomes a bi: 


administratio1 I) 


more harm than if it were sold to an 
the latter case it is either returned or relegated to the 
attic. There are usually machines and to spare in minis 
tries and diplomatic offices. Very frequently, too, owing 
to brisk competition of rival firms, the lot of 300 machines 
is sold with a very small margin of profit. Thus, although 
the large order should not be missed, it is a mistake t 
think of nothing but large orders as is the way of mat 
continental managers of British and American firms 

The immediate danger which threatens som . 1 
American machines at this moment, however, is the 
pairment of the reputation they have enjoyed They wil 
have to compete with the extremely cheap stuff throw: 
on the market by the “converted” munition factor Ther 
are some of these factories in France that are turning out 
tvpewriting machines, but they are few and unimportant 
It is a very different story in Belgium. In the neighborhood 
of Liege typewriters are being turned out in large numbers 


It has taken time to adapt the old machinery to the n 
job and many things have delayed the perfecting of thé 
being 


plant. Now, however, it is ready and the work is 
hundreds of idle 


Italy there are 
chines being used for the same purpose, whil 


done. In munition ma 


Germany 


tvpe machines are being made in thousands 


The new cheap machine does not seem to advertise very 
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much. It does not altogether disdain it, it is true, but it 


feels that it has one big recommendation, that is cheapness, 


and that “good—or rather cheap—wine needs no bush” as 
the saying goes. While some of the new sorts are some 
what lacking in steadiness, there are others which nearly 
come up to the American standard makes. A trifle heavier, 


Now an 


economy for a new firm will induce men beginning business 


perhaps, they produce excellent copy appreciable 


to invest in the cheap brand of machine. For many self- 


evident reasons, such as getting in wholesale supplies of 


paper and ribbons to suit the machine, people seldom change 


once they have fixed on a certain type of goods for an 
oftice Example is infectious, and friends seeing that 
business can be carried on with cheap, 1f somewhat less 


their search tor 
will 


which she 


efficient machinery, join their friends in 


the second best, with the result that America lose 


one of her most profitable lines of business, in 
| 


the present, 


undoubtedly ( xcelled., in the past and excels | 


the trade is not properly looked after 


Brisk Trade in Rebuilts. 


Meanwhile there is a lively trade on the ontinent in 


ilts \ large 


Beginning 


number of mechanics have set up for 


with small capital, they purchase 
t 
restore them to 


As the 


Ww ho 


half a dozen wrecks, take them to pieces, 


them out 


eood working order and then sell or let 


machine is not of great value it can be hired to people 


are not willing to deposit large sums, as required at any big 
i | L 


typewriting shop. Customers with a proper business ad 


dress are trusted and do not forget th's accommodation 


ina hurry. The idea of asking a cabinet min to deposit 


several thousand francs before allowing him to have an 


uncient machine on hire is grotesque, but some of the long 


established American firms apparently feel they can afford 


to do it 
Many peo} 


Having or’ginally bought it for a song, the mechanic 


le keep the hired machine that suits them for 
good. 
can afford to part with it cheaply, especially as he is often 
called in to carry out repairs on the machine, for needless 
to say it does not come up to a new one, although he has 
boasted to the 
All the peopl 


machines will manage on until the boom comes, 


buyer that it is practically the same thing. 


who are investing in rebuilts or repaired 


when they 


will go in for brand new typewriters. The mechanic who 


has sold them the second-hand machine will probably be 


retained to keep the new ones in order. These men have 
a very interesting system for doing repairs Like clock 
and watch makers in some parts of Europe, they guarantee 
to keep your machines in order just as the clock maker 


attend to all the clocks in the house for 


undertakes to 


certain fixed salary. The arrangement is very successful 


Che repairet least once a fortnight, just when it 


comes at 


suits him. If he has time to spare he thoroughly cleans 
that needs it: if he is busy just then, the 
machines get a 


wrong. Hi 


casual glance just to see that nothing is 


brings a supply of ribbons and threads them 


in, if necessary, saving much time and worry. Life in an 
ofhce where there is a steady repair man is bliss. In other 
offices there are always delays on account of typewriter 
akdowns and other accidents Che trouble involved in 
ting attention at one of the big typewriting establish 
ments tor repairs is giving the small mechanic more and 
e wi 
There ar emingly American branch concerns which 
lo not find his activities to be ot lvantage It is even 


said that there are concerns which steadily ignore all tele 
| 


Phone calls asking for a mechanic to do a small repair, 


throwing the customer with a machine that is guaranteed 


y the manufacturer into the arms of the independent 


mechanic, who arrives quickly and in good humor, puts 


the machine in order and arranges to make regular visits 


to attend to all machines. 





[his all looks extremely innocent. But one day a new 
machine is needed. It is the smiling mechanic who gets 
the order, not the firm that could not be bothered sending 
its own machines for repair. He may 
supply a from the very firm that sold the 
but it is he who gets the large commission on the 
sale. Probably, however, there is another make of machine 
that gives a larger percentage on sales, and the first make 
falls into oblivion beneath a mass of disparaging remarks, 
as to blacken a machine that has 


to fetch one of 
new model 


others, 


for nothing is so easy 
caused worry and anxiety. 

These little tragi-comedies are being played out in dozens 
day and explain why trade in Europe is 
better than the excuses about exchange 
The Old World is poverty 
stricken and no mistake. But it has sense enough to know 
that it is not by economizing in office furniture that it can 
health. The and most rapid methods, the 
hers, and the very best typewriters are in 


or omces every 
falling off much 


and poverty-stricken worlds. 


recover best 


fastest stenograp 


demand here today 


Brazilian Office Equipment House Holds 


Convention. 
lhe house of Casa Pratt, Inc., Rio de Janeiro, Brazil. 
holds frequent conventions of its sales force in order to 


exchange ideas and stimulate interest. A number of con- 


tests are also held every month, sometimes between differ- 


t branches of Casa Pratt and at other times between the 


en 
country and city salesmen as a body. Some contests, too, 
are the result of spontaneous challenges, issued by one 


salesman to another. The company publishes a general 
house organ monthly and each of its three districts gets 
out a house organ every week. Thus the records made by 
all salesmen and dealers are given publicity and the stand- 
ing of contestants is shown from week to week. A special 
point is made of giving credit by name to all agents who 
have made unusual records or who have done good work 
of any kind. 
branches of Casa Pratt hold informal sales- 
meetings morning. All districts, however, 
regular conventions at least once a month and some- 
times oftener, at which methods of overcoming difficulties 
are discussed and everybody gets help and encouragement. 
The largest convention ever held by Casa Pratt took 
Rio de Janeiro, beginning March 29 and lasting 
It included the entire selling force of the Rio, 
Paulo and Santos territories, as well as a number of 
service and repair departments and such 
traveling were not too far away to be brought 
in. The company paid the traveling and hotel expenses for 
of the city and caused them to be met on their 
arrival by the committee of the Rio force. One day of the 
was devoted to attending the exposition and 
Each group of ten outside 
men was accompanied by three members of the Rio organi- 


Some of the 
men’s every 


have 


place at 
four days 
Sao 
men from the 


salesmen as 
men outside 


convention 


ther points of interest. 


visiting oO 


zation. The general convention was held in the Y. M. C. A. 
hall which accommodated easily the 140 men in attendance. 
On Sunday the entire force of Casa Pratt, including office 


and other employees were given a picnic on one of the 
A ferry boat was chartered for 
convention derived much 
information acquired and 
spirit of friendship and co-operation 
different branches, which was 
vreatly strengthened by the personal intercourse with the 
outside men during their four days’ stay in Rio. 

Casa Pratt is the Brazilian representative of the Reming- 
ton Typewriter Company, The National Cash Register Com- 
The General Fireproofing Company, The Dalton Add- 
and other American concerns. 
age 162) 


slands on th Bay of Rio. 


the day Those attending the 
benefit from it through the 
because of the 


cemented between the 


ing Machine Company 


(Continued on 
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% Every Section of the Field. 


Garbell Typewriter Co. Assets to Be Sold. 


The estate of the bankrupt Garbell Typewriter Com- 
pany, 4309-39 West Lake street, Chicago, Ill. is to be sold 


Bids have 
and were to 


United States District Court. 
been received by Henry K. Gilbert, 
August 1. 

The receiver offered the 
office equipment and special tools, 


by order of the 
receiver, 
be opened 
tools, factory 


machinery and 


supplies dies, jigs and 
drawings required in the manufacture of the Garbell type- 
writer. All the Garbell ma- 
chine were 

The real 
are described thus: 


trade marks and patents of 
offered by the 


improvements 


receiver. 


estate and offered in this sale 


consists of lots four to sixteen, both in- 
of the 
range thir- 


‘The real estate 
block 


section ten, 


thirteen in the subdivision south 
half of township thirty-nine north, 
teen, east of the Third Principal Meridian. The realty has 
a frontage on Lake street of 325 and a depth of approxi- 
feet. 

‘The improvements include a factory building, completed 
during 1919. It is a two-story and basement, brick, stone 
and steel building of heavy mill construction with a 200-ft. 
known as 4309 to 4339 Lake street, with a floor 
space 43,000 square and equipped 
with complete steam heating and ventilating systems; 

There is also a four-car two- 
x 40 ft. in the rear of 4309 West 


clusive, in 


mately 175 


frontage, 
of approximately feet, 
also 
toilets, shower baths, etc. 
story brick garage 20 ft 

Lake 


‘The main 


street. 


factory building has pressed brick front and 


is attractive in appearance. The interior arrangement is ex- 
cellent and the equipment is complete for the manufacture 
of typewriting machines. All work rooms have an abund- 
building is considered up-to- 


located in a light 


ance of light and air and the 


growing 


date in every respect. It is 

manufacturing district on the West side. A number of 
large manufacturing concerns have within the past few 
years erected new plants within a short distance of this 


location. It is in an excellent neighborhood and necessary 


labor is easily obtainable 


Cadwell Heads A. W. P. Co. Sales. 


George J. Cadwell has been appointed sales manager of 


the American Writing Paper Company to succeed Carl E. 


Lincoln, resigned Mr. Cadwell is. widely known in the 


paper industry For several years he has been assistant 


sales manager of the organization and previously was con 


nected with the Chicago office of the company. 





Mr. Cadwell was born at Dewitt, Michigan, in 1873, and 
is a graduate of the University of Michigan, 94 
For a number of years he was connected in a managerial 


with well-known engineering concerns, until he 


forces 
Cadwell was 


capacity 
of the Eagle-A organization During 
called to Washington, D. C., to 
with the 
work 


joined the 
the war Mr. 
engage in important confidential work connected 


Department and Department of Justice, a 


Ordnance 
he completed with eminent satisfaction. 


Wilson-Jones Company Offers Half Million in 
Stock. 


Jackson & Curtis, 19 Congress street, Boston, Mass., 
offer a new issue of seven per cent cumulative preferred 
stock of the Wilson-Jones Loose Leaf Company of Massa 


chusetts, successor to the Wilson-Jones Company of [lh 
nois. This stock is free of the present normal Federal 
income tax and of the Massachusetts income tax. It has 


a par value of $100 a share. 


The control of the company remains in the management 


of the predecessor company. The factory and main offices 
remain at Chicago as heretofore 
This preferred stock is offered in lots of ten shares with 


five shares of common stock at $1,000 and accrued dividend. 


Russell Now General Sales Manager for Powers 
Accounting Machine Company. 


formerly Western division manager for the 


took 


with offices at 115 


ra. 


Powers 


Russell, 
Accounting Machine Corporation, on July 1 


up the duties of general sales manager 


Broadway, New York City. Mr. Russell has been with 
the Powers organization since 1919, starting as a salesman 
in the New York City territory, after which he was for 
four years the Western division manager at Chicag 

Prior to his connection with the present company, he 
spent seven years in special service work with the Library 
Bureau in New York City, Toronto and Montreal 

Succeeding Mr. Russell as Chicago district manager is 
|. D. Fraser, who has charge of the city and the territory 
surrounding and other points, including Minneapolis, Mil 
waukee, Cincinnati, St. Louis, Kansas City a Dallas 
lex. 

Mr. Russell returned on July 24 from a trip, during which 
he visited many of the leading towns in the United States 

Che Powers Accounting Machine Corporation has just 


opened an office at Rochester, N. Y., in the Duffy-Powers 














o- ~ — 








building. in charge of M. F. Reilly as district manager. 
The territory embraces Syracuse and Buffalo, as well as 
Rochester Mr. Reilly was formerly a salesman in the 
New York office. 


British Branch of Art Metal Moves. 
Metal Construction Com 
31 Kingsway, W. C. 


at 58 Holborn 


[The London branch of the Art 
pany has moved to Alexandra House, 
2, London, England. The former location 
Viaduct, E. C 


veloped so that added space 


1, has proved inadequate. In two years the 


business de was imperative. 
Waterman Heads Important Civic Committee. 
Frank D 


Company of New York City, has been appointed chairman 


Waterman, president of the L. E. Waterman 


of a Citizens’ Committee of One Thousand to bring pres- 


sure to bear upon the officials of the city and bring about 


the building of new subways to relieve greatly congested 


passenger traffic conditions in the city. 


The committee, which will hold mass meetings and take 


hopes to get more than a 


other steps to arouse the public, 





FRANK D. WATERMAN 


million signatures to petitions to be presented to the Board 


of Estimate asking immediate authorization for the com 
mencement of work on a new subway line in Manhattan 
and another in Brooklyn. 

The appointment of Mr. Waterman to head the commit 
tee 1s a guarantee that something effective will be done. 
He is known the world over as an able business man and 


an efficient organizer. His ability was recognized by the 


Government of the United States during the war, when he 


vas made 


hairman of the War Savings Campaign for the 
Manhattan. 


EXCUSE US,’ PLEASE! 


Brown Not with Crescent Company. 


orough oT 





\ statement appeared in the April issue of Office Appli- 


‘es to the effect that W. H. Brown was associated with 
the business of the Crescent Ribbon & Carbon ( ompany of 
Seattle, Wash. 

[he company informs us that our information was in- 
iccurate and that Mr. Brown is not connected with the 

mpal 
Correcting a Buffalo Address. 

\n erroneous impression has been created by an item re 
garding the address of George A Payne, Buffalo, N. Y. 
Instead of being located at 12 Jackson building, the ad- 
dress is Delaware at Mohawk street, Hotel Statler build- 


communicated with 
will kindly 


Delaware at 


Readers who have 
> Jackson building, 


Hotel Statler building 


correct their 
Mohawk 
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F. H. Dodge Resigns Burroughs Office. 
Health considerations have obliged F. H. Dodge to re- 
as vice president of the Bufroughs Adding Machine 
He had been in charge of sales. For several 
months Mr. Dodge has been under the care of a physician, 
and he felt that the condition of his health makes it neces- 
aside all business responsibility. The resigna- 
tion took effect June 30. Mr. Dodge retains his financial 


interest in the company. 





sign 


Company. 


sary to lay 





In his resignation, Mr. Dodge said: “It has been my 
F. H. DODGE. 

ambition to see our company have a marketing organiza- 

tion—sales, service and advertising—composed of loyal, 


industrious, high-principled men, fully able to meet any rea- 
sonable demand for business that the company may make. 
I firmly believe that the company now has such an or- 
ganization.” 

The divisions of the Burroughs business which have been 
under Mr. Dodge’s personal supervision—domestic sales 
department, service department, advertising department, 
foreign department and commercial inspection department 
—will continue to function as in the past, under the direc- 
tion of These executives have dem- 


onstrated their ability to assume the full responsibilities of 


their respective heads. 


their respective departments. 

During Mr. Dodge’s long association with the Burroughs 
Adding Machine Company he has gained a host of friends, 
within the His tireless energy 
has been typical through his rise from junior salesman to 
the important executive position which he has relinquished. 
He has the very best wishes of the entire Burroughs organ- 


organization, and without. 


ization for a speedy recovery of health. 


New Factory for the Dictaphone. 

The Dictaphone Sales Corporation is occupying a new 
factory located at Bridgeport, Conn. Millwrights who have 
anning and installing the machinery say 
the best they have seen for 
economica From the time raw 
materials arrive until the finished product is actually packed 
shipped, there is process laid out, 

buildings from shipping to receiving 
located and 


been on the 
that the 


job pl 
layout is one of 
1 and efficient manufacture. 


and one continuous 
flowing through the 
rooms with each conveniently 


department 
thoroughly equipped 

President C. K. Woodbridge has given much of his per- 
1e establishment of this manufacturing unit. 
factory has been completely accom- 
the business of the 
the time was able to take care of an 


sonal time to t 
The installation of the 
plished without any interruption to 
company which dur 


sales, 











Ge 
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A Service Bureau for Stationers. 

In a circular letter addressed to the dealer members of 
the National Association of Stationers and Manufacturers 
under date of July 21, W. D. Pittman announces the organi- 
zation of a Stationers’ Service Bureau, under the direction 
of W. D. Pittman, Jr., Lock Box 407, Evanston, III. 

In this announcement Mr. Pittman states that he is the 
originator of the Bureau and his son and himself are the 
sole owners of the enterprise. The younger Pittman has 
recently graduated from college and is ready for a business 
career. 

The Stationers’ 
nected with the National 
Manufacturers. The 
knows, is now connected with a leading stationery house in 
Chicago. He was for the the 
National Association and considers himself fitted in every 
way to work out many problems for retail stationers. The 
plan of the Bureau is to offer at first three forms of service, 
which will include at a cost of $12.00 per year a freight 
insurance service and a 


Bureau is not in con- 
Association of 


Pittman, as the trade already 


any 
Stationers 


Service way 


and 


elder 


seven years in service of 


claim adjustment service, a fire 
service of suggested retail selling prices. 

Three printed sheets accompany the circular letter, also 
a subscription order and a sample of the suggested retail 
One of the sheets gives details as to 


Another gives informa- 


selling price sheets. 
the proposed freight audit service. 
tion concerning the fire insurance service offered and the 
third describes the retail selling prices. It is the intention 
of the Pittmans to add to this service 


from time to time 


subscribers increase and additions are warranted. 


as 
Instructing Factory Workers in Economics. 

A strong plea for the education of industrial employes in 
the fundamentals of business economics and in the details 
of the businesses in which they are employed is made by 
Carl F. Dietz, president of the Bridgeport Brass Company, 
in a pamphlet issued by the fabricated production depart- 
Commerce of the United States. 
methods Mr. Dietz’s 

Employes are educated through lectures and by 
In the place of charts 


ment of the Chamber of 
The 


unique. 


employed by company are 
means of simple visual illustrations. 
and graphs, blecks of colored wood are used. 

Workers who perform certain operations on materials 
before they have reached an advanced stage towards com- 
pletion often show little interest in their work because they 
never see the start and finish of the job on which they are 
employed. There is all Mr 
Dietz, a real desire on the worker's part to know more about 


manifest at times, declares 


Far-seeing mana- 


Leip! 


the business in which he is employed. 


R 





ANNUAL OUTING OF SOME OF THE MEM- 
BERS OF THE FACTORY FORCE OF THE ly 
SIKES CHAIR COMPANY OF PHILADELPHIA 
AT MARPLE, PENNA., ON JUNE 16 Top row, 
left to right: John D. Rafferty, William J. Seng- 
piel, Miss Marie A. Love, Mrs. Josephine Picker, 

Miss Margaret A. Dwyer, Robert McClenaghen, 
Frank H. Waggoner, George B. Pancoast and Rob- 


The Misses 
Pauline P. Shantzer, 
Mann, Agnes M. Don- 

Bottom row: Burton E. 
Stuebing. Leon H. Clark, 
Waldemar Keohn and Miss 


ert A. Craig.—Second row: Margit J. 
Hollander, Lena Gordon, 
Sophie G. Kravitt, Eliza M 
ovan and Pauline Miller 
Kipp. Miss Marie H 
Mrs. Louis C. Wulle, H 
Ada W. Norton 





gers, he adds, are seeking the best methods of imparting 


such information constructively, especially information re 


garding the relation of production to wages and the 


tribution of the dollar received for the product of the 


plant. 

One real benefit to be found in this, Mr. Dietz points out, 
is that it is of great effectiveness in counteracting misin 
formation and propaganda 


addressing 


\ ishington, 


obtained by 


United States 


Copies of the booklet may be 


Chamber of Commerce of the 
D.C 


Enterprising Spanish Typewriter House. 

In a recent number of the Royal Standard, published by 
the Royal Typewriter Company of New York, appeared an 
illustrated article entitled “In Spain 


The illustration took up about three-quarters of the 


Trust Mecanografico.” 
space 


the 


on the page and consisted of pictures of the staff of 


Trust Mecanograt has 


ico 


Company and of the stores, ete. 
direct branches in Valencia, Barcelona, Seville, Bilbao, Gib 
raltar and dealers in all the important cities throughout the 
territory. The headquarters are at Montera, 29, Madrid 
The company has developed the Royal business in Spain 
with marked ability. 


traming 


The company gives special attention to schools 


prospective typists in school organizations connected with 
their branch offices. 

On another page are two pictures, one showing a branch 
establishment and another a group, including the heads of 
this house and other Royal representatives 

E}liott-Fisher Scouts and Indians Camp. 
Che annual sales conference of the Elliott-Fisher Com 


pany was held July 15-21 at Wellesley Island, Westminster 
Park, Islands, N. Y. 


site used last year, and which was found so satisfactory for 


Thousand This is the same camp 


the purpose. The camp was conducted under military rules, 


and policed by a staff appointed from the sales force. For 
manning the competitive sports the members of the camp 
were divided intu “Indians” and “Scouts.” Sales1 who 
qualified for the annual convention for the first time were 


held to that status until after 


initiation into the “Illustrious Order of Yu Hoo.” 


enrolled as “rookies,” and 


The location of the camp makes possible a vari 


recreation. Fishing is one of the leading at 


the 
and trap shooting were organized diversions. Speed 


sports and 


tractions at resort. Golfing, tennis, baseball 


rambles through the Thousand Islands interested many 


Business sessions were held morning and after 
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Parker Pen Company Opens Canadian Branch. 


The Parker Pen Company 1s opening a branch factory 
at Toronto, Ontario, Canada. This plant will manufacture 
both gold pens and the rubber holders. The factory will 
be operated by a Canadian corporation, The Parker Pen 


Company, Limited, of Canada The authorized capital 


stock is $100,000. 

The active manager of the Canadian branch is \V. A. 
Smith, who has a wide acquaintance in Canada. He had 
been with Mabie, Todd & Company formerly 

In addition to caring for the Canadian trade, the estab 


lishment of the branch places the 
with the 


company in a strategic 


position in dealing constituent countries of the 


British Empire 
Woodstock Takes Honors at Brazilian Centennial. 
The 


by the 


following message, dated July 3, has been received 


Woodstock Typewriter Company at its Chicago 


ofmice 
Gentlemen 


“I take pleasure in notifying you that the Jury of Awards 


has granted you a gold medal for ‘Machinas de escriver.’ 
“Your sincerely, 
(Signed) D. C. COLLIER, 
Commissioner General.” 
Mr. Collier is the commissioner of the United States of 


America to the Brazil Centennial Exposition 1922-23 at 


Rio de Jane‘ro 


The Woodstock 


recognition of the 


people are elated at this conspicuous 


merits of their machine 


Franklin Printing & Engraving Company Elects 
Officers. 

Ata nt meeting of the stockholders of 
Printing & Engraving Company of 
the late Charles N. 
the 


Che Franklin 
Toledo, Ohio, of 
Bellman was vice president and general 
elected 


rece 


which 


manager, following board of directors was 


Mrs. A. B. Maclaren, R. B. Crane, Mrs. Kate F. Bellman, 
Lucius J. Sears and Louis B. Busse. The officers are: 
President, Mrs. A. B. Maclaren; vice president, R. B. Crane; 
treasurer, Mrs. Kate F. Bellman; secretary, Lucius J. Sears; 


general manager, Louis B. Busse. 


Chere will be no change in the policy of the business 


“Fifty Years a Mason.” 


Masonic fraters of L. L. Burr have received an attrac- 
tive booklet, “Fifty Years a Mason.” Mr. Burr is buyer 
tor the Faithorn Company’s stationery store on Jackson 
boulevard, Chicago, Ill. For many years he was connected 


with A. C. McClurg & Company, Chicago, and he has been 
Chicago organizations 

Circle 
was raised in 


Ill., in 


membership in that 


active in other 
Mr 
A. Bee 


Lode 


affiliated with and 


Ill. He 


Bloomington, 


Burr is 
Oak Park, 
No. 512 


years’ 


now Lodge, A. F. 
Wade-Barney 
1871. In 


Burr 


December, 
Mr. 


and worshipful mas 


his ten body, was 


elected senior deacon, senior warden 


ter, serving five years in the latter chair. 

The booklet narrates some of the history of Freemasonry 
Illinois during Mr. Burr's affiliation. He tells of the les 
sons which Masonry has taught him, and urges greater pro 
the Book 


Mr. Burr 


hneiency in basic 
that 
as in other activities of life, a man gains 
He 
oint that it is a fallacy for men to consider Masonry suffi- 
cient religion 


+ 


teachings of that which is the 


principle of the Masonic order. has found 


in fraternal work, 


In proportion to his devotion to the 


1 
} 


study makes the 
One who does so acts without due considera 
ion, and dey the 
of the Bible as expressed by the various creeds. 

Fifty Years a Mason” 


distribution 


rives himself of benefits of interpretation 


was privately printed for limited 








E. A. KEELING. 


Mr. Keeling, Pittsburgh manager for The General 
Fireproofing Company, is vice president of the Pitts- 
burgh Office Appliance Managers’ Association. By inad- 
vertence Mr. Keeling’s portrait was omitted from the 
group of the officers of the Pittsburgh association, 
shown in the July number of Office Appliances. 











Beck Specialty Co. and the Evans Dollar Pen. 

In the June issue Office Appliances announced that the 
Salz Company had purchased the Evans Pen Company. 
An item received later said that the Beck Specialty Com- 
Through the courtesy of 
are now able to straighten the matter out. 
The Beck Specialty Company purchased the mail rights, 
good will, stock, etc., from the receiver of the Evans Pen 
Company, afterward selling to the Salz Company the ma- 
chinery, patent rights and copyrights, retaining contracts 
protecting them on the patents should they wish to manu- 
the Evans 
Beck Specialty 


pany had made the purchase. 


that company we 


facture pens. 


Company states that it intends to take 


care of what business comes in as they have consigned stock 
on hand. Their further action in the premises has not 
been determined. 


Stationers Urged to “Vacation” at Des Moines, 

Stationers are urged by the promotion committee of the 
National Stationers and Manufacturers to 
arrange their vacations October 8-11, at Des Moines, lowa, 
when the annual convention of the association will be held. 


Association of 


A generous entertainment program is being arranged, and 
a “glad hand” committee of fifty women and men will see 
that strangers at the convention. Entertain- 
ment features planned for the women include luncheons, 
theater whist parties, country club lunch, 
automobile rides and dancing. 


there are 10 


parties, bridge 

Every stationer visiting Des Moines will have an oppor- 
tunity to see the remarkable advances made in the manufac- 
turing end of the stationery business. There will be a com- 
This is the 
first time the exhibition feature has been embodied in asso- 


prehensive exhibit by leading manufacturers. 


ctation conventions 
An Appreciation of Typewriter Speed. 
Birdie sixteen years old, uses on the typewriter 
two fingers on each hand and makes twenty strokes a 
As an athletic performance that is more remark- 
anything done by prizefighters or Marathon 
That the brain should hear words in dictation, 
divide those words instantaneously into letters and write 
them down twenty to the second is a real athletic marvel. 
Many a young woman at her typewriter displays more 
remarkable and physical equipment than Mr. 
Dempsey ever dreamed of.—Arthur Brisbane in the 
Hearst 


Reev e 


second. 
able than 


runners 


nervous 


Papers. 








HS 
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HANDSOME STORE OF THE VIRGINIA STATIONERY COM- 
PANY, RICHMOND 


An Enterprising Virginia House. 


One of the houses which during the last fourteen years 
or so has made a fine record of growth, is the Virginia 
Stationery Company at Richmond, Va., which was organ- 
ized and opened for business at 913 Main street, about 
fourteen years ago. 

The organizers of this concern were two energetic sales- 
and C. C. 
the business, and during their years 


men—Sam Iseman Gee. They were topnotch 


salesmen and knew 
of experience had accumulated a valuable fund of informa- 
tion, all of which was available in their new business ven- 
The store month of 
September, 1909, 
watchword of the organization was service and quality. 


Within six years so rapid was the growth of the new con- 


ture. which was established in the 


originally had four employees, but the 


cern that they were housed in their present three story 
building, which now belongs to the company and is located 
on the main business street in one of the best locations in 
year they acquired this building, 


the city. In the same 








VIEW OF THE MAIN FLOOR OF THE VIRGINIA STATION- 
ERY COMPANY 


they established a manuiacturing department to general 


bookbinding, ruling, rubber stamp 


engraving, 
The manufacturing plant today occup 


printing, 


Vs over 


making, etc. 


30,000 square feet of floor space and is equipped with all 


the latest machinery for the rapid expedition of work 


Approximately seventy-five people are employed in th 


manufacturing department. 


The company’s retail store is one of the largest in the 
South. It employs about twenty-five people and has a 
complete stock of stationery, blank books, office supplies 
and appliances of every description, including office furni 


ture and desks. The business reaches out into Virginia, 


West Virginia and North and South Carolina. Salesmen 
of the house travel the territory year round and there are 
a number of city salesmen constantly on the jol \ large 
mail order department reaches out into still more distant 
territory. 

The 164 page catalogue of the house contains thousands 


of items and is of the most comprehensive character 


The president of the company, W. H. Adams, is in charge 


of the production end of the business and has direct super 


vision over the manufacturing department The superin 


tendent of manufacturing is C. M. Mosby, who is widely 
known as a member of the printing craft, having spent his 
entire business career in the printing trades 

In the retail department, the vice president, Mr. Gee, is 


the manager. His efficiency is demonstrated by the 

acter of the establishment and the success which he has 
achieved. The secretary and treasurer of the Npany 
Samuel Iseman, or Sam as he is known to everyone in the 


trade, directs the finances and credit department of the 
business and is in charge of the producing end. It is he 
who has charge of bringing the business in and to his credit 
it is said that he is a go-getter who has made tl isiness 
increase steadily from year to year. In the auditing depart 
ment, Mr. Iseman has the assistance of T. J. Williams 
The Virginia Stationery Company has recently remod 


elled its store within, making it ten feet wider and putting 
i fixtures, and taking the office off 


fl or 


in a new front and new 


the main floor and putting it on the new mezzanine 


which provides space for all the offices and the bookkeeping 


department. In a space in the rear of the store where the 


offices were, the company expects to fit up an exclusive 
gift department, carrying only the highest class of mer 
chandise. 

The second floor is used exclusively for office furniture 
desks and chairs. The showrooms are among the hand 
somest in the city. 

The third floor is used as a storage department for su 


plus stock. 





MANUFACTURING AND WHOLESALE 
THE VIRGINIA STATIONERY 





DEPARTMENT OF 
COMPANY 





OF 
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MEETINGS AND DINNERS 





GROUP INCLUDING MANY OF THE MEN AND 
TION OF THE PACIFIC NORTHWEST STATIONERS’ 
T} 


men seated in the front row are as follows, from left 


turers; Pliny L. Allen, Seattle, retiring president of the 





WOMEN WHO ATTENDED THE ANNUAL CONVEN- 
ASSOCIATION AT VICTORIA, B. C., JULY 2 AND 3.— 
‘he photograph from which the cut was made was taken on the steps of the Empress Hotel on July 3. The 
to right Eldred Ireland, Trick & Murray, Seattle, retir- 
{ ecretary-treasurer; Frank L. Severance vice-president, National Association of Stationers and Manufac- 


Pacific Northwest Association; Charles L. Mitchell, 


president, National Association of Stationers and Manufacturers; Guy W Smelser, Tacoma, new president, 


Pacific Northwest Association; Richard Gill Montgomery, 


Portland, vice-president, Pacific Northwest Association; 


(. R. Griffin, Trick & Murray, Seattle, secretary-treasurer, Pacific Northwest Association; Brigadier General 
R . T ‘ r 
J. Duff-Stuart of Vancouver is standing behind Mr. Ireland, at the left next to Mr. and Mrs. Hal G. Patton. 


On the Ge neral’s left is Mrs. Ortel of Spokane; then Geo 


Pacific Northwest Stationers Meet in Annual 
Convention. 


Lively and Interesting Sessions.—National Association 
Officers Present and Participating. 


Che fourteenth annual convention of the Pacific North- 
west Stationers Association met on July 2 and 3 at Victoria, 
B. C., in joint session with the Manufacturing Stationers’ 
Club. The sessions were held in one of the dining rooms of 
the Empress hotel 

Che meeting on Monday morning, July 2, was confined 
principally to the reports of President Pliny L. Allen of 
the Pliny L. Allen Company, Seattle, and those of Eldred 
Ireland, secretary-treasurer of the Pacific Northwest Asso- 
ciation, Trick & Murray, Seattle, and C. R. Griffin, secretary 
and treasurer of the Manufacturing Stationers’ Club, also 
with the house of Trick & Murray. 

The election of officers and the selection of the next 
place of meeting were deferred until the last session on 
Tuesday afternoon, July 3, when the following officers were 
elected: President, Guy Smelzer, “Pioneer,” Inc., Tacoma, 
Wash.; vice president, Richard Gill Montgomery, The J. K. 
Gill Company, Portland, Ore.; secretary and treasurer, 
C. R. Griffin, Trick & Murray, Seattle, Wash. 

he association will hold its meeting next year at 
Tacoma, Wash 

Che first session was opened at ten o’clock on Monday 
morning with the singing of “God Save the King” and 
‘America.” 

Among the honored guests of the association were 
Brigadier General J. Duff-Stuart of Clark & Stuart, Ltd., 
Vancouver, B. C.; Charles L. Mitchell, president of the 
National Association of Stationers and Manufacturers, 
Topeka, Kans, and Frank L. Severance, vice-president of 
the National Association of Stationers and Manufacturers, 


E. Miller of Seattle and Mrs. Severance and Mrs. Mitchell. 


Chicago. General Stuart expressed the feeling of the Cana- 
dian stationers in some well chosen words of welcome, 
responded to by Pliny L. Allen of Seattle, president of the 
Pacific Northwest Association. Roll call concluded the 
morning session. 

At 12:15 there was a luncheon in the ballroom of the 
Empress hotel, to which the ladies of the convention were 
invited. 

The afternoon session opened at two o'clock. The first 
speaker was Charles L. Mitchell. Mr. Mitchell was intro- 
duced by President Allen as “the outstanding attraction of 
Topeka.” Responding, Mr. Mitchell said that he is a 
stationer and printer by choice. He said that it is possible 
for men in this business to learn something new every day 
and it is possible for the National organization rightly sup- 
ported to cure all the ills with which the trade is afflicted. 
The year has been a trying one for most of us, but to the 
officers of the National Association comes the valuable 
privilege of meeting the trade, which in itself is a source 
of great satisfaction as well as a liberal education in the 
stationery business. The speaker said that the commercial 
stationer cannot fulfill the service which the business com- 
munity is justified in expecting from him without the 
ability to tell the office man what he needs. Mr. Mitchell 
said that he came North to gain knowledge for the benefit 
of the entire trade. In his view, acquaintance is the strong- 
est lever with which to gain the confidence of customers 
and associates, and confidence is the strongest link in the 
chain. This confidence should be from the buying public 
as well as from fellow dealers, for “business is but the 
lengthened shadow of a man.” Stationers should increase 
their advertising in every direction, not only in the public 
prints, but in other ways, not omitting an increased interest 
in window displays. Nineteen hundred and twenty-one and 
1922 were years of small profits and the necessity of sup- 
porting national and local associations was never greater 
than now. 























, 


PICTURES TAKEN DURING PA- 
CIFIC COAST TRIP RECENTLY 
TAKEN BY A MEMBER OF OFFICE 
APPLIANCES’ STAFF.—A Some of 


ladies of the Pacific Northwest 
vention in Butchart’s Gardens.—B. 
Delegates before a rose trellis in 
chart’s Gardens.—C. Hal D. Patton and 
Mrs. Patton, Salem, Ore.—D. President 
and vice-president of National Associa- 
tion take each other's pictures.—E. 
Conventionites resting after a stroll in 
Butchart’s gardens.—F. George C. Mac- 
donald, Jr., Pertland, Ore., Rowland A. 
Waltz of John W. Graham Company, 


Mr. Mitchell described the work which is being done in 
anticipation of the National convention at Des Moines next 
October and urged all stationers on the Pacific Coast to 
that 
for the exhibits which are to be shown during the 
hours on which the 


be present at convention. He described the arrange- 
ment 
Association is not in session, and in 
conclusion paid a feeling tribute to the memory of the late 
Charles North Bellman. As Mr. Mitchell sat down the 
convention rose and gave him three cheers and a tiger. 
John R. Benson, Aberdeen, Wash., was called upon and 
told He was followed by W. H. 
Bone, a member of a leading stationery house of Victoria, 
who told some reminiscences of 1868 when goods sold by 
stationers had to come around the horn from England and 
the Atlantic Coast of the United States. Mr. Litchfield, 


another stationer of Victoria, pointed out the fact that it 


some amusing stories. 


should be the policy of all stationers to make themselves 
acquainted with the children, to keep in touch with them as 
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Spokane, William Bell, Sale Ore G 
On porch Impress hote Victoria 
Standing, Charles L. Mitchell, C R 
Griffin, J. S. Ball. R \. M re F. L 
Severance, Pliny L. Allen. Sitting, Mrs 
Severance, George E Miller Mrs Aller 


Mrs. Mitchell 
Baskets of 
by Mr 


and H W 
fruits and flowers presente 
Dimond to Mrs Mitchell and 
Mrs. Severance in Sar Francisc< 
Charles L. Mitchell, Mrs. Mitchell and 
Mr. Severance, Frank L. Severance I 
Views near entrance to Butchart’s Gar 


Martin H 


dens, Victeria, B. C 
they grow up, and bring them into the stor ecause “the 
child is father to the man.” He advocated the use of the 


telephone in acquainting customers with new lines as they 


come in and on circular 


matter advised the use of two 
cent stamps instead of one cent stamps. In concluding, he 
suggested that the visiting stationers would terest 
ing to examine the archives rooms opposite 1 Provincial 
Parliament buildings 

Mr. Henderson next spoke briefly and followed b 

\. L. Croonenberghs, Jr., of the Seattle Office Equipment 
Company, Seattle, Wash., who spoke on the subject of offic: 
furniture. Among other things, Mr. Croonenberghs brought 
out the fact that inexperienced salesmen cause more harm 
.o the office furniture business than any other one factor 


followed Mr. Croo1 
remarks, during the course of which Mr. Mit 


An interesting discussion enberghs’ 


hell described 
the policy of his house with regard to selling and renting 


second-hand furniture and showed how the office equipment 
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} HH sw Dimond’s residence near 
Los Gatos K. Live oak eleven hundred 
vears old in Mr Dimond’s yard L 


President Mitchell, Mr. Dimond’s grand- 
son, Mrs. Mitchell and Mrs. Severance 
M. Return from Victoria on Princess 
Charlotte. Group includes Richard Gill 
Montgomery, Aristides Leo Croonen- 
berghs, Jr., Pliny L. Allen, George E 
Miller, E. A. McElwain, C. R. Griffin, 
Mrs. Allen, Jas. S. Ball (‘Sunny Jim’’) 
Uncle’ Rowland Waltz, A. L. Dun- 
in Eldred (*“Service’’) Ireland N. 
Section of the harbor inlet where boats 
dock at Victoria, taken from the Em- 


dealer could make this a profitable part of the business, 
onducted separately from the business of the main estab- 
lishment. 

\ resolution was passed to the effect that the Pacific 
Northwest Stationers Association, the Manufacturing Sta- 
tioners Club and the engravers should all amalgamate and 
form one organization to be known as the Pacific North- 
west Stationers Association. Remarks were made by 
Messrs. Burns, Griffin and Howe. As a committee on nomi- 
nations, the chair appointed Eldred Ireland of Seattle, W. J. 
Ortel of Spokane and J. S. Ball of Portland. 

Che concluding feature of the session was a speech by 
lames A. Borden, director-general of service, American 
Writing Paper Company, Chicago, on the subject of 
printed salesmanship. Mr. Borden pointed out that the 
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press hotel.—O. In front of H. P. Di- 
mond’s house in the Santa Clara Valley, 
California.—Mrs. Mitchell, Mr. Dimond’s 
grandson, H. W. Martin, Mrs. Sever- 
ance, H. P. Dimond.—P. H. P. Dimond 
points on scenic beauties to President 
Mitchell.—Q. Mr. and Mrs. Pliny L. Al- 
len, Seattle.-—R. Seattle’s totem pole 
taken from a window on the fourth 
floor of the main store of the Lowman 
& Hanford Company.—S. On the boat 
returning from Victoria. R. A. Waltz 
at the left and Richard C. Montgom- 
ery at the right. 





printer has concentrated on mechanics heretofore, but is 
now trying to build up a professional viewpoint and to give 
more expert treatment of advertising. He told of forty- 
eight text books which his company had issued, used by 
many schools and regarded as standard by commercial 
educators and printers throughout the United States. 
These books Mr. Borden had with him and offered to 
exhibit them to any one who might be interested. 

The session of Tuesday morning, July 3, was opened by 
Frank L. Severance, vice president of the National Associa- 
tion of Stationers and Manufacturers, who spoke of the 
upward tendency in operating costs in the stationery busi- 
ness and told how certain material for manufacturing is 
difficult to secure. The period of readjustment, commencing 
in 1920 would, the speaker believed, be a long one and 














Ge 
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would be hard for the stationers, but the real test will 
come when readjustments are finally brought about and 
pfices once more start downward toward a normal level. 
Mr. Severance emphasized the value of the work which 
the National Association has done in resolving matters in 
controversy between manufacturers and dealers and in office 
furniture particularly in resolving differences between roads 
and dealers with regard to shipments of goods, effecting in 
many cases savings to the dealers which alone would pay 
Much of this work is 
the field of negotiation, but every 
not, 


not easy to 


their dues for years. 


describe, as it lies in 


whether a member of the association or 


Stationers cannot afford to 


stationer, 
receives some of its benefits. 
decline membership in an organization which is working 
constantly and effectively for their interests and which 
functions. better and better the more widely distributed its 
membership becomes. 

C. M. Conger, treasurer of the Irving-Pitt Manufacturing 
Company, Kansas City, Mo, made remarks of a 
humorous character and also presented interesting facts 


some 


touching on several matters of interest to the delegates. 
This speech was followed by a round-table discussion in 
which nearly all participated. 

Mr. Mitchell called to the ‘floor and, 
rapid fire volley of questions from the delegates, told many 
career as a stationer in the 


was answering a 
interesting incidents of his 
middle west and made some extremely valuable suggestions 
on the practical conduct ot the stationery business. At the 
conclusion of his remarks, he was heartily cheered. 

In the report previously made by Eldred Ireland, secre- 

Northwest Stationers 
there seventy-four 


tary and treasurer of the Pacific 
Association, it that 
members at present in. the organization. 


three members have 


are 
During the past 
admitted 
The association 


was shown 


thirteen months new been 
and six resignations have been tendered. 
had $1,870.14 cash on hand, with liabilities totalling during 
the year $940.49, 

Entertainment Features. 

On Tuesday afternoon following the adjournment visit 
ing stationers and their ladies were taken on an automobile 
Peninsula, stopping for a couple of 
wonderful gardens, created through 
Sutchart out of an aban- 


tour of the Saanich 
hours at Butchart’s 
the public spirit of Mr. and Mrs. 
doned limestone quarry on land adjacent to their residence, 
and by them made free to the public. Many people believe 
these gardens to be the finest on the Pacific Coast. 

Both on Monday and Tuesday evenings dinner dances 
were held at the Empress’ hotel, the music being supplied 
the morning of the day 
who 


by the Empress Orchestra. On 


following the convention, thoSe visiting stationers 
remained were taken on a motor drive along the coast to 
view scenic beauties which they had not already beheld, 
returning in time for Mr..and Mrs. Mitchell and Mr. and 
Mrs. Severance to leave on the Princess Victoria for Van- 
couver, as the guests of Duff-Stuart, 
where they remained over the night of the Fourth and dur- 


ing the fifth, enjoying the warm and courteous hospitality 


Brigadier-General J. 


of one of the Dominion’s distinguished soldiers and of the 
stationery trade at Vancouver. 
On Friday, July 6, they were scheduled to arrive at 
Seattle to be taken Mt. Ranier National Park, 
where they spent the night as the guests of the Tacoma 
them at the Park. Returning to 
fishermen of the party 


thence to 
stationers who joined 
Seattle Saturday they 
departing at one o’clock Sunday morning for a fishing 
camp, where they were joined by the rest of the party at 
nine o'clock, when breakfast was served. The return was 
by way of Snoqualmie Falls, stopping at Snoqualmie Lodge 
for a fried chicken dinner. Seattle was reached in the 
evening, and on the following day the National Association 


rested, the 


party left for a tour of Glacier National Park and 
points. 

Among those attending the Pacific Northwest convention 
were the following: 


Mr. and Mrs. Charles L. Mitchell, Topeka, Kansas; Mr 


and Mrs. Frank L. Severance, Chicago, Illinois; C. M. 
Conger, treasurer, Irving-Pitt Manufacturing Company, 
Kansas City, Missouri; W. H. Bone, Thomas H. Hibben 
Company, Victoria, B. C.; Mr. Litchfield and Mr. Hender 
son, Victoria, B. C.; Eldred Ireland, and Charles R. Griffin 
both of Trick & Murray; Mr. and Mrs. Pliny L. Allen; 


Hanford; C. L 
William 


George E. Miller, president, Lowman & 
Moore, Mr. Gillam, Thos. W. Moore, Mr. and Mrs 


Tipping; Lauron Hanford, A. L. Croonenberghs, Jr 
Seattle Office Equipment Company, A. L. Duncan and 
C. H. Gilman, all of Seattle. From Aberdeen, Wash., came 
John R. Benson and Miss Bernice Benson.—Eugene, Ore. 
Mr. and Mrs. John B. Coe, Miss Meltrude Coe and Miss 
Sadie Coe.—Others from Chicago: Mr. and Mrs. J. A 
Borden, Mr. and Mrs. G. Gillespie, Mr. and Mrs. A. ¢ 
Pratt, and H. W. Martin of Office Appliances.—From 
Salem, Ore.: Mr. and Mrs. William Bell, Mr. and Mrs. 
Hal. D. Patton, Mr. and Mrs. George Macdonald, J: From 
Tacoma: Mr. and Mrs. A. B. Howe, Mr. and Mrs. Guy 
W. Smelser.—Bellingham: H. H. Griggs.—Spokan: Mr 
and Mrs. W. J. Ortel, Rowland A. Waltz, Mr. and Mrs 
William Burns, and Mr. and Mrs. Ralph Ellis——Everett, 
Wash.: H. E. Stewart—Vancouver, B. ( Brigadier 
General J. Duff-Stuart—Portland, Ore.: J. S. Ball, Kilham 
Stationery and Printing Company; Richard Gill Mont- 
gomery, The J. K. Gill Company; E. A. McElwain and 
Mr. and Mrs. C. L. Helwig. 
International Specialty Men Meet. 

The International Association of Specialty Men held its 
annual convention at the Coliseum, Chicago, Ill., the week 
of July 14. A number of manufacturers had exhibits. Sev- 


eral of the office appliance and stationery manuf 

were represented. 
Heyer Duplicator 

‘by W. H. Kurth. 


Company, Chicago, IIll., represented 


Industrial Metal Products Company, South Whitley, Ind., 
represented by I. D. White. 
Security Products Company (formerly Kritikson Bros., 


Inc.), represented by George Kritikson. 
Baltimore Appliance Managers Meet. 


The Baltimore Office Appliance Managers’ Association 


held its regular monthly meeting on Friday, July 13, with 
several new members present. 

The idea of giving over each meeting tc one member, who 
is to talk about and demonstrate his line of goods, was 


taken up and passed on favorably. The plan will be put 


T 
into effect at the next meeting, to be held on August 17. 


Steel Furniture Men Meet at Chicago. 


The National Association of Steel Furniture Manufac- 
turers held a meeting at the Drake Hotel, Chicago, IIl., July 
18. It was followed by a dinner. 

The Detroit Office Appliance Managers’ Association, 
which has suspended its meetings for July and August, has, 
however, retained the Round-Table at the Board of Com- 
merce, where any members who feel so inclined may go on 


Fridays with the assurance that there will be several others 


there. 
Putting the right foot forward won't get you very far unless 
you follow it up with the left.—The N-P Imprint (T! Namas- 


kett Press, Inc.). 








n 
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Stamp Manufacturers Have Enthusiastic Meeting. 


Enthusiasm and much constructive work characterized 
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the convention held at Toronto, July 26-28, by the Inter- 
national Stamp Manufacturers’ Association. One of the 
most important steps taken was arranging for a field man 
to work under the orders of the board of directors. He is 
to visit plants in the United States and Canada, working to 
secure harmony and co-operation for the betterment of 
those engaged in the marking device industry, which is the 
field covered by the association. 


The officers met with the governors of the nine districts 


- m 








tees discussed agenda, and prepared resolutions for the con- 
sideration of the general session the next day. 

The closing session was held June 28. The recommenda- 
tions of the round tables were considered and adopted. A 
committee was appointed to work with the National As- 
sociation of Stationers and Manufacturers, to adjust prices 
on stamp trade items handled by stationery stores. It is 
hoped to secure adherence before the stationers’ body ad- 
journs its convention to be held at Des Moines, Iowa, in 
October. The stamp trade recommended standardization of 
sizes of solid rubber type, better means of pricing the 
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GROUP PICTURE OF THE CONVENTION HELD AT TORONTO, ONTARIO, CANADA, BY THE INTERNATIONAL STAMP 


MANUFACTURERS’ ASSOCIATION, JUNE 26-28 The Upper Part of the Half Tone Shows the Center of the Group; the Left 


and the Right Ends of the Group are Shown Below 

in which the association functions June 28. At the same 
time delegates were arriving, took possession of their 
rooms, and renewed old acquaintances as well as making 
new friends. In the evening a “get together” meeting was 
held. 

The business sessions opened June 26, with a detailed 
report by the president. Arthur Fales, who directed the 
work of the association the past year, had been released 
emporarily by his firm, the J. P. Cooke Company, and 
he spent much time traveling to spread the influence of the 
association [he mayor of Toronto, Alfred Maguire, wel- 
comed the delegates to his city. Annual reports were pre- 
sented by the secretary, treasurer and the chairman of the 
board of directors. Clarke Dennington, of the Los An- 
geles Rubber Stamp Company, read an instructive paper. 
After luncheon, Thos. D. Goodwin, industrial accountant, 
spoke on “What Makes Trade Associations Successful.” 

Round Table Sessions. 
June 27 was spent on round table discussions. Commit- 


various grades of stencil brushes, marking prices on the 
boxes containing metal-bodied rubber type, and the boxing 
of ribbons for time stamps. The meeting discussed the 
adoption of an official emblem for members of the Inter- 
national Stamp Manufacturers’ Association to use in their 
catalogues and advertising, that dealers would be able to 
recognize members. 

Various committee reports were discussed. One from 
the resolutions committee considered the manufacture of 
automobile license plates, trade checks and similar stamp- 
ings by convict labor. In several states the prisoners are 
engaged in producing such plates, to the detriment of legiti- 
mate manufacturers, who have thousands of dollars in- 
vested in plant equipment for such manufacture. Harry 
Hine, of the Century Rubber Stamp Works brought up a 
resolution relating to the restriction by state governments 
of users of seal presses. This would assist state and Fed- 
eral authorities in curbing forgeries. The proposition 
called for dealers registering every seal press sold, with 
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an imprint from each die and a serial number. Legislation 
is to be asked for, requiring each notary to have his own 
seal, instead of several in one office using it in common. 
This has conduced to forgeries. The proposed legislation 
would require that seals be made only upon presentation of 
a lawful order. The meeting approved the suggestion, and 
steps will be taken in the various districts to initiate such 
legislation in the different states. 

Pittsburgh and Kansas City 
1924 convention. Pittsburgh was selected. 


were contenders for the 


Election of Officers. 

The election resulted as follows: 

H. R. Seefried, president, Cleveland, Ohio; Roe Reed (R. 
& S. Engraving Company, Chicago, Ill.), first vice presi- 
dent; Geo. H. Hewitt, Vancouver, B. C., Canada, second 
vice president; H. M. Allen (Allen-Doane Company, Bos- 
ton, Mass.), third vice president; Frank Dougherty (Mon- 
treal Stencil Works, Montreal, Quebec, Canada), fourth 
vice president; Hans Hellesoe, Chicago, IIl., treasurer; C. 
R. Manzer, 602 Empire building, Pittsburgh, Penna., sec- 
retary. 

Directors—R. F. Hershey, Pittsburgh, 
term; Arthur G. Fales, Omaha, Nebr., first term. 

Governors and secretaries of the various districts—No. 1, 
H. A. Bloom, governor, H. C. Wilson, secretary, Colum- 
bus, Ohio. No. 2, D. T. Jensen, governor, A. L. Scheuer, 
secretary, New York, N. Y. No. 3, H. C. Lipsner, gover- 
nor, Lloyd E. Best, secretary, Kansas City, Mo. No. 4, 
C. W. Steiner, governor, Harry Venker, secretary, St. Louis, 
Mo. No. 5, Chas. F. Williams, governor, H. E. Edwards, 
secretary, Boston, Mass. No. 6, H. T. Pritchard, gover- 
nor, Ottawa; Frank Dougherty, secretary, Montreal. No. 
7, Fred H. Bronner, governor, Otto Hillrud, 
Portland, Ore. No. 8, Sig. Pels, governor, San Francisco, 
Calif.; Clarke Dennington, secretary, Los Angeles, Calif. 
No. 9, R. H. Hay, governor, R. L. Lamb, secretary, Wash- 
ington, D. C. No. 10, J. J. Cartan, governor, Fort Worth, 
Texas; Mr. Gribble, secretary, Houston, Texas. 

The delegates were lavishly entertained while in Toronto. 


Penna., fourth 


secretary, 


Northern California Stationers Greet National 
Officers. 

One of the most delightful gatherings ever given by the 
Stationers’ Association of Northern California took place at 
the Fairmont hotel in San Francisco on the evening of June 
26th, the occasion being the visit of Charles L. Mitchell of 
Topeka, Kansas, and Frank L. Severance, of Chicago, IIli- 
nois, president and vice-president, respectively, of the Na- 
tional Association of Stationers and Manufacturers. 

Dinner was served in the Gray Room. The table, set in 
a large oval, was gorgeously decorated with festoons of 
sweet peas with a mammoth centerpiece. 

Henry P. Dimond, chairman of the Stationers’ Associa- 
tion of California, presided, introducing the speakers of the 
that manner that 
remarked about by those who have had the privilege of 


evening with charm of has long been 
participating in functions over which he presides. 


Vice-President Severance, as the representative of the 
manufacturers of the association, was the first speaker, and 
gave an instructive talk on the functions of the National 
organization, laying particular stress upon the unusual serv- 
ices performed by the National during its twenty vears’ 
existence. He pointed out that the association, organized 
with three groups, namely, retailers, wholesalers and man- 
ufacturers, made it possible to give constructive considera- 
tion to related problems of the various groups, and by 
conference and engendering the spirit of co-operation, to 
harmonize conflicting interests and correct conditions that 
retard the proper development of the industry as a whole. 


In referring to an address recently made by Secretary ot 


Commerce Hoover before the United 
that there is a growing tendency 


States Chamber of 
Commerce to the effect 
on the part of business to co-operate, the speaker pointed 
industry that spirit is manifest 
He stated that i‘om his ob- 
Pacitic 


out that in the stationery 
today more than ever before. 
servation and close contact with the business, the 
Coast states have been leaders in constructive co-operation 
and that other communities could well profit by their ex 
cellent example. 

Mr. Severance made a fervent plea for continued and 
enlarged support of the National Association, stating that 
he felt such an appeal would bear fruit among those who 
know how to accomplish things by working together. On 
behalf of manufacturer members of the Association he 
pledged full support and co-operation to the National Asso 
ciation to-the end that it may more successfully work out 
the trade problems that are presented to it through various 
local associations, individual members and groups. 

The address of Mr. Severance was listened to most at 
tentively and upon its conclusion was generously applauded. 

President Mitchell followed Mr. 
viewing the activities of the association and talking quite 


Severance After re 
frankly concerning some of the problems which confront 
the National organization at this time, Mr. Mitchell dis- 
cussed in his characteristic style some of the intimate prob 
lems of the stationery business, showing how little things 
create business or very often destroy business. He gave 


} 


practical suggestions as to the display of goods, the utiliza 


tion of waste spaces for “telling the world,” the advantages 


1 
} 


of follow-up systems, the good that results from the cour 
teous acknowledgment of orders received, and a multitude 
of other matters which were met by an instant response 
from his auditors. 

In addressing himself to the desire of the National Asso 
c‘ation for a large attendance at the Des Moines conven 
tion in October, President Mitchell urged a large attendance 
from Pacific Coast states, pointing out that if the West 
were not well represented its own peculiar problems could 
attention as those pre 


He told of some ot! 


not receive the same measure of 
sented and pressed by other groups. 
the services rendered by the National Association in the 
last few years, particularly since its reorganization, and it 


Was apparent that this part of his address made a very 


deep impression upon his hearers. A _ happy illustration 
was that of the City of Denver, where, in his younger days, 
President Mitchell had been employed 
agent of a large railroad. At that time the stationery busi 


ness in that community was in a chaotic state and business 


as the purchasing 


was done in a haphazard and unprofitable manner. Mr 
Mitchell contrasted the older conditions with 
he encountered at Denver upon the occasion of his recent 


which 


1 
those 


visit, stating that he had found wide-awake 


business men, operating magnificent stores, 


progressive 
well stocked 
with good goods, and apparently observing strict business 
ethics to their own advantage and the betterment of the 
community. 

Before concluding his address Mr. Mitchell paid a heart 
Charles North Bellman of 
Toledo, who recently died. He told of the 
National 
was ever ready to sacrifice his time to the general good of 


felt tribute to the memory of 
services ren- 
dered to the Association by Mr. Bellman, who 
the industry. 

Edgar H. Barber Company, 
land, told of the National 
conventions, stating that one of the most profitable periods 


Oak 


association 


Barber, of Edgar H. 


worth of attending 
of his business career had been spent at the Atlantic City 
convention, where he went as a delegate of the California 
He felt that it 
stationer and that all who could spare the time should make 


association. was time well spent for any 


an effort to be present at the Des Moines meeting. 
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I. O. Upham, of Isaac Upham Company, extended the 
thanks of the San Francisco stationers to Messrs. Mitchell 
and Severance for their visit to this city, declaring that 
he had learned much during the evening’s discussion to 
his own benefit and asserting that stationers who had the 
privilege of these visits owed a debt of gratitude to the 
National officers for sacrificing their time in traveling lony 
distances to meet with local groups. He expressed the 
thought that more stationers on the Pacific Coast should 
be in attendance at the National meetings, and said that 
as an exan ple he would do his part whenever opportunity 
afforded 

H. Arthur Dunn, associated with Mr. Dimond in con- 
ducting a national campaign several years ago in behalf 
of the stationery industry, brought the meeting to a close 
with a few timely suggestions. 

On Wednesday, June 27, Mesdames Severance and 
Mitchell and Messrs. Mitchell and Martin enjoyed a motor 
trip through the Santa Clara Valley as guests of Mr. Di- 
mond. The party left for Portland and the Northwest on 
the evening of the 27th, carrying with them the good will 
and gratitude of the stationers of California. 

Among those present at the dinner and reception were 
the following Charles L. Mitchell, president of the Na- 
tional Association of Stationers and Manufacturers, Topeka, 
Kans.; Frank L. Severance, vice-president of the National 
Association, Chicago, Illinois; Henry P. Dimond, chairman, 
Stationers’ Association of Northern California, San Fran- 
cisco; H. Arthur Dunn, assistant to Mr. Dimond; Willham 
P. Wobber, Edward H. Wobber and E. J. Hargens, Wob 
bers, Ine., Sa Francisco; George H. Sterrett, Francis 
Valentine Company; S. J. Trengove and O. B. Bronson, 
\. Carlisle & Company; T. W. Moore, Wilson-Jones Loose 
Leaf Company; Stanley Vail and B. M. Jackson, Sanborn, 
Vail & Co.; I. O. Upham and J. L. Bowden, Isaac Upham 
Company; Dudley Fish and F. F. Mulholland, Dixon, Fish 
& Co.; Louis Buroni, Arthur C. Moench, R. E. Dunbar 
and R. A. White, H. S. Crocker Company; J. H. Smith, 
Smith Brothers; E. E. Crandall, Schwabacher-Frey Sta- 
tionery Company; Walter J. Wolf; Thomas Kerr, Neal, 
Stratford & Kerr; H. W. Rutledge, R. H. Glissman and 
H. J. Baxter, Ingrim-Rutledge Company; A. L. Tredway, 
Tredway Brothers, Stockton, Cal.; Howell D. Melvin, Wil 
liam F. Horwarth, P. S. Roberts and Charles S. Dixon, 
Melvin, Roberts & Horwarth, San Jose, Cal.; W. H. Dex- 
ter and Roy White, White & Farnsworth; F. C. Rohrbach 
and Earl Sisson, Patrick & Co.; H. W. Martin, Office Ap- 
pliances, Chicago, Ills. 

Portland Greets President Mitchell and Vice Presi- 
dent Severance. 


The National Association delegation arrived at Portland 


on June 29 and were met by J. S. Ball and escorted to the 
Portland hotel. Visits to the different stationery houses 
occupied the morning, together with a drive about the city. 
\fter luncheon the drive was resumed, covering some of the 


1 
it 


beautiful scenes in and around the city of Portland. 

Dinner was served at 6:30 o'clock, J. S. Ball, presiding. 
In attendance were Messrs. Mitchell and Severance, J. K. 
Gill, John B. Hibbard and G. B. Buck of the J. K. Gill Com- 
pany: Hal D. Patton of Patton Brothers, Salem, Ore.; 
W. E. Prudhomme of the Glass & Prudhomme Company; 
E. A. McElwain of Irwin-Hodson Company; L. D. Hun- 
ter, J. A. Marlitt and L. B. McManus of the Pacific Sta- 
tionery & Printing Company; H. D. Kilham, J. S. Brooks, 
W. S. Ball, Clarence Larkin and the presiding officer, J. S. 
Ball, all of the Kilham Stationery & Printing Company; 
Graham Glass, Jr., of Glass & Prudhomme Company; C. L. 
Helwig of the Helwig-Chapman Company: Barney May 
and J. B. Prideaux of Bushong & Company 


Doings at Seattle. 


The heads of the National Association and their wives 
arrived at Seattle at 6:50 A. M., June 30. They were wel- 
comed by Pliny L. Allen and K. R. Terry, the latter rep- 
resenting the Chamber of Commerce, and were taken to the 
Washington hotel. The morning was spent in calling on 
the trade. 

A luncheon of the stationers was addressed by Mr. Sev- 
erance, while a luncheon of the printers was attended by 
Mr. Mitchell, who made some remarks. 

During the afternoon there was a three-hour drive around 
Seattle and afterwards a dinner, at 6:30 P. M., in the “Red 
Room” of the Western hotel. Those present at this meet- 
ing included: Messrs. Mitchell and Severance, Joseph A. 
Borden of Chicago; George E. Miller, F. L. and Mrs. Hoey, 
P. L. and Mrs. Allen, W. A. Gillam, J. Ed. Bird and Mrs. 
Bird, A. B. and Mrs. Howe of Tacoma; A. C. and Mrs, 
Pratt of Chicago; Eldred Ireland, C. R. Griffin, G. H. 
and Mrs. Baird, K. R. and Mrs. Terry, A. L. Croonen- 
berghs, Jr., J. R. Justice, E. A. McElwain of Portland, and 
C. L. Helwig of Portland. 


The Vancouver Trip. 

On the afternoon of July 4, Mr. and Mrs. Mitchell, Mr. 
and Mrs. Severance and Mr. and Mrs. W. J. Ortell of Shaw 
& Borden, Spokane, left on the “Princess Victoria” for Van- 
couver, where they were met by General Stuart and J. G. 
Todhunter. Dinner was served in the main dining recom of 
the Vaucouver hotel. 

On the following day the officers called on the stationery 
trade at Vancouver and attended a luncheon in the “Blue 
Room,” at which General Stuart presided. The following 
were present: General J. Duff-Stuart, Clark & Stuart Com- 
pany, Ltd.; Charles L. Mitchell, Frank L. Severance, W. J. 
Ortell, J. G. Todhunter, F. R. Stuart, Robert Duff-Stuart, 
F. N. Laurence, M. McDearmid, A. V. Robbins, F. Horton 
and A. G. Addison of Clark & Stuart, Ltd.; K. A. Smead 
of the Columbia Paper Company; A. L. Willson and J. 
Bruce Adams of the Pioneer Envelopes, Ltd.; L. C. Pethick 
and P. H. Murphy of Murphy & Chapman; O. Weber of 
the Vancouver stationers; H. J. Graves of G. A. Roedde, 
Ltd.; J. G. C. Hogg of Mitchell-Foley, Ltd.; Fred Smith of 
Smith, Davidson & Wright, Ltd.; R. A. Bindon of White 
& Bindon and J. B. Cowan of the firm of Rose, Cowan & 
Latta. The meeting was addressed by Messrs. Mitchell and 
Severance. After the speaking the ladies joined the party, 
under the escort of Miss Mary Stuart, daughter of the 
General. Then everybody took an automobile ride around 
Vancouver, winding up at General Stuart’s home, where 
refreshments were served 


The Meeting at Tacoma. 

The National Association party arrived at Tacoma at 7:30 
P. M., June 26, and were met by A. B.. Howe and Guy W. 
Smelser, new president of the Pacific Northwest Stationers’ 
\ssn. The ladies were entertained by Mrs. Howe-and given 
an automobile ride while the men called on the trade. 

Luncheon was held in the “Rock Room” at the Tacoma 
hotel Present besides Messrs. Mitchell and Severance 
were Mr. Smelser, A. B. Howe, Mort Howe, R. F. Raber. 
F. B. MacNutt, F. M. King, Irving Niles, Frank A. Wil- 
helm, R. E. Davison, F. W. Lilly, M. R. Martin, C. B. 
Hilton, Walter Hotchkiss, Thomas M. Baker, Fred Matzat, 
Fred Christenson and A. F. Visell. 

\long the broad road of business advert‘sing makes the 
best pavement for the way to sales—Tips and Nibs (The 
Wahl Company) 
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ANNUAL OUTING 


Boston Stationers’ Outing. 
outing of the 
The party 


The annual summer cruise and Boston 
Stationers Association took place on June 23. 
numbering about 300 people, proceeded to Pemberton Inn 
nine steamer “Old 


On the trip down the merrymakers indulged in 


Grounds miles from Boston on the 


Colony.” 
arrival it 


singing, dancing, games and contests. On 


found that Clarence P. Davis had already put up and made 


was 
ready his famous “Midway,” consisting of the quoit toss, 
basket ball 


amuse crowds. 


game, fishpond and many other devices to 

he baseball nine from the north side of Franklin street 
prevailed over the nine from the south Miss May 
O’Brien won the hundred yard dash, with Miss Mildred 
Eklund third. George Brownville 
hundred yard dash for men; the May 


O’Brien and Pearl Andrews of the Carters’ Ink Company 


side; 


Nelson second and Ann 
won the Misses 
won the relay race for women, and Brownville and Singer 
In the tub race in the tank 
Exhibitions of 


captured a like event for men. 
Frank Metcalf 


swimming were given by two young ladies from the Bos- 


won. fancy diving and 
ton Swimming Club 

brief addresses 
In the ball- 


room the indoor athletic events were put on, after which 


Dinner was served at 4:30, after which 


were made by the officers of the association. 
President Arthur L. Cole distributed the prizes. The eve- 
ning was spent in dancing. 

from the Carters’ Ink 
Company, all wearing arm bands with CICO on them. 


There was a big crowd present 





BOSTON STATIONERS’ 





ASSOCIATION. 


One of the popular souvenirs was a walking stick give 


out by Fred Salmen of the American Manufacturing 


Concern. 
H. E. 


chairman of the 


Copeland of the Boorum & Pease Company 


outing committee and deserves 


pra‘se for the success of the event. 


Burroughs All Star Club Convention. 
The All Star Club of the Adding Machine 
Company convened in annual session at Detroit, Mich., the 
week of July 23. 


home office representatives occupied the grandstand, wit 


Burroughs 


Nearly 200 members, their wives and 


nessing the ball game between the New York Yanks and 
the Detroit Tigers. Before the opening of the game, a num 
ber of All Stars had an opportunity of being photographed 
in the company of Babe Ruth and Ty Cobb. Later in the 


week the All Stars organized a baseball game of their own, 


and introduced some new technique into the national game 
The business sessions were planned so that ample oppor 


tunity for entertainment was offered. Organized entertair 


ment features included a theater party, a moonlight sail 
on Lake St. Clair and an afternoon and evening at the Pine 
Lake Country Club, comprising golf, tennis, dancing and 
dinner. 

A trip through the factory enabled the visiting All Stars 
to keep in touch with the advancements made by the pro 


duction organization. 
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Rapid Addressing Machine Company Holds 
Outing. 

The people of the home office and factory of the Rapid 
Addressing Machine Company, including the entire force, 
were the guests of their employers on July 17 at an outing 
at Roton Point, Conn. A boat was chartered from the Iron 
Steamboat Fleet, the ship, “Sirius,” being the one selected. 
[his boat left Pier No. 1, North River, at nine o’clock in 
the morning. A jazz band was provided and during the trip 
there was plenty of opportunity to dance, both on the going 
ind coming journey. 

The day started with a watermelon eating Gontest for 
men and women Among the women, Dora Dick disposed 
of her allotment in the shortest time. P. Vinzo won the 
contest among the men. Edna Paulus and William Alcaide 
carried off joint honors in the champion soda cracker eat- 
ine contest on the boat. At the conclusion of these con- 
tests, there was a season of community singing, led by 
Henry Hammig, after which the crowd proceeded to the 
upper deck, where some well-matched boxers entertained 
the crowd with exhibits of skill in the art of self-defense. 
Among those participating in this feature were John Palzer, 
\l. Dietrich, Mike Parniefello, Benny Marx, Kid Al West, 
“Benny Leonard” Episcopia, Steve Lackovitch and George 
Eckstein. There were no decisions. There was a short 
bout—short because of lack of wind—not of time, between 
Director Jerry Burleigh and Salesman Ledbetter As a 
oy producer their efforts were successful, even though not 
particularly instructive as to how it is done in the best 
regulated boxing circles. 

There was a grand rush when the dinner gong sounded. 
A special caterer had supplied a three-course dinner served 
on board boat and considerable amusement was afforded by 
the special menu card and program attractively arranged by 
\dvertising Manager Messina. The department “See our- 
selves as others see us” contained some personal matter 
which was greatly enjoyed by “the other fellow.” 

[he merrymakers arrived at Roton Point, Long Island 
Sound, about one-thirty P. M., when the annual photograph 
was taken. The crowd then hurried to the ball diamond 
for the game between office and shop, resulting in a score 
of five to two. This was the fifth outing held by the com- 
pany and the fifth time the shop has carried off the base- 
ball honors. The line-up was as follows: 





Office. Shop. 
Wit-Ledpetter . «oc ss-d5a4 Cu cus snden encase Geiger 
RIE 5 u.inacs vss haar ona eee OS ETE a)! Schreyer 
oS rere = PS AE AR . Bergist 
Hebrank ee | pe et ee ee Goldfield 
IRN <6 oe. wees eee St: eee rapes yee gt ts > .. Fry 
Hendrickson-Sullivan PS | a rn RE . Gluck 
H. Hammig .. ; «0 6:2 SKE ate 5 Ae Strickland 
Loomis ...... Pe. Rai Eckstein-Morris 
CHOVEF: 6o5ke%es si vicda a opie aaa eae ee Druckerman 


After the game, several contests were held in the dancing 
pavilion. The shoe race was won by Florence McKenna 
and F. Van Tittle. The human wheelbarrow race was 
won by Fred Phillips and Isabel Vasold. 

The bathing beach was put to good use in the afternoon, 
when a considerable number donned their bathing attire 
and enjoyed the waters of the Long Island Sound. 

On the return trip, supper was served. Fearing that some 
might not have enough food to appease their appetite, 
huckleberry pie eating contests were provided. Dora Dick 
again came off victor in her division—and Ralf C. Cardinale 
out-ate the rest of the men. The lucky pole dance was won 
by William Hebrank and Isabel Vasold. 

“Professor” Jerry Burleigh assumed the role of “donor” 
of the different prizes to their respective winners. The 
scene was laid in a lifeboat on the upper deck and very ap- 
propriate articles were dispensed. 

When the Sirius pulled into her pier, the crowd of 375 
enthusiastic individuals were of one feeling regarding the 
day, “tired but very appreciative.” 

T. D. Adams, president; E. P. Weaver, vice president; 
E. A. Geiger, factory superintendent, and W. C. Gookin, 
general sales manager, were all in attendance. N. A. Snapp, 
sales agent in Kansas City, Mo., was in the city and had 
the good fortune to go along with the crowd. 

. 


Officers of Eagle Aid Society. 


The following officers were elected to serve the current 
year by the Eagle Aid Society, an organization within The 
Eagle Pencil Company: B. Grenna, president; W. Hamer, 
vice president; C. McGowan, financial secretary; W. Feld- 
heim, treasurer; W. J. Williams, recording secretary. Wil- 
liam Bauerle was elected a three-year trustee. 
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Annual Dinner of George E. Cole & Company. 

The fifth annual dinner of George E. Cole & Company, 
Chicago, IIL, held at Hotel Morrison, July 9. This 
funct'on was instituted when the company started paying 
The distribution of the bonus checks 


was 


bonuses to employes. 
is an important feature of the dinners. 

Monroe Cole presided at the dinner, in the absence of the 
founder of the company, George E. Cole. About twenty- 
Professional entertainers diverted the 


five were present. 


diners, but the greatest interest was shown in the songs, 
The lyrics were written by 


Individual 


parodies on popular favorites. 
R. W 
members of the organization 
The 
lyrics done on the mimeograph. 


Pratt, credit manager of the company. 


characterized in these 


with the 


were 


song book had a two-color cover, 


songs. 


Guild Holds Meeting in New York. 

\ meeting of every licensed Guildsman of the Guild Prod- 
ucts Corporation, and about 175 of théir salesmen and sales- 
dinner, 


a complimentary followed 


women were present at 
by a meeting of the Guild. The dinner was tendered to the 
founder of the Guild, A. Pomerantz of Philadelphia, who 
wherefores of the 


held at the Ark- 


Some of those in attendance wore gray silk 


gave an address as to the whys and 
Guild. The 
wright club. 
shirts with white buttons—the colors of the Guild. 

After and had Charles D. 
Brewer of H. K. Brewer & Company, New York, who pre- 


dinner and meeting were 


cigars coffee been served, 
sided, introduced the guest of the evening and complimented 
Guild and the 


time and money he has devoted to start the organ- 


him on the idea of the great amount otf 
energy, 
ization going. 

Mr. Pomerantz’ address covered various phases of the 
history and growth of the Guild movement. He referred 
to the trade conditions which he and his associates consid- 
ered had made the enterprise desirable. 

Mr. Pomerantz discussed salesmanship and the need of 
all sales people to know everything possible about the prod- 
ucts they are trving to sell. 

\ sample line of all Guild products thus far on the mar- 
ket was exhibited at this meeting. 

At the 


ceived a most enthusiastic ovation. 


close of the address of Mr. Pomerantz, he re- 


House of Ulbrich Opens a Branch Store. 


Early this month the Otto Ulbrich Company will open 
a branch store at Delaware avenue and Chippewa street, 


Buffalo, N. Y. They will carry books and stationery. 


At the annual picnic 
of the Lowman & Han- 
ford Club of the Low- 


man & Hanford Station- 
ery Company of Seattle, 
held near that city on 
June 24, the wedding of 





July Meeting of Oliver “Red Circle.” 


The Red Circle club of The Oliver Typewri ( 
pany held its monthly meeting July 19. 1 isual bus 
ness program was carried out. Special committ vere ap 
po.nted to arrange for the annual out:ng of 1 Chicago 
sales force at Pistakee Bay, near McHenry, | This will 


held the first or second Saturday in August 


\ special feature of the meeting was a lect 


typewriting by Mr. Sorel, instructor in the Wendell Phil 
lips High School, Chicago. He presented a number of ne 
ideas, and the audience found much of interest in his ad 
dress. All of the Chicago salesmen of The Oliver ype 
writer Company were present, as well as Miss Schuster o 


the employment department, Miss Kirchway 
and Miss Lake, the Oliver touch system teacher 


ae F 


sales contest in August for his men. Two cas rizes 


3arnett, Chicago sales manager, has arrange 


be awarded, based on points made 


Tatum Company People Hold Picnic. 
Che annual picnic of the Sam’l C. Tatum ( 
held on Wednesday, July 18, at Madison Park, near ¢ 
cinnati. The outing was given for the emploves and their 


families and over five hundred persons were in attendance: 
In the 
men and the single men and in the 


morning there was a ball game between 1 rri¢ 
afternoo! vere ithlet 


events of all kinds for men, women and childre 


A “burgoo” dinner was served at 12:30. At the danc‘1 


platform a seven-piece jazz band played all da \t noo 
a group picture was made. When all the pi kers had 
been properly placed for the picture, Mr. Dryd traftic 
manager, called C. C. Carpenter, president of t ompany 
to the front and, after an appropriate speech, presented | 
with a flag pole and flag for the new building w is n¢ 


ing completion. 


“Falconers” Hold Sales Meeting at Factory. 


The American Manufacturing Concern, Falconer, N. \ 
held its annual salesmen’s convention July 13-16. The get 
eral sessions were devoted to discussions of the company’ 
plans and policies. One evening all salesmen and factory 
department managers attended a dinner at the Lakewood 
Inn. After the dinner short talks were given o1 th mar 
ufacturing and selling. A basket picnic closed the meet 
ing. The entire American sales force joined the factor 
employees in a basket picnic at Midway Park Cha 
tauqua Lake. A special steamer was chartered to trans 
port the picnicers. 

Margaret Ecoft and 
James Delaware was 
celebrated The accom 
panying picture was ta 
ken immediately ifter 


the ceremor 
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1G; aoe experience ot the past few years has shown that the users 
MEV, of typewriter ribbons and carbon papers are becoming more 

eS discriminating and paying much greater attention to the quality of 
sthese two most important products. We have very thoroughly wel- 
comed this condition as it has created a very strong demand for our 
high quality goods; also stimulating our efforts in producing only the best. .We 
wish to point out two very notable improvements that have been made in the 
manufacture of our goods. 


FIRST: The New Duplex System of the manufacture of our better grades of 
typewriter carbon, representing a process whereby the carbon composition is forced 
into the fibre of the paper. This is shown by the dark back of these carbons and which is not 
produced by the use of colored paper stock, but is the result of manufacture. The advantage 
secured is shown in the greater intensity of copy in connection with at least 334% more dur- 
ability and as we have often preached, durability is the element that represents the economic 
use of carbon paper and which should induce the use of the better grades in which we specialize. 

SECOND: This is a very recent improvement made in our black record type- 
writer ribbons, giving us what we honestly believe to be the best ribbon of its kind 
on the market and giving the user what has long been demanded, a true black ribbon getting 
away entirely from the brown and grey shades of the average black ribbon. This is particu- 
larly important as the black record ribbon represents at least 90% of the demand. This ribbon 
is not only a true black, but also possesses far greater durability and we very strongly recom- 
mend it. This ribbon is also manufactured in the various degrees of inking represented by the 
regular, light, extra light, heavy and extra heavy. 


We hope this will show the dealer the great advantage there is in 
handling our line and which is undoubtedly the most representative 
and the most up-to-date of any similar line. We invite your correspondence rela- 
tive to these new goods and can readily show you the advantage of putting your 
efforts in the sale of this real quality line. 


We makea “right” line. Our popular brands are known every- 
where and command the right prices. Our advertising conveys the 


exact truth, as we want your confidence and can get it in no better way. 


We try to excel in all we produce We meet every condition 
We fill every requirement 


Mittag & Volger, Inc. 


Principal Office and Factory Park Ridge, N. des U.S.A. 





BRANCHES: 
NEW YORK LOS ANGELES 
261 Broadway Tajo Building 
7 Perm . LONDON 
CLEVELAND a : . 
326 Erie Building io ee 
MINNEAPOLIS SAN FRANCISCO 
Jil MeKnight Building 539 Market Street 
. [an ST. LOUIS 
CHICAGO 
205 W. Monroe Street Merc a 
BOSTON KANSAS CITY 
160 Congress Street 480 Lee Building 


4GENCIES ALL OVER THE WORLD 


HUIIVAUULUAUHU UE | MA ULAR LAL 





55 


en 


= 
= 
= | 
= 
= 
= 
= 
= 
= 
= 
= 
—— 
= 
= 
a 
= 
S 
= 
= 
= 
= 
= 


if 











56 OFFICE 





4-hour 
Service 


There 
ments when you send us your 
platens 
Quick service and unexcelled 
workmanship guaranteed. 

We 


grade of 


are no. disappoint- 


to be re-covered. 


the finest 
Specially 


grinders 


use only 
rubber. 
heavy 
work, 
running 


constructed 


insure accurate cor- 


rect diameters, no 
out and a smooth surface free 
from ridges and blemishes. 
Our unusual include 
the largest factory of its kind in 


facilities 


existence operated by workmen 


of long experience. 

Send your next lot of platens to 
the nearest of our 25 conveniently 
Time, 


stores and 


located 


save 
Transportation and An- 





noyance due to delays. 


nyeniently 
stores 





locaté 


Atlanta 135 Peachtree Arcade 
Boston. ... i a0 aie ae 119 Franklin Street 
Chicago. . 329 South Dearborn Street 
Chicago. .119 North Clark Street 
Cincinnati ...148 East 4th Street 
Cleveland. . ......34 Euclid Avenue 
Denver... ....++-1723 Champa Street 
Detroit. . 1253 Griswold St., Farwell Building 
Indianapolis 30 So. Pennsylvania Street 
Es 6c ccsccceseceb bennaeene 905 Grand Avenue 
Los Angeles 732 South Spring Street 
Milwaukee... : -..+++-127 Second Street 
Minneapolis. . 724 Marquette Avenue 
Philadelphia. . .... 802 Chestnut Street 
Pittsburgh. . ...630 Penn Avenue 
St. Leuis.... ......807 Pine Street 
St. Paul.... ....-150 East Sth Street 
EE ec ia Cee ncesecteeeaden knee mee 909 Third Street 
San Francisco. .....506 Market Street 
ee ree rr 308 12th Street 
New York City..... ‘~inneeee 321 Broadway 
New York City...... ..20 East 23rd Street 


.. 569 Melrose Avenue 
.449 Central Avenue 
4 Clinton Street 


New York City.... 
Newark, New Jersey 
Newark, New Jersey... 


American Writing Machine Co. 


HOME OFFICE AND FACTORY 
449-455 Central Ave. NEWARK, N. J. 
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Miss Matteson’s Diary. 


(Continued from Page 25.) 


be yard 


con 


speech delivered by M. Faure, vice-president of the 


f trustees of the American Memorial Hospital. In 


( 


nection with the hospital, there is a school known as the 
Florence Nightingale School for Nurses, in which wometr 
of good families and education and breeding will be trained 


for the nursing profession. 
\ high compliment is paid to the French women who 


come to the nursing school. French women wil 


nursing must have great fortitude, because the profession 


is not yet respected as it is in America. The students aré¢ 


making a fine record for themselves, particularly in the 
field of public health nursing which is just beginning to 
France. 


Miss 


at Bordeaux, Biarritz and other points. 


understood in 


In succession Matteson described 


On July 5 the party were at Biarritz. Miss 
said that the whole Bay of 


Fourth of 


-sccav reeked ith tl m 
Biscay reeked wit e sie 


of gunpowder after the July celebration was 














MEN AT 
Picnic of the Chicago 
Sylvan Resort was 
Played Baseball 
Diversions to Fit 


OUTING OF UNDERWOOD 
CHANNEL LAKE, ILL.—The Annual 
Sales Organization was Held June 2. The 
Invaded by this Group of Salesmen, who 
Pitched Horseshoes and Indulged in Othe 


TYPEWRITER 


them for a Strenuous Summer Sales Campaign Someone is 
Going to Win a Trip to New York or San Francisco in a Cor 
test now Running, and the Chicago Salesmen are Determined 
to Land at Least One Man in the Front Rank There are 
Other Prizes Offered, but that Trip to Either Coast is Most 


Alluring. 








over. She states that the previous day was thx 
derful Fourth of July imaginable and that had George M 
could not 


been on the entertainment committee, it 


better. 


Cohan 


have been any The girls were greeted by a fifty 


piece band at Biarritz on their arrival at six o'clock, playing 


The 


] 


the Star Spangled Banner. mayor, the ouncil 
and all the prominent citizens for miles received the Good 
Will delegation. These gentlemen had thought of every 
thing and had even placed a magnificent red carpet over 
the platform all the way up to the cars. There were flowers 


and handshake 5, 


little bor 


cheers and flags and genuine smiles 


hotel 


and 


and in each room at the were iquets of 


flowers with a little card welcoming the visitor to Biarritz 


At eight o'clock they were the guests of honor at a special 


Independence Day banquet in the Hotel Du Palais. The 
affair was quite gorgeous and the young women were 
treated as if they had been a delegation of visiting queens 


Hotel du 
[Il and the Empress Eugenie, and 
The dining hall is 


flowers and 


Palais used to be the royal 


The 


residence of Napoleon 


or empresses. 


has since been improved and enlarged. 
magnificent. Tables 
American flags and the American 


were festooned with 


consul, the mavor, the 
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Manifold Supplies Company 
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Carbon Papers and Typewriter Ribbons 


























‘*The Line that can’t be matched’’ 
























































= We offer dealers a line which has TE 
both quality and individuality, va- =U) 

: riety enough for every requirement A: 
and manufactured with the greatest UE 

care. = p: 

aE 

188 Third Avenue 1AY E 

AWE 


BROOKLYN (station 12) N. Y., U.S.A. e 
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Remington Accounting Machine 
Equipped for Ledger Posting 





Makes Your Billing and Book- 
keeping Simple, Swift and Sure 


ILLS out on time—always accurately checked. 
Statements always ready on the first. Ledgers al- 
ways balanced after every entry, and balances proved. 


These are some of the “high spots” of the service 
rendered by the Remington Accounting Machine, 
now in successful use by many thousands of concerns 
in over 400 different lines of business — everywhere 
saving time, eliminating errors, cutting down costs. 


It’s simple—the way the machine does it. Merely 
the combination of tasks—writing, adding, subtract- 
ing, checking—all in one operation. 


Our little booklet “The Story of the Totalizer” 
will explain the whole method. Write to us for it, or, 
better still, write or *phone us for a demonstration. 


Remington Typewriter Company 


Accounting Machine Department 
374 Broadway, New York—Branches Everywhere 





A good accounting machine deserves a good ribbon. Paragon ribbons, This is the Totalizer—Small in Size. 
made by us, 75c each; $7 a dozen Enormous in Efficiency 


Remington Accounting Machine 
FOR BOOKKEEPING IN ALL ITS BRANCHES 
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fugiust, 


prefect, and others were present to say nice things about 


the delegates. After dinner the guests were seated on the 
decorated balcony of the casino, from which they watched 
what was perhaps the most gorgeous display of fire works 
that ever did honor to the United States national holiday. 
veranda facing 


Che Fourth was danced out on the wide 


the casino and in the great ball room. On the following 
day there was sea bathing in the Bay of Biscay and then 


other forms of entertainment on the succeeding day. 


This brought the diary up to some time in July It is 
certain that on her return Miss Matteson will have many 
other things of interest to relate. 

Reappearance of Remington Notes. 
After having been discontinued for several years, Rem- 


ington Notes is again being distributed by the Remington 
This little 
with the stenographers and 


Typewriter Company. pretty magazine has 


enjoyed great 
typists in the past and has had a large circulation, covering 


popularity 


business offices of the whole world. 
The 


readers. 


current number contains matter of value to its 


Inspiring stories of successful business women, 


“Practical Points for Typists,”’ descriptions of interesting 
out-of-the-way corners of the earth where the Remington 
product is marketed and snappy paragraphs, fill its pages. 

Rem‘ngton Notes is a fine specimen of art printing, the 
typographical work and illustrations being of a high grade. 
The cover design is worked out in blue the sane color 
scheme being carried forward in the text pages in a run- 


ning head and other ornamentation 


Syracuse Typewriter Man Stricken. 


W. G. Chicago Typewriter 
Exchange, Clark Music building, Syracuse, N. \ 
a severe stroke 
his office here Mr. 


and best known men in the typewriter business in this city, 


Lindsey, proprietor of the 
suffered 
13th in 
popular 


(cerebral hemorrhage) on June 


Lindsey, one of the most 
purchased the Chicago Typewriter Exchange a number of 
years ago from A. G. Stillwell and has worked up one of 


the most successful and progressive exchanges in the 
central part of the state. 

His son-in-law, Milo Hasard, will carry on the business 
until such time as Mr. Lindsey can again assume control. 


The 


Charles EF. 


department has been placed in charge ot 


Robb, 


repair 
one of the old-timers in the repair game. 


Outing of Mann Club. 
The Manco club (William Mann Company, Philadelphia, 
Penna.) held its annual outing at the Mohican club in Dela- 
Philadelphia, in July trolley 
cars took the picnickers from Camden to the club grounds 


vare, north of Chartered 
The store force beat the factory organization in a game of 
baseball. Various outdoor sports and diversions followed 
the baseball game In the evening the club held a busi 
ness meeting. The following officers were elected: Charles 
Kemm, ruling department, governor; Walter L. Greer, audit 


Walsh, 


Schmunk, 


department, vice governor; James F store. treas 


urer; R. Fitzkee, store, secretary; F. R store, as 


sistant secretary. All of the past governors were present 


at the meeting 


July Furniture Market Favored in Chicago. 

The Chicago Furniture Market Associat‘on is consider 
midsummer market for July next year, in 
stead of having it continue from June into July, as has been 
held in 


buyers 


done in recent The market was originally 


July, but 


years. 


changed at the request of some of the 


During the recent market, buyers were asked to express a 
preference, and seventy per cent asked for the July mar 
| - . 

Ket, hitteen for one held in June, and eight per cent to con- 


tinue as this vear 
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DESKS THAT ENDURE 


Enduring quality is built into 








every Imperial Product. Ma- 
terials used are carefully chosen 
and properly dried. The vari- 
ous pieces are accurately ma- 
chined and fitted. The joint- 
ings are stronger than seems 
necessary. And the finish is 
attractive and long lasting. 
Such merchandise is helping 
progressive dealers everywhere 
to build up an enduring busi- 


ness. You, too, can profitably 
add some Imperial grades to 
your line. There are _ four 


grades and over 100 patterns. 






DESKS 


-for every office use- 


Let us tell you about the 


four grades ranging from an 
inexpensive plain oak to the 
carefully matched quartered 
oak and genuine mahogany high 


grade, illustrated herewith. 

Note the sturdy lines—the heavy 
posts and thick tops. Examine an 
Imperial desk from any of the 4 
grades and you will find the same 
standard of drawer and _ interior 
construction. Then you will under- 
stand why Imperial desks endure. 

Imperial Desks on your floor at- 
tract attention. They invite inspec- 
tion. They make that favorable im- 
pression that results in sales. Each 
installation means an enduring cus- 
tomer for you. 

Let us tell you more about the 
Imperial Line. We will explain in 
detail the difference between the 
four grades and be glad to suggest 
the grades that will fit best into 
your stock. 


Send for Catalog 21-J and description of the 4 grades 


/mperial Desk Company 


Fvansville - Indiana 





No. 
1067 
Flat 
Top 
Desk 
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When your customer 
asks for a waste basket 
—why not sell him an 
article designed to 

roperly and efficient- 
ly supply this want? 


Wire Baskets 
Are Safer 


You can see right through your BAR- 
BEE wire waste basket. No chance 
for a carelessly dropped match to 
start anything there! 

Besides, people don’t throw matches 
in wire baskets. They’re waste baskets, 
not catch-alls. 


—And Cleaner 


There’s no temptation to use a wire 
waste basket for a cuspidor or a 
garbage can! 

It’s clean contents are visible to the 
whole office. And, if you want to 
retrieve a discarded paper, it is easy 
to find—and unsoiled. 


—And Cheaper 


There’s no comparison in yearly cost 
between wire baskets and any 
other type. 
When you buy a BARBEE waste 
basket, you get the best wire basket, 
and the best waste basket value, that 
can be had. 

Dealers are invited to write 

for catalog and price list 


BARBEE WIRE & IRON WORKS 
440 Conway Building, Chicago 


Factories, La Fayette, Indiana 
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INTERIOR DENVER BRANCH AMERICAN WRITING 
MACHINE COMPANY 








A Nation of Pencilers. 

The average American uses nine or ten pencils a year, 
according to the figures of Lothar W. Faber, the “Pencil 
King,” who recently departed for Europe. This is double 
the consumption of the pencil supply which all Europe ac- 
complishes in the same period. 

More than a million and a half gross of pencils of all 
kinds are distributed to the American consumer and at the 
end of a twelve-month none is left. This is quite double 
the amount used throughout the European continent and 
the British Isles by a population quite twice that of the 
United States. 

The reason given by Mr. Faber for this stupendous 
American consumption of this particular output is that we 
are more lax and more wasteful than the Europeans. Sel- 
dom do we see even a newspaper reporter writing with a 
stub of a pencil. 

Abroad it is quite the custom to wear down the writing 
implement to the last fraction of its wood and lead. Most 
American pencil users feel that half a pencil is as bad as 
none. 

The vast production of the great industry is the natural 
consequence of our unwillingness to use the little butt 


ends.—New York Telegram, June 29, 1923. 
































DENVER BRANCH AMERICAN WRITING MACHINE 
COMPANY. 
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— It Speeds the Worlds Business~ 
Wherever words are typed ~there the 


UNDERWOOD 


is the Standard Typewriter 


UNDERWOOD TYPEWRITER CO. INC., UNDERWOOD B'LD’G. N.Y. Branches in all Principal Cities 
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’ Profits areas Necessary ~ 
— . 
inSummerasin ’ 
Follow -up ani re-sell INactive accounts! Circular- 
ize “SHOULD BE” customers oftener! SAVE in 


statement, payroll, shipping, divideni—ali name- 
writing work! 


> 




























X 
’ HeDemonstrates Advantages 
Others inYourLine Enjoy- 
You SEE the Addressograph ‘“‘fillin’’ 
letters better than a typist—also head 


and date statements, pay forms, etc., 
10 times faster! No errors! Exact 


typewriting—thru ribbon! 















TRADE MARK 


PRINTS FROM TYPE Factories: Chicago 
Brooklyn — London 





903 W. Van Buren St. 
Chicago 
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’ He Tells Actual Results " 
Others are Accomplishing. 


The Addressograph man claims nothing his 
demonstrator doesn’t prove. He helps you with 
Direct Mail and office short cuts recommended 
by others in your line. 

















’ FREE trial reveals 
Advantages Your i 
Officials fate. & 


Trying a $37.50 Addressograph FREE é 
has convinced thousands. Its savings and %& 
the increased sales it wins will please you. 
Mailing the coupon below doesn’t obligate \ 
you. Today, Now—Thank You— 








¢ © 
General Offices: 903 W. Van Buren St., Chicago—Factories: Chicago — Brooklyn — London £ SBF ¥ 
Albany Butte Detroit Los Angeles Peoria Seattle 4 ad ond O re % 
Allentown Chicago Duluth Memphis Philadelphia Spokane 7 é > ay +> a 
Atlanta Cincinnati Evansville Milwaukee Pittsburgh St. Louis mY s Ss ® PY 4 SS 
Baltimore Cleveland Grand Rapids Minneapolis Portland St. Paul y ¢ * > & o > xy 
Birmingham Dallas Houston Newark Salt Lake City Syracuse ra o$ © © Pe 
Boston Denver Indianapolis New Orleans San Antonio Toledo 4 wy < Oy» * > . o> 
Buffalo Des Moines Kansas City New York San Francisco Washington r ~ 2. ol Fe: ae ae” 
Omaha 4 > > eos ‘te i 
Canada: 60 West Front Street, TORONTO — Vancouver — Montreal — Winnipeg — London * « OFF OF 
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Serve Every Modern Filing Need __| 
fl 
We give careful and prompt atten- 
tion to your small orders — we | 
know their importance. Our Hh 
facilities are so extensive that no | 
matter how large the order, we | 
can put it through without delay. 
Our special order department 
co-operates with you to the 
limit on installations for | 
banks, courthouses, etc.—our \ 
; : said : 
stock line of metal filing | 
equipment merits your at- 
tention and study. Write for 1! 
i 
our catalog. | 
| 
i 
CANTON 
The Canton Art Metal Co. “oro 






































Canton Steel Files 
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Tampa Office Equipment House Takes New 
Quarters. 
The Sunday Tribune of Tampa, Fla., on July 15 de- 
scribed in considerable detail the handsome new business 
house just occupied by the Tampa Book & Stationery Com 
pany at 112 Lafayette street. This is the first change in 
location the concern has made in the twenty-three years of 
its existence. The company was founded and opened a 
store at 513 Franklin street by J. A. M. Grable, Sr., in 1900 
The concern has gradually grown on a solid foundation of 
service until it is now one of the leading houses in Florida. 
The company was incorporated in 1918. About ten years 
ago the company bought out the house of J. K. Merrim 
Company. J. A. M. Grable, Jr., is the secretary and gen- 
eral manager and is a native of Tampa. He is a graduate 
of the Tampa public schools and the Columbia Military 


Academy in Tennessee. Since his graduation he has served 
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NEW STORE OF THE TAMPA, FLA BOOK & STA- 
TIONERY COMPANY 


with the firm continuously except for a break occasioned 
by the World War. J. A. Hansen, assistant manager, has 
been in the office equipment business since 1906, all of the 
time in Tampa. His experience includes some years with 
Chenot. He 
Tampa Book & Stationery Company 


the J. K. Merrim Company and with W. E 
has been with the 
since 1906. The office work of the house is in charge of 
Miss D. E. Pitzer, who has been connected with the busi- 


ness since 1903 She is assisted by Mrs. Jennie Mc- 
Geachy, a member of the staff for about four years 

J. A. M. Grable, Sr., president of the Tampa Book & 
Static Compa has resided in Tampa for thirty-nine 
vears and for nearly a quarter of a century has been the 
executt e head of the firm which he founded in 1900 and 
still « ts. He came to Tampa in 1884 from St. Louis 
ind t ir aiter his arrival entered the employ of the old 
South Florida railroad in a clerical position. Soon after- 
ward he was made local agent for the company. Until 
1898 vas Tampa general agent in charge of both fre‘ght 















For many years, dealers every- 
where, have found that “Badger- 
It” Ledgers have filled the needs 
of all classes of ledger users. 
They’re dependable sales-getters 
—quick in turnover—and steady 
profit producers. 


These famous Ledgers come in 3 
popular sizes—completely assem- 
bled—ready to place before the 
user and make immediate sales. 
Substantial in construction—easy 
to operate—sturdy vise-tight grip 
—vowel ruled and printed with 
indexes properly arranged. Each 
Ledger is bound in Olive-Green 
Buckram—contains 200 printed 
double-entry sheets—linen tab 


{ - Z index. 


Sheet Size—6% by 8% 





Stock _Number 151 


Steck Number 150 


inches. 


Sheet Size—7% by 10% inches. 








Stock Number 
Size—8% by 11% 


Write for your copy of the ne 
catalog describing all of the 
ledgers and binders It is yours 


152 


inches 


w, illustrated 
Heinn-Badger 
upon request. 


Ghe HEINN CoO. 


350 
Florida St. 


Oriyinators of the loose-leaf system of cataloging 


Milwaukee, 
Wisconsin 
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We Manufacture— 
Striped Wood File Boards 


For Shannon and Falcon 
Arches. Also the Standard 
Clips. 


Desk Letter Trays 


A Quality Line of Oak and 
Mahogany Standard Sizes. 


Card Index Boxes 


Hand Polished Oak and 
Mahogany Finishes — As- 
sortments. 


Vertical Desk File 

In Oak and Mahogany. 

Sample order will convince 

you of its merits. » 
Rulers 





For School and Office Use 
—Write for details—We 
offer excellent sales service. 





Yardsticks 

Meter Sticks 

Pencil Boxes 
Bulletin Blackboards 


Toy — Blocks, Pianos, Tool Chests, 
Blackboards 





PRODUCTS FROM Anne 
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AMERICAN MFG. CONCE 
Falconer, MY. 


NEW YORK 200 FIFTH AVENUE 
CHICAGO 115 SOUTH DEARBORN ST. 
BOSTON 170 SUMMER ST. 
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and passenger business for that road and its su ssor, The 
Plant System. In 1898-99, he was engaged in t shipping 
and insurance business. Mr. Grable, and likewis is son, 


a ve 
also of the Knights of Pythias, and he ts 
Rocky Point Golf club, a Rotarian and member ot t i 
Methodist church. 


Grable, Jr., are members of the Maso: 


The New Building. 


The new building of the company is both a e and 
comfortable. The first and second stories and ezzanine 
office will give a floor space approximately fort e! 
Ample root 


for complete display of the company’s tull line s well as 


greater than at the old location. 


for additions from time to time. 
the building 
the front, done in a manner never before attempted.  [ ine, 


Features of include stone patter: rk oi 


windows take up a goodly portion of the 


and second fioor front and the lighting and col irrangé 


large show 


ments throughout the building are harmonious etticient 


indow 


On the second floor there is a plate glass s! 


which measures 28x8 feet, large enough to displa ymplet 


equipment for any class of office. This window a: 


contents are in easy view of 


all the Water 


first floor, the west window is opened, but m icke 


way from street to Tampa street. On 
and will be used for the display of ofhce turniture and heavy 
The windows are lighted 
The 


with a background cf 


office appliances. 


concealed glass. east window downstairs 
a light color and hart : th the 
store front. 

Che face of the building is of stone and tl »f th 
structure is of Florida Coqu'na rock of a ric] amy 


A Mosaic the 


this 


top provi . iutiful 
black. re ina 


An attempt has been made to erect 


color. pattern at 


combination of material with 


stone. 


i 


Florida products as far as possible 

The interior color scheme is pleasing and different. TI 
plastered walls are of a light ivory shade lhe xdwork 
is treated with a green stain. The lighting syst s acon 


binat‘on of direct and semi direct, 


fused light. 
On the east side of the first floor, the entir ill space is 


produ Q 


taken up with Globe-Wernicke sectional cases inged 


form alcoves, each to be devoted exclusiy« t t dis 


play and sale of goods in one department. Cases as a1 
ranged will form three sides of a square, t! 
ward the center of the store. 

\pproximately half of the second floor wi ited 


office furniture which the company « 


Moveable partitions, three-sided, will e1 
ficiently large to be titted up completely as offices for 


benefit of intending purchasers. Sometimes as iny a 
three or four offices of varying character \ SHow!l it 
the same time. 


Che 


shelving in a 


west end of the floor will be o ned steel 


shade to harmonize with the ¢ olor 
scheme. 
The 


ters, where rubber tiling 


floor is of red quarried tile, except 
is used, thus giving greater resili 
In the t rf the 


at the rear is a rail-enclosed plattorm us 


ency and being restful to the feet 


floor 
of the general manager. From this point, ever 
store can be easily seen. 

the 


served for the unpacking and checking of freig 


The rear of main floor under the 1 e is 


mail order department, which is constantl 
Che the 
floor and is light and of 


located on t Zanini 
An outlook ca é 
floor. At ad ntag 


rooms and rest rooms 


office of concern 1s 
good size. 
entire first 


cl yak 


from the office over the 
points about the store are 
the customers. 


Lafayette street pedestrians, 
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School Days and Holidays 


the rush period for writing instruments 


FOROSEUEESATOIEROERODERARESETSONRCENI 


You know what it means to find the School rush in full sway. 
No matter what your stock of pens or pencils may be, the demand 
for SHEAFFER’S Lifetime, 46 Special, Student’s Special and 
“Propel-Repel-Expel” Pencils is greater than ever today 


eupeereneane 


You may have been caught short on Sheaffer merchandise last 
vear, but with the matter fresh in your mind now, the time is ripe 
to prepare for the profits accruing from the Sheaffer Pen and 
Pencil business. 

The marked improvements as exemplified in Sheaffer’s prod- 
ucts, create a ready market among young men and women in 
scholastic years as well as in the business world. 


PELDATERERURCERETRRLERLCNE 


eh oneness meena 





Sheafter’s “Lifetime” carries an unconditional guarantee 
guarantee which creates confidence in the buyer and eliminates 
complaints or loss of customers when questions of replacement 


——————— 


TUT 


come up. 

Sheaffer’s “Propel-Repel-Expel” Pencil has won its laurels by 
superior mechanical construction. The mechanism is constructed 
and assembled without solder. It is inserted in the barrel under 
thirty pounds pressure and held there by our special Waspalumin 
block. 

Over-size leads that jam or undersize leads that become loose 
in ordinary pencils are taken and held firmly in the Waspalumin 
carrier—a feature which appeals strongly to buyers. 

Every SHEAFFER dealer is fully protected. We do not 
maintain retail stores to compete with you. We mail you the 
profit on any Sheaffer Product sold by mail. We do not reduce 
your discount to pay for our advertising, but are doing more ad- 
vertising each year and still allowing the dealer a fair margin of 
profit and making the best merchandise in the world. 


ELLEEE 


gs caltnateen tenner stenoses 
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AVTEUTRUETERUTLA PERRET 


If you have not already hooked up with SHEAFFER master- 
pieces your stock is incomplete. The Lifetime, the greatest pen 
in the world; 46 Special, Student’s Special and our “Propel-Repel- 
Expel” Pencils create satisfied customers. 


LUCTUGTSEUGOUEE 


TELL 


#15 


W. A. Sheaffer Pen Company, Fort Madison, Iowa 


Branches: 


; 
=} 
| 
' 







NEW YORK CHICAGO SAN FRANCISCO DENVER 
370 Seventh Avenue 506 Republic Bldg. 681 Market Street 502 Jacobson Bidg. 
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Ready Now! The Bostitch Fastener 


A Moneymaker Without a Competitor 


A temporary or permanent fastener in one, without knives, blades, 
or adjustable parts. One model, one size, to meet every require- 
ment. A revolutionary device destined to replace pins, loose clips, 
rubber bands, adhesives, and all other fasteners. The Bostitch 
attaches the flimiest fabric or firmest fibre without damage to either, 
and can be immediately removed. 


A Pigmy in Size (;7) A Giant in Power (2") 


The Bostitch Fastener | 
| This marvel of perfec 


is the product of The _—. =—_— 


Boston Wire Stitcher 
_ ere 


The Bostitch Fastener 


It is ATTRACTIVE in APPEARANCE (ornamenting any desk), 
It has no parts requiring adjusting, 
It is always close at hand, ready for instant use, 
It operates with a touch of the finger—NO POUNDING, 
Its magazine carries 250 staples, 
Its staples are pliable and can be removed as read- 
ily as a pin, if desired, or remain as a permanent binder. 


tion, combining 
BEAUTY of LINE 
with ADAPTABILI 
TY, stamps it at once 
as the UNIQUE in 


vention of its era, and 


Co., of East Green- 
wich, R. I., who after 
many years of experi- 
menting, have suc- 
ceeded in overcoming 
every known objec- bespeaks for it hearty 
welcome in every of 
: fice, bank and institu 
tion where there is a 
desk or a workbench, 
| 
) 


tion in construction 
and operation of a me- 
chanical automatical- 
Jy performing device 
for attaching one or 
more articles to one 
another; the result is 
the ONE and ONLY 
PERFECT Fastener 
ever offered a waiting 
market. 


in the sample room, 
the stock room, the 











shipping dep’t or 
storehouse; for sealing 





—— envelopes, packages, 
price tags, etc 








The Bostitch: Fastener now ready for distribution, offers an exceptional opportunity 
for QUALIFIED SALES ORGANIZATIONS operating on the DIRECT to USER basis 
to secure RESTRICTED territory in the principal distributing centers throughout the 

( country. 


CHARLES N. SMART (ss) 261 Franklin St., Boston 
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Illinois University to Make Stationery and Book 
Selling Survey. 


stationers 


ular letter addressed to the 
Illinois by William McKnight, 


The following cit 


and booksellers of 


pre sident 


and Harry H. Chumley, secretary-treasurer of the Illinois 
Booksellers and Stationers Association will be of interest 
to the trade i his and other states 

“In a recent letter we mentioned e fact that our last 
convention had invited the Bureau of Business Research 


of the University Illinois to make a survey of the book 


selling and stationery business in the state 
“The Bureau at the University has accepted the invita 
tion and has prepared a ‘Memorandum of Research Prob 
lems’ which will serve as a basis for starting this work 
4 copy of the memorandum is enclosed herewith and 


we invite your careful consideration of it. Note especially 


the last three paragraphs 


The University is not only willing to undertake this 


work, but they say that they have a man who can be put 


on the work this summer and is ready to begin now, as 


you say the word. 


soon as 

“This 
that 
hand information, facts and figures, which will be analyzed 


man is to travel over the state and visit the stores 


wish to co-operate in the movement and gather first- 


and come back to us in a form which will give us a better 
knowledge and understanding of our business. 

“The that 
great opportunity for the booksellers and stationers to get 
hold on 


this survey greater than appear in the enclosed memoran 


this is a very 


officers of the association feel 


a better our business There are possibilities In 
dum of problems and we trust you will want to take advan- 
tage of it. 

“Send a card letter at once to the 


association, W. W. McKnight, Normal, IIl., 


you will or will not co-operate in this work. 


or a president of the 
saying whether 

Further infor 
mation will be promptly furnished to any who wish it.” 


Following is the ““Memorandum of Research Problems” 


referred to above 


The following statements show in concise form the basis 
ot the Bureau’s proposed research in the relation of indi 
vidual enterprise to the general business cycle. 

1—Business in general seems to experience irregular 


waves of intense industrial activity accompanied by advanc 


ing prices and labor shortage, alternating with equally 


intense industrial depression accompanied by falling prices 


and unemployment. 


2—There must be a similar irregular wave-like movement 


ft activity and prices within individual enterprises because 


tivity of business as a whole consists of the sum total 


activity of innumerable separate enterprises. 


j—Since statistics general business conditions are in 


a sense “averages” of data from many diverse lines of 


business, 1t 1s to be expected that conditions within indi 


vidual enterprises will not move in exact harmony with 


average general conditions. 


4__ T he question growing out of these propositions which 
we in the Bureau Business Research wish to study is 
this 

[s there any element in the statistics of general business 
conditions which seems to be a forecaster of the later 


movements in a given line of business? 

S—In order to study that question we need access to the. 
accounting data, in the strictest confidence, of a number 
ot individual enterprises in one line of business after 
another. In the beginning it is probable that we shall need 
to use only the monthly sales, monthly purchase, and 


monthly advertising expenses over a considerable term of 


years 


6—In order to assure the study of fairly well standarized 


data, the Bureau would prefer to send a trusted and con 
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To the Dealer 


Who Believes that Satisfied Cus- 
tomers are a step to Bigger Profits. 


This is a bank-balance talk to the mer- 
| chant who is big enough to “take it 
straight.” 


DESKS 


A Quality Line 


of cheap and medium priced desks 


That Will Increase Your Sales and Profits 
by quick turnovers and repeat orders 
from satisfied customers. 











For the Office: 


Roll Top, Flat Top, Typewriter and Bookkeepers’ 
Desks and Office Tables. 


For the School: 
Teachers and Students’ Desks. 


For the Home: 

Juvenile and Spinet Desks. 
Quick Sales— 
Substantial Profits— 
Repeat Orders. 


Our Special Car Load Discount 
and the 
Much Lower Car Load Freight Rates 


Greatly increase your margin of profit. 


Jasper Novelty Works 
The Desk Specialists 


JASPER, IND., U. S. A. 
E—S Catalogue and Price List On Request. 
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[mperial 


The Medium Priced Line of High Quality 


Card Index 
Guides 
Celluloid Tabbed 


Are you getting your share 
of this business? 


























Write for samples and de- 
tails of our special 100 set 
proposition. 


It’s a money-maker! 
Small investment! 


Big returns! 


Have you new price list 


No. 31? 


Imperial Methods Co. 


FOREST PARK ILLINOIS 


New York Los Angeles Atlanta 
E. L. SIRUS E. P. GOLD E. V. BOGART 











fidential research assistant to get the above suggested facts 
from the accounting records of the enterprises co-operating 

7—At the conclusion of the study, the Bureau will furnish 
each co-operating business with a confidential analysis of 
its own data in comparison with the average for all enter 
prises co-operating in that study. It is specifically under 
stood and agreed that no data will be made public or placed 
in the hand of any individual which will reveal the identity 
of the individual enterprise co-operating in supplying the 
facts for a study. 


A Well Arranged Stamp Establishment. 


The Pacific Coast Stamp Works at Seattle, Wash., a1 


widely known on the Coast. They have not only a large 
factory but a capitally arranged store and offices at 912 
Third avenue. This is one of the busiest streets in Seattle 


LOOSE SESE. 





yes : | 


. 





INTERIOR OF STORE OF THE PACIFIC COAST STAMP 
WORKS AT 912 THIRD AVENUE, SEATTLE 


Desiring to attract more of the business of passers-by, 
they are rearranging their store, one-half of which will be 
given over to high-grade commercial stationery lines 

A view of the interior of the store is here shown 


Amarillo Stationers Building New Store. 

Russell & Cockrell, Amarillo, Texas, have under con 
struction a new building to house the stationery, furniture 
and printing business which was established in 1909. The 
site faces the Federal building, and the new store is part 
of a block of new buildings. The location is very good for 
drop-in trade; it is accessible to the courts, and should be a 
strategic position to the firm’s book and kindred lines 

The new structure will be 30x140 feet, two stories high 
30x80 feet at the street, and three stories in the rear. .Th 
rear sixty feet will be sunk three feet, as a sub-floor to ac 
commodate the pressroom. The bindery and stock rooms 
will occupy the second and third floors above the press 
room. The ground floor will house the commercial station 
ery and book departments. A balcony will be devoted to 
the office and the typewriter sales and repair departments. 
Russell & Cockrell will have 9,300 square feet of floor area 
in the new building. It is planned to move into the new 
building in October of this year. 

This business is the oldest and largest office supply con 
cern in its part of Texas. The present partners, H. M. 
Russell and Clyde C. Cockrell, established the business, 
buying as a nucleus the job department of the oldest print 
ing business in Amarillo. Among the lines featured are 
Royal and Corona typewriters, Edison-Dick Mimeographs 
Elliott Address-Presses, Shaw Walker filing equipment, 
Irving-Pitt loose leaf devices and supplies, and a complete 
Dennison department. The firm is among the oldest deal- 
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OUIET is the soul of work. 
Noise is unthinkable! Silence 
is twice golden to the man who 
wants to think while he writes! 


Can you wonder, then, that 
writers everywhere are turn- 
ing with enthusiasm from the 
ordinary clattering typewriter 
to the only quiet portable — 
The Noiseless? 


In its blessed quiet, thoughts 
speed easily and clearly. Writ- 
ing 1s almost effortless, as the 
willing keys respond to the 
lightest caress of hurrying 
fingers. 


In all the world of writing 
instruments, there is not one 


entle Lriend 





more friendly than The Noise- 
less Portable. Truly has it 
been called “the gentle friend 
of thought.” 


There is no other portable 
typewriter which meets every 
demand for quiet, speed, ease 
of operation, standard size 
writing, and durability. Agents 
who sell the Noiseless Port- 
able enjoy the double advan- 
tage of featuring a typewriter 
which combines the best work 
that any portable can do—with 
the exclusive feature of quiet 
operation. We have a few ex- 
cellent territories still open. 
Write or wire for our attrac- 
tive agency plan. 


THE NOISELESS TYPEWRITER COMPANY 


253 Broadway, New York 


Works: Middletown, Conn. 


London Office: 


The Noiseless Typewriter Company 
Outer Temple—222-223 Strand, W. C. 2, London, England 


The NOISELESS 


PORTABLE 


Your Junior partner 


THERE IS ONLY ONE NOISELESS TYPEWRITER, IT IS CALLED “THE NOISELESS,” 
MADE BY THE NOISELESS TYPEWRITER COMPANY, AT MIDDLETOWN, CONN. 
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FOLDERS 


Increased Facilities to Meet 


the Constantly Growing Quality Always Maintained 
Demand of the Trade 
for Made Right 





High-Grade Filing Supplies 
BICCO Products are 


























= 
Dependable 7 
therefore aa 
Insure the Good Will 8 
and Satisfaction 11 E 
of Your Customers sae & , 1 
— Mi2.——------ >| 





Watch the Growth of Your 
Repeat Orders 


DESCRIPTIFE PRICE LIST UPON REQUEST 
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Boston Index Card Company : : : | 
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113-115 Purchase Street ae , 
Boston, Massachusetts ; ! a | 
; joe 4 
























































fugust, 192 OFFICE 

ers for the Royal Typewriter Company, Inc., in any part 

of the country The original No. 1 model was taken on 
1911, and the Royal product has been handled ever since. 

The typewriter service department is the only one in this 

part of the country which had been operated continuously 

since its incept! Russell & Cockrell operate in a larger 


territory tha omprised tn many states. 


Gavin Withdraws from Charles 
Company. 

dated 

Higgins & (¢ 


M. Higgins & 


announcement, 
Charles M. 
N. Y. 

that our Mr. John | 
participation in the 
1, 1924 In view of 


last 


The following June 30, 1923, has 


been sent to the trade by ompany, 
71 Ninth street 
We announce 


is decided to 


Brookly n, 


with regret Gavin 


withdraw from active 


affairs of the firm, beginning January 


eranted him leave of absence for t 
current year. 
Mr. Charles M 


been associated with our 


Mr. Gavin has 


Higgins in a business way since November, 1879. Since 
that time he is been almost continuously in the service of 
th ympa period covering forty-four years of business 
life 
During this lone connection, Mr. Gavin has occupied the 
sition of General Manager, and his devotion to his work 
S en largely instrumental in the development of our 
siness to the high position which it holds today. The 


leasant association which has been in existence so many 


vears will not be severed by this change, and it is expected 


that Mr. Ga s counsel will be available whenever neces- 
sal On our part, we shall continue to regard him as 
privileged member of our business family 

Our Mr. Tracy Higgins, son of Mr. Charles M. Hig 
gins, will assume the functions of General Manager, and 
yur Mr. Joseph I. Connelly, who has been with the firm for 
twenty-three years and Assistant Manager for the past 
eleven years, will continue in that office, with immediate 


credits and collections Production will 


ryvision 


iin in charge of our Mr. John Gianella, who entered the 


policy are ontem 


No othe chai 
plated at 


ges in personnel or 


this time, and our fellow workers, our friends in 


the trade, and the business world generally may have the 
fullest confidence the continued progress of the concern 
Mr. Gavin has earned a well-deserved vacation, and the best 
wishes of all of us follow him into his retirement or into 
such fields of activity as he may choose to devote himself. 
As soon as Mr. Gavin's health permits, plans for a testi 
ial dinner, to be tendered him by the firm, will be a1 
ed ta oni employes.” 
June Steel Furniture Shipments. 
Department of Commerce announced June shipments 
steel-furnitur stock goods, based on reports r¢ eived 
yy the Bureau of the Census in co-operation with the Na 
tional Association of Steel Furniture Manufacturers. Ship 
nents by twenty-two manufacturers amounted to $1,401 
950 in June, as against $1,506,072 in May, and $1,015,463 
June, 1922 
The followin table gives comparative figures for thi 
¢ ontl f 1923 and 1922: January (1923), $1,362, 
47 1922), $983,834. February (1923), $1,307,173; (1922), 
$967,125 M » (1923), $1,709,206 1922), $1,087,228 
‘A 1923), $1,520,286; (1922), $1,058,382. May (1923) 
$1,506,072; (1922), $1,056,735 | 1923 $1,401,950 
2 $1.015.4¢ 
John M. Ready Back from Tour. 
M. Ready, district representative at New York tor 
t Joseph Dixon Crucible Company, has returned ym a 
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Go to Goes for 
The Goes 

Bank Statement 


and 
Announcement Folders 


attractive series of folder 
red particularly for the pub- 

ion condensed Bank Statements. 
Also appropriate and desirable for an- 
nouncements of all descriptions, as well as 
price lists, inserts, menus, programs, small 
and an infinite variety of 





An é pe oe 





Dt ok let COVET. 
ther purpose 


The Goes Greeting Cards 
of artistically lithographed, delicate 


vater color subjects which typify the Holiday spirit. 








The Cons Printers’ Helps 
also include both Lithographed 
/ Engraved Blanks for 
Guarantee Certificates 
Interim Certificates 
also 
The Goes Art Advertising 
Blotters Mailing Cards 
Calendars Calendar Cards 


ive matter and full information including 
forwarded upon receipt of written request. 


Goe 5  Lithoge aphing Company 


49 West 61st Street, Chicago 


and Sk 


S106 k Certifr ales 
Bonds 


Sam ple w descrit 
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Deane Returns from Trip Abroad. 


Philip B. Deane, export manager, York Safe & Lock 


Company, recently returned from a six months tour of 
the Far East. 


With regard to conditions in Japan, Mr. Deane said that 
the situation is very much the same as it is in the United 
States in that there is considerable new construction in 
spite of unusually high costs. Japanese architects and cor 


tractors are taking their ideas from America to a greatet 


extent than ever. 


The war brought great prosperity to Japan and this 
condition is being reflected in the modern buildings, mills 
and factories which have been erected in recent years 


Great losses have necessarily occurred because of the 
depression of the last few years, but underneath this con 
dition one must remember that the increased national and 
individual wealth of Japan furnish good grounds for the 
extension of credit in dealing with reliable merchants and 


import ters 





MEILINK— 
The Ultimate Safe 


Meilink Construction and Thermo- 
cel Insulation establishes a Stand- 





ard. 
[ Superior Strength— kia 
) — ‘ . . ¢ ~ : 
I roven by the weight ot metals PHILIP B. DEANE. 
and the scientific placement of 
materials. Mr. Deane said that conditions in China are appalling 
I] Superior heat resistance— Newspaper reports do not exaggerate the disorganization 
Proven bv the large margin of prevailing in that unfortunate country. The unsettled con 
c 
- Te ee . aa itions i > interi are res sible for the lessening 
safety inbuilt into a MEILINK. ditions in the interior are respon ible for the esse 
F exports and imports of China. The soldiers whose wages 
III Superior Insulation— have not been paid by the Central Government, which in 
I 3 
Proven by 13 years of continuous turn is powerless to collect national taxes, must somehow 
service, an absolute guarantee of live and hence they have recourse to plundering and ban 
it’s constancy in volume and mois- ditry. The plundering of villages has prevented the natives 
ture-holding-properties. from producing such products as they ordinarily sell and 


IV Superior Thief Protection finally, transportation has been made dangerous. Notwith 
e - oO < otection— 
Proven by it’s service in the field 
and detail of lock and bolt con- 


standing these distressing conditions one can hardly help 
being optimistic with regard to the possibilities of China 
oi from a commercial standpoint. This opinion is based on 
agree. the fact that the country has an enormous population, 


V Superior Service— which is fairly industrious as compared to other popula 


Proven by it’s record in fires. tions of the world. The friendly spirit which the United 
é States government has always maintained toward China is 
All Meilink Safes bear Underwriters’ generally appreciated, notwithstanding individual acts 
Labels. which might lead readers to believe that the contrary is 
a fact. 
Safe Dealers and Agents who de- In the Treaty Ports of China, many new important office 


sire to sell the BEST will investi- buildings and banks have been erected. Old style two 
story buildings are giving place to those which resemble 


gate and make us prove these our first skyscrapers. Along the Bund in Shanghai are to 
claims. be found several modern buildings six and eight stories high 


of British ownership, but containing many American 
articles of construction. On the return of political tran 


The Meilink Steel Safe Co. quility, many more such buildings and cotton, silk and 
TOLEDO, OHIO flour mills will be erected. The abundance of cheap labor 


is responsible for the already large number of such mills 


now in operation in China. 
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Ledger Index 


Ask the man who works all day long 
on a ledger, what the speedy finding of 
accounts means to him,—the ability to 


itt 

iH turn instantly to any one of thousands 
| of accounts. 

| faite , 7 

| That’s the service you can offer him 
; 

with 





INDEX TABS 


These transparent fibreloid tabs in four widths 


and six colors, make possible a complete index and 





classification of accounts. Tabs may be cut to any 
desired length and easily attached direct to ledger 





| 

} 

| sheets. Labels can be written with pen, pencil or 
typewriter, and inserted or changed as needed. 





The folded gummed tape—a patented feature with 
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Makurowns—always insures the uniform exposure ibis: 33 jf: 
I] of the tabel | " 
, / ii of 
u Our National Advertising is creating an increas- | I, Ss old o gummed tape 
K ing demand for Maku‘owns. Write today for y 


insures uniform exposure - 
an exclusive feature 
with Mokurowns 


our special proposition for Dealers. 


Rand Company, Inc. 


1208 Rand Bldg. North Tonawanda, N. Y 


Originators and World’s Largest Manufacturers 
of Visible Index Equipment 






a 




















4 Se! VYav 
AC Se 1= = 











76 OFFICE APPLIANCES August, 1923, 





emington Quiet 12 


More Work—because of the “natural touch”, and other time- 
saving features which make the day’s typing swifter and easier. 

Better Work—because of improvements in the escapement 
and printing mechanism which make good work natural and 
poor work difficult. 


Quieter Work—because of refinements of construction which 
have reduced or eliminated the old familiar typewriter noises. 


These are the practical advantages which give more and 
better typewriter value to every Remington user. 


A demonstration of our new Model 12 will convince you. 
Given gladly at any of our branches, or illustrated folder will 
be mailed on request. 


Easy payment terms if desired 


We believe we make 


the best typewriter rib Remington Typewriter Company 


we call it Paragon. 374 Broadway, New York Branches Everywhere 














{ 192 OF FTC I 
I ved 1m10ns are noted 11 the Philippine Is ands 
Sugar people wefte much in debt to the banks wh tur! 
were indebted to New York and other financial centers 
This year, however, the sugar crop is good and prices are 
oh enouveg return a handsome t he | lucers 
1S ill result 1 paying off debts and reducing o gations 
; eo the The president of one of th largest 
sin Ma ivs that the Philippine Islands are recov- 
9 from the depression and that the improvement 1s 
irke¢ Hemp as well as sugar represt s a sub 
portion of the exports, and the last two years LVe 
very gor mes for the hemp producers Copra and 
it oil ready market at favora le pri $ wh le 
M bacco th in the leaf and in cigars is aga mov 
IS quantities 
| se inte ( the Philipp‘nes tind ample justifica 
) i ¢ optimism 
was Mr. Deane’s fourth trip to the Far Eas H¢ 
an increasing amount of metal turniture ust 
c the larger offices in all the ountries sited 
American metal filing equipment has been adopted to the 
il excl of obsolete systems d America ibo1 
S devices such as adding machines, cash registers, 
ilculating 1 ines, typewriters, et are to be found 1n 
‘ banl ind progressive commercial establishment 
irdless ationality Quite mber of v sales 
nies hav cen formed, dealing exclusively modern 
American oft ipphances 


Register Company Completes Additions to Plant. 


The Standard Register Company of Dayton, O., has 


itly comy leted a new oftice building, herewitl shown, 


now occupying it. 





EW OFFICE BI EGISTER 


OF 


ILDING THE STANDARD R 


CO DAYTON () 
sides this new building, a new two story warehouse 
ing tl ck of the plant is being built Che founda 
this warehouse and part of the superstructure are 


A New Price List for Regal Typewriter. 


le Regal Typewriter Company, 359 Broadway, New 
York City, has just announced its new price list No. 60, 
ve July l 1923 This price list 1s now being I tiled 
rade a omplete in all particulars. It is interest 
g te it shipments of machines may *+« made either 
the home office in New York or from the Chicago 
12-14 South Jefferson street \ complete stock is 

at b places 


Ribbons and Carbons Added in Minneapolis. 
420 Hennepin 


omplete ty 


Chom 
Mit Iie apolis, 


is & Grayston Company, 
Minn.. 
bon and carbor 


Miss 


ivenue, 


has organized a pewriter 
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COLUMBIA’S 
RIBBONS and CARBONS 


Serve the World 


6 Negeri meaning in that: 

. Could we possibly build 
ternational earn 
world-wide reputation § for 
quality, and control an enor- 
distribution of product— 
typewriter ribbons 
papers gave un- 
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Columbia 
ind carbon 
worthy S¢ i 
Hardly! 
We'd 


growth to 





rather attribute this 
the almost limitless 
which we try to 
tuck into every box of Colum- 
bia Carbons—to the almost 
limitless service woven. into 
Columbia Ribbon —and to 
vhat we feel is a sincerity of 
o-operation with every Colum- 
bia dealer 


We 


assign 


action 


Satis! 





f mi 


HUN. 


every 





this time to 
territory to 
representatives : 
home and abroad. Your 
s will command prompt 
for there is good busi- 
for both of us. 


ready at 
additional 


are 
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nquirte 


ittention 
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Columbia Ribbon & Carbon Mfg. Co. 


INCORPORATED 


69-71 WOOSTER STREET 
NEW YORK, N. Y. 


Branches Throughout United States and Abroad 
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Address 


appon & carbon Wie Ss 
Ri 7 Uppet Thames ~ C A | Ribb caer 
\Zu ' 1 
: . & Carbon Mig. Co,, Inc, 
1@ San Sovino l 
MILAN 32 


London 
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PEERLESS STANDARD 
TYPEWRITER KEYS 


For highest class trade. 
Without a doubt the best 
all around typewriter key 
manufactured. Quatity 
apparent on sight and 
proven by years of wear. 
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PEERLESS SPECIAL 
METAL BACK TYPE- 
WRITER KEYS 

For those who demand the 
best in this type. Made 


with rubber tops set into 
metal backed base. The 





A Warning to Stationers. 

William E. Ward, president of the Stationers’ -,ssociation 
of New York, 115 Cedar street, sends out a warning reter- 
ring to the selling at wholesale prices by jobbers and manu 
facturers for cash on the mere presentation of a stationer’s 
business card. The Board of Directors of the association 
believe that the careful investigation of the credentials of 


Repeat business positively hor pe Sa ggg? me persons offerings business cards as evidence ot being in 
assured. Let us send you for sample. the trade should be made before making sales Attention 
sample. is called to the object of the association, which is as follows 
CON “For the general betterment of trade conditions; for the 

PEERLESS DEEP 4 correction of abuses that have been sanctioned by usage; 


at TYPEWRITER for the mitigation of unfair competition through a wider 
knowledge and broader spirit; to promote friendly ac 


A deeply cupped key con- 
veniently shaped to fit the 
finger tip. A quality item 


quaintance and for mutual protection, the stationers, manu 
facturers and dealers in kindred lines in the City of New 
York have formed themselves into an association 


at a most reasonable price. o be 
Peerless was the first in known as the Stationers’ Association of New York.” 
the field with this key. a a 
Sample on request. 
Remington Portable on Leviathan. 
It is estimated that one hundred newspaper correspon- 


dents were on the Leviathan when that giant of the seas 





sailed recently on its record-breaking, good-will-making 
trip and that thousands of words were flashed each day to 


For Every Class 
of Trade 


N° matter how many different classes of 
customers you are forced to cater to, you 
need not fear the ever-present spectre of slow 
turnover and “‘dead”’ shelf space provided 
you stock 


PEERLESS TYPEWRITER 
ACCESSORIES 


A flexible, hence profitable line 

The Peerless Line was the first of its kind in the 
dealer field, and the rioneer in creating consumer 
demand for the dealer’s benefit. Consumer advertising 
and office-to-office canvassing has been responsible for 
the constant demand and turnover. A specially pre- 
pared plan shows the dealer the way. Details for the 
asking—-Ask for them Now! 


PEERLESS KEY CO., Inc. 
176 Fulton St., New York City 


Boston Chicago St. Louis London 


San Francisco Distributor; 
Robinson-Pinney Co., 576 Mission St. 


home offices. 

















ISTON GLOBE ON THE 
TOPMOST DECK OF THE LEVIATHAN MAKING “COPY” 
ON A REMINGTON PORTABLE 








HOWELL CULLIAN OF THE B¢( 





“DANDY” TYPEWRITER 
KEYS Howell Cullinan of the Boston Globe staff is strong for 


. : > 1 » : » . ‘ 1 
Vv rs > Ss > > y : B¢ the ot ! 
A new product less expen- two things, one is the Remington Portable and her, 


sive and not as extensively 
advertised as the Peerless 
line, this key neverthe- 
less possesses quality and 
workmanship far superior 
to competitive products 
sold on a price rather than 
on a quality basis. Write 
for sample. 





PEERLESS RUBBER 
TWIRLER RINGS 


The present styles of 
twirler rings were first 
brought out by Peerless. 
Enthusiastically used and 
endorsed by _ typists. 
Packed one dozen sets to 
the carton or mounted on 
attractive counter display 
card. Let us send you a 
sample. 


PEERLESS NOISE 
STOPPERS 


40% of typewriter noises 
eliminated when Peerless 
Noise Stoppers are at- 
tached to the feet of a 
machine. Boxed one dozen 
sets in attractive counter 
display carton. Sample 
on request. 


Let Us Send You Samples of Any 
or All of the Above Items. 








“high spots.” He was recently photographed upon the up 
permost deck of the Leviathan clicking away at his copy, 
with all the comfort and monchalance of one safely an- 
chored in a sky-scraper. 

Mr. Cullinan uses the Remington Portable both in the of 
fice and upon his travels. He says his office is in his lap, 
and he had his office and office equipment with him when 
he took the portable through seven European countries in 
1921 and through Smyrna in 1922. 


Old Typewriter Identified. 

F. H. Fogg, manager of the Joplin Typewriter Company, 
Joplin, Mo., furnishes us information that seems to clear 
the doubt about the old typewriter, a picture of which was 
shown on page 42 of Office Appliances for July. Mr. Foge 
writes that he owns a machine which is an exact duplicate 
of that shown in the picture. The machine was bought 
second-hand in Joplin, in 1873. The draw band is made of 
When 


they obtained possession of the machine it was mounted on 


rawhide and the feeds are held in by rubber bands 


a stand, similar to the old upright sewing machine Both 
machines are, no doubt, Remington No. 1 of the first series 
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NOTHER voice is added to the 
list of executives and office- 
workers who are proclaiming the 
merits of the Sengbusch Self- 
Closing Inkstand to over two mil- 
lion possible users. Another step 
is taken in our great campaign to 
put this convenient time- and 
labor-saver on every desk all 
down the line. 


Every advertisement in this campaign 
will bring customers into your store— 
just how many depends upon you. Use 
Sengbusch display material and focus 
upon your store the demand which this 
publicity is constantly creating. 


And there’s another 
Kleradesk advertise 
ment in System this 
month which will 
mean more Kleradesk 
sales for our dealers. 
You can make big 
pronts selling Klera- 
desk. Write for our 


spec ial proposition. 

















Blot! Spatter! Splash! 
Gosh! Guess the boss got 
mad tryin’ to sign this 
letter with some thick, 
dried-up ink! Can you 
beat it? Gotta type this 
whole letter over again. 
Wish he had a Se 

Self-Closing Inkstand— 
like Jim’s boss uses. Then 
he’d always have clean, 
fresh ink—and he couldn’t 
jab his pen down to the 
bottom of th’ well, either!” 


TRY ONE TEN DAYS FREE 


Just send us the name and ad- 
dress of your stationer—on the 
margin of this if you wish— 
and we will send you an order 
on him for ten days’ free trial! 






Self-Closing Inkstand ©. 


400 Stroh Building 
Milwaukee, Vis. 























\ugust magazines will carry 
this ad. Get the benefit by 
showing the corresponding 


card in your window. 


Sengbusch 
Self-Closing 


Inkstand Co. 


400 Stroh Bldg. 
Milwaukee, Wis. 
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At Last a Practical 
CARD CASE 
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GOLD CORNERS CLOSED OPEN 











JUST PATENTED, JULY 31, 1923 
MADE ONLY IN HIGH GRADE LEATHER 


Genuine Calf, Pin | NES Seal and Alligator 


Of Three and One-half Dozen Best Sellers, 
Assorted, in Display Case with our Four Color 


Window Display Card, $27.00. Retails for $70.00. Terms 2°—-30 days. 


A 
FREE! With First Order Will give you FREE one of KA a Ke ro 
our I4K 1-10 Plate Gold Cornered with your Name and 
Lodge Emblem in 22K Gold, FREE! Be the first to 2 py ie @ ©) 
have this New Patented Card Case on your Counter. 
Order today, one or more Sample Cases. fel Aaa cae > 8 ¥ aay 

Le 

Manufactured Only By SRE a Cie oD : 

P. A. Gardner Leather Works, Inc. 


Special Introduction Price 
709 PINE STREET 












~) 


Established 1913 ST. LOUIS, MO. 


Manufacturers of over six hundred numbers—Bill Folds and Leather Novelties. 


Also the Gardner Hot Gold Lettering Machine for Stamping all kinds of Leather Goods, Suit 
Cases, Bags, Loose Leaf Books, Bill Folds and etc. Write for Descriptive Matter. 
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Art Metal Returns to Monroe Street in Chicago. 

The Art Metal Construction Company is now settled i1 
its new store at 210-12 West Monroe street. This is across 
the street from the location occupied before the company 
moved to the corner of Wabash avenus and L_onegress 
street [The new location of the Art Metal Construction 


Company includes the store and 


basement, each floor af- 


fording 9,000 square feet of space. The Wabash avenue 
office had 4,500 Square feet. A warehouse is used for stor 
ing reserve sto ks Che new store has an excellent show 
window extending across the front of the building. In pre 
paring for occupancy I. W. Eckstein, the manager, found 
it necessary to do considerable repairing and patching \ 
new floor was laid, the electric wiring system modernized 
in accordance with the underwriters’ code, the walls and 


ceiling redecorated, modern lighting fixtures installed and 


a loading dock built in the alley. A six-trunk switchboard 
serves the new store Mr. Eckstein has alre ady noted a 
great improvement in office morale over that prevailing 
in the Wabash avenue office. There the clatter of the ele 
vated railroad was very distracting, particularly to the 


draftsmen making up drawings for special work 

B. K. Smith, president, and J. D. N. Rogers, general 
sales manager, of the Art Metal Construction Company, 
were in Chicago last month, and commented very favor 


ably on the arrangement and character of the new store 


Activities of Federal Specification Board. 

One of the activities sponsored by the Federal Bureau of 
the Budget is the Federal Specification Board. This acts to 
secure co-ordination and economy in Government pur 
chases of supplies. It has selected and compiled standard 
specifications covering a wide variety of materials and serv- 
ices which are employed by the various branches of the 
Government. N. F. Harriman, who is vice chairman of the 
Federal Specifications Board, is also engineer-physicist of 
the National Bureau of Standards. There are forty-four 
technical committees at work preparing specifications on 
grouped subjects. These include linoleum and mastic floor 
ing, fireproof safes, paper, inks and typewriter ribbons, 
burglar-proof safes 

After the board has adopted and promulgated specifica- 
tions on any given group, it is mandatory on the requisition 
ing officers of the different departments and bureaus to fol 
low them. These specifications cover technical points only; 
the departments may specify their individual requirements 
as to packing, marking, etc. 

When it is determined to establish a set of specifications 
on any given material or supplies, the board refers the mat 
ter to an executive committee, composed of government ex- 
perts on that particular subject. The specification is then 
written to cover all departments and establishments. Then 
the co-operation and advice of interested industrial and 
commercial concerns is sought, preferably through that in- 
dustry’s national association. These recommendations are 
fully considered by the technical committee. The tentative 
specifications thus formulated are submitted to the Federal 
Specifications Board, and through it to all the governmental 
departments interested. At the same time this tentative 
specification is submitted to the American Engineering 


Standards Committee. 


Derby Line to Be Shown at Convention. 
Office Appliances is advised that the office chair line of 
P. Derby & Company, Inc., whose factories are at Jersey 
City, N. J, and Gardner, Mass., will be shown in the ex- 
hibition hall and also in Fort Des Moines hotel during the 
Stationers’ convention, beginning October 8. 











17 Black Degrees 
3 Copying 


The 
largest 


selling 
Quality 
pencil 

in the 


HE quality service of VENUS 
Pencils works to the satisfac- 
tion of the retailer just as much 
as it does to the user of this 
Peer of Pencils. 





It creates trade—it attracts profit- 
able business—it avoids trouble— 
it allows you to concentrate on a 
make of pencils which meet every 
need of pencil users—draftsmen, 
artists, office workers, etc. 


17 Degrees of Black and 3 Copying 


We suggest that you examine your 
stock and see that your supply of 
VENUS Pencils is adequate. Also 


write us for “Dealer Helps.” 


American Lead Pencil Co. 
220 Fifth Avenue, New York 
and London, Eng. 
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This Year and Every Year— 
Weston Ledger Paper 


LIKE automobile license plates, every sheet 
of Byron Weston Company’s Linen Record 
Paper is clearly marked with the year of the 
issue. This watermark dating is a safeguard 
against subsequent fraudulent substitutions. 
The will, the record, the valuable document, 
—all should be written on Byron Weston 
Co. Record Paper. This paper is time-proof, 
guaranteeing permanent preservation. 


Famous Weston Papers 


WESTON LINEN RECORD: For municipal, 
county and state records. For the accounting of 
large corporations and financial institutions. 

WESTON DEFIANCE BOND: 
correspondence. For policies, bonds, deeds and all 


documents necessitating printing and writing. 


WESTON FLEXO LEDGER: For flat-opening 
loose leaf ledgers. Made with a hinge in the paper. 
WESTON TYPOCOUNT: For the particular re- 
quirements developed by machine bookkeeping. 
WESTON WAVERLY LEDGER: For general 
commerciai requirements. A splendid writing and 
printing paper at a medium price. 


For commercial 


State your writing or ledger paper needs 
and we will send you interesting exhibits 
for test and examination. 


BYRON WESTON CO. 
DALTON, MASS. 
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Corona Dealer Advisory Council. 
Typewriter Company, Inc., 


1 


have organized the Corona dealer advisory council, 


Distributors of the Corona 
with a 
view to affording even closer co-ordination between the deal 


I he 


and 


ers and the home office than has prevailed heretofo 


dealer advisory committee consists of seven dealers 
three representatives of the home office organization. While 


S¢ le ( ted 


? 


the members of the first council, that of 1923, were 
that the 


will be 


by the home office at Groton, N. Y., it is planned 
personnel of the 1924 
elected by ballot by all dealers in their respective 


and succeeding councils 
divisions 
The present organization is composed of the following 
division—E. H. Quimby, 


Va.; George T. 


Harrison 


representatives: Eastern sales 
Dover, N. H.; L. N. Mauck, 
Cincinnati, Ohio. Central 
E. Russell, Des Moines, lowa; J. J. 


Ill. Western division—A. F. 
Texas; George S. Walker, Denver, Colo. 


Richmond, 
sales division 


McCormick, 


Beyer, San 


Bacon, 
Chicago, 
sales Antonio, 
ormece 


Harold 


sales man 


The home 
representatives are: C. F. Brown, general manager; 
McD. Brown, publicity manager; L. J. 
The purpose of the council is to secure dealer counsel 


Conger, 
ager. 


on all matters relating to sales and marketing problems 


The meetings are held on call of the home office, or at the 
request of any member of the council, contingent on the 
aftairs con- 


ability of other members to arrange their 


veniently. After the organization meeting the council met 
with the 


Company, Inc., for general discussion of conditions 


executive committee of the Corona Typewriter 


follow 
Che 


? 


organization of the new body is in line with the policy of 


ing the detailed conferences of the preceding two days 


the Corona company to submit proposed merchandising 


plans to representative dealers for advice 


Typewriter Evolution Explained at Berkeley. 

June 26, 1923, H. A. Sperb, manager of the Western divi 
sion of the Woodstock Typewriter Company, whose office 
is in San Francisco, invaded the campus of the University 
rcial class 


of California, at Berkeley, and treated the comm« 


of the summer session to am address on the typewriter and 


its uses. Mr. Sperb’s subject was the “Evolution of the 
Typewriter from Earliest Times Up to and Including 
Last Word in Typewriters, The Woodstock of the Pres- 
ent Day.” 

In getting the data for his lecture, Mr. Sperb foun 
the first writing machine was patented in England, | 
Henry Mill, in 1714, but that this was a clumsy device that 
was never commercially successful. It was only when the 
American inventors took the matter up and began to build 
typewriters, that the business began really to “look up.” 
Throughout his lecture, Mr. Sperb used the various parts 
of the Woodstock to illustrate what has been 


is being done, and what will be done in the typewriter field 


what 


done, 
America is really the home of the typewriter, as the Brit 
nement, 
United 


ish machine was never brought to a practical refi 
and many more machines are being used in the 
States than in any other country. Among those 


the meeting, which was held in Wheeler Hall, were E. W. 


present at 


Barnhart, of the Federal Board for Vocational Education, 
Washington, D. C., and Mr. Oswald, of the Underwood 
Typewriter Company 


Thoma Made Marchant District Manager at 
Chicago. 

W. L. Thoma has been appointed district manager at 
Chicago by the Marchant Calculating Machine Company. 
His headquarters are Room 1108, North build 
Mr. Thoma had been with the Fox Film Company 
at Kansas City, Mo., prior to his present connection 


American 


ing. 


Howard Nagel will continue to sell Marchant calculat- 
ing machines in the Chicago field. 
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Lock your merchandise 


St 


IN 


D 
i} 


VoORCESTER, Ma 


PRINGFIELD, Mass 
ROCKVILLE, Conn. 
LARTFORD, Conn. 


in this envelope 


HE Columbian Clasp Envelope is the 

safe. The patented clasp is the lock. 
Put your merchandise in the safe, snap the 
lock and start it toward its destination by 
mail or by hand, knowing that the contents 
will arrive safely. 
Columbian Clasp Envelopes 
carefully. They are of strong jute, made by 


Examine 


special machinery. The patented clasp, with 
prongs anchored in four places to distribute 
the strain over a wider area, holds the con- 
tents despite rough handling. 

The extent to which these envelopes can 
be employed is almost unlimited. Depart- 
ment stores, mail order houses, manufac- 
all kinds of businesses 


turers, repair shops 
have adopted them, for carry- 


and offices 
ing all sorts of things formerly wrapped in 
paper and tied with string. 

Order these envelopes by name, for only 
in that way can you be sure of getting this 
patented clasp envelope for which there is 
no adequate substitute. Look for the name, 
“Improved Columbian Clasp,” on the bot- 
tom flap. 

Write our nearest branch if you have 
trouble getting the kind of envelopes you 
require. [The United States Envelope Com- 
pany, the largest envelope manufacturers in 
the world, make envelopes of every descrip- 
tion, standard in stock, workmanship and 
price. 

THE UNITED STATES 
ENVELOPE COMPANY 
Springfield, Mass. 
BRANCHES 

Locatior Di 


YRCESTER, MA 

WurtcomsB ENvELope Co. 

W.H. Hitt Envetorpe Co. 

Unitrep States ENvE.Lope Co. 

Morcan EnveEtope Co. 

P. P. Kettoce & Co. 

Wuire, Corsin & Co 

PiimpTon MANUFACTURING Co, 

NATIONAL ENvVELopE Co. 

CENTRAL States ENVELOPE Co. 

aL. PactFic Coast ENvELopE Co 
[ue Monarcu Envetope Co. 


IRCESTER, Mass 
ILYOKE, Mass. 
/RINGFIELD, Mass. 


UKEGAN, ILL. 
MANAPOLIS, IND 
N FRANCISCO, ¢ 
1ILADELPHIA, P 








Locan, Swirt & BriGHaM ENvELopE Co. 
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Columbian 


Clasp 


Envelopes 











Ree at 
































THE IMPROVED COLUMBIAN CLASP No, 25 
PAT. JAN. 7, *499 
THE UNITED STATES ENVELOPE Co., SPRINGFIELO, MASS. 
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OLIVER 


THE NEW 1923 MODEL 
WITH STANDARD 3-BANK KEYBOARD 








OLIVE 
7 w/) 


~\ Ys 
| = 








No 





rhe Uliver Typewriter \o- 


HICAG 


An Attractive Proposition For 
Dealers and Agents 


The NEW 1923 Model Oliver, the 
“Quiet Speedster’”’ has every good fea- 
ture of all famous Oliver models, with 
many new and valuable improvements. 


It is the latest product of our 29 years 
of typewriter making. EQUIPPED 
WITH THE STANDARD 3-BANK 
KEYBOARD. The favorite of touch 
operators who excel in quality typing. 


The work of the Oliver cannot be 
improved on. It is the easiest machine 
to operate, quiet, efficient and as nearly 
indestructible as human ingenuity can 
make any machine. It is easy-running, 
requiring less effort than any other 
standard make. 


We have a very interesting proposi- 
tion for dealers and agents. Write today. 


The Oliver Typewriter Co. 


152B Oliver Typewriter Bldg. 


Chicago 


Factories at Woodstock, III. 
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Systemizing the Purchasing Department. 


By Thayer C. Stine. 


Note. hayer C. Stine ts a you man who ha 
jyanized the stationery departm § tf several large 
rporatton He presents here a rut ltr 


f his experie 


he business executive of today keeps constant watch of 


development of new methods, seeking alwavs for som 












thing that will benefit his organization, building it to a 
ig he r state of elmmciency This is an inte sive age in whicl 
‘ P : ‘ 
vhat 1s good today may be out of date tomorrow Con 
Stant alertr ss there fore, necessary tft keep one 1pTCaS ‘The \ 1 . t O M e t a l 


of competitio: 


Waste Basket — the 
waste basket with the 
rubber cushion cor- 


Every executive is interested in costs of operation and 
seeks new ideas to cut down overhead expense. yet he real 
izes that there is a point beyond which he cannot go. In the 
search for economy and efficiency, he must not cripple his 
ee oe ners—has been a big 
profit maker for hun- 
dreds of dealers. If 
you haven’t yet geared 
into this quick selling 
item there is no better 
time than right now. A 
letter from you brings 
all the facts. 





T. C. STINE 


t 


many big ideas whic! 


h save thousands of dollars to corpora 
tions and now comes a new idea which is gaining a promi 
nent position as a factor in modern business methods 

This spinning globe, on which we live, is the finest 

wn example of mechanical efficiency. Its wonders are 
vefore us always, yet man, proud in his own conceit, some 
times wonders if ome of his devi es have not re ached their 
iltimate development. Then someone comes forward with 
1 new part to be added to the business machines, while 
e skeptical look on, discounting the outcom«s If the 
new idea proves succe sstful, it vecomes a part ot the iC 


epted mechanism and is acclaimed as another step in ad 


ince 
Stationery and office equipment are necessities in the op 
‘ tion of business, being one of those expenses which are 
1 ' ; , , : THE BASKET WITH THE 
always charged to operation. After vears of study of pur RUBBER CUSHION CORNERS 


hasing and storekeeping systems in stationery and office 
equipment, | am convinced that this is one of the biggest 
s of waste in large organizations Least attention 
IS given to it, nor do executives look into this department 
view to preventing the results of a wasteful and 
inethcient systen I daresay that not more than two out 
of every ten organizations have an efficient stationery and : : 
py STEELCASE| 
: a qizip : 


office equipment purchasing system and storekeepin 








| have been making a census of different organizations 


throughout the United States and find that the banks and Metal Office Furniture Co. 


insurance companies seem to have the poorest systems of . T 
— poorest GRAND RAPIDS, MICHIGAN 


the purchase, care and handling of their office equip- 
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Let Me Give You the Name 
of a Sikes Dealer 


—Says this August 11th 
Saturday Evening Post Advertisement 






And every link in the Sikes cam- 
paign carries a similar invitation. 

Sikes advertising is planned for the 
purpose of popularizing both the 
Sikco Chair and the Sikco dealer. It 
makes business men the country over 
know and value the Sikes dealer for 
his judgment—the Sikco Office Easy 
Chair for its quality and comfort. 
Read the Sikes advertisements in the 
Saturday Evening Post—and remem- 
ber that you’re but one of the millions 
who are doing the same thing, at the 
same time. 


SIKES COMPANY 
PHILADELPHIA 


Chairmakers for 60 Years 
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is set aside to store stationery, etc., and usually 1 ‘ 
knows just what is in this room because nobody at all and 
everybody in general are in charge. It becomes, therefore, 
a self service department where anybody can co1 in, get 
what he wants and walk out. When the searcher cannot 
find what he wants, he concludes it is all gone and asks 
a buyer to order a big supply which he does, not knowing 
whether the goods are all gone or not, or even going back 
to the store room to find out. Often there is plenty there, 
but the big supply has come in and been stored on top of 
other stuff and is, therefore, out of sight. It is easier to 
order more than it is to move things about [his results 
in tying up a lot of money that could be put to good use 
Proper stationery store keeping would save thousands of 
dollars every year. I know of one insurance company that 
has tied up in stationery and office appliances almost $75, 


000 that could be put to use elsewhere to good advantage 
This is only one out of many cases I might mention, all 
due to the fact that the buyer and other executives do 

know what they have on hand. I know of one store roon 


which is so full they can hardly get the door open and whe1 
new stock is added, it is thrown in and whoever needs it is 
at liberty to try to find it. 

After having given the matter many vears of st d 
consideration, I have hit upon a plan that is operable 
very small cost, saving the larger corporations $50,000 to 
$75,000 a year and smaller corporations in proportion. This 
is a big saving for one department. 

The stationery department should be handled by one man 
who can do the buying and handle the stock records at 


one and the same time. This man needs two assistants 
stenographer and a boy to pick stock and deliver it and 


also to put stock away when it comes in. The entire cost 
of operating such a department should be $5,200 up to $¢ 
000 a year, a very small sum compared to the savil vhich 


will be effected. The purchasing agent can and should 
keep all records, do the buying and keep in close tou 


with everything that is going into the storeroo1 This 
room should be equipped with a good electric cutter, glue 
pot, duplicator and other necessities, which aid in keeping 
down expenses. Any time paper stock becomes obsolet« 
the stock man can cut it up for scratch pads, and whet1 
ordering material can often order sheets 17x22 for letter 


heads, cutting it in the storeroom and saving about a « 
lar per thousand in cutting. Many other things like this 
seem small, but run up to considerable sums in the course 
of a year. 

The stock keeper must have a good arrangement of 
stock to make it easy to find the goods wanted. 

The duties of a purchasing agent would be to obtain 
inquiries and do the buying, providing a place where the 
salesman can see him without asking everybody in the 
office. He should also run a perpetual inventory and know 
at all times just what has been done during the year if 
asked. 

The cost of installing such a system is small compares 
to the good derived from its use. It will give me pleasure 
at any time to answer questions concerning stationery and 
office equipment store keeping, and I shall be glad t help 
anvone grade his stock, if he wishes to do so 


Seattle Typewriter Man a Fisherman. 

Word comes from Seattle, Wash., to the effect that Mar 
ager F. B. Eylar of the Seattle office of the Woodstock 
Typewriter Company is not only a typewriter man of the 
first order but a fisherman as well. Office Appliances has 
seen a photograph of a rainbow trout caught by Mr. Eylar 
This trout weighed twenty-two and one-half pounds an 
was forty inches long. Mr. Eylar took it on a five and ons 
half ounce fly rod. This was one of three large fish caught 
by Mr. Eylar in Green River, one hour’s drive from Seattle 
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OR SALE 
1200 Years’ 


Experience 


buying and selling business machines 


Until now, Experience could not be bought. 
gains, mistakes, good fortune, friends, influence, failures, and grief. . . .. . 


It could only be had by years of losses and 
But now, the 


dealer, salesman, or repairman can buy for FOUR DOLLARS—(equal to a small profit on a 
single machine)—the heretofore impossible-to-buy information and data, used in shrewd buy- 
ing and selling by representative individuals and concerns whose combined experience totals over 
1200 years of learning what is necessary and best. 


Here is your opportunity to buy knowledge that cuts years off the road to success—which by 
its concise arrangement for study or instant refzrence gives you an equal chance or the advan- 


tage in every deal. 













American Trade Guide 


Store ana Office 
Machines 


A Digest of Makes and Models 


Trade Allowance Schedules 


National Directo 
of DEALER S v4 


Used Machines and Accessor: 
ries 


An Index lo 


BUYING =~» 
SLING © SELLING 

nant mDING TeerAiRING 
‘ARTS =» SUPPLIEg ANGING 

“ ACCESSORIES 

















It is 


omplete catalog and guide Its data 

inrestricted Space is given to a 

chines on a free, impartial basis No 
fee has been demanded of any maker 
nclude his products, 
‘ a care has been taken that no 
make or mod would be left out, as 
suring the user information regarding 
un type of machine, and a complete 





comparison with all similar, competitive 
makes and models for each kind of 
rK 
Because it is prepared by Lutooritie 
nm no way connected with any of the 
ompanies whos products it embraces 
descriptions and data can be de 
pended upon to be strictly neutral and 
mpartial It analyzes but does not 
udge favor o1 condemn Facts are 
stated as they are found. No color 
fu prepared words are used to influence 
favor or bias 
Pocket size over 400 pages, well bound 
profusely illustrated and high class i 
€ eT wa 


There’s Nothing Like It! 










The First Edition, which will 
your copy reserved now. 
ordered now. 


There’s Nothing Like It! 








It tells 
Wha salesman and deale needs What they look like, who makes them, 
» know about competitive machines the method of distribution, and who 
Americar manufacture their spe s s them second hand 
ifications characteristics, differences 
functions, operations, equipment and Present List Prices of the various 
attachments affording complete nakes and models of new machines. 
authentic knowledge for buying, s lrade allowances and present market 
ing or trading buying prices for used machines 
et ee lage ee 9 SO — Dates of manufacture according to 
Avtonrannt Registers with and serial numbers of typewriters, adding 
without cash arawers machines, cash registers, and such 
Bookkeeping Machines machines as are usually valued, 
Check Writers and Protectors nd hand, by the serial number. 
Calculating Machines Explanation and analysis of the 
Coin Changers meanings of symbols and codes used 
Coin Counting Machines numbering adding machines, type- 
Cash Registers writers and cash registers to denote 
Combination Adding Machine and the model, etc. 
L Drawer Registers Where to get parts and supplies for 
cating Machines used machines, such as type, key 
Dictating Machines rings, platens, feed  frolis, covers, 
Envelope Openers and Sealers stands, inks, etc., and who does 
Folding Machines special refinishing, repairing, over- 
Numbering Machines hauling, etc. 
ostage >¢ Y > ters 
ep PR iow Printers Where to buy or sell special kinds of 
Signature Writing Machines macnaines 
Tape Sealing Machines The names and addresses of wholesale 
Time Stamps, Clocks Locks nd and retail dealers in the United 
€ : s. with the lines they handle in- 





Recording 


Devices 
r'ypew ers, etc 


ed 


soon be ready, will be limited. Order 
Pay for it when delivered. Price, $4.00, if 


$5.00 after it is off the press. Saveadollar. Send the 


coupon today. 








AMERICAN EXCHANGE SERVICE 


Publishers of 


35 South Dearborn Street, Chicago, U. S. A. 


Please send, as soon as published 
payment will be made on delivery at $4.00 per copy. 


Ne. ss. waalgheeesse ens ceases 


As 3 wre ee eT or eT eT ee rT TT > ee SOrererrrrrer Trt 


NOTE: 
other business executives, 
accountants, ete. 


Purchase is also available to office managers, purchasin 
bank cashiers, 





The American Trade Guide of Store and Office Machines 


.copies of the Guide for which 


BiusiMORR sd dada sods as0etcenne ja'ee 


agents and 
principals of business colleges, public 
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Check up and order now for fall demand 


Most manutacturers have had no 
chance to build up reserve stocks this 
summer as is customary in steel filing 
case production. The unusually 
heavy demand has held up until every 
facility has been required to meet cur- 


rent requirements. 


Kor this reason, the dealer who ex- 
pects to cash in on the increased busi- 
ness in sight this fall will go over his 
stock carefully now, estimate his re 
quirements for the next two months, 


and place his order promptly. 


THE BERGER MANUFACTURING CO., 


Boston 
New York 
Chicago 


P "hi lade Iphia 
s Ci 


Rei asonably prompt deliveries are be 
ing made on Berloy Steel Filing 
Cae at the present time, but under 
present conditions they can not be 
speeded up to any extent. We, there 
fore, urge all Berloy dealers to antici 
pate their fall requirements as much 
as possible. The dealer who has files 
to deliver will be the one who gets 
the business this fall. 


[f you are not familiar with the Ber 
loy line our dealer proposition may 
interest you. Ask our nearest branch 
for catalog H-48, which gives full in 
formation on the complete Berloy line. 


CANTON, OHIO 


St. Louis San F “isco 
Dallas Los Angeles 
Roanoke Jacksonville 
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Automatic File and Index Company Issues New 


Catalogue. 
Catalogue No. 24 of the Automatic File & Index Com 
of Green Bay, Wisc., has just been issued and is 
being sent to the trade In this catalogue, which contains 
thirty-two pages, there are noted some conspicuous in 
provement in the company’s line and some additions, all of 
which will be of interest to the trade The catalogue is 


most excellently bound and each page contains clear illus 
trations and descriptive matter demonstrating the construc 
tion and use of each of the many devices manufactured by 
the company in the way of Automatic filing appliances 
Many of these illustrations are in the natural color ot the 
wood Che unique and original construction of the Auto 
matic expending files is thoroughly explained and convin« 
ingly demonstrated This catalogue is one which should be 
in the hands of every dealer of office equipment 


Congratulations Offered. 
The many friends of Mr. and Mrs. Walter C. Bieneman 
will rejoice with them over the arrival of Richard, who 


was born on July 11 


The card announcing his arrival was unique At the top 
In w hite on a bac kground of blue 1S the following » Baby 
Telegraph and Cable Company. Father Stork President. 
Babyeram.”’ At the right in a panel “Date July 11, 1923.” 
At the left in a panel “Weight 7!4 pounds.” Message be 
low “To friends and relatives Everywhere. Arrived safe¢ 
ly Dad and Mother very happy. Glad to say my name 


will be (signed Richard, care Mr. and Mrs. Walter (¢ 
Bieneman.” 

Mr. Bieneman is the inventor of the Bieneman_ type- 
writer desk and the sales manager of the Imperial Desk 


Company of Evarsville, Ind 


Gordon Returns from West. 

Charles B. Gordon, general manager of The Carter's 
Ink Company, has returned to Boston from an extended 
pleasure trip through the West, which he has taken with 
his wife and two daughters. 

Mr. Gordon left late in June, going to the Pacific coast 
by way of the Royal Gorge and Yellowstone Park, and 
came home by the Canadian Pacific. 

A New Office Supply Catalogue. 
The Baughman Stationery Company of Richmond, Va., 
has just issued a new office supply catalogue, handsomely 
printed and illustrated. 

The company is anxious to exchange catalogues with 
other stationers, the idea being that such an exchange will 
be mutually helpful. 


Trademarks and Patents in China. 

lhe inspector general of Customs at Shanghai has issued 
a notification to the effect that after July 1, 1923, all appli- 
cations for the filing of a trade mark or patent with the 
maritime customs must be accompanied by a Chinese ver- 
sion, in duplicate, of the application and of the description. 
Any application received after that date without a Chinese 
translation will not be accepted. 
The American consulate general at Shanghai, through 
which applications for filing may be made, consents to un- 
dertake such translations if the applicant is not prepared to 
make them. No responsibility, however, is assumed in re- 
gard to the translation of technical terms. The fee for this 
translation is one dollar (United States currency) per 100 
words, and it is estimated that the fee for the average ap- 
plication will amount to two dollars 

This fee is in addition to the $7.50 Mexican, which is pay- 
able to the maritime customs for provisional registration 


[ANCES &9 














2 fr A 
* i ult 


The 


LIGHT -RUNNING 
QUIET-RUNNING 


oyal I ypewriter 


has all the refinements that 
would be expected of an aristo- 
crat of typewriters. There is a 
poise and dignity in the outward 
appearance of the new Royal 
that bespeaks a fine character 
within. Its marked quietness 
makes it a good companion for 
concentration. 


It combines the strength and 
durability of a fine machine with 
the responsiveness and accuracy 
of a fine instrument—the achieve- 
ment that makes its name so 
fitting. 


ROYAL TYPEWRITER COMPANY, Inc. 


ROYAL TYPEWRITER BUILDING, 
364-366 Broadway, New York 


Branches and Agencies the World Over 


UY, 





TRADE MARK 


‘‘Compare the Work’’ 
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Che two should not be included in a single draft since the 


fee for the translation is retained by the consulate general, 


whereas the registration fee goes directly to the customs au- 
thorities. It is preferred that the translation fee be sent in 
the form of a bank note in order to avoid discrepancies due 


to exchange. 


Corona Export Manager Is Abroad. 


Robert Bastow, manager of the export department, Co 
rona Typewriter Company, Inc., sailed July 14 on the 
“Majestic” for Southampton. After a few weeks in Lon 
aen, he will spend a month or more on the continent, visit 


ing Corona representatives in France, Belgium, Switzerland, 
Italy, Germany, Holland and Scandinavi 
(om 


Che foreign shipments of the Corona Typey 


j . pany, Inc., were heavier in June than for any month since 

ee 9 eh 162 : "the 
he | March, 1921. Mr. Bastow felt that the time was auspicious 
for paying an already-overdue visit to some of his European 


YPEWRITER aes 
Stationery Seve Gpened at Middletown. 
A stationery store handling commercial stationery, books 
: } PPO i and gifts was opened in July at 13 West Main street, Mid 
dletown, N. Y. The principals, are John W. Robinson, for 





merly of Goshen, and Robert F. Cunningham, of Middle 
Can be instantly attached to desk, table, filing town. The store is eighty-five feet long and twenty feet 
cabinet or wall. As handy as a desk and takes up wide The commercial and social stationery stocks are 
practically > ooo , ' grouped on one side of the store, and the gifts are show1 
Can be used for typewriter, adding machine, ; ; “or It; lien] ' 
books, card files and many other purposes. Swings on the other. Various specialties are display‘ in the 
easily into position—out of the way when not in aisle 


use. Revolving top (15”x20"), oak or mahogany pis _ 
finish. Heavy black japanned iron support. Boston Mail Advertising Company Emphasizes 
A big seller with a big profit. Folder on request. s ] 
Correct Mailing Lists. 


Price west of Rocky Mountains, $6. Deliveries 
from nearest of our 25 stores. Che Sampson & Murdock Company, 246 Summer street 
RI JBBER < ( Vv i RS Boston, Mass., makes clever use of billboard advertising to 
: ’ : : 1 1 


For conte tattee Gad dee Yegowdias, Adling Me emphasize the fact that its service is a connecting link be 
. . 


. . . t Sa - I Si “Ss a ‘ is Ospe ts () the let 
chine, Check Protector, Multigraph, Addressing ween the business man and his pros] ie lett 


and Folding Machines. is a picture of a supposed business man. In the center 
Your name printed FREE OF CHARGE on orders panel over the name of the company is a link connected by 
for one hundred lines to markers leading to the various important cities on 
- V NCIBLE” a map of the United States which is shown on the right 
IN I hand panel. 
. aa ; , 
Rebuilt Typewriters Che company emphasizes the fact that accurate irefully 
The Standard of Rebuilt Machines prepared mailing lists are of prime importance i onnec 
: +1 23 « 1e : o ¢ : > -ecen tit ost oO 
Factory rebuilt in our own plant, the largest and tion with mail advertising and at the present t nost of 
oldest in existence devoted to the rebuilding of all the larger mailing list houses are trying their hardest to 
makes of typewriters. : give lists of actual prospects. Notwithstanding this, many 
den tar? , . - - 70 > . ° ° ° ° 
Practically all standard makes of machines from advertisers are still sending extensive literature to lists 
which to make your selections. A very good stock ae : ; ; 
of rough machines on hand which are old and unsuited to their proposition, failing to 
Shipments from nearest of our 25 conveniently appreciate the importance of careful thought to this detail 
located stores. Write for prices. This suggestion may be coupled up with a statement in 
25 Convenient!y Leoeated Branch Stores: another column from the postmaster or ( hica which 
ey ; pens 5 6g _ shows that very many users of direct mail advertising are 
Chicago 329 South Dearborn Street careless with regard to the un-to-dateness of their lists. thus 
Chicago... ' ....119 North Clark Street a a * ; : 
Cincinnati. .. ......148 East 4th Street suffering a loss of thousands of dollars throug delivet 
Cleveland. . : ..34 Euclid Avenue , 
Denver. .1723 Champa Street able circular mail. 
Detroit. . : 1253 Griswold aS rare ~~? 
Indianapolis .30 So. ennsylvania ree 
Kansas City. -ceeeeesses-905 Grand Avenue Register Cable Petes with Berlin Chamber. 
Los Angeles ‘ 732 “South Spring Street ; 
ci dncctsceda sth cun ge heneee 127 Second Street American exporters trading in Germany are vited 
Minneapolis e 724 Marquette Avenue J ; f 
Philade phia ....802 Chestnut Street register their cable addresses with the American Chambe: 
agg eoecese 630 Penn Avenue . : ; : ; : : 
a o- ; oes seen 807 Pine Street of Commerce in Berlin, Equitable building riedericl 
” : eid skins Sth Stree = = . ro , , : 
Rt amt. Beis Ae 150 East, 5th po ae strasse 59/60, Berlin, W 8. It frequently happens that th: 
Qe scoregens testes Se as tees possession of the cable address is helpful in tracing shij 
New York City..... odses eves 321 Broadway ments and remittances 
New York City... ol. 20 Bast 23rd Street 7 
New York City.... ‘ 569 Melrose Avenue 
Newark, New Jersey 449 Central Avenue i a 
Newark, New Jersey 34 Clinton Street Old Town” Distribution at Barcelona. 
. W iti M hi C Juan Williams, Fontanella 17, Barcelona, Spain, has been 
American rl ing acnhine 0. awarded distribution throughout Spain by the Old Town 
HOME OFFICE AND FACTORY Ribbon & Carbon Company (England), Ltd., London. A 





448.455 Central Ave. NEWARK, N. J. Martin Gould, managing director, concluded the negotia 
XY J tions on a visit to Barcelona 



































Head Office, Fireman's Fund Insurance Company, 


San Francisco, California. 


© oe the above caption, the 
Fireman’s Fund Insurance Company 
described in their publication the results 
secured with the Monroe Calculating 


Machine. 


“The Head Office recently had 1,072 
separate transactions to compute in a 
limited time, as a result of the cancel- 
lation of a re-insurance treaty. 


“A plan was finally devised whereby 
two clerks of less than a year’s ex- 
perience, with the aid of two Monroe 
Calculating Machines completed the 
task in six hours’ time, or an average 
of twenty seconds apiece, absolutely 
without brain fag and in addition 
furnishing a mechanical check on the 
correctness of their work. 


‘ 

‘As yet no errors have been found 
and none has been returned for 
correction.” 
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“ ~«~““Not One Mistake 
in 1072 Chances 


| 
‘| 
S 


If any one feature of the Monroe is 
more highly spoken of than others by its 
thousands of users, it is the certainty ot 
First-time Accuracy. 


Speed and Simplicity of operation and 
Durability are inherent characteristics of 
Monroe design and construction, widely 
appreciated and valued. But these, 
without Accuracy, would mean waste. 


That the Monroe is a machine of con- 
stant accuracy, providing safeguards 
against errors of the “human element”, 
has been demonstrated time and again. 


The Monroe is made in a size and 
model to fit your figuring needs, each 
with the Visible Proof.of Accuracy, fast, 
simple and easy to operate. 


Ask for a demonstration or Free Trial 
on your own work. 





REG. TRADE MARK 


CALCULATING MACHINE COMPANY 


WOOLWORTH BUILDING, NEW YORK 


Monroe Service is available at all Principal Points in the United States and Canada and throughout the World 
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The Acco Steno Book Holder 


The Acco Steno Book Holder has passed the experimental 
stage and is selling bigger than ever. Why? Because it 
increases the efficiency of stenographers by furnishing a 


PAGE MARK which automatically opens book at 
next writing place—no time is lost “hunting” it; a 
STAND or easel for the rapid and easy reading of 
notes; a 











WRITING SURFACE firm, flat and smooth for writ- 
ing without a table or desk; and a 


COVER to protect note book at all times. 





For All Standard Size Note Books: 


No. 45 for books 4 to 4% by 9 in. 
No. 50 for books 414 to 4% by 9 in. 
No. 55 for books 5% to 5% by 9 in. 
No. 60 for books 5% to 6 by $9 in. 
No. 65 for books 5%, to 6 by 12 in. 


Prices and discounts on request. 





Acco Clamps are outselling all other clamps of 
similar style. 


They are 100% correct in principle and construc- 
tion—there is real pleasure in using them. It 
is the only clamp that gives full gripping power 
at maximum opening. 


Three sizes meet all requirements. Special in- 
troductory proposition for dealers upon request. 








.> » 
TRADE MARK 


Beebe Ave. and William St., Long Island City, N. Y., U. S. A. 


Canadian Clip Company Fred Berg & Company Acco Manufacturers, Ltd. 


454 King St. West 77, San Martin 18, Whitefriars Street 
TORONTO, CANADA BUENOS AYRES, ARGENTINA LONDON, E. C. 4, ENGLAND 
































A Waste That Should Be Corrected. 


Not long ago picture appeared in a local magazin 
showing a mal! the Chicago post office engaged in tear 
ing up undeliverable third-class matter, popularly known as 
ircular matter Since that picture appeared the officials 
at the post office have been asked repeatedly if it represents 

actual condition The postmaster admits that it does 

d states that the ondition, regrettably, is getting orst 
with the increase of direct mail advertising Che iult is 
not with the post office but with the lists used b e send 
ers of the circulars 

Postmaster Arthur ( Lueder, in an effort to bring the 
matter before the business publi as written the follow 

g letter to various publication and business houses 


Would you repeatedly send a salesman to a town tha 


does not exist, or to see a man whose permanent address 
is the graveyard, or to solicit an order from a firm at the 
location from which they had moved a year ago No, of 

‘Why do you ask such an absurd 


ourse not, you Say. 
question 2’ 


I know that you foolish things sug 


could not do the 


gested in our inquiry, but many business houses DO re 


peatedly send carefully-prepared and expensive advertising 


matter to towns that are not in the state named, to peo 


ple whose names have been carved for many a year on a 


tomb, or to addresses from which their prospects have 


moved long ago; and a circular letter is only a silent sales 
man, isn’t it? 

This silent salesman cannot get results unless it reaches 
the prospect People die, move, or go out of business; ad 


vertising to such means literature and postage wasted 


A good mailing list depreciates about 42 per cent a year; 
to be effective, it must be continually corrected. Th« 


Return Guaranteed’ 


words 


Postage beneath your return address 


on each envelope will bring all your undeliverable circular 


mail back to you and give you an opportunity to corre 


your list 
“You may think that the piece of mail is not worth th 


postage necessary to secure its return, but remember that 


every name on your list costs you money and that every 


name should be a prospect for your goods or services, and 


that, unless the list be correct, not only one piece of mail 


} 


will be wasted, but ten or one hundred, limited only by the 


number of times the list is used. The guarantee to pay re 
turn postage will save you many times the amount so ex 


pended, 


for it will enable you to keep your list up-to-date 


nd discontinue sending out great quantities of expensive 
advertising matter only to have it end up in the Nixie s« 


tion of the post office, where it is destroyed, unless it bears 
return card, 


POSTAGE GUARANTEED.’ 


this subject that have 


the words neal! the 
“RETURN 
‘Perhaps you 


have some ideas on 


1 


not occurred to us; if so, I will be pleased to hear from 


vou ”? 


Noiseless Closes Interesting School Deal. 


In New Jersey there is a chain of schools known as the 
Drake school located in Jersey City, Union 
Montclair, Elizabeth, Newark, New 
nd Perth Amboy Not lone ago Ira 


nected with the 


Hill, Orange 
Brunswick, Plainfield 
Brown who is con 
the Noiseless 
Drake S ( 


institutions will 


sales department Oo Type 


vriter Company concluded a deal with these hools 


nder the terms of which eight of these 


use Noiseless typewriters exclusively, commencing July | 


thereabouts and the other two will put in an exclusive 


tract beer 


battery of Noiseless machines when certain unexpired con 
fulfilled. This deal involves 453 machines 
} 


The deal was handled by Mr. Brown in its 


s have 


with 


O Start 


practical entirety final signing of the con 


except for the 
tract which took place in the office of the Noiseless Type- 


writer Company late in June 


Af fi.) 


AN ( 





Ashes--All Except the 
CARY SAFE 


Among the 
of the store of Luukinen and Harrison, of Astoria, Oregon, 


smoldering embers and the charred ruins 
remained a Cary the only article which withstood 
the withering heat. And although everything else was 
burned to ashes, the contents of the safe were unharmed. 
Here’s what the Mayor of the Citv of Astoria recently 


wrote about how Cary Safes withstood the terrific fire: 


pate 





THE CITY OF ASTORIA, OREGON 


February @, 1923. 


TO TE «IT MAY COPGRS: 
This ie te certify that I have examined the 
records containing the reperte ef Safes that were used af the 


time of the fire in Astoria, December Oth, 1920, and I find 






from enid records thet it discleses the fect thet ali of 
the Gary Safes brought through Ghety contents intact. 
Becanse of the wonderful ghewing raée by the 


Cary Safes many of the merchants ef Astoria heave purchased 








Shie gaze © afte 
/ 7 aN 
~ LTD ihn 
Mayer of the Gity of Actoria. 
Such performance is a regular Cary service when. the 
test comes But fire resistance is only one of the quali- 


you buy. Theft protection is 
the Cary Safe protects with a 
mechanism. It is automatic in its action. Its 
when an attempt is made to force 
Thieves are baffled when they meet 


want in the sate 
important Here 


ties you 
just as 
super lock 
resistance increases 
the spindle through. 
a Cary sate. 

And along with its 
thieves a safe must be 


protect from fire and 
It must have adequate 


ability to 
convenient. 


space to accommodate business records and other valuable 
papers. The Cary Safe is convenient. The space has 
been used to best advantage to meet your needs. 


For nearly fifty years the Cary Safe Company has been 
building quality safes—the kind which successfully meet 
the tests oF emergencies. 


If vou need a safe, order a Cary. It will be “true to its 
trust” for you. Write today for our latest and compre- 
hensive catalog “Buying Protection.” 


Cary Safe Company 
Dept. 0-20 Buffalo, N. Y. 


“Growing Great Since Seventy-eight.” 
Cable address, “Carysafe” all codes. 






Vaults 
Cabinets 
Deposit 
Boxes 


CARY SAFES “7nre Safe Investment” 
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Exhibitors at the Des Moines Convention. 

exhibit to be put on at the next annual 
National Association of 
Manufacturers, to be held at Des 
Monday morning, October &, will be put in the Auditorium, 
blocks Fort Des hotel, the 


headquarters of the association. The exhibits are not to be 


The merchandise 


convention of the Stationers and 


Moines, la., beginning 


which is two from Moines 
open except between 5:00 P. M. and midnight on Monday, 
On Thursday, they will be open 
o'clock o'clock. 


merchandise exhibit who 


Tuesday and Wednesday. 


for inspection from one until five 


The 
hibit their goods in booths provided for the purpose include 


exhibitors at the will ex- 
the following concerns 

Weis Manufacturing Company, Monroe, Mich.—Filing devices 
and specialties 


Goes Lithographing Company, Chicago, Ill.—Stock and bond 
forms, notes and other examples of fine lithographing. 

The Sam’'l C. Tatum Company, Cincinnati, O.—Loose leaf 
forms, devices, office punches, etc. 

P. Derby & Company, Gardner, Mass.—Office chairs. 

Boorum & Pease Company, New York, N. Y.—Loose leaf 


devices. 

Cc. Howard 
holders, etc 

The Beck 
ing devices. 

The L. E 
pens and propelling 

Irving-Pitt Manufacturing 
Loose leaf. 

A. W. Faber. Inc., Newark, N. J.—Lead pencils. 

Edgewater Paper Company, Menasha, Wisc.—Adding machine 
rolls, ete. 

The General 
furniture and filing devices 

The C. L. Downey Company, Cincinnati, O.—Coin 
coin containers, counting machines, trays, etc. 

Murray Engraving Company, Chicago—Fine engraving. 

The Globe-Wernicke Company, Cincinnati, O.—Latest 
ucts in filing devices, etc. 

Graff-Underwood Company, Boston, 
push pins, signals, etc. 

Koh-i-noor Pencil Company, 
pencil products 

Wilson-Jones Loose Leaf Company, Chicago and New York— 
loose leaf devices 

Moore Pen Company, 


Hunt Pen Company, Camden, N. J.—Pens, pen 


Duplicator Company, New York, N. Y.—Duplicat- 


Waterman Company, New York, N. Y.—Fountain 


pencils. 


Company, Kansas City, Mo.— 


Fireproofing Company, Youngstown, O.—Steel 


wrappers, 


prod- 
Mass.—Map tacks, clips, 
New 


York, N. Y¥.—Pencils and 


Boston, Mass.—Fountain pens, etc. 


Moore Push Pin Company, Philadelphia, Penn.—Push pins, 
pushless hangers, etc 
National Blank Book Company, Holyoke, Mass.—Loose leaf 


devices and specialties 
Crescent Brass & Pin 
office pins, etc. 
Automatic Pencil Sharpener Company, Chicago—Pencil sharp- 
eners. 


Company, Detroit, Mich.—Bank and 


Van Dorn Iron Works Company, Cleveland, O.—Steel filing 
devices 

Klipto Loose Leaf Company, Mason City, la wose leaf 
devices 

Cc. A. Cook Company, Boston, Mass.—Adjustable sy; bach 
typewriter chairs, office chairs, etc. 

Automatic File & Index Company, Green Bay, Wisc.—Filing 
devices, 

Fred Medart Manufacturing Company, St. Louis, Mo Steel 
shelving, lockers, etc. 

A. D. Joslin Manufacturing Company, Chicago, Ill.—Time 
Stamps. 


Ireland & Matthews Manufacturing Company, Detroit, Mich 
Cuspidors. 

Parker Pen Company, 
propelling pencils. 

Wabash Cabinet Company, 
supplies. 


Janesville, Wisc.—Fountain pens and 


Filing devices and 


Wabash, Ind. 


Conklin Pen Manufacturing Company, Toledo, O Fountain 
pens and propelling pencils. 

Sengbusch Self Closing Inkstand Company, Milwaukee, Wisc.— 
Inkstands. 

National Vulcanized Fibre Company, Wilmingtor Del.— 


baskets. 
Manufacturing 


Fibre 


Trussell Company, Poughkeepsie m=. Be 


Loose leaf devices. 

Art Metal Construction Company, Jamestown, N. \ Steel 
filing devices. 

Byron Weston Company, Dalton, Mass.—Fine papers 

George E. Fox & Company, Chicago, Ill.—Chair pads, cush- 


ions, ete. 
Frederick 
Steel Equipment 


materials. 
filing 


Post Company, Chicago, Ill.—Drawing 


Corporation, Avenel, N. J Steel 


devices, 


F. S. Webster Company, Boston, Mass.—Carbon papers and 


inked ribbons. 


The Wahl Company, Chicago, Ill—Fountain pens and pro- 
pelling pencils. 

The Wallace Pencil Company, St. Louis, Mo.—Pencils and 
like products. 

Barbee Wire & Iron Works, Chicago, Ill.—Steel wire letter 


trays, waste baskets, etc. 


National Officers Address Los Angeles Stationers. 

The stationers of Los Angeles and vicinity met on Friday 
evening, June 22, at the Los Angeles Athletic Club, where 
a dinner and reception were given to President Charles L. 
Mitchell and Mrs. Mitchell and Vice-President Frank L. 
Severance and Mrs. Severance. The affair was informal 
and the evening was profitably spent. G. H. Pockels of the 
Southern California Stationers’ Association presided in the 
absence of Chairman J. L. Honolulu. 
It is interesting to note that this was the first meeting of 
California 


Garner who was in 


the Southern association to which the ladies 


were invited. 
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This Mimeograph in factory, 
in office or school can speedily 
save much money. And also it 
will greatly increase efficiency. A 
pressing economy! By its rapid 
and clean-cut reproduction of let- 
ters, bulletins, forms, designs, etc., 
it will help you in a remarkable 
way—as it is helping thousands of 
others. Free booklet““T-8” shows how 
this simple device is saving millions 


for American industry. Write today || 
to A. B. Dick Company—Chicago. 


Aneel 
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tla of Strength 


Permanent as the Corinthian pillars of old, are the 
files of those concerns that have wisely chosen Globe 
Wernicke Steel Upright Filing Equipment. They are 
built by an organization with years of experience be 
hind them to give perfect service during the lifetime of 








any business. 


Globe-Wernicke Steel Files are welded into a complete steel 


ihe! ; , tis _ « . 
eit it Lit shell. The newly perfected slides work smoothly and noise 
nian lessly, and will not wear even when the drawer is filled to the 
Behy i | maximum load. 
wey tl - , — i a 
fir | The beautiful enameled finish adds that tone of refinement 
to any office which favorably impresses everyone. 
; i] 4 « i “ 
ihe. All the hardware is solid cast brass and the perfect followe: 
Hf block, independent of rod, glides smoothly at all times and 
tae i clamps the papers tightly in an upright position. 


1 Big Business is now standardizing on Globe-Wernicke Fil 
th ing Equipment. 


Sell your customers Globe-Wernicke Steel Files and you will 


vy? ae ” 
uilt to&ndure be selling them complete satisfaction. 
This Particular Cabinet is No. 7141 






Write for Catalog No. 822 


The Globe-Wernicke Co 


Dept. O. A. 88 Cincinnati, Ohio 


Slobe-Wernieke 


Steel “Filing 
Gquipment 


wee 
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Among the honored guests was William Pitt of the Irv- 
ng-Pitt Manufacturing Company of Kansas City 

After a liberal and appetizing dinner the chairman intro 
duced Mr. Severance who pointed out that the National 
Association of Stationers and Manufacturers is unique in 
having three divisions—retailers, manufacturers and whole 
salers, thus covering the entire trade He commented on 


advancing prices and scarcity of raw materials and pointed 


out that the dealer members of the trade can help the 
situation by keeping their stocks well up without specula 
tive buying and by exercising charity if orders are not filled 
on the same day they are received Che work of the asso 


1 


ciation in the matter of standardization has resulted in 


decreased investment and better service to the publi The 
national organization is indispensable to the trade. Che 


speaker quoted Herbert Hoover, who noted a growing 
spirit of co-operation among merchants and a better un 
derstanding of the technology of business; bringing about 


more economical administration and other profound 


changes Stationers can make money without any nati nal 
price agreement if they will take the trouble to understand 
their costs [The speaker assured his hearers that the Na 


tional Association has saved its members enough freight 
on office furniture alone to pay their dues many times over. 
resident Mit ell followed Mr. Severance He said that 
if he did not feel that the association offers something 
which is worth more than its cost he wouldn’t spend his 
time offering it to the stationers of the United States. He 
quoted Theodore Roosevelt in a statement to the effect 


n should devote a part of his time to 


that every tradesm 
the improvement of the general conditions of the business 

which he is engaged. Mr. Mitchell referred with en 
thusiasm to the meetings held in Denver and Salt Lake 
City a few days before. In both places constructive work 
has been accomplished. The National Association has saved 
much money for its members; it is working all the time 


exerting pressure in every direction for the advancement 


of the interests the trade. Enemies have been brought 
together and association work has made them friends [he 
government of the United States wants all business men 
to know exactly what they are doing; the more profits 
yusiness men make the more will the government profit in 
taxes Mr. Mitchell said that he believes in advertising, 
ind made many practical suggestions 

Before concluding his talk Mr. Mitchell earnestly urged 
Pacific Coast stationers to come to the Des Moines con 
¢ 101 

Mr. Mitchell paid an eloquent and feeling tribute to the 
emory of the late Charles N. Bellman, whose funeral 
vas held on the day the dinner occurred in Los Angeles. 


\ll bowed a moment in silent prayer for the departed and 
for the sorrowing wife and family 

After a word of greeting from Mr. Watts and Mr. Mor 
he chairman called on William Pitt of Kansas City. 


Mr. Pitt said that he is an enthusiast o 


n the subject of 
issociation work He believes there will be a period of 
fluctuating prices for the next 20 years, with a downward 
tendency throughout that period. Only through association 
ind o-operat I 11 association work can the trade ope 


a declining market 

Before adjournment a vote of thanks was extended 
Mr. Mitchell, Mr. Severance and Mr. Pitt 

The followi1 vere present at the meeting 

Charles L. Mitchell, president of the National Associatiot 
ot Stationers and Manufacturers, and Mrs. Mitchell; Vice 
President Frank L. Severance and Mrs. Severance; William 
Pitt, Irving-Pitt Manufacturing Company, Kansas City, 
M ]. H. Brandimore and Mrs. Brandimore, Kansas City, 
Mo.: James H. Davison, Blaisdell Paper Pencil Company, 
Philadelphia, Pa.; T. W. Moore, Wilson-Jones Loose Leaf 
Company, San Francisco, Cal Mrs. Mabel J. Bigelow, 
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CONRADES 
CHAIRS 


Chairs 


of an offic 


The cha 


Ir 


are naturally 

e equipment— 
staff affects their work 
the Boss uses 


Conrades 
Ne, 515 





an inportant part 
the comfort of the 
more than a little 
and those provided 


for customers are even more deserving of 
attention. 


CONRADES “BE 


CHAIRS 
duce concentration. 


sood line 


particulars. 


Conrades Mfg. Co. 


make 


to 


t 


users 


eature. 


Second and Tyler Streets 


Conrades 


No. 
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comfortable and in- 


Dealers 
Let 


find them a 
us send you 


St. Louis, Mo. 














YS OFFICE 


New Calendar 
Dating Machine 


VISIBLE! 


At This Window 
Appears Today’s 
Date 


IT’S NEW! 


Younger Brother to the ‘‘Amer- 
ican” Visible Model 41 Num- 
bering Machine” 


JAN 25 1925 


Impression of Figures 


Always Stamps 
CLEAR, SHARP 
IMPRESSIONS 


This new Model 81 Calendar Dater is a cal- 
* endar and dating machine combined. 


AUTOMATIC INKING DEVICE 
LEVER TO CHANGE DATES 
ENGRAVED WHEELS 


GOOD FOR 20 YEARS 


DEALERS! We have a most attractive 
sales proposition for you. One that abso- 
lutely guarantees volume sales of this new 
machine. Model 81 has practically an un- 
limited market. Every person from office 
boy to manager is a prospect. 


Write Us for Our Guarantee Sales Proposition 
on Model 81. 


AMERICAN NUMBERING MACHINE CO- 
220-230 SHEPHERD AVE., BROOKLYN, N. Y. 


CHICAGO BRANCH, 123 W. Madison Street 
Foreign Branches: 
VICTORY-KIDDER PRINTING MACHINE CO., LTD. 
66 Houndsditch = - London 
CARIBONUM SOCIETE ANONYME 
10 Rue De Seze - Paris 
RICHARD WEINIGER 
Singel 276 - Amsterdam 
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Bigelow Book & Stationery Store, Anaheim, Cal.; Miss 
Grace Bailey, Anaheim, Cal.; A. E. Shepherd, Jones Book 
Store, Los Angeles; Mrs. Gertrude C. Maynard, Jones Book 
Store, Los Angeles; O. T. Palmer and M. P. Goodman, 
Hollywood Citizen, Hollywood, Cal.; B. G. Goldwater and 
L. E. Aurin, the Goldwater Company, Los Angeles; Chris- 
tian Kirsch and T. Edwin Kirsch, the Kirsch Company, 
Los Angeles; C. R. Adams, Economy Stationery Company, 
Los Angeles; G. H. Pockels, Stationers’ Association of 
Southern California, Los Angeles; F. H. Randolph, Pasa 
dena Stationery Company, Pasadena, Cal.; S. Cahen, Cahen 
Strodthoff Company, Los Angeles, Cal.; W. H. McConnell, 
same company, Los Angeles; H. A. Morgan, C. V. Googins 
and O. E. Boyd, the Stationers’ Corporation, Los Angeles; 
Fred E. Watts, A. L. Stoll and W. E. Wilbur, the H. S. 
Crocker Company, Los Angeles branch; H. S. Stratford, 
the H. S. Stratford Company, Los Angeles; Fred D. 
Morein and Burton Sale, Fowler Brothers, Los Angeles; 
G. W. Grimes, C. G. Grimes, E. G. Bayha and Walter M. 
Brewer, Grimes-Stassforth Stationery Company, Los An 
geles; J. H. Mason, Kingsley, Mason & Rogers Company, 
Los Angeles; W. G. Hara, Zellerbach Paper Company, Los 
Angeles; Joe E. Harvey, West Coast Stationery & Printing 
Company, Los Angeles; Edw. H. Schenkel of the last 
named company, and H. W. Martin of Office Appliances, 
Chicago. 


Salt Lake Stationers Entertain National Officers. 
At noon on Wednesday, June 20, President Charles | 
Mitchell and Vice President Frank L. Severance were the 
guests of honor at a luncheon given by the stationers of 
Salt Lake City in the Utah hotel. Wilford L. Bramwell of 
the Bramwell Book & Stationery Company, Ogden, Utah, 

was also a guest. 

President Mitchell made an interesting and instructive 
address, during which he offered a number of helpful mer- 
chandising suggestions that had proved to be business-get- 
ters in other locations. He drew a picture of the great 
work which the National Association is doing and im- 
pressed upon those present, the importance, necessity and 
advantage of each and every member of the trade giving 
the National organization his moral and financial support 

Mr. Severance spoke effectively, from the manufacturer’s 
viewpoint in dealing with the retailer, mentioning some of 
the special benefits that emanate through National associa 
tion activities. 

The meeting closed with a tribute to the work of the 
late Charles N. Bellman, when the audience rose, and, with 
bowed heads, indulged in silent prayer 

In the afternoon Mr. Pembroke took the visitors for a 
ride around the beautiful Salt Lake City Boulevard sys 
tem, and the Country Club district. In the evening, Mr. 
and Mrs. Pembroke entertained Mr. and Mrs. Severance 
and Charles L. Mitchell at a dinner and theater party. 

The following Salt Lake City stationers were present 
Adrian C. Pembroke and L. H. Clayton of the Pembroke 
Company; Edw. J. Shields of the Shields Stationery Com- 
pany; Arthur Kelly and A. Lindberg of the Kelly Com- 
pany; T. A. Hooper, I. A. Jackson, Stanley E. Hooper and 
Jesse T. Badger of the Deseret Book Company; Gordon 
Adams of the Library Bureau; and Earl T. Millham, sec- 
retary of the Graphic Arts Association of Utah. Mr. 
Adrian B. Pembroke presided. 

(For San Francisco, Seattle and Portland meetings see 
page 147, et, seq.) 


Pembroke on Commerce Chamber Board. 
Adrian C. Pembroke has been elected a member of the 
board of governors, Salt Lake Chamber of Commerce and 
Commercial club. 


| 
' 
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THE SAFE-CABINET 
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OMEWHERE, scattered over the country, are 
a number of salesmen who are leading the field 
in their respective lines of business. Yet they 
realize that their present work does not offer that 
bigger opportunity which their ability deserves. 


THE SAFE-CABINET will interest these men. 
It is the leading product of its kind by a wide 
margin. It is a safe whose stated fire resistance is 
proved by furnace tests which are the most severe 
in the United States. 


THE SAFE-CABINE™ will live up to every 
claim made for it. It will bring its contents intact 
through heat so intense as to reduce the contents 
of other safes to ashes. This has been proved over 
and over again in actual fires, and comparative 
tests. 


Selling THE SAFE-CABINET is a service 
proposition. The man must bring the prospect to 
a realization of the value of his records, and the 
need for the protection of those records. Then sell 
him the safe whose fire-resistance is not only 
known, but is permanent. 


It’s the kind of a job that a man glories in who 
is really a salesman. There is ample opportunity 
for rapid advancement. And the remuneration 
is in keeping with the type of men we want. Write 
for complete information, giving in turn, com- 
plete information about yourself. 


THE SAFE-CABINET COMPANY 


508 Greene Street, Marietta, Ohio 


Originator and sole manufacturer of 
THE SAFE-CABINET 


The only safe that came through intact! 


99 


To six-cylinder salesmen 
who are hitting on all six 


THE SAFE-CABINET pictured at the left dropped from 


an upper story and was buried under tons of debris. 
quote from a letter from the owner, ‘“‘We suffered the loss 
. and the only safe that re- 
— oe mained intact out of half a dozen that we used was THE 
- > SAFE-CABINET. The intensity of the fire as well as the 
“ys impact were both so great that we doubt whether any 


of our entire building . 


other safe could have stood the test.” 


To 
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STATIONERS! 
OFFICE EQUIPMENT MEN’ 


Get Profitable Typewriter Orders 


FOR UNDERWOODS wnoer 
The SHIPMAN-WARD Plan 


Our plan of handling installment typewriter 
business is making a tremendous hit every- 
M where with stationers, office appliance men, M 
OF€ newspapers and typewriter dealers. ore 


Business | Noll Business 


VERY live dealer wants to make more money, and 

Without here’s your opportunity — dealers everywhere are Without 
taking advantage of it. You do not even have to carry 

More stock—all you do is take advantage of the immense de- More 
mand we have created through national advertising for : 

Capital Shipman-Ward Rebuilts. Under our plan you don’t Capital 
need a typewriter department, nor previous typewriter 
experience. The public knows them—the public de- 

mands them. 













Sit down now and 
write for full details 
of this famous deal- 






Start making extra 
money at once. 


SHIPMAN-WARD MFG. CO. 


“ig02,  Lypewriter Emporium” "i. inderwood. 


B-177 Shipman Building 
Montrose and Ravenswood Aves. Chicago 
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Memphis Concern Building New Plant. 
[The Memphis | Memphis. 


inotype Printing Company, 


Te las star construction on a new building, located 
in heart of the business district Che store will have 
150 running feet of show window space, giving the | ling 
al to-date nt, and affording unusual oppo les 
or display When the project 1S completed Mem] S 1S 
to have one of the finest ofhce turniture and sta ery 
stores the S« 

The building will be of gray brick, with stone tri Phe 
kk Ss O1 Memphis’ important transfer corners 


de r 


fixtures will be installed in the stationery department, 


stocks 


a complete line of new purchased, in 

office furniture At least tw ylinder presses will 

ded to the present printing equipment The new 

es provide the building include elevators, auto 

i convevors and a loading dock within the building. 

Chis compa ve new concern is one which has made 

d pregres Organized in 1912, by three young men 

Saw the ] yilities of the South, to do gener 0k 

ob printing nd through careful management, high 

e product operation within the organi‘zatio id 

xceptional ility to maintain the good will their 
lovees, success 1as been steady 

Every ma woman employed by this is 

de to feel that it is his, or her, business, and that they 


an equal footing with the owners Each is re 
ye 1 of the job of making th siness 
tabl They understand that as the company 1S 
rs, so will the prosper. To this end the pe en 
oy y this p serve themselves and s 
mpany wel 
LD: Wol ( t of the company, is a born salest 
is very active in club and civic circles in his city, and 
S aintaine¢ eputation of being the star printing 
sman of Memphis, which is his native ty 
Fred W. B vice-president and superintende yf 
tion, is the technical man of the ncern, pro- 
ces the highest grade of printing. Under his supery 
e plat ns smoothly and maximum production is 
tained. 
P. L. Brent, secretary, treasurer and general m ger 


tates the policies of the company, and handles its fin: 


il affairs. His assistant, B. J. Bristoll, who has been with 
ompany several years, handles the selling end of the 
usiness, and will have the new stationery department un 


his direction 


F. J. Link, for several years connected with the Art Metal 


Construction Company, will have charge of the office fur- 
niture department Territorial rights for large parts of 
Tennessee, Mississippi and Arkansas have already been 
granted to this company by the Art Metal Construction 
Company. 
Downtown Mimeograph Store in Chicago. 

Early in August the A. B. Dick Company will open a 
store at 107 South Clark street, Chicago, Ill. I1t will be 
htt ut in mahogany, with interlocking rubber tile floor 
and other refinements of the store equipment art. The store 
1s primarily for demonstration and service, although small 
stocks of mimeograph supplies will be carried for the con 
ve e of loop ers of Mimeographs and Mimeoscopes 
TI store is manifestation of the company’s desire to 
ma un closer ct with its customers than is possible 
trom tl actory West Jackson boulevard. It is ex 
pt 1 that details regarding the store personnel, and pic 
tures, can be presented in a later issue of Office Appliances. 
O man eg I zolf habit, home is little more than a 
filling station.—Burroughs Bulletin (Burroughs Adding Machine 
( ny) 
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PETERS 


A NEW—COMPLETE—COMPACT 
DURABLE—PORTABLE 


Adding Machine 
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Weight—35 Pounds 
Capacit y —$99,999,999.99 





THE P 


ETERS 


Adding and Listing Machine 


Combines with large capacity the desirable 
features of compactness and portability. 
It lends itself equally well to the require- 
ments of big banks—large corporations 
or small merchants. It was, in fact, 
particularly designed to fill the need of 
all banks for a superior machine of small 
dimensions, large capacity and selling at an 
attractive price. 


Maximum visibility is secured by including 
in a small angle of vision the keyboard- 
number wheels and printing line. The 
Total—Sub-total— Non-Add and Repeat 
levers are so located with respect to the 
path of the operating handle that the ma- 
chine can be worked at high speed by the 
use of the right hand exclusively. The 
quality of workmanship—beauty of appear- 
ance and elegance of finish are excelled by 
none. 


PETERS-MORSE MFG. CORF 


GENERAL SALES OFFICE AND FACTORY: 
ITHACA, N. Y. 


New York Office: 


30 Church Street 
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Need for a National Association of Sales Managers 


By George W. Hopkins, Vice President Co- 

lumbia Graphophone Company, Before the 

Organization Meeting of the National Asso- 

ciation of Sales Managers, Atlantic City, 
June 7, 1923. 





T SEEMS to me that sales managers are co1 ¢ more 
| and more into the limelight due to reconstruction atfter 

the war and due to the fact that scientific factory man 
agement has increased production, plus the increased num 
ber of factories, to the point where production has run so 
far ahead that now sales management has come into greater 
notice from the financial and from the product groups 
than ever before. 

Also, the scientific men, the men who have put engineer 
ing into production, are beginning to look to sales as a 
new field that they can go into and that to figure scientific 
salesmanship or scientific management of sales, will be a 
fruitful field for the engineer. 

We can learn a lot from the engineer because the engi 
neer starts and analyzes a situation regardless erson 
nel. In sales we are apt to consider personalities as a bis 
factor and overlook the necessity of careful analysis 
situations, analysis of markets, and other things before 
making our decisions. The engineer comes i1 nd starts 
with an analysis of the market; he starts with an analysis 


of the production, and works out a plan of operating en 


tirely divorced from any person, and then applies the pet 
son to the plan. 
I . C tec ; 


believe that almost every other branch of business is 

: F organized. Credit men; purchasing agents; traffic mana 

are quick to recognize the wonderful gers; all kinds of men are organized just as the advertising 
sales possibilities in the convention here is a big example of organiz d dvertisit 

men. But there is nothing to speak for the sales manager 





as an organized unit. 
It seems to me that there is a big opportunity to put 
f ee sales management on a sound business basis, so that the 
| sales manager can go into a board of directors d talk 
. { 
| osturcnair | 
| | 
understand. 


Thousands of these chairs have been sold | 
for office and factory use because it is the 





the language that they understand—not the language that 


perhaps, we are apt to talk to our salesmen; but to know 
enough about finance, enough about produ 


1 


the board and talk back in the language that those met 


Presentations to Financial Men. 


























. I have seen many a sales manager talking t incial 
only chair made to fit the human bedy ff ee eee ine the funnial fay . 
* . . . an ina MNeuaLee la tne inancia nal aid t et at il 
giving the greatest comfort eliminating To begin with, he is apt to talk, and the financial 
physical fatigue—inducing correct posture [more used to looking. He wants something whaeia al 
preserving health by allowing the proper [J paper. and he wants to be able to add five and ind have 
functioning of the lungs and other vital it come out ten, And he doesn't Want anyt ne Injected 
organs of the bodv into those figures that relies solely on the it ition to 
. aia interpret. We have got to learn that languag We have 
Wherever these chairs are demonstrated, here our opportunity. The sales manager who is relying 
| . on he air 1s % ing of the past. ‘he graduate star sales 
| sales result. Plenty of prospects in your St oe eS ee Ot ee Peet. ee Oe . 
, , . man who is holding down a desk is fading ay ess he 
territory. has got something more underneath than just star salesman 
. ship 
Order a few of these chairs and demonstrate rt 
. . . It seems to me that instead of waitin: 
them and see how easy it is to sell chairs hese tie di ieee ot alien teiiinees Bek ten cheats oh 
that actually increase production. commerce to put in a bureau of sales managers, for the pro 
duction men to have a division of sales mat rs, for the 
Th T | d M | F * C American Management Society to have a sales managers 
e 0 e 0 eta urniture 0. division, that there should be a sales managers’ organiza 
| 1292 Hastings Street Toledo, Ohio, U.S. A. tion that can speak for organized sales management 
Manufacturers of Uhl Steel Office and Factory Equipment Che best example that we can have of what can be accor 
° 5 plished by organization is right here before us in Atlantic 
“The L with a F a : ; 
| oo e Future City in organized advertising. Some of you may ave ft 
lowed the progress made since 1910 by the advertising 
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—NEARLY READY NOW TO 


OFFICES: 
NEW YORK 
PHILADELPHIA 
CHICAGO 
BOSTON 


THE VAN DORN IRON WORKS CO., HOME OFFICE AND FACTORY, 
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OF METAL OFFICE FURNITURE 


and inaugurate the New Sales Policies 


















UNVEIL THE NEW— 


BRANCHES: 
PITTSBURGH 
LOS ANGELES 
WASHINGTON 

DETROIT 


CLEVELAND, OHIO 
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Book- Hand Numbering 

mited, P 
hte an Machines 

carry 

been P 
EY sha |" is conceded that a num- 
| bering machine is now as 
which | $ mecessary to every business as 
would |— a writing machine. The only 
fore- point to consider, therefore, is 3 
} paid |= the kind of a machine to-buy. 
double There : 
Ind as |¢ here are two ways of look- 
RETR, ing at this: 
Isi9.20 | | Think of the 
hy of | 5 cost first and 
al get a cheap 
valent, 


nion, 
hours 


5 bad | 


every 
lorld’s 


has 
nanci- 
t was 
ceipts 


B that 
ublish 
State- 
,00ks 


ouble 
e en- 
spend 
i out 
le by 
‘tting 

the 


yn, it 
pear- 
1ount 

and 











machine that 
that may last 
a year and be 
out of order 
half the time; 
or, 












Let qual- 
ity come 
first and get 
a machine 
like the 
Bates that 
will last a 
lifetime, 
be always ready -for use, and 
with which even an office boy 
cannot do poor work, 

But be sure its a genuine 
Bates and made by this com- 
pany. Write for Booklet No. 5. 








BATES MANUFACTURING CO. 


83 Chambers Street 304 Wabash Avenue 
NEW YORK CHICAGO 
ALSO FOR SALE RY 
THE BOOK-KEEPER PUBLISHING CO., 
> DETROIT, MICHIGAN 














As True Today 
As Then 


In 1904—after we had been in business 
fourteen years—we published the adver- 
tisement reproduced at the left of this 


page. 


Will you please read what we said at 
that time? 


Today, thirty-three years after our incor- 
poration, we repeat and emphasize the 
same message ‘‘Let Quality Come First, 
etc.”’ Letters from firms which have 
used our earliest machines are being re- 
ceived continually, testifying to thirty 
years of the most satisfactory service. 


A Bates Machine treated with reasonable 
care lasts so long that its purchase is a 
remarkable investment. 


Furthermore, our prices today are less than 
they were in 1894. In spite of the in- 
creased cost of labor and materials our 
manufacturing methods have been im- 
proved sufficiently to enable us to pro- 
duce better machines, to inspect them 
even more carefully, and to sell them at 
lower prices than those prevailing thirty 
years ago. 

THE BATES MANUFACTURING CO. 

New York Office: 

50 Church St., New York 


Factory: 
Orange, New Jersey 
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clubs and may have seen the hip-hip-hurrah stuff that used 
to go over, the parades and the ridiculous costumes and 
everything else that went with an advertising convention 
in 1910, and you may have seen here in Atlantic City, the 
createst playground of America, the serious men that are 


attending the advertising convention, that are going into 


the departmental meetings and listening to serious papers. 
As Mr. Bedford, chairman of the Standard Oil Company, 
with whom I had breakfast this morning, told me: “I am 
glad to come down and talk to the kind of men who will 
listen to the kind of addresses that I have seen quoted in 
the New York papers. I compliment you, not on the pub 
licity that is in the papers, but on the material that is there 
as the foundation for the right kind of publicity.” 
Organization Stabilized Advertising. 
There hasn’t been a “flivver” on the advertising program, 


and if you read it you will see that some of the biggest men 


in business are on that program. That was impossible in 
1910, ’11, °12, ’13, "14, ’15; all through those years, becauss 
advertising was a joke. Advertising men were off on a 
junket when they went to a convention. It was a grand 
hip-hip-hurrah. Today more and more companies are pay- 
ing the expenses of their advertising men, even from the 
Pacific coast, to come on here and attend advertising con 


+ 


That is what organized advertising has been able to ac 

1. We can start where advertising is today. We 
don't have to go back to the 1910 period. To begin with, we 
are pretty serious-minded men, made so by the reconstruc- 
tion period since the war. We are prepared, I believe, to 
recognize that there is a science of salesmanship. We are 
prepared to recognize that there are certain rules, there are 
certain fundamentals, that can be studied and adapted no 
matter what our line of business may be. 

Market analysis has made a terrific jump in the last two 
years. We begin to see where market analysis is possible 
in every line of business, no matter how small it is, and we 
are beginning to recognize the importance of market anal- 
ysis We are beginning to realize more and more the 
need of a scientific training of salesmen. We are beginning 
to recognize more and more the value of a scientific selection 
of salesmen. We are beginning more and more to realize 
that there are certain merchandising fundamentals that ap- 
ply to every line of business. Those of us who are asso- 


1 with sales managers’ clubs recognize, as we have in 


ciated 

the New York club, the value of getting the other fellow’s 
idea, the value of association with men, whether in your 
line of business any other line of business, the things 


that you rub off from him—in the little five-minute confer- 


ence before the meeting or the lunch some time after the 
meeting, or the speech that is made at the club, or sitting 
at the table while you are eating dinner. All of those things 
are, to my mind, the beginning of a sales managers’ asso- 
ciation, which enables us to start where the advertising 


clubs are today and begin to go forward with leaps and 


Also, unless we are willing to organize a national sales 
managers’ association, we are going to be absorbed in 
chambers of commerce and other organizations which are 
going to take us on as a branch of business. 


The Trinity of Business. 


There are three divisions in business and only three 
divisions. These are finance, production and sales. Is 
there any reason that sales should not organize, or mer- 
chandising shouldn’t organize, the way production is or- 
ganized and the way finance is organized? So that we can 
stud t only our own problems, but the problems of our 
assé es, be se today more and more business is being 
handled on the basis of conferences between those thre« 
divisions, or commit tees representing those three divisions, 
hnance, production and sales. 
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rofit 
akers ' 


The demand for 
filing envelopes, fold- 
ers and similar 20K ds 
is steadily growing. 
New customers are 
found every day. If 
you have the right 
line in stock you can 
count on it as a 


steady source of 
pr fit. 


DIEMER 


Filing and Paper Specialty 


PRODUCTS 


fill the need for envelope 
and filing specialties. The 
line is comprehensive, in- 
cluding metal and filing 
boxes, letter and legal en- 
velopes, expanding enve- 
lopes, folders and other 
articles made of the finest 
quality of red rope and 
the best of manila jute. 
We also have an attrac- 
tive line of black cloth 
card index files. 





The completeness and 
the quality of the Diemer 
line proves profitable to 
the dealer who is han- 
dling it. Better investi- 
gate today if you are not 
numbered among our 
dealers now. 


JOHN F. DIEMER CO. 


107-109 Lafayette St. 
New York 
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HAT makes a fine report 
from the weather bureau 
but will never do from the 
stenographic department. ‘“Gen- 
erally fair” is not good enough. 
Forceful letters as well as read- 
able carbon copies must be 
“Bright and Clear.” 





Typewriter Ribbons 
Carbons 


Miller Typewriter Ribbons 
make possible the kind of letters 
your customers like to have go 
out of their offices. And Miller 

y . 
Carbons produce copies that are 
always clear, and never cloudy. 


You don’t have to take our word 
for it. Tell us what class of trade 
you cater to and we'll send generous 
samples to try out in your own way. 
Then the decision is “up to you.” 


Give us a chance to show you what 
real trade-getters we manufacture. 


The Miller-Bryant-Pierce Co. 


General Offices and Factory: 


231-241 South River Street 
Aurora, Illinois 


Cable Address, *‘Milpie’’ 


Boston, Mass Indianapolis, Ind Peoria, Til 
C hieago, lll Milwaukee, Wis San Francisco, Calif 
Cleveland, Ohio Minneapolis, Minn. Springfield, Ll 
Denver, Colo New Orleans, La. St. Louis, Mo 
Detroit, Mich. New York, N.Y. St. Paul, Minn 
Milan, Italy Brussels, Belgium 
London, England 


TRE w 
UPERFINE 








“fF Mitlor Cine io Supoediue 
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We are apt to study in our trade associations our own 
problems. We belong to the Music Trades Association, o1 
the pharmaceutical associations, or the hardware associa- 
tions, or whatever it may be, and we become ingrowing be 
cause we only rub off things in regard to our own bus! 
ness. But when we get into a national association, where 


we meet sales managers from every line of business, we 


find principles in another man’s business entirely foreign to 
ours that we can apply to our business. And in that way, 
instead of being ingrowing we spread out, we enlarge, we 
grow from that point and get a wider vision on the possi 


bilities of business. 

I don’t know what Mr. Abbott has in mind, but what I 
have in mind is not any organization that is going to be 
more harness than horse, not any organization that is going 


to get some of this massive brain stuff; but an organization 


where first we will get acquainted with each other Phe 
friendships that I have made in the Advertising Club are 
beyond all expression. As I go walking down the board 
walk and as the different delegations come in, I don’t think 
I am exaggerating when I say that 500 men came up and 
called me by name and knew the business I am in and 
where I am located in New York. When I have a ques 
tion to ask I know a man to ask that question of and who 


can give me the answer. 

In an association for sales managers we have our prob 
lems. It may be the best way to put over a bonus for 
salesmen or compensation for salesmen, and something of 
that kind. And we pick a man whose line of business we 
know and we know the man in that business, and if we have 
established a friendship through a national association with 
that man we can write him a letter. When we are in his 
town we can take him out to lunch, or we can talk the thing 
over whenever we meet and get real results 


I have no idea, personally, as to regulating legislatio 


or going into those deeper things which first require an o1 
ganization that can speak; we should understand each 
other, we should understand where we are going before w« 
begin to speak, as an individual organization, authorita 
tively. It took a number of years before the Advertising 
Clubs could do that. The time may come when we can 
speak as organized sales managers and speak with authority. 


But until that time comes the friendships that will be es 
tablished, the interchange of ideas, the individual growth 
through meeting people in other lines of business, is to my 
mind the big result and the big possibility of a sales man 
agers’ association. 
Modest Beginning Promises Growth 

These things start in a small way. It may be the littl 

group that is here; it may be the larger group that will be 


here this afternoon or the group that will be here tomor 


row. But at most it is a small representation of sales mat 
agers. But I believe the minute we can show, through pub 
licity or any other means, that there is a national associa 
tion of sales managers, you are going to find in addition to 
the hundreds of letters that have been received our st 


retary in this preliminary work, applications from sales 
managers who are just craving for this association w 
other sales managers; and the minute we show them that 
there is an organization started you are going 1 ee this 
thing roll up like a snow ball 

I am keenly for it, and I am for it based purely on wl 
[ have received personally from association with men ji 
the New York Sales Managers’ Club, which is just a littl 


group of fifty of us. If that can be multiplied by ten into 


500, by twenty into 1,000, or multiplied beyond any idea 
we may have here today, you are going to multiply the 
good just that much. If we can rub elbows with the maz 
from San Francisco and the man from San Antonio, or 
Montreal, or Boston or New York, Philadelphia, St. Louis 


Chicago, or any other place, those of us who are doing a 


DI 
the 


is | 


do. 
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535 New Dealers in a Single Month 


have found that Dello “takes the nuisance 
out of selling and using ink”—and puts 
profit and convenience in its place 


Four weeks ago the first bottle of DELLO INK was offered 
to the trade in metropolitan New York. Already 535 of the 
best drug, department, stationery and specialty stores in 
that city alone have bought it—and sold it, Among them 
are such houses as: 

B. Altman & Co., Fifth Ave., John Wanamaker, B’way & 8th St. 

Bloomingdale Bros., 59th St. A. R. Womrath, 42 Broadway 

Gimbel Bros., 6th Ave., &324St. H. K. Brewer, 342 Madison Ave. 

Hetherington, 53 E. 42nd St. C. O. Bigelow, 106 Sixth Ave. 

R. H. Macy & Co., Herald Sq. A. Langstadter, 513 Sixth Ave. 
These merchants have found it as easy to sell a dozen bottles of 
DELLO INK ata profit of $2.20, as to sell ordinary inks with a profit 
of 50c to $1.00. 

Their public has responded instantly to DELLO INK’s five extra- 
ordinary features (explained below). 

The self-demonstrator outfit (shown below) arouses the curiosity of 9 
customers out of ten—and makes DELLO INK a real “pick-up” item. 
The attractive display material and the consistent advertising, added to 
the merit of the product itself, bring easy sales and assured “repeats”. 
If you’re not yet familiar with the way DELLO INK is changing the 


retail ink situation, read carefully the 5 paragraphs following. Then 
use the coupon to send for our initial $3.80 assortment (profit $2.20). 








Ink is Ink—But DELLO is DIFFERENT 
And Here Are the 5 Reasons Why 


it needs no blotters. DELLO INK dries as you 
write—enabling you to use a pen as you would a 
pencil. Office men, travelers, shoppers, salesmen, 
school-children—in fact, everybody—find this a 
convenience beyond calculation. 


2. It makes any pen a check-protecter. A little 
extra pressure on the pen causes DELLO INK to 
penetrate the very fibres of the paper. It cannot 
then be erased, by knife, eraser (hard or soft) or 
chemical(acid or alkali)without immediate detection. 


3. Itmakes a fountain pen clog-proof. A quick start 
—a smooth, even flow—and no cleaning of your — 
8 


ms 











while you stick to DELLO INK. Each bottle 








a fountain pen 72 times—at ¥, of a cent per filling. 
It’s fade-proof and water-proof. DELLO INK 
insures permanent legibility. It darkens with age, 
and is not affected by water or light. 


5. It’sink plus aninkwell.The3-0z.DELLO INK bottle 
forms an attractive desk inkwell—with an airtight 


Dealers are supplied with 
complete outfit of display 4 


material and literature. 


DELLO INK is packed 6 bottles in 
the display container shown to right. 
A self-demonstrator outfit (below) 
is furnished free with orders for l 
dozen or more. 





fw tnt twtr we ee KK 





| 
| 
| 
| 
| 


valve which prevents evaporation and keeps out dirt. 
Can be carried in perfect safety while traveling. A 
simple serew top takes the place of the old-time cork. 




















DELLO INK CORPORATION, Dept. K, 349 West 37th St,,N. YC. 


Ship loz. bottles of DELLO INK —with display material. Assort as follows: 
( ) Blue-Black Red Green ( ) Violet 


ly doz. of a color minimum order accepted. Each 2 doz. in counter display container) 








Bill through my jobber (Name) 
e . 


Address ae 





Sign 


Address 7 a 
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We submit the Macey perpetual index for your approval 
and recommendation because we believe it is most eco- 
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nomical of time and expense. It grows in capacity as Ts a = Cu iow 7 — 
your file content grows in bulk; it is not complicated, |Stop Guide SER EP Gt <COF 
but swift and accurate. f =e oafatin F ex /) 
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Many valuable exclusive features 
distinguish Macey lines of steel 
files: Gauges of walls are scientifi- 
cally correct and in proportion, 
drawers move on ball-bearing or 
roller bearing progressive side sus- 
pension slides that insure easy 
operation; a top~- hold, positive 
locking follower encourages accu- 
rate adjustment of contents, and 
inter-locking leg bases especially 
adapted to battery arrangement, 
solid bases, or castors for single 
uprights are available. 


How do you sell 
Filing Supplies? 


HE ream as a measure of service doesn’t do so 
well with filing system supplies; a little study 
of your customer’s requirement often adds 
hundreds of per cent to the value of the installation. 
Macey have a full line of these goods — folders, guides 
and cards, celluloided or metal tabs, manila or press- 
board, and when the demand is for simply a given 
number of folders or guides, Macey cannot be beat. 


If the user wants a reliable, quick service filing sys- 
tem, however, Macey has a very superior service. 
For alphabetical filing, the Macey perpetual index 
is without peer. Macey numerical and Macey subject 
filing systems are efficiently serving business men all 
over the U.S. The details of Macey geographical 
systems have been carefully worked out and con- 
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cerns who file by state and town get excellent 
results with them. 


The service to a business community of supplying in- 
dividually economical filing equipment is one that 
office equipment dealers should not overlook. Macey 
makes it easy for you. If you will examine the Macey 
Filing System Supplies catalog, you will be impressed 
with the possibilities. Write for No. SL422. 


THE LINE 





includes complete lines of filing cabinets in both wood 
and steel, steel safes, filing supplies, office desks, sec- 
tional bookcases and matched office suites. 


THE MACEY COMPANY 


GRAND RAPIDS, 


Made in Canada at Woodstock, Ont. 


MICH. 


European Office at London 
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month] 


may be had from 
headquarters at Washington. The examination consists o 
the subjects of spelling, computation, tests involvi 
d metical and accounting computations, arithmetic and 
> tical questions and tests in bookkeeping 
“Sorts” on the Typewriter Keyboard. 
A suggestion was made in the Corona Bulletin for type- 
Writer users who do not have the sterling character (£) on 
their keyboards. If the lower case “t” is struck « 
lower case “f” a presentable character is made. It 
- ter than striking a hyphen over the capital “L.” 





\pplication 


allowed by Congress 
board, 


local secretaries of the 


¢ 
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national business will just blossom out like a rose. Those 

of us who are doing a smaller business will pick the smaller 
eroup of men interested right in New England, or the Cen 

tral states, wherever it may be. 

I am keen a national association of sales managers 
believing as I do, that if we don’t do it within the next 
twelve months there will be organized a sufficiently strong 
group as an arm of some other organization that will pre 
clude or make it difficult for us to organize in the future. 
And I am for a loose fofm of organization. I mean that 
exactly as I say | am not for a hard and fast organization 
until we know where we are going and what we want to do. 

I am for a loose form of organization that will bring us to- 

oether at stated periods and open up the avenues of the 

exchange of id 

rl is a ve rambling presenta because I didn't 
know I was going to be asked to do 
Terry Manages Speed-O-Feeder at Detroit. 
E. B. Terry, formerly sales manager of the Mail-O-Meter 
Ce has ippointed manager of the Detroit 
I h of The Am in Speed-O-Feeder Company, Cleve- 
E. B. TERRY 

lai Ohio The Speed-( )-Feeder is a device introdu: 

sho time ago for feeding envelopes, statements, 

l or fill-in and multiple forms to the typewriter platen. 
. TI npany is gaining wide distribution for its fee | 

Ww Ss importa as a time-saver 
. Uncle Sam Wants Bookkeepers. 
y lhe United States Civil Service Commission will hol 
y aminations August 8 for bookkeepers, to fill vacancies 
d the departmental service at Washington, D. C., at 


or 
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HE MONGOL is a “grit- 


less” pencil. 


TONGS 


M 


ingre- 


days the 
the 


‘or ninety 
constitute 


lients which 
ead, are ground, mixed and 
‘stirred” together so that not 


remains to 


a trace of grit 


scratch when you write. 


All Eberhard Faber products 
are made with similar care. 
That’s why so many people ask 


for them by name. 


Made in five 


perfect degrees: 


No. 1—Very Soft 
No. 2—Soft 
F—Medium Soft 


No. 3—Hard 
No. 4—Very Hard 


Get a copy of “Pencil Points and Tips”’—con- 
taining a history of the industry, the story of 
how pencils are made, and some valuable sales 


suggestions. 
Write to the General Offices, 37 Greenpoint Ave., 
Brooklyn, N. Y. 


EBERHARD FABER 


“The Oldest Pencil Factory in America” 
NEW YORK 


<> 
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The Most Complete 
Line of Office 
Equipment Made 


There is a piece of ART METAL steel 
office equipment to fit every requirement 
of every business. No matter how partic- 
ular a purchaser may be — no matter 
how unusual his business or his demands 
may seem, there is everything in the vast 
and varied ART METAL line of stock 
office equipment to completely meet his 
needs. 


And when the dealer has sold ART 
METAL equipment, he knows that it 
will give his purchaser the satisfaction 
that the wise buyer demands. Regardless 
of how he gauges the value of office 
equipment — whether from the angles of 
convenience, compactness, permanence, 
fire resistance or beauty of appearance 

the advantages of ART METAL are in- 


stantly obvious and pre-eminent. 

























Sixty-seven styles of desks—for every 
type of office work, roll-top, flat-top 
and desks for special purposes 








Waste basket in Art 
Metal steel Style 129. 


A Style 741, four 
drawer vertical let- 
ter file—one of 22 
styles of upright 
units—and stand- 





Upright Unit Filing Cabinets Steel Desks 





ard of the world. Sectional Filing Devices Card Indexes 
Counter Height Files Office Tables 
Underwriters’ Steel Safes Steel Shelving 





Just one cf the many styles 

of Art Metal Unit Card In 

dex Cabinets with single or 
double walls. 





Art N\etal 


Jamestown New York 
USA 


a a oe eo 


The Sectional Counter Line — 
Individual Filing Cabinets of Ce 
yust the right height for use as 


counters. 
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The Value of a 
Comprehensive Line 


of Standard Quality 


Dealers know the cumulative value of 
the name ART METAL. The same rigid 
high quality is maintained unvaryingly 
year in and year out, in every piece of 
equipment, leaving the ART METAL 
factories. This known uniformity of 
ART METAL means constant and 


Tables for office, workroom or 
vault may be had in Art Meral 
TI i tyle 1963 








Arr Metal & 5 
continued sales to former ART METAL ys — ore 
purchasers. eect a 

g de ce i c 
ART METAL makes increased profits “8 CS a ee 
possible through more sales and repeat both vertically and hor 
ontall 


business. It gives dealers the personal 
satisfaction of knowing that whether a 
purchaser has selected an individual card 
index file, a safe, or a desk for the presi- 
dent’s office, it will make good on his 
promises without qualifications or reser- 
vations. 






Te ae cea ak ne nes 


For the Records 
you want “on 
wheels "’— an Art 
Meral VaultTruck 
or Omnibus from 
Widesections and 
Halfsections as - 
sembled to meer 
your needs. 


ART METALCONSTRUCTION CoO. 


JAMESTOWN, N.Y. 


pee 











equipment com- 


posed of Wide 


the individual 
needs of your 
Dusiness 
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Office Equipment, Safes and Files 
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Your Future Business 


is dependent for the most part on 
your buying judgment. Selling effort 
will produce many fold if you pick the 
right line while it loses its momentum 
in pushing unknown, uncertain goods. 


All over the U. S., the reading pub- 
lic are acquainted with the Karpen 
name, and thousands of satisfied users 
testify to the quality of Karpen fur- 
niture. Karpen office chairs are made 
with the same care and bear the same 
mark as all other Karpen products. 

The Karpen office chair line is com- 
plete—there is a model for every busi- 
ness requirement. We invite your 
inquiry. 








KARPEN 


Guaranteed 
Construction 


FURNITURE 


CHICAGO 
\ MICHIGAN CITY - NEW YORK 
— 7 —— a 


S. KARPEN & BROS. 


MICHIGAN CITY 
CHICAGO NEW YORK 






/ 
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Waterman Swatters Make Good Records. 
The L. E. Waterman Company, New York, N. Y., has a 


semi-professional baseball team that travels in adjacent 
states. which has made a fine record. In July the record 
was thirteen games won against two games lost Phe 
itinerary for the remainder of the season includes games in 
New Jersey, New York and Connecticut. Some of the 
nines played this season include the Oritini Field Club, 
Hackensack, N. J.; West Side Club, Englewood, N. J 

New Brunswick Club, New Brunswick, N. J Rahway 
Athletic Association, Rahway, N. J.; Ridgewood Club, 


Ridgewood, N. J.; Travers Island Athletic Cl 


Dealers’ Helps Catalogued. 
An innovation in merchandising has been instituted 


the Boorum & Pease Company, New York, N. ¥ 1 cata 


f 


logue of dealers’ helps. Standard display materi 


in a book 11x8 inches, printed in colors througho 





a convenient and graphic method of showing the compr« 
hensive advertising service available to dealers 1 Stand 
ard” products. In addition to the “ready made” dealers’ 
helps the Boorum & Pease Company advertising depart 
ment is prepared to meet any special advertising problei 
which confronts its dealers. 

The helps shown in the booklet include a series of et 
velope enclosures, suited also for counter distributio1 a 
series of display cards in colors, showing leading items, 
suited to window, counter or general store use; newspapet 

CATALOGUE OF DEALERS’ HELPS 
advertisements in electrotype form, ready for the inser 


tion of the dealer’s signature and address; ready-made cata- 
logue pages, showing both cuts and description, flexible 
enough to be adapted to any sheet size—these pages are 
in electrotype form, saving time and expense in compiling 
a dealer catalogue. 

Milton Peck Leaves Office Equipment Field. 

Milton Peck, formerly with the Hotchkiss Sales Com 
pany, has become sales manager of the Beers-Keeler-Bow 
man Company, Inc., South Norwalk, Conn., manufacturers 
of dolls. Mr. Peck had been sales manager of the Hotch- 
kiss Sales Company, and general manager of the Hotchkiss 
Company. 
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A few of the many Big Victor Users: 


S. S. Kresge Co. Chicago, Burlington & . 
Southern Pacific Lines Quincy R. R. Co. 
International Harvester Co. Brooklyn Edison Co. 
Fidelity & Casualty Co. Standard Oil Company 

W. W. Hodkinson Corp. The Studebaker Corp. 


CarnegieJSteel Co. Postal Telegraph Co. 
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Greatest Industries U: 


VICTOR 


Adding and Listing Machine 


szOooO F. O. B. Chicago 


Big Industrial Plants as well as small businesses 
make a big market for Victors in your locality 


Who Is Going to Sell Them? 
Why Not You? 


Send for a sample Victor Adding Machine on ap- 
proval. Get the details of our liberal co-operative 
dealer plan. Here is a big new source of profit waiting 
for you. Get in on it! 


Victor Adding Machine Co. 


Dept. 58-76 
319 No. Albany Ave. Chicago 





Mail This Coupon 


. 
: You may send me a sample Victor and the details 

of vour dealer plan. It is understood that I am to 
| return the sample in case I do not qualify for the 


Victor Agency. 58-76 
PUREE on knvdvedsiusxsdnewsaaneou an meee 


Business : » 0.0: 0:6's eo. eee ele Whnricbs alae ele . 


Address 
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GF ‘‘Allsteel’’ Safe 
with Class A Label 





Sales Built on Confidence 


The wide confidence which is everywhere 
tendered office equipment which bears the GF 
Allsteel label is immeasurably helpful to dealers 
who sell this line. 





Such confidence is the result of long years of 
dependable service and unvarying regularity 
of equipment. 


The General Fireproofing Company 
Youngstown, Ohio 


Branches: New York, Cleveland, Chicago, Boston, Philadelphia 
Atlanta, Minneapolis, St. Louis, San Francisco, Newark 


Export Dept.: 438 Broadway, New York—Cable Address ‘‘Genfire’’ 


Dealers in all principal cities 





The Complete Line of Office Equipment 
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The Reminiscent Typewriter. 


The Chicago Evening Post has wmstituted a novel f f 
The staff photographer, a Jap, snaps folks on the street at - s 
random Bach dat ‘half. tonce of te. photographs ee ilwaukee airs 
1 the Fost, tn faces obliterated so the are Dian He 

Ta of the face hn roving possession, can get | $5.00 . 
wed dace 0b Tie Poa Gee tae tee tn 3 OUTWARD attractive appearance 


pewriter keys feel about The Post's faceless folk. INWARD structural strength 


The dog-watch had left for bathing ach and golf links 


The click of typewriters and the b-r-r-r of telephone bells j 
J] Your 


} 


at , display room is the scene of the 
had ceased. The editorial rooms of The Post were silent ; 


first test; if the chair looks well, it interests 


. f x So . F the cophet « tcehmar ind 
Save or the vadded tootsteps ot the gn watchma i ‘ é ° ° 
— fape>ssa, the buyer. Milwaukee Chairs not only in- 
the occasional squeak of a mouse : : p . . . 
“pap terest the buyer but also serve him in a way 
The keys of one of the typewriters were talking Now, : ? 


that is a lasting reminder of his good judg- 


those Togo stories said the T kev, “are the kind I like to ment. 


“T like them, too,” spoke up the F-ke) ‘Whenever Mr. 
Gilbert punches me to write ‘Faceless’ or ‘Face,’ I feel as 
if I were doing something for humanity—accomplishing 
some good, as it were.” 

‘And I,” said the $-key, “like them most of all. Mr. Gil 
bert doesn’t have occasion to punch me in his usual run ot 
stories, but do you notice how often I have been punched 
lately. Why, for a while, I actually stuck, but since he has 


been mentioning those $5.00 gold pieces every other se 





tence, | had become quite limbered uy | feel as young 


t 


and chipper as |! used to when the financial editor ah ‘ ' . ° ° ° 
The comfortable form of our designs is 
the result of scientific study; the strength 


“It certainly is nice,” spoke up the K-key, “to be doing . 
of materials is preserved by our carefully 


something constructive, and not being used for the silly ‘ : = 
ea ee. developed methods in which the Forest 


stuff he generally writes. Every time 
ian Wie Dace Products Laboratory have rendered val- 


1] uable assistance. 

You will find Milwaukee Chairs a profit- 
able line for your furniture department. 
Our new catalog No. 53 awaits your inquiry. 


[ know he’s going to say something al 


being the anteater’s smoking-jacket of cameramen, and te 
about how he sneaks up behind people, or hides himself 
behind trolley posts to snipe them unawares 

And that he’s going on to tell how Ted Hamilton, that 


little fellow in the art department, rubs Chinese white ovet . A 
the faces so the owners will have a hard time recognizing || "The Milwaukee Chair Co. 
then nd if they do recognize them, they can come in and 


laim the iT $5.00 rid piece aS a Ire ward 624 So. Michigan Ave. 
“Really,” said the 5-key, “though I have been ov rworked Chicago 


latel | feel | am doing something philanthrop1 Have 

vou noticed how clecfully he dashes those stories off—ijust New York Milwaukee Minneapolis Seattle 
like girl reporter who taps away at us keys without an 

idea in her head. I’ve seen the days when he wrote slowly 

and laboriously, using the x-key to cross out words h« 

didn’t like. You know, since these faceless pictures have 

been running, | believe we've all been happier.” 


“Did you notice,” said the A-key, who holds an honored 


position in the little metallic community, as he were lord 
mayor or something; “did you notice with what a bean 
yuntenance that young lady from Riverside pocketed 
her $5.00 cold piece Let’s see what was her nam 
Xuth Merritt, wasn't that it: 
\ know, I think it’s lovely to make people happy like 


is, and while mine has been a humble share in the 


l have taken just as much delight in it as anybody 
Anvhow.” spoke up the O key, which had been rather 


neglected, “it’s better than when the political reporter used 


row this 1 hine to write his articles | remember, 
he pounded on us with one finger, but he generall ice 
dea ( i t 
lt the office 1 riter feels so happy ut it, how mu 
does t Know Yourself Editor feel when one 
K ga owt ent victims comes to « the 


Mikkelsen Manager at Butte for Underwood. 





M. Mikkels has been appointe anager at Butte, 2 

Mo tana, by t he | nderwood Type writer Company | r¢ « No. 8103 EL 
ait a | 

i 


usiy Nhe laf peel wit 


1 the general billing department at 

















ne office ten years. 
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BETTCHER 
TESTED 


RIGIDITY 


All manufactured products are made to 
meet ordinary demands—that is essen- 
tial to their continuance. But neverthe- 
less it is true that at one time or another 
these articles are subjected to unusual 
circumstances. At this particular time 
of stress are the true merits of the article 
revealed. 


Bettcher chair irons are constructed of the best 
known materials and designed according to the 
most recent scientific productions. Hence, 
Bettcher irons are subjected to the most strenu- 
ous, unusual tests to prove their merit. They 
are truly recognized for their ability to stand 
any sudden jolt or weight. 


The new principles in design are extremely in- 
teresting. We would like to send you details. 


A BETTCHER EQUIPPED OFFICE CHAIR 
IS KNOWN FOR ITS LONGEVITY—A RE- 
SULT OF TESTED RIGIDITY. 


BETTCHER STAMPING 
AND MFG. CO. 


3106 West Sixty-first Street 
CLEVELAND, O. 











OFFICE CHAIR 
IRON— One of the 
many features is the 
positive locking device 
providing easy adjust- 
ment for height, pre- 
tenting swivel action 
from affecting height 
adjustment. 




















APPLIANCES ugust, J923 
Catering to the Customer’s Wants. 
[Commerce Reports.] American exporters have bs 
criticized for not paying sufficient attention to the desires 
of the customer. It has been asserted that other nations 
will do far more in making up special sizes, shapes and 
colors according to the buyer’s whim. It is furthermoré 
maintained by some persons that we lose considerab] s 
ness by refusal to conform to the buyer’s wishes 
What has just been stated represents only a trut! 


It may be true that the American system of quantity pr 


duction in manufacture sometimes prevents the turning out 
of small lots of special sizes and varieties. We may lose 
business through our unwillingness to make extensive ma- 
chinery changes in order to make up a small lot out of the 
usual run. Even in such cases the prospective customer 
can often be retained if the impossibility of complying with 
his demand is frankly and tactfully explained. 

On the other hand, American manufacturers stand second 
to none in the adaptation of products to the special needs 
of other nations. For example: There is an American 
calculating machine sold in England which is specially de 


vised for calculation in pounds, shilling and pence, but 
which, by a shift of key, returns to the decimal system for 
the figuring out of percentages in the currency of that 
country. There are a number of similar devices in the of- 
fice appliance group that show the same tendency of special 
adaptation to the needs of the particular market for which 
they were designed. 

In general, the American manufacturer shows a lively 
appreciation of the customer’s needs, and a rare skill in 
turning out products in accordance with his desires 
Where this is not done it can usually be proved that the 


demand was beyond the bounds of reason. 


The Eyes of a Child. 
The Eye Sight Conservation Council of America Ine 
Times Building, New York City 

I am brown, or blue, or black, or gray. I have faith in 
everyone and everything. I trust the world, I still possess 
the crystal clearness of innocence. I see nothing sordid or 
unlovely. The pictures I send to the baby brain are magi 
cal. I am not for sale—I cannot be bought—I am price 
less! 

1 am sensitive. I require care and thought, but I grow 
weak with over-work or iH-health or strain. I resent indif 
ference or neglect. When I am not as strong as I should 
be, I protest against over-exertion in the schoolroom, I[ re 
bel against long hours of study or reading at home where 
the lights are so dim that I cannot see 

I sound my warnings daily. I cause misery to the brain 


and a throbbing head. My punishment is relentless. | 
worry myself into aching, twitching, burning coals of fire. 
[ cannot work—I cannot sleep—I can only weep. Th 
parents of the baby body in which I dwell blame fretful 
ness, illness, apathy, dullness and stumbling gait, but, I am 


the cause. I fairly sing and dance and thrill with light and 
joy and gladness when I am healthy and strong and 


If I need aid from the skilled men who know me, who study 


rested. 
me, who give me what I must have, then I respond in sheer 
gratitude. 

If I have behaved badly and have caused pain it is only 
because I have needed help. With the assistance these 
learned men can give me, I live until I am no longer 
wanted. I never return once I go. I go reluctantly if g& 
[ must. I speak that all parents may hear 

Remember, I am the eyes of a child! 

I may be the eyes of your child! 

Conserve the eyesight of your child. It is a duty you 
owe the child, yourself, the community, the state and the 


nation. But above all, you owe it to your child. 
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Three times under 
water — still doing 
duty 


**‘Purchased in 1919 this 
Corona was banged all 
over the Balkans—aver- 
aging 50 kilometers per 
day. It spent a night 
under water in a sub- 
merged Ford that ran 
into a washout, and twice 
fell from pack saddles in- 
to rivers—but it always 
worked.”’ 


George W. Warner 
Salonica, Greece. 





Nothing in the Ser- 
vice more certain 
or reliable 


“My Corona was indis- 
pensable to me during 
the war. I spent the 
larger part of a year in 
France, Italy and Eng- 
land—everywhere found 
the Corona, often as busy 
as the machine guns, and 
there was nothing in the 
service more certain or 
reliable.”’ 


Ben B. Lindsay, 
Judge of the Juvenile 
Court of Denver, 
Colo. 





‘‘Sound and fool- 
proof’’ says H. G. 
Wells 


“Corona is exactly the 
typewriter for an author 
like myself—it is so sound 
and fool-proof it is always 
in good condition. I have 
needed a typewriter for 
years, but I could not 
find anything sufficiently 
portable, hardy, willing 
and easy until I discov- 
ered Corona.”’ 


H. G. Wells. 





Corona survives 
shell dust, mud 
and salt water 


“IT have laid many a day 
in a shell hole in France 
pounding on Corona with 
the shells bursting around 
you so close that you 
thought every minute 
would be your last. I 
have useditin mud. It 
has been in salt water, 
been abused shamefully, 
and after five years is 
still working perfectly.”’ 


C. J. Swezey, 


139 N. Center St. 
Shennandoah, Ill. 
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Corona stands up! 


—that is the verdict 
of 500,000 users 


S CORONA durable? Will 
it stand eight hours a day of 
steady pounding? Will it give 
long years of uninterrupted 
service? 


An overwhelming mass of evi- 
dence answers “yes!” 


On this page are a few typicai 
letters from Corona owners. 
There are 500,000 other users 
who can tell you that for down- 
right sturdiness Corona hasn’t an 
equal among writing machines. 


CORONA 


The Personal Writing Machine 


REG.U.S.PAT.OFF. 


CORONA TYPEWRITER CO., Inc. 
116 Main Street Groton, N. Y. 








LITY 





What the 
New Corona 
can do 

in an office 


General Corres- 
pondence — It 
has a ten inch car- 
riage—and every 
other needed 
feature. 


2 Manifolding— 
Does it surprise 
you to know that 
Corona easily 
makes 1 to 14 
carbon copies? 


3 Stencil cutting 
— Stenographers 
say it’s the best 
of all machines 
for stencils. 


Individual work 
—For salesmen, 
executives, file 
clerks, shop fore- 
men, stock clerks 
and secretaries. 


5 Economy— 
Corona requires 
no special desk— 
takes up little 
room—is easy to 
carry about — 
costs only $50 
with case. 


Write us for 
latest Corona 
literature 


Mail this Coupon 








Corona Typewriter Co., Inc 
Groton, N. Y. 


Please send me your in- 
teresting booklet No. 16 
about Corona. 
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EPLACE those cumbersome one-use wooden 
counters with Double Utility “SECURITY” 


Steel Counter High Filing Cabinets. 


A FEW SELLING POINTS THAT HELP CLINCH THE ORDER: 


1—Beauty — Adds Dignity to the Office. 
2—Reduces Work — Office Records are where needed most. 
3—Economy — Combining Counter Partition and Filing Equipment in one. 


4—Satisfaction — Mechanically Perfect. Easy operation of all filing devices. 





A typical ‘‘600’’ Series Counter High Installation, showing the several purposes it serves. 


The Complete Line of Counter High Filing Cabinets is illustrated 
in the new ‘‘SECURITY”’ Steel Catalogue. Write for your copy. 


STEEL EQUIPMENT CORPORATION 
AVENEL, NEW JERSEY 
NEW YORK, N. Y. NEWARK, N. J. BOSTON, MASS, 


Makers of the full line of ““SSECURITY” Steel Office Furniture 
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Veteran Stationer Retires. 

July 1 John B. Buzby retired from the William Mann 
Company, Philadelphia, Penna., after fifty-one years and six 
months connection. He began as a clerk in the account 
ing department, and was treasurer and a director in the 
corporation when he relinquished his business duties. An 
early promotion was to the post of private secretary to Wil- 
liam Mann, founder of the business. In 1891 Mr. Buzby 
was elected treasurer of the company. He became a direc 
tor in 1902. Mr. Buzby was seventy-six years old in May of 


this year. 


Display Material for Dealers from Eberhard Faber. 

A new lithographed display in six colors has been pre- 
pared by Eberhard Faber, 37 Greenpoint avenue, Brooklyn, 
N. Y. It features the “Clamp” adjustable eraser. The dis- 


play is 29 inches wide and 22 inches high, folding for ship- 





EBERHARD FABER ERASER DISPLAY. 


ment to 13x14 inches. The center shows a business man 
seated at his desk, using the “Clamp” eraser; above is 
shown the eraser used as a unit. The wings depict the 
“Mongol” No. 1582 pencil point protector and the No. 601 
“Van Dyke” pencil, which was one of the items originally 
provided with the adjustable “Clamp” eraser tip. 

Commerce Office at Chicago Takes More Room. 

T. O. Klath, manager of the Great Lakes district office 
of the United States Bureau of Foreign and Domestic Com 
merce, announces that owing to the heavy demands made 
upon his office by manufacturers in the middle West, Mr. 
Hoover has authorized an increase in the staff and provided 
for larger quarters for the local office 

[The Chicago branch of the bureau, which has been lo 
cated in Room 1424, the First National Bank building, has 
been moved to Room 830, 76 West Monroe Street (Fort 
Dearborn National Bank building). The telephones are 
Dearborn 8857 and Harrison 4700. 

According to Mr. Klath there has been a marked in- 
crease in the number of requests for foreign trade infor 
mation received during the past few months. It is possible 
to obtain a great deal of valuable assistance and informa- 
tion that is of direct aid to manufacturers in selling their 
products in all parts of the world from this business man’s 
department of the government. Hardly a week passes but 
what some firm reports that profitable business abroad has 
resulted from following leads given by the Bureau of For- 
eign and Domestic Commerce. This service is free to 
American business men. 


Salesmanship isn’t the science of selling folks things they 
don’t want. It is the science of teaching them to want the 
things you have got to sell.—Scrits (Strathmore Paper Com- 
pany) 











A TOUGH 
ADONIS 





S good looking a 
waste-basket as you 
ever saw is the Vul-Cot. 
And a perfect pig for 
punishment. 


“But,” you say, “I’m 
not hard on my waste- 
basket. The worst that 
I can possibly do to it is to 
throw a little incendiary 
literature into it.” 


Ah, but think of those 
who hold sway in your 
office after you have 
gathered up the golf 
clubs and departed. To 
the janitor and his min- 
ions your basket is one of 
two hundred. It’s jostled 
out from under your desk 
to the corridor, pounded 
against the side of the 
refuse bin—hurled back 
with breathless haste, 


We made the Vul-Cot 
so tough that we could 
guarantee it uncondition- 
ally for five years. And 
we are certainly safe in 
that guarantee. The 
Vul-Cot is made of Vul- 
canized Fibre—a sub- 
stance so strong that it 
will put to the test any 
janitor’s genius for de- 
struction. Ordinarily it 
will last a lifetime. 





There are other ones 
for the home—kitchen, 
living-room, bedroom 
baskets that add to any 
room that greatest of 
conveniences —a_ place 
to throw things. 





Vul-Cot waste-bas- 
kets are as profitable to 
the dealer to sell as 
they are economical to 
the consumer to buy. 
Send for catalog and 
price list. 





National Vuicanized Fibre Company 
Wilmington, Delaware 


[-COT 


GUARANTEED 5 YEARS 
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“ Allen 


Strength Beauty Utility 





Carries every essential element 
of a $100 machine, 87 char- 
acters, back spacer, black and 
red ribbon, tabulator, weight 
11 pounds. 


THE EXPERT in typewriting ma- 
chines will recognize the following 
functions to be so unique and sim- 
ple that he marvels to find them 
in a machine, the size of the 
“ALLEN.” 


ROTARY ESCAPEMENT—POSITIVE. 


BACK SPACER—DIRECT AND POSI- 
TIVE — OPERATED BY EITHER 
THUMB. 


RIBBON REVERSE—BETTER THAN 
AN AUTOMATIC. 


SHIFT LEVERS AND LOCK—POSITIVE. 
TYPE BAR AND SEGMENT—BEATS 
THE $100 MACHINE. 


RED AND BLACK RIBBON REVER- 
SER—COLOR POSITIVE. 

BALL BEARING CARRIAGE—SMOOTH 
AND NOISELESS. 


AS WELL AS MANY OTHER FEATURES. 


THE “‘ALLEN”’ is reliable and sim- 
ple so that the amateur can easily 
repair it, it contains less than one 
fourth of the number of parts of 
the big machine, for this reason it 
will keep in good repair much 
longer. 


AGENTS invited to accept territory 
for this sturdy $50 machine which 
sells easily to offices and homes. 


Allen Typewriter Mfg. Co. 


901 Hamilton St., Allentown, Pa. 
New York Office, 93 Nassau Street 














The Indispensable Pencil. 


[Editorial in Chicago Journal of Commerce.] “Reading 
with a pencil” is an idea which Mr. William H. Ingersoll 
has elaborated in the assembly of a large group of perti- 
nent statements from men successful in big business, poli- 
tics, literature, law and other vocations. 

“Reading maketh a full man, conference a ready man, 
and writing an exact man,” wrote Bacon three hundred 


years ago in his famous essay on “Studies.” Dry drawing 


and writing were used by the early Egyptians and Greeks 
with pieces of colored earth or chalk whittled into con- 
venient shape. With these they drew their one-colored pic- 
tures. But for writing and written records ink was used 
for many generations before the modern pencil was in- 
vented. 

Until 1860 the lead-pencil was manufactured almost ex- 
clusively in Germany. About that time their manufacture 
began in the United States, in factories founded by Ger- 
man experts. Eberhard Faber was one of the first to come, 
along with Joseph Reckendorfer and Henry Berolzheimer 
The plant of the Joseph Dixon Crucible Company, founded 
at Salem, Mass., in 1826, and moved to Jersey City in 1840, 
the first graphite company in the United States, did not be 


gin the manufacture of lead-pencils until 1872. The names 
and business of the pioneers in this industry are familiar to- 
day. Indeed, the pencil with which these words are writ- 
ten is stamped “Mongol Eberhard Faber, U. S. A., No. 2.” 


Pencil Helps Thinking. 


In Mr. Ingersoll’s story we read that Charles M. Schwab 
“uses a pencil as it were for thinking out loud.” Mr. Bryan 
declares it “one of the most valuable instruments of mod 
ern civilization.” John Hays Hammond, engineer, has a 
pad and pencil attached to the head of his bed to record 
fleeting ideas that come to him in the stilly night. Roose 
velt found taking notes while he read helped him to fix mat- 
ter in his mind. A hotel man is quoted as declaring many 
eat with their pencils—the evidence being found on “count 
less table cloths and menu cards which come out of our 
dining rooms carrying the sketches of the artist, the figures 
of the accountant, and the draftings of the architect.” Rab- 
bi Wise said a good part of his memory laid in the constant 
use of a lead pencil. President Jordan, of the Jordan Mo 
tor Car Company, thinks “it would be just as ridiculous for 
a prospector to forget to mark the place where he discov- 
ered gold, as to see a man reading a book without locating 
the nuggets of ideas with his pencil.” Many editors are 
quoted also. They have use for both black and blue pen- 


] 


cils, and sometimes it is difficult for them to decide which 


is most useful to them. 

In the business world and in the professions it is prob- 
able that not a man is ever without a pencil, either in his 
pocket or hand; and no wise reader neglects to mark pas- 
sages in book or magazine or paper which he desires to 
use later. The pencil is the greatest modern time saver, 
and relieves the memory of men from a burden of detail 
that could not be computed. 


Lawsuit Divulges Big Salary. 

During the course of a hearing in the United States Dis- 
trict Court at Wilmington, Del., the salaries paid to execu 
tives of The National Cash Register Company were dis 
cussed. It was brought out in the case of the Remington 
Cash Register Company that The National Cash Register 
Company paid substantial compensation to competent men 
in the industry. J. H. Barringer, vice president of the 
Dayton organization, denied that his annual salary and 
bonus were as great as $150,000, but admitted that the fig- 
ure exceeded $100,000. He stated that the output of the 
Dayton plant was between 450 and 500 machines daily. 
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THE 
NEW, 








A typical Multigraph De- 
partment equipped with $150 
Multigraph and Typesetter. 
Requires a minimum of space. 
An investment that pays for it- 
self over and over again. 





With power-driven Multi- 
graph equipment your depart- 
ment can be arranged like 
this. Thousands of users have 
learned the economy of Multi- 
graphed Direct Mail Advertis- 
ing. 





Here’s our newest book, 
“Definite Facts,” a title de- 
scriptive of its contents. Tells 
about many of your business 
neighbors—and tells the truth. 
Eight pages of pictures, facts, 
etc., that cannot be disputed. 
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AUTOMOBILES: I be- 
lieve I can lay claim to being 
the most skeptical prospect you ever 
sold. One by one you proved your 
claims.’ 


BONDS: “We prepared 
copy and that night the mes- 


sage was in the mail. Results were 
prompt. That, to us, is the impor- 
tant thing.”’ 


BANKING: “Having the 
Multigraph in the office has 
meant the difference between wheth- 
er we would have a bond issue drag- 
ging along or moving rapidly.” 


NEWSPAPER: “We have 


recently become the largest 
afternoon paper. We owe no small 
part of this record to the Multi- 
graph.” 





INSURANCE: “The Mul- 
tigraph has undoubtedly made 


the salesmen’s work easier, and we 
want you to know it.” 


This is the New Multigraph 
equipped for turning out type- 
written letters, forms, etc. The 
$150.00 price includes the Type- 
setter illustrated at the right. 


The two-roll 
Printing Ink At- 
tachment, easily 
and ickly at- 
tached to the New 
Multigraph, $35 
additional. 
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The Pacific Coast Sells with 
LIIGAAP/T 


The evidence at hand makes it look as though 


everybody on the Pacific Coast sells with the Multigraph. 
This can’t be true, of course; but just look at the different kinds of 


businesses that are using it, and see what they say about it: 
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MEN’S FURNISHINGS: 


“It is an advertising medium 
in itself. We expect to spend 30% 
of our advertising appropriation via 
the Multigraph.”’ 


DRUGS: “With the Multi- 


graph, a man can act while 
the idea is in his mind.” 


Users in every line of busi- 


ness—yours, too—tell the same 
kind of a story. “Our only regret is 
that we did not wake up years ago.” 
“One year after we began to use the 
machine our business had grown so 
we were compelled to install a sec- 
ond, keeping both running eight hours 
a day.”” “We find our Multigraph is 
turning out our jobs at one-fourth 
our former cost.” 


We want to send you a 


copy of “Definite Facts”, which 
goes into considerable detail about 
the place the Multigraph plays in 
Pacific Coast business. And we'd like, 
too, to have a representative tell you 
the Multigraph story. It’s easily as 
much to your interest as to ours to 
hear it. Will you send in the coupon? 










This is — Multi- 
‘a 

tick make 

easy ypejor 

the Multigraph 


)sT:Urbeles 
Terms 





$15 022 casi 





The Multigraph Folder Junior 


Companion i 
equipment to the 
New $150 Multigraph ; 
has a folding speed of 
4,800 pieces per hour, 
hand operated. A fold- 
ing machine for office 


Prices in Canada: $38.00 down; cash price $190.00, 
Printing Ink Attachment $37.50. 





: The American Multigraph Sales Co. 
1830 East 40th Street, Cleveland, Ohio 


Have a representative show me (without any obli- 
gation) the new Multigraph and explain its possi- 


use at the lowest price TEReee: Sth Cie aoe.seissiesssscacocsssoosiscseénsactuecneuaneaeeaieanen business. 
eshinn ten (Be sure you indicate your business.) 
cee rowed am er ni 
ri R ' . 
ss A.) ! PRN sisidinsieneiusdnakictbetieticininascseate Dtb0s.cccensorntnicteciaioaduaa’ 
Ro isiissescaninecksesaisniibmedasdcsucteeens i a O. A., Aug 
' 
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VISIBLE 
PRINTING 







TOTAL & SUB-TOTAL 
REPEAT 











NON-ADD 





NON- PRINT 


Standard Specifications 


Capacity, 99,999.99—Non-Print—Non-Add 
—Total and Sub-Total and Repeat Keys. 
Visibility PLUS—Six lines readable at the 
Printing Point. Automatic Ribbon Reverse. 
Short Easy Handle Pull. Weight 12 lbs. 
Size 7x11 Inches—a Parcels Post Package. 
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An Ideal Realized 


The Portable was designed by the famous Glenn 
J. Barrett to satisfy the cherished ideal of all 


adding machine men with imagination. 


For years every adding machine salesman has 
wished a thousand times he could have the ma- 
chine of his dreams to sell: A machine to fit small 
business, standard in design, with weight, size 
and price all cut squarely in two. Mr. Barrett 
has done the trick. He has given us utter porta 
bility, utter simplicity, and a price to suit the 


waiting multitudes. 


Fifty Per Cent Reductions in all 
But Efficiency and Durability 


wet Cat POWs ii6cb ck be veh cies 50% 
Fares Ge BP chock nced seth daees 50% 
eee: Gee Ga 68 cd deed oko ekoeen tan 50% 
go ee ee er ne rr woe DOF 
EFFICIENCY & STRENGTH STILL 
FREES écndnveaddieweses ste cahiws 100% 


A “Sub-Press” Die Machine 


We have spent our money for the finest type of 
sub-press die equipment, to insure absolutely ac 
curate punch press parts. When you use shaped 
metal pieces from sub-press dies, you get the last 
word in clean-cut, perfectly formed working 
parts, which interchangeably assemble with pre- 
cision, and operate in the finished product to per- 
fection, doing their work equably, smoothly and 


silently. 


Watches and clocks are good examples of sub- 
press die manufacture. 


Stronger Parts 


Mr. Barrett did not try to cheat common sense 
by using light weight metal to get a light weight 
machine. On the contrary unusually heavy 
gauges of steel are used throughout. The 


working parts are in fact all over size, rather than 
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under. The simple truth is there are so few parts 
in the whole machine, they could all be nearly 
double size and still have plenty of room. 


Selling Plans 


In all but the largest cities, the Portable Adding 
Machine will be sold through the Office Ap- 
pliance Dealers. They have shown what they can 
do with the “Portables” of the typewriter field: 
We are giving them the Portable of the adding 
machine field. 


The dealer’s discount will be unusually liberal. 
National advertising and selling helps from our 
home office will insure wide publicity. 


First Year’s Production 
Built to Order 


rhe indicated demand for the PORTABLE ADD- 
ING MACHINE is large. To guard against the 
evil consequences of a possibly oversold capacity 
-lemoralizing to all concerned—we propose, 
during our first year, to content ourselves with 
limiting of production strictly to building ma- 
chines covered by orders placed in time for us to 
prepare a definite manufacturing schedule for 


the vear. 


Guaranteed monthly deliveries, on schedule time, 
can thus be assured our Distributors who are in 
this way covering their estimated requirements 
for the coming year—requirements as moderate 
as they wish to make them. 


In our first year of manufacture with a capacity 
not yet fully developed, we believe it good sense 
as relating to our own interests and fairness as 
relating to the interest of our selling friends, not 
to attempt too much. We shall resist the temp- 
tation to accept orders recklessly, without being 
sure that we can make delivery. 


There will be other years. In 1924 we will build 
to order and be content. 


f. 


President. 


PORTABLE ADDING MACHINE COMPANY 


723 Continental and Commercial National Bank Bldg. 


CHICAGO, 





ILLINOIS 
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Sr Quality e 


UALITY in chair building is large- 
ly a matter of choice on the part 





=\ of the manufacturer. | 
y / | 
al . f 
| | One manufacturer can buy just as 
: > good materials as another. He can in- ) 
stall just as fine machinery and employ / 
: men just as skilled. His designs can be l 7 | 
just as artistic and his finished product 
~ can represent quality in the last degree. 
No. 2100 No. 2020 
American Walnut, Solid : . American Walnut, Solid 
pence, Fae ov Whether it does or not depends abso- epessas, Woet or 


Birch, Quartered Oak. Birch, Quartered Oak 


lutely on what the manufacturer wants 
most and how badly he wants it. No 
product can be better than the ideal of 
the manufacturer. By the same token, 
no manufacturer can hold a high ideal 
of quality without having it reflected 
in his product. 


More than a century ago this organi- 
zation made its choice for quality. So 
firmly was this quality policy estab- 
lished and so closely has it been identi- 
fied with the growth and reputation of 
our business that we have always felt 
that it served our best interest to ad- 
here to it. 


” j \@eaarnanc ‘ 
\' | In THE MASTER’S LINE OF OF- wat 1 \ | | \ 
\ >») iota x rpg : \ | | 
L FICE CHAIRS this quality policy, on WAL 
a which we have grown and thrived, finds | 
¢ its highest expression. We are proud eS 
y 7 of it not only because it justifies our Ne —— — 
™ AL more than a century old choice, but also be c F 
a because it so aptly meets the choice ot FQ Se 
| the enlightened dealer and consumer U 
j today. . 
No. 2060 No, 2070 


Solid Mahogany, Wal- e American Walnut, Solid 

nut or Mahogany finish Mahogany, Walnut or 

on Birch, Quartered Oy Mahogany finish on 

Oak, Birch, Quartered Oak 
Bedford Ohio 
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Office Machinery for Credit Men. 


Reprinted from a Series in The Credit 

Monthly, by H. P. Reader, Credit Manager 

of the Interwoven Stocking Company, New 
Brunswick, N. J. 


Fourth and Final Installments Covering Collections. 


When we reach the subject of collecting the accounts, it 
is always to be borne in mind that success in the prompt 
liquidation of accounts depends upon the skill with which 
service has been rendered to the customer in all the earlier 
steps of the transactions. If those steps have been carefully 
taken, it ought to be possible to make the great bulk of col- 
lections on the invoice itself. 

This means that the invoice for merchandise shipped 
is a very important paper—the most important that the cus- 
tomer receives in connection with his purchase. He must 
have it or a copy to check up his merchandise on arrival and 
make certain that the invoice and merchandise agrée. If 
there is agreement, the invoice may be passed quickly along 
to the accounts payable division and put in line for payment. 

Modern business usage shows conclusively that it is to 
the advantage of both the buyer and seller that payment be 
made on the invoice and not from a statement that may 
follow. Therefore, the seller should do his utmost to make 
the invoice perfectly clear to the buyer, see that he gets it 
promptly and that it sets out all that the buyer needs to 
know in paying the account on discount or due date. 

The qualities that should be present in the invoice are: 
Legibility, neatness, clearness and conciseness in form and 
arrangement, and absolute promptness in reaching the cus- 
tomer. Furthermore, the terms of sale should be plainly 
stated,—that is, discount and net terms, if any,—transporta- 
tion charges and route of shipment; customer’s order num- 
ber, or, if no number has been given, the invoice should 
show the origin of the order, such as, “Mail order” or “Or- 
der given salesman, Mr. Brown,” seller’s order number (es- 
sential for reference in case of correspondence, etc.). 

Where dating or special discount terms are given, it is 
a great aid in collections to have imprinted on the invoice 
with rubber stamp such statement as: “This invoice is due 
for five per cent cash discount on January 21, 1923; if paid 
on or before December 21, 1922, six per cent may be de- 


he buyer the trou- 


ducted.” This clear statement will save t 
ble of making calculations in which he may not be skillful, 
and will lay emphasis on the point that an essential of the 
purchase contract is time as well as money. 

Earlier articles of the series, “A Day in the Credit De- 
partment,” have emphasized the fact that these qualities of 
orderliness of invoice, form, promptness, etc., are most cer 
tain to be uniformly attained by the use of that office ma- 
chinery which has meant so much in improved office proce- 
dure 

The Statement. 

In a well ordered collection system, the statement is per 
haps the second most important paper. It should be for- 
warded promptly on a definite and prearranged schedule, if 
payment is not received on the date called for on the invoice. 
My experience and observations firmly convince me that 
only “past due’”’ statements should be sent. The practice of 
sending a statement every month to every account which is 
in the condition of open balance, places an unnecessary 
burden on the office and adds nothing to the effectiveness 
of collections. The “past due” statement is the only state- 
ment that tends to focus the customer’s attention upon his 
immediate obligation, and is thus more likely to get prompt 
attention. 

If the house has established the precedent of sending first 


of the month statements to all customers, it may take two 
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ERRELL’S Steel Storage Cup- 

board—the Cabinet of many uses— 

has gained universal favor. Each of 
the six sizes in which it is built is creating 
anticipated increase in business volume for 
Terrell’s Dealers. 


Rigid doors, free from spring or weave, 
hang from three substantial hinges. 18 
gauge shelves, adjusting on one-inch 
centers, give ideal storage capacity in any 
office. Brushed bronze door handles, 
together with freedom from unsightly bolts 
or screws, give rare distinction in design. 


Protecting contents under lock and key in 
dust-proof storage and serving many pur- 
poses, Terrell’s Steel Cabinets make a 
striking appeal to all who see and use them. 


Terrell’s is a recognized standard Line and 
he is a satisfied dealer who establishes 


himself with Terrell’s Cabinets and 


Policies. 


Write at once for more facts! 


TERRELL,’S 
EQUIPMENT 
COMPANY 


GRAND RAPIDS 
MICHIGAN 
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or three months to accustom certain buyers to a change to ' 





“past due” statements only. But actual experience on this 
point with thousands of accounts has convinced me that 
only a small percentage of customers will notice the change 








which indicates that as a rule the monthly statement is 
not made use of by the customer. 
Receipts Unnecessary. 
\ point that fits in here is that checks are, as a rule, 
= considered sufficient evidence of payment; and when cus 
tomers send in invoices or statements with their remit 
tances, it is not necessary to go to the expense of return 
ing the invoices received, unless the customer specifically 
requests their return. 
Statements should, of course, be accurate and clear. The 
bookkeeping machine and mechanically prepared statement, 
like the mechanically prepared invoice, arrests attention, es 
i 


Gu ft d tablishes the confidence of the customer and is therefore 

a daran ee more likely to get the immediate payment so much desired. 
: Where a “past due” statement is required, it should show i 

Chair rons also all other items on the account so that it is full and 


complete, but the “past due” and “not due” items should 
be separated. 

The statement asking for payment should be mailed as 
promptly after the due date of invoice or invoices which it 
lists as is consistent with business courtesy, sa ve days 
after due date: and when sufficient time has passed to allow 
mail to reach the seller in case the customer has mailed 


check on the due date. 

\ letter is in order if the customer does not pay on re- 
ceipt of a past due statement. Letters, like statements, 
should go out on a regular schedule. As an old English 
writer declared, referring to the decrease in crime after the 
laws of England had been modified to provide the death 
penalty for four or tive offences instead of approximately a 
hundred, the modified laws being strictly enforced: “It is 
the certainty, not the severity of the law, that men fear 
So is it with the collection letter. The certainty of its re 
curring visits, rather than its severity, will induce the delin 


quent debtor to pay 





The first letter should contain, as a rule, one or two 
short paragraphs, say four to eight lines,—should be just 
long enough to be courteous and not open to the fault of 

No. 334—-OFFICE CHAIR IRON abruptness. This type of letter can be handled rapidly and 
in great volume on the dictating machine. Often a letter 
that is virtually a form letter, though not obviously such, 


can be adapted to the individual customer by the skillful 
WHY BE BOTHERED f the : ieliel A ws 


typist if correspondence is first class 


WITH BROKEN CAST- due statement, or — a — g 1 ume. ddress 

amount, etc., 18S passe aiong trom the correspondent to 
INGS WHEN YOU CAN the operator. By this method a correspondent in one office 
BUY AN ALL PRESSED under my direct observation handled up to six hundred let 


ters a day, giving each letter that personal touch usually 


STEEL CHAIR IRON? formed only in the personally dictated letter 


The Second Letter. 


LIGHTER IN WEIGHT. . eb eae se posites - ye mcaghegonn “ Ms e . the 
invoice, statement and first letter, a second letter, perhaps 
BE | TER APPEARANCE. longer and written from a different angle, should be sent 
promptly on schedule. If that fails to bring a satisfactory 
SMOOTHER FINISH. response the credit man aaa know that he has his man to 
STRONGER AND MORE “sell” over again, and to do this he must approach the mat 


ter from the customer’s angle. He must see the situation 
DURABLE. from the customer’s point of view, with patience and tact 
persuading the debtor that the seller has been more than 


1 In) er a ¢ he¢ k 
to cover. This is a frame of mind that cannot be induced 


generous, and that it is up to the debtor to « 


MADE UNDER OUR OWN PATENTS 





in the debtor by threats, recriminations or suggestions that 
COLLIER- KEYWORTA CO,, the debtor is lacking honor, honesty or the business-like 
GARDNER, MASS.,U.S8.A. qualities. If, in the first place, the account has been opened 


with reasonable care, the chances are that one or two well 








considered letters will bring a settlement and keep the or 
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| REBUILT TYPEWRITERS 


We Have the Best 




















ALL MAKES — ALL KINDS 
EVERY COUNTRY ————— EVERY LANGUAGE 
, SPECIAL PRICES ——— SPECIAL TERMS 


RELIABLE SERVICE —— RESPONSIBLE DEALING 


_ BOOK ORDERS IN AUGUST FOR 
| YOUR AUTUMN CAMPAIGN 


WE SERVE 


DOMESTIC AND EXPORT TRADE 


: WHOLESALE ONLY 


| REMANUFACTURED REBUILT — RENOVATED — IN ROUGH 


TYPEWRITERS 


General Typewriter Exchange, Inc. 


(Gentype—New York) 
30 Main Street Brooklyn, New York, U.S. A. 


aA we wm wm 1 VY OS A 


ee ee | 
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Concentrated thought is a factor too precious 
to place at the mercy of unnecessary type- 
writer noises. For that reason the L. C. 
Smith finds quick acceptance among business 
men. 

Ball bearings at every important frictional 
point not only contribute to the remarkable 
quietness of the L. C. Smith but also assure 
greater durability — for it is self-evident that 
the less noise the less wear. In silence, in 
sturdiness, in swiftness, the L. C. Smith type- 
writer is unexcelled. No other’ writing 
mechanism interposes fewer mechanical ob- 
stacles between the thought of the executive 
and its expression in type. 

Form 601 will give a complete explanation 
of the many features of the L. C. Smith. Sent 
free upon request. 


L. C. Smith & Bros. Typewriter Co. 


Factory and Executive Offices 


Syracuse, New York 


Branches in all principal ctttes 
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ders coming, that is the highest aim of the collection 


worker. 


writing letters, the questions should always 


1 
} 
I 


ye present 

What would I say to my delinquent customer if he 
sat at my desk, and how would I say it: 

What would I say and how would I act, if I paid a 
personal call at the customer’s place of business to make 
ie collection 
[It is this sort hinking that we must put into our col 
lection letters. If a customer walks in and hands you a let- 
ter you sent him, d you feel like apologizing for having 
sent the letter, you may know it was not a good letter. Al 

41 


ways write the kind of letter you can walk right up to him 


with and feel perfectly comfortable while he reads it in 
your presenc: 
Collection Helps. 
Remarkable collection helps are some of the material 
issued by the National Association of Credit Men. There 


is, for instance, the “Prompt Correspondence Card,” which 
makes an appeal over the name of the association for 
promptness in answering correspondence as a builder of 


sound credit. Members of the association are finding this 





wonderfully helpful in getting money out of “those 
silent accounts.” 

Where it is practical, and the amount is large enough to 
warrant a personal call by the credit or collection repre 
sentative, the call may bring the desired result where let- 
ters fail. If a personal call is not practical, then a tele- 
phone call may be advantageous. If the telephone can be 


used, it is, as a rule, effective. Telephone calls should be 


‘onfirmed in writing, giving the substance of the under 
standing arrived at 
] 


If the customer is too far away to communicate with by 
telephone, a telegram may prove effective. Suggestions as 
to the wording of the telegrams are printed in the “Credit 
Man’s Diary and Manual of Commercial Laws for 1923.” 

Sending a registered letter which calls for a _ return 
receipt will often bring to time a slow payer from whom 
you have had no response. At least, you will know that 
he has received your letter. My experience is that a reply, 
even if the customer cannot immediately pay, almost in 
variably follows a registered letter. 

Drafts are arranged in series by some of the well known 
and reliable companies that furnish lists of lawyers, and one 
of these drafts frequently avails where other means have 
not brought a settlement. In case it is necessary to turn 
an account over to a lawyer for collection, care should be 
taken to see that his fidelity is guaranteed by a reliable 
bonding company 

The Adjustment Bureaus of the National Association of 
Credit Men, whet 


the matters in hand, can be relied upon to handle claims 


located advantageously to take care of 
to the best interests of the members. Results obtained by 
these bureaus have been, in my experience, extending over 


a number of years, highly satisfactory. 


Statistics, charts and comparative records should be kept 
by the collection department to show at stated regular 
periods the general condition of accounts receivable and 
collectic n progress 


July Visitors at Mimeograph Headquarters. 

During July the following visited the Chicago head 
quarters of the A. B. Dick Company 

J. W. Campbell, 
Jackson, Miss. Mr 


Company. He spent several days at the 


Mississippi School Supply Company, 


Campbell’s company is representative 


himself with manufacturing processes 
and possibilities of the machines 
Stewart Office Supply Company, Dallas, 


general office while North on a vacation 
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SUMMER 
BUSINESS 


Why Slacken Your Efforts Now? 


Your operating expenses do not de- 
crease appreciably during the Sum- 
mer months, so why not maintain 
your regular volume of business then? 
Take advantage of the appeal made 
by the convenience and comfort otf 


BURNS TELEPHONE BRACKETS. 





During these warm days Burns 
Brackets will be most acceptable and 
offer an excellent opportunity for in- 
creasing sales. 


3urns Brackets are furnished in 
two models, in various lengths and 
with an assortment of mountings— 
Can be used from standing or sitting 
position—Attached anywhere. 





LIBERAL TRADE PRICES 
ORDER STOCK NOW. 





MAKERS 
STATE AND 64TH STREETS 
CHICAGO, U.S. A. 





DON’T FORGET THE 
STENOGRAPHER 


Under the harrassing ef- 
fects of hot weather, all work 
requires much greater effort. 
The Burns Copybook Holder 
will be a means of alleviat- 
ing these enervating condi- 
tions and will result in bet- 
ter work and more of it. 
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When the customer 
leaves it to you, you 
leave it to“Berkshire” 


Berks ue tor 


pers 


never betray a trust 


Eaton, Crane & Pike Co. 


Sponsors for Correctness 
in Correspondence 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


PHILADELPHIA, PA. 
1024 Filbert St. 


BOSTON, MASS. 
633 Washington St. 


CHICAGO, ILL. SAN FRANCISCO, CAL. 
363-371 West Erie St 770 Mission St. 
FORONTO, CANADA 
SERVICE STATIONS: 


DENVER MINNEAPOLIS SEATTLE 
DALLAS KANSAS CITY LOS ANGELES 
ATLANTA CLEVELAND 


APPLI 


years with the 
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Change in Cedar Rapids Concern. 
The Holden-Kahler-Stecker 
Iowa, has succeeded to the 
Hanson-Holden Company 


Company, 110 Sout 
street, Cedar Rapids, 


ship formerly conducted as the 


\. D. Hanson has disposed of his interest in th isiness 
and has withdrawn from the firm. The company does a 
wholesale and retail business, carrying among other lines 


Manufacturing Company 


Company. 


those of the Yawman and Erbe 


and the Irving-Pitt Manufacturing 


The officers of the Holden-Kahler-Stecker Company are 
D. R. Holden, president, who has been associated with the 
stationery business in Cedar Rapids more th twenty 


Walter R. Kahler, vice president, for the last ten 
Morris Sanford Company; Walter F. Stecker, 
four years a city salesman for the Hanson 


Holden 


years; 


secretary, over 


Holden Company; W. A. 


treasurer, graduate of! 


the college of commerce, University of Iowa 
The stock and store arrangement are being modernized 
thoroughly. Every effort is being made to give to Cedar 


Rapids and vicinity real service in the office equipment, 


stationery and book fields 


J. A. Boyer in Charge at Milwaukee for Burroughs. 


J. A. Boyer has been transferred by the Burroughs Add 


ing Machine Company from Columbus, Ohio, where he 
had been manager, to a similar responsibility at Milwaukee 
Wis. He succeeds R. E. Bell, who has retired from the Bur 
roughs organization on account of ill health. Mr. Boyer 
joined the company in March, 1911, as a junior salesman at 

Louis, becoming a senior salesman in December of that 
year. In 1915 he became manager of the St. Louis South 
agency. Four years later he became manager at Chicag« 
In September, 1920, he was made manager of the Chicago 
West agency; he was appointed manager of the Columbus 
agency in January of this year. 

R. E. Bell began his Burroughs career at Chicago in 
1915 as a senior salesman. After a short absence from the 
organization he rejoined the Chicago office, remaining there 
until 1917. when he became senior salesman at Milwaukee 


Later that year he was appointed manager at Milwaukee 


Executives’ Club Hears H. S. Dennison. 
Executives’ club of the Bos 
addressed by H. S. Den 


Che annual meeting of the 


ton Chamber of Commerce was 
nison, president of the Dennison Manufacturing Company 
He presented “The Organization of the Dennison Selling 
and Merchandising Division.’ The origin and th o 
this important factor in the Dennison activities S ex 
plained at length. 

Griffin on in New ‘Gin at Troy. 

T. L. Griffin & Company, Inc., Troy, N. is moved 
from 42 Fourth street to 460 Fulton street Che com 
pany carries the Macy line o office equipment, and com 
plete stocks of commercial stationery Che Grift business 
was established in 1895 by T.°L. Griffin, and corporated 
in 1916. 

Stationery Lines at Merchandise Fair. 

The second annual merchandise fair was held the 
Grand Central Palace, New York, N. Y., July 23-August 3 
The lines shown included those of Marx Finstone, Mont 
blanc Fountain Pen Company, The Parker Pen Company 


and Salz Bros., Inc. 

J. L. Dixon Manager of Denver “Elsie” Office. 
promoted from salesman to man 
Smith & 


who has been trans 


J. L. Dixon has been 


ager at Denver for the L. C. Bros. Typewritet 


Company. He succeeds T. E. Hoover, 


ferred to Indianapolis, to take charge of the office there 

















We stand two-thirds the cost of this Booklet. 
You get the advertising value ‘ ‘ ‘ ‘ 











Filing Suggestions 





Dedicated to More 
Common Sense in 


Office Filing 





Not written to sell a complicated filing system—contains just plain, understand- 
able suggestions for filing that require only stock, over-the-counter goods that 
can be supplied by every stationer and office equipment and supply dealer. The 
illustrations emphasize and picturize the suggestions as well as a number of things 
that are profit producers for the dealer. Since our first announcement we have 
received a very satisfactory number of dealer imprint orders. Your customers 
will appreciate receiving a copy—it will give them valuable information—and you 
will benefit from the advertising view point. Let us tell you more about it. 





One Hundred or More 
Furnished with your Imprint at 2'2 cents—Net Each 


Envelopes for Mailing, With Your Return Card, 
1 cent—Net Each 





|| The ¥/@- Manufacturing Co. 


162 Union Street 


New York—A. H. DENNY, Inc., 52 Park Place 


e 
Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St. Monroe, Michigan 























Avoid Experiments—Sell Nationally 
Advertised Products : : : 








The New W&" No. 


Here’s why the 
Price is Low! 


1900 Line Cabinets are manufactured on a schedule throughout the 
tactory by a selected part of our working force; they are produced in 
quantities day in and day out, consequently we are willing and do 
price the line with a shorter profit for us than we could possibly do 
if the production was spasmodic. From the day of our first 1900 
Line announcement, dealers have appreciated the extra value em- 
bodied in the cabinets of this line, with the result that at no time 
during this period have we been able to catch up with our orders. 
This condition could not possibly exist if we did not offer value 
plus to the purchaser. 


Dealer’s Profits 


One of the most acceptable dealer features regarding this line is 
the fact that we have kept the dealer’s unit profit normal and satis- 
factory. You make as much on this popular line as on the balance 


of Sf Ze goods. 


If you do not now have a 1900 Line Cabinet on your floor for display 
and demonstrating, you should order a 1924——the four drawer, Let- 
ter size, in Light Natural Oak. Concentrate on this line; put your 
best selling efforts back of it and it will produce a satisfactory num- 
ber of profit producing sales. 





The Sf Manufacturing Co. 


162 Union Street 
New York—A. H. DENNY, Inc., 52 Park Place Monroe Michigan 
+ e 


Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St. 























Consumer Inquiries are Turned 
Over to §/&* Dealers : : 











1924 Vertical File 








NA RIT Gi 


Why You Should Buy 
1900 Line Cabinets 


When you purchase a vertical filing cabinet you 
want one that is equipped with smooth, quiet 
working drawers; that is well constructed to 
stand years of wear; that is handsome in appear- 
ance to harmonize other office furniture: in fact 
a file that really meets your expectations but not 
high in price. The 1900 Line cabinets will meet 
these requirements. Made in Light Natural 
Oak, Imitation Mahogany and Imitation Wal- 
nut; Letter and Cap widths, three and four 
drawer heights. All drawers are roller bearing 
and set flush with cabinet at front; equipped 
with easily adjusted follow block to keep con- 
tents in vertical position; cannot be pulled out 
of cabinet accidentally but may be readily 
removed when desired. Drawer fronts are five- 
ply, built up stock, a method of construction 
that eliminates any chance of expansion or con- 
traction, thereby insuring a_ perfect fitting 
drawer—no rattling or binding. The top of the 
cabinet is perfectly flat; sides and back are 
paneled—making these files as nearly dust proof 
as any construction can. The label holder and 
drawer pull on each drawer are brass finished 
and both are of generous proportions. You will 
be satisfied when you purchase a non-warpable, 
easily operated, 1900 Line Vertical File. 
































Carry a Stock Easily Sold; Your Investment 
is Low; Your Profit is Liberal ‘ . ; ‘ 











§fes Fibre Board 
Card Index Trays 











These Trays meet the demand for a Tray strong enough for permanent use but 
cheaper in price than wood. Made of tough binders board, covered with black 
and white marble paper. Corners and edges are reinforced with extra strong 
binders cloth. Have covers and easily adjusted steel follow blocks to keep 
contents in vertical position. Aside from the four sizes for standard record cards, 
one is also made to hold cancelled checks, notes, drafts or other papers up to four 
inches high by nine inches wide. A present day necessity for either office or 
home. No guides or cards sent with these trays unless ordered. 





DIMENSIONS 


No. Capacity INSIDE OUTSIDE 

High Wide Deep High Wide Deep 
35 1200 3x5 Cards 34 in. 54 in. = 11 in. 44 in. 53 in. = 113 in. 
AG 1200 4x6 Cards Bg 64 ”’ =. ae ie 11g ”’ 
58 1200 5x 8 Cards 5 ”’ 8A ”’ | ie 6; ”’ 6f ”’ 11? 
69 1200 6x9 Cards 7 — | ies _ 93 ”’ 11z 
49 3000 4x9 Papers 43 ”’ 94 ”’ 13} ”’ — =e * 143 


The y iin Manufacturing Co. 


162 Union Street 


New York—A. H. DENNY, Inc., 52 Park Place Monroe Michigan 
9 


Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St. 
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Harry A. Smith, General Manager, Smith Typewriter Sales Co. 


Assured Profits For Dealers! 


Those of you who have had business dealings with 
me know that when I say I have a proposition of 
unusual interest to dealers, it will be well worth 
any man’s careful consideration. 


I can help you get the bulk of the Typewriter 
sales and profits that lie around you. One or 
more of our plans will fit in exactly with your 
location and size of your business. 


You are in business to make money consistently year after 
year. So are we. The way to do that in the Typewriter 
business is to sell a machine that is so good that every 
purchaser becomes a real booster who brings in another 
customer; to have a selling price that is very attractive; 
to have a satisfactory profit for yourself; to eliminate all 
the trouble and expense of ‘‘comebacks’’ by knowing that 
every machine you sell is as near to supreme perfection as 
highest skill, modern facilities, and honest practices can 
make it, and that the ‘‘house”’ is back of you to the limit. 


The Famous 


Regardless of your present or past experience in handling 


4 typewriters, you should be familiar with our new plans. 
mil Write me, personally, today! 
e e 
SILENT An nrg @ Smith 
MODEL NO. 8 General Manager 


Smith Typewriter Sales Co. 


SMITH TYPEWRITER SALES CO. 


296-360 East Grand Ave., Chicago 
‘‘Smithtype Rebuilts’’ Means Satisfied Customers 
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CARTERS 
RIBBONS 





THIS YOUNG LADY 


Won a beauty contest a short time ago at Nantasket 
Beach, Mass. The Photo, of course, does not do 
her justic>—no photo ever did a young lady jus- 
tice, but the display is a very striking one and 


~~ CARTER’S 
CARBONS and RIBBONS 


lf you do not receive one in a short time write us how to obtain one as we 
are anxious to have this addition to our Carbon and Ribbon force permanent 
ly located in your store. 


Display Carbon paper to increase its sale. There are many, many places and 
ways it should be used now in offices where it has never occurred to any 

one to use it. 

Carter’s new packages with this striking display will attract consumers to 


your Carbon Department. 


THE CARTER’S INK COMPANY 


MANUFACTURING CHEMISTS 
BOSTON NEW YORK CHICAGO MONTREAL 


Writing Fluid 
Fountain Pen Ink 


Cico Paste 


Carbon Papers 
Typewriter Ribbons 
Stamp Pads 
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Some Rapid Addressing Machine Branch 
Managers. 

The RAM is the name of a new house organ of eight 
pages which 1s being issued by the Rapid Addressing 
Machine Company Che initial number, published in July, 
contains a greeting to the selling organization by W. ¢ 
Gookin, general sales manager, together with some sug 
gestions concerning the developm«s nt of the selling or 
ganization and of the manufacturing department. Then 

llows the ed ial page, a page on the twenty distinctive 





CHARLES E. ELLIS 





intage afforded by the use of the Indexograp! 


f the company’s | 


her information of interest to the Rapid Addressing Ma 


portraits of four « ading managers, and 
ot 
chine Company’s sales force. The final page 1s devoted to 
a preliminary announcement of the company’s annual pic nic, 
with a list of twenty committees who superintended th 
event. A report of this outing appears in another column. 


The four gentlemen heretotore mentioned as sales man 





*.. CONNELL 


EDWARD W. RULEY Cc. 1 


H. Watrous, 


principal branches are L 
rk branch on June 1; 


of the New Yo 


inator of the Indexograph, has becom«¢ 


agers of some ¢ 
who assumed charge 
harles E. Ellis, orig 
special representative and will devot . | 
to field work. He entered the office equipment field in 
h the Elliott-Fisher Company. In 1904 he went into the 


his time exclusively 


1 ) 
LYUZ 


with the 
office appliance business at Duluth, Minn., representing the 
Elliott-Fisher and the Addressograph. In 1907 he opened 
a Baltimore office for the Addressograph and remained in 


charge until 1913; returning to Minneapolis, he repress nted 
the Rapid Addressing Machine Company, Commercial 
Duplicator and Index Visible Company several years and 
in 1917 he devoted his time solely to the Rapid Addressing 
its representative in Washington, in 


Machine Company as 
Later he was transferred 


charge of government business. 
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Its the 
business -bidding 
window that wing 
extra Saleg 


HEN the scorching August sun 

burns fiercely down and perspir- 
ing, dry-throated people, plod wearily 
past your windows, what will those 
windows say ? There is an opportunity 
to talk summer comfort. 


Hundreds of office-owners and workers 
can, at such a time, be told that you sell 
these summer comforts. And one of the 
most important summer comforts is the 
“XXth Century”’ Cooler. Every office, 
bank, store and factory requires pure, 
cold drinking water for their thousands 
of workers. During sizzling hot weather, 
when sales in other lines are dragging, 
water coolers have their greatest demand. 


The ‘“XXth Century”’ Cooler is sani- 
tary. It is a cooler that meets the exact- 
ing requirements of hospitals where 
safety, cleanliness and convenience are 
important factors. 


Water ina “XXth Century” Cooler is 
cooled but never touched by ice. Because . 
of its new 1923 seamless construction, 
leakage is eliminated. All “XXth Cen- 
tury’’ Coolers are easily cleaned and kept 
clean. 


If you haven’t a sufficient supply of 
_ coolers to take care of this 
ae summer’s demand ask your 
4 jobber or write direct to 
\ J Cordley & Hayes, 12 Leonard 
Street, New York City. Ask 
also for the new price list and 
your copy of the “XXth 
Century Book of Coolers’”’ and 
information on tested ways of 
making attractive, business 
boosting displays. 


*XXT CENTURY" 
COOLERS 
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MEN 


The Ault & Wiborg organization is 
composed of men experienced in 
the painstaking, scientific business 
of producing high grade typewriter 
ribbons and carbon papers,—prac- 


tical men who know how to select 


materials to fit requirements,— 


scientific men who know mate- 
rials and how to treat them by 
proven formulae, and skilled men 
who apply this expert knowledge, 
—experienced men who know how 


to conduct efficiently a modern 
manufacturing plant. 


AND 
METHODS 


Our research and experimenting 
laboratories—the manufacturing 
and production plants—and our 


merchandising and sales depart- 
ments are all conducted and oper- 


ated according to the most modern 
and proven methods. 


GET 
RESULTS 


This combination of men and 


methods has gained for Ault & 
Wiborg ribbons and carbons a rep- 
utation for longer and more per- 
fect performance—for furnishing 
what you want when you want it 
—for their aid in actual selling. 
This is Ault & Wiborg superiority. 
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WIBORG Company 


CINCINNATI; OHIO, U.S.A. 
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pany was mentioned in these columns, writes of the 





especially interesting. 


Trench,” near “Dead Man’s Hill.” 


through the window of 


the illustration is typical of 


Edward J. Visk, 


Printing Company, one of the most complete ruling 
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to New York where he served in special capacities with 
success. 

Edward W. Ruley on July 1 took charge of the Wash- 
ington branch of the Rapid Addressing Machine Company. 
For some time past Mr. Ruley has been the representative 
of the Lanston Monotype Company in Washington and is 


well known among government officials. He has been in 
the office appliance business for a number of years 

C. F. Connell has returned to Pittsburgh as branch man 
ager. He has been successful in office equipment work 
and during the last few years has been in business handling 
adding, calculating and other office machinery 
of the firm of Connell & Shattuck. 
in Pittsburgh but 


as a member 
Although he 


nas been 
a few weeks in his 


new connection his 
work already gives promise of the success that is to come. 
Miss Orr, of Remington, Sees Battlefield. 
Miss Mary E. Orr, whose departure for France as the 
rood will candidate of the Remington 


Typewriter Com 


won 

ders of the trip and the entertainment that is being pro 
ided for the delegates. 

The trips to the World War battlefields have proved 











ISS ORR LOOKS 
BOMBPROOF IN 
DEV 


THROUGH THE WINDOW OF A 
“CROWN. PRINCE’S” TRENCH IN THE 
ASTATED AREA OF FRANCE. 


Every opportunity is being afforded 
ie delegates to get a first-hand picture of « 
ce, 


, 
levastated 


e illustration shows Miss Orr in “Crown Prince's 
Nearby is Miss Jose 

delegate Miss Ort 
a bombproof. 


Griffin, a_ fellow is looking 
The scene depicted 


the places visited by the 


delegates, who will have interesting tales to relate on their 
return. 


Chicago Loose Leaf House Shows Interesting 


Development. 
Chicago Binder & File Company, established in 1900, 


into the hands of new management the latter part 
. The company now, after much effort and close 
m to present-day problems, announces a new policy 
new line of products with complete facilities 


tor 
the public. 


who owned and operated the Elite 


, print- 
binding establishments in Chicago, is president of 
cago Binder & File Company, the equipment of 
as been combined with the equipment of the Elite 

Company, both houses now operating under the 
the Chicago Binder & File Company, which now 


t 


has moved to new and spacious daylight quarters at 500-508 
West Thirty-first street. 


At its former location, 118 South 


Clinton street, the company was under the management of 
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Conklin’s 


OFFICE 


New Lever Pen 


removes the last reason why a 
dealer should carry more than 
one line of fountain pens. 


Here in the Conklin line, are 
pens and pencils to suit every 
individual preference, and at 
every popular price. 


The new Conklin lever filler 
enables you to supply those who 
insist on that type of pen. 


The Crescent Filler has thou- 


sands more friends today than it 


ever had—and their preference 
is as definite and pronounced 
as ever. 


And when it comes to pencils, 
the Conklin line literally has no 
superior—and in sound me- 
chanical features, no equal. 


Put in one line of pens and pen- 
cils—and make Conklin thatline. 


Quality that you can depend on; 
discounts and policies that are 
fair and square. 


The Conklin Pen Manufacturing Company 
Toledo, Ohio 


Boston San Francisco 





Chic iv oO 


London Barcelona 
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Examine this wonderful 


New Patented personal file 
AT OUR RISK 


i kw New Patented So-Handy personal file 
its own best salesman. [People see it, thet 
want it—QUICK. 


That’s why we are happy to have yor S 
Handy entirely at our risk. Hold this 
in your own hands—see it with your 
are not then delighted with it, if you do 1 
So-Handy personal file has suddenly mad 
Ee f feathe eig -olk rollec ° ° ° ° 
M ‘stee “bea itifully -tinished a “dark old-fashioned, ship it back at our expense. . a 
19 inches. The patented Serward usual offer, but NO SO-HANDY HAS EVER CON 
nesunietios i ay wit A eg on BACK. 
from the bottom of the file even when 
filled to the imit Very compact No 
waste space. Sold complete with Index The patented idea in the constructio1 So-H 
,: bind furnishes just those conveniences that | 
in ordinary files. The patented forward 
loosens guide cards and papers tot 
permits new papers to be inserted freely 
the front swings back for locking \ 
lock protects contents 
The So-Handy is a luxurious-looking 
woman would be proud to have sh 
or home. 
The retail price is $9.75. Get our libe 
But be sure to see the So-Handy 
examine the file at our risk, and send it at our ex- 


it the 


pense if you do not considet 
you could possibly make. 


Arthur Paulson Sales Corporation 
30 Church Street New York 
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ew secretar John W. Chesny, a thorough loose leaf 
many years’ experience, who retains his position at 
ew quarters. The company is thoroughly equipped to 
indle loose leaf business on a large scale and its service 
n greatl enhanced by the addition of the new 
ent above mentioned 
The Cost of the Traveller’s Call. 
W. Teignmouth Shore in ‘Sales Manageinent’’—London 
often tl ales manager is not careful enough in 
e the cost of his sales, of which the main part may 
e roughly described as “Costing the Cost per Call,” of his 
entatives on the road. It is hard enough to secure 
sales; it is far harder to obtain profitable sales, especially 
1| 1 vhat are lled dithcult territories For there are cer 
tain parts of tl intry where “prospects” are so scattered 
that it is a matter for deep and careful calculation whether Let lt 
e or not it pays to cover them by travellers, and that calcu 
lation must be ised on a minutely worked out “Cost per D 
Call emonstrate Itself 
Chere are tw view-points: the cost per call where ort 
re secured, and where they are not. This latter cost (A single sales thought that is making 
2 sizable profits for progressive dealers) 
en Cost-Per-Call Form. 
Date.... K! Il? a Hammond Multiplex demonstrat- 
Representat ing machine in the front of your store, 
5 Seiad’ hase . “th a a le where a customer can try it for himself. 
ile Number of Days in Territory [here are so many things a Hammond does 


Samry 1Or PeONOE. oi... 562i. . | : 
ou 7 easily that no other typewriter can do at all, 


iraveiing Rem PCeSSS .cceccr 


he General Expenses for Period that a prospect will interest himself in the 
n lotal rere Risiein.s machine as soon as he understands its pos- 


Number of Calls Made sibilities. 


Lk a : a P . 
\ ber of Calls per Day The exclusive Hammond features will revo- 


i\veraye 
Number of Orders Secured : P ; . _— 
a : lutionize one’s ideas of what a writing ma- 


Percentage of Orders to Calls Made 


rs Repeats ... ieee Y, chine can be used for. Just ask your prospect: 
oe New Accounts ..........00. nee % 
e Amount of Orders Secured... : 


vn | Analysis. as ‘Which of These Exclusive Fea- 
Cost per ‘ Terr rr 


ne Cont nae eden, pivie " ee tures Will Broaden YOUR Uses 


Cost % on Amount of Orders Received 











ual 2 393 
for a Typewriter???? 

; 2 different sizes and styles of type always 
ce in the machine. 

either be written off as general propaganda expense, These types interchangeable at the turn of 

may or may not result in future business, or it may a knob 

rs 5 . e . 
properly be added to the expense incurred in order 400 other types and toreign languages al- 
om etting as a whol ways available and instantly substituted for 


How should cost per call be costed? Much more care the TWO alwavs in the machine. 

I] nd thoroughly than it is usually done. The ele ; ; - “ 
Variable spacing in width (10, 15 or 18 

characters to the inch) to suit each size 

of type. 


ts of such costing are simple. A representative visits 
1 certain town, or spends a certain time in a territory with 
ed density of population, and in it makes a certain 
number of calls. There are obvious charges to be made Automatic touch; like a printing press. 


igainst, and divided amongst, these calls, namely, the rep The novice can’t help getting the same per- 


resentative’s salary, travelling expenses to the town, daily fect touch as the expert 
J ; 
penses for lodging. board and locomotion, etc.: some ~—* 
res ' , ; Universal keyboard. 
nes “entertaining” is permitted. His commission is, of . 
rse, charged against the order upon which it is paid The only standard typewriter that is port- 
suggested form shown, varied to suit the particular able: W eight, about 84 lbs. 


tion which uses it. shows how a sales manager 
] mn 


ca keey . areti oe h upon what ng met ce doing, wee Write at once for special DEALER 
now WNER. Ht cUets OM to eR, Fae ee Se PLAN and DISPLAY SUGGESTIONS. 


HAMMOND TYPEWRITER CORP. 


is form is merely suggestive; it can, of course, be am 
' rie brome , Bee he Fer : ; " “4 607 East 69th St. New York City 
or simplified to e > demands of each user 


sul ( tor genet l purposes to che k up both the work 
representative and the progress made in the cost 








_— But, in order to keep his finger on the sales-pulse of the 
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business, the sales manager must go more deeply i 




















things than he can do by using such a form as this. He 
must keep a keen watch upon his sales week by week 
must cost against them more than the “Cost per | al 
commissions. There are his own and the salaries 

' office staff to be counted in; the rent of the fl r space 

" 

i department occupies; its lighting and heating; statione 

\ and postage (this last often a heavy and overlooked ite1 

|} his own travelling and hotel expenses ost of conve 

he +} : . . -olIN { ™®. , 

" tions, of the house organ (or, at any rate 5 s of 

r etc 

Only by most careful and detailed costing the lines 
indicated can the sales manager really k1 | 
turnover is profit or loss. “Cost per Call” is only too ofte: 
scamped or entirely overlooked, with dire a1 metim« 
irremediable results. It should be costed careful ind reg 
ularly. One indirect but valuable result of doing so is that 
representatives, knowing how keenly their work tracked 
up, have an additional incentive to look more carefully inte 
things themselves, to keep a closer watch on their expenses 
and to “route” their work in the most practical a economi 
cal way. 

But the point scarcely needs arguing; pro Costing 








of Cost per Call” is not only wise but essent 


Pencil Company Shares Ordered Surrendered to 
Old Employes. 
By a decision handed down on June 28 by the Surrogate 
court of New York City, Philip Berolzheimer, City | 


l 
Standard 
the Hudson Lumber Company, a subsidiary corporatio1 
an which Mr. Berolzheimer is president. 
The ci ; = ‘e des foll 


circumstances of the case are cri s follow 






berlain, was directed to surrender to the estate of Charles 
Stewart Braisted and the estate of Samuel Kr: s about 
$100,000 worth of stock in the Eagle Pencil Cor ny and 





8) 


by the New York Tribune of June 2 
The application for this order by the executors of th 
O O estate of Mr. Braisted was based upon the contention that 
} : ‘ tit hj j +h 








| the stock belonged to the testator at the ti O Ss de 
| Mr. Berolzheimer opposed the demand on the ground that 
and Loose Leaf under an agreement executed in 1885 the st ecame 
| part of a voting trust, title to which was vested the twe 
D od companies. 
evices Mr. Berolzheimer said that in 1885 his father, who 
founded the Eagle Pencil Company and the Hudson Lun 
THE LINE OF 10001 NUMBERS ber Company, decided to retire from active iness 
@ turn the companies over to him, his brother, Emil Berolz 
heimer; Mr. Braisted and others who had helped in the de 
velopment of the firm. In carrying out his intention, said 
Mr. Berolzheimer, his father drew up the trust agreement 
flo fa Wifes allotting shares of stock to faithful employes t reservil 
in per for his two sons the controlling stock. It was provided that 
the employes receiving allotments of stock could pay 
, | of subsequent dividends. Chamberlain Berolzheimer cor 
| yearro/ tat tended that the trust agreement imposed certain restri 
panel aarar tions which were mutually agreed to and wl vere Cal 
| ried out by Mr. Braisted during his life, a1 the othet 
1G the Gg; aut Of, mployes to whom shares were allotted 
| Sood Be It was not until after the death of Sa Kraus, vi 
| president of the Eagle Pencil Company, and the deatl 
| 


| yee fal Mr. Braisted that any controversy arose over the ownet 


ship of the stock. 





i] Surrogate Foley, in his decision yesterday Id that the 
SOLD ONLY THROUGH agreement referred to and two subsequent amendments 
DEALERS were void, and that the shares held by Mr. Kraus and Mr 
Braisted in their lifetime must be surrendered to the 





BooruM& PEASE Co. estates. 


NEW YORK The Laird Office Equipment Company, forme: it 1 
06 Virginia street, Charleston, W. Va., has move [n its 
= = 922 ipany has larg 


new store at Quarrier street, the con 


























quarters than before, in a more centrally located building 
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New Machines.—Continued from page 27.) 


part of the sheet The printing capacity approximates 
7144x1014 inches. This device is simple, has few parts, and 
is durable. The operation is wholly mechanical, assuring 


work at all times 


uniform character of 


Aldrich Folder of Wide Range. 
Folder Company, Sidney, Ohio, has placed 
“Aldrich” folder, No. 55. 


is a high speed machine, for small work, ranging from 


The Liberty 


on the market a new model of the 
This 
514x6 inches up to 12x18 inches, making up to three folds. 
stvle 


The machine handles letters in any fold, circulars, 





NO. 55 ALDRICH FOLDER. 


booklets, 
A speed of 6,000 an hour can be 
work at that rate Che 
took the initiative in 


briefs, pamphlets, broadsides, market reports, 


covers, etc. atttained, 
producing accurate manufacturers 
producing a folder of high grade, de- 
pendable in operation, for letter shop and kindred folding. 
The machine is sold in the Chicago district exclusively by 
the Multicolor Sales Company, 421 South Dearborn street, 
Chicago, II. 


A New Card Case. 
On July 31, 1923, the P. A. Gardner Leather Works, Inc., 
709 Pine street, St 


new “Pul 


Louis, Mo., received a patent for their 


Tab” card case. This is made only in high grade 





PUL-TAB” CARD CASE 


This de- 
vice is so designed that it keeps the cards clean and per- 
mits of the 


leather, either genuine calf, pinseal or alligator. 


being removed one at a time con- 


cards 


veniently and without soiling. 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 


and general interest. 
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UNIVERSAL 
PENCIL 





CHEC-KING 
Just What The Name Implies 


The King of all checking pencils—big, 
fat, juicy leads. 


BLACK—RED—BLUE—GREEN 


Always ready—no muss—no fuss— 
just push out the lead as you use it. 

Carries three extra crayons ina handy, 
dandy place. 


Not a screw, 
a spring, 
or a single thing 


TO GET OUT OF ORDER 


DEALERS: You can sell this pencil — 
Sells for 50c and users buy it. 


Ask Your Jobber or 
Write for Prices. 


LOUIS F. DOW Co. 


MANUFACTURERS anp PATENTEES 


St. PAUL MINN. 
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Medart Line of Steel Shelving. 


The Fred Medart Manufacturing Company, St. Louis, 
Mo., has introduced its “O” type of steel shelving, which is 
-haracterized by ready adjustability. It is made up in units 


to suit individual requirements, open or enclosed at sides 


ind rear. Fifty pounds weight per square foot of shelf 


At Left, Top Shelf Con- 
struction The Botts 
Shelf Is Similarly Made 
with tne Addition of a 
Foot. 

Below, Intermediate 
Shelf Construction, Show- 
ing the Method of Cor 
necting to the Post, and 
the Reinforcement Bar 














area can be carried safely on a 24x28-inch shelf; a 12x36- 


inch shelf will carry 167 pounds per square foot of shelf 


Top and bottom shelves are fixed; the intermediate 


shelves are adjusted without the use of tools, on two-inch 














MEDART STEEL SHELVING. 


centers The bottom shelf is elevated six inches above 
the floor. There are five different lengths of corner posts, 
and twenty standard shelf sizes, ranging from 12x36 inches 


to 24x48 inches 


“Impco” Office Systematizer. 
The Industrial Metal Products Company, South Whitley, 


Ind., produces the “Impco” office systematizer. This is a 


steel tray with a double hinged cover, provided with a 
snap latch or a lock It files letters, etc... vertically. Che 
1°? 


inches at the bottom, 11x12™% inches 


systematizer 1s /X1z 


at the top and inches deep. The inside is fitted with 


a corrugated rubber mat to prevent papers from slipping 
about The bottom has smooth metal knobs to prevent 
scratching. File guides are not included 


\ sorting trav of similar character, without the lid, is 


also made. Both types are finished in olive green 














A Complete STEEL 
SECTIONAL Line 


At a Price That Keeps 
Stocks Moving Fast 


Here is your Opportunity to carry a flexible 
line that has set tremendous sales records for 
many dealers. 


Invincible Sectional Steel Files retail at about 
one-half the resale price of the higher priced lines. 
Invincible Appointments and _ service features 
are far greater than you ever thought possible 
at this low price. 


There is a growing demand for popular priced 
sectional filing equipment. Here you can meet it 
with the usual margin of profit. Let us send 
vou the facts. 


The INVINCIBLE 
STEEL Four-Drawer-File 


This popular priced file has all the service fea- 
tures of the higher priced lines. Roller bearing 
suspension. Brushed brass hardware. Mahog- 
any, Oak or Olive Green Baked finishes. Its low 
price enables you to sell in volume and at a neat 
profit for yourself. Every dealer can carry this 
line to great advantage in meeting the popular 
low-priced demand. Use the coupon. 


Invincible Metal Furniture Co. 
MANITOWOC, ~ : WISCONSIN 


MAIL THIS COUPON 


Invincible Metal Furniture Co., 
Manitowoc, Wisconsin. 


Gentlemer 


Kindly send description and prices on the 
items checked 
Invir e St Ss i } Invincible Steel Four- 
a Filing Equipment. “—~ Drawer Filing Cabinet. 
Firn fe eee re 
BATONS cc cvcnvacerrscventsstenncenesen neds ee ee Oe eee 
ity State. .cccsccsvsssosese 
Attention of WeeTTTi.. 
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Popular 
Prices 


ROBERTS prices strike the happy 
medium between needlessly ‘‘high”’ 
prices for ‘“‘innovations’’ of doubtful 
efficiency and ‘‘low”’ prices which dealers 
associate, from experience, with cheaply- fh 
constructed, unreliable machines 


ROBERTS 


Numbering and 


Dating Machines 


Model List Prices 


No. 49—Automatic Numbering Machine $7.50 
No. 47—Automatic Dating Machine... 7.50 
No. 37—Lever Numbering Machine.... 7.50 
No. 50—Automatic Numbering Machine 10.00 
No. 48—Lever Numbering Machine 
No. 66—Metal Dating Machine.... 





. 5.00 





ASSORTMENT PROPOSITION 
ON THESE SIX ROBERTS MACHINES 


Some dealers have a regular demand for 
all six models. Others for two or three. 
Still others prefer to concentrate on one 
model—say No. 49. Our assortment 
proposition covers 
your requirements, 
whatever they may 
be. 

You can order one each 
of six or six of oae—or 
any other combination 
desired as long as it is 
six machines. And, re- 
member, by ordering 
six machines vou get 
the quantity discount. 
We ship promptly from 
stock. 


Model 49 
Automatic 
Numbering 
Machine 


Our Descriptive 
Circulars 


help make sales. 
We want our 
dealers to 


use them. 814752 123456 


Supplied Style A Style H 


on re- sok 6] 2945 soe 


The Roberts 
Numbering Machine Co. 


694-710 Jamaica Ave. Brooklyn, N. Y. 


Fuilders of all kinds of Special Numbering F ‘quipments. 
Pronches and Agencies in principal countries ©, the uorld. 


| 
) 
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A New Pocket Calculating Machine. 
The Addiator is the name of a pocket calculating ma- 
chine which has many interesting uses. Its appearance is 


two mechan- 
marked 


action, 


now shown in the illustration. It consists of 


isms. One side is for adding and multiplication, 


reverse side is for dividing and subtr 
The with the 
The operation of the machine is simple and 


multiplication and 


“plus,” and the 
marked 
a metal stylus. 
automatic. Addition, 


sion can be performed and all these operations may be 


“minus.” calculating is done help of 


subtraction, divi- 


read- 








THE ADDIADTOR. 


machine if he will follow 


It takes up no 


ily mastered by the user of the 
the directions supplied with each machine 
more room than a pocketbook and is finished in real Mor- 
occo leather 

The following machines can be furnished promptly 

Addiator decimal machine, nine columns, figures up to 
ten million dollars, including cents. 

Addiator decimal machine, twelve columns, figures up to 
ten billion dollars, including cents. 

Addiator sterling machine, for English currency 

Addiator 
weights. 

Addiator Rupee machine, 

Addiator Milreis machine, for Bfazilian currency. 

The machine is produced by the Addiator ( 
Machine Ltd., 1112, 80 Wall 


Y ork. 


weights machine for English calculating of 


for Indian currency 


alculating 


Company, room street, New 

















Electrically Operated Line-a- 
Time Copy Holder, Mentioned 
on Page 31 of the July Issue. 


Made by the 
Manufacturing 
Rochester, N. Y 


The Device Is 
Line-a-Time 
Company, Inc., 
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An Office Suite for the Discriminating Executive 
Combining Rare Beauty and [ndividuality 
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No. 800 Office Suite 
COMPLETE Roll Top Desk, Flat Top Desk, Table Desk, Telephone Stand, 
Waste Basket, Costumer, Chairs, Wardrobe, Umbrella Stand and Directors Tables. 





COMBINATION of skilled designing and matching. Rare, 
choice figured crotch wood artistically laid and joined 
so as to bring out all of its excellent beauty. Sunken 

panels in solid wood in all legs. All edges of tops show 

recessed panels cut out of solid wood. Fine mouldings 
requiring the highest skill of the cabinet maker. Finished in 
a rich shade of medium Brown Mahogany, and in Walnut, so 


as to retain and heighten the exquisite markings of the wood. 
Made in Mahogany with raised panels of the finest selected figured 
Crotch Mahogany and in American Walnut with raised panels of the 
choicest figured Walnut. Tops and Panels, five-ply laminated construction. 





A Suite to Enhance and Give Distinction to the Most Sumptuous Environment 
Four Other Complete, Matched Suites 


J. K. RISHEL FURNITURE CO. 


WILLIAMSPORT, PA. 
“A Thing of Beauty Is a Joy Forever” 
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A Koval Pledge 


ain all periods of 
history the gift 
of a ring has been 
the spmbol of a 
binding contract. 


Kings gabe rings 
to guarantee 

fullfillment of their 

ropal promises: 





The Adams Ideal Book and Key Ring fulfills in 
itself all the royal promises that we make for it. 

Adaptable toa hundred uses, convenient, strong, dur- 
able, rust-proof, economical, this indispensable Ring 
comes in many sizes, and is ideal for binding loose- 
leaf books or for connecting any perforated objects. 

Dealers who handle these Ideal Rings can place the 
utmost confidence in our pledge of reliable and last- 
ing service. 


Long Live the Ring! The Ring of Rings! 


HENRY T.ADAMS MFG. CO,iié: 














6796 -98 South Chicago Ave., CHICAC30, U.S.A. * 
= — 


Eastern Representative: Western Representative: 

WM. H. BASSINGER, ADAMS LOOSE LEAF MFG, CO. OF CAL 
Stationery Specialties Jobbers & Distributors 

377 Broadway, New York 1218 East Seventh St., 


Los Angeles, Calif. 
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| Telephone Register 
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Keep a good supply of Adams Specialties in stock. It 


ue were 








helps make sales. Write for catalog and our special 
Opening Assortment Offer. You won’t regret it. 














Telephone Register 





\ sry simple and In-and-Out Clock 
t ve Ssimpie an Daily ae Remteder 


neat register for num 


bers often called. Both Figures are clear and This is a device that makes it 


sides finished alike distinct. Hands will not easy for clerks to report tele 
7 phone calls received while the 

on substantial bind slip. Made with easel Pn i is out Also very handy 
’s board. with rust anit. af ate or memos, large or small. The 
€ 0a . ’ back, or with eyelet one shown closes like a book, a 
proof eyelet at top only. Back is our feature that users find a great 
ee 5x10 oes tel " . convenience A smaller » has 
Size 5x10 inches. Put handsome Cloudene only the left hand half. "They 
them where your cus special press board. are good sellers because they 
Suggest such a practical way of 


tomers see them and 
™ A handling telephone calls and 
you'll sell a lot. other memoranda 





The simplest and most e 
ical transfer binder ever offer 
Posts are U-shaped flat wire. Ru 


ber washers hold cover d 


| 


snugly. 





Flexible press board covers, fine 
for transfer binders. Flat wir 


parts turn down and hold securely 
permitting closer stacking. 





Also fitted with screw posts 
Various lengths as ordered. Sheets 
are firmly and compactly held 





Screw heads countersunk. Binders 
pile with accuracy. 





Perfection Desk Pad 


These Blotter Pads are practi 
cally indestructible on account of 
the brass corners (or copper, if de 
sired), firmly riveted on, and cloth 
bound edges. Both sides covered 
with gold veined marble paper. 
Very Handsome. 




















A New Type Cleaner. 


“Britype” is th 


name of a new article just plac 
Ribbon & Carbon Company 
The 


four 


irket by the ¢ 


Portland and 


the m rescent 


Seattle, Spokane. starte 


fluid 


ompany 


manufacture its type about months ago. since 





BRITYPE,” A NEW 
TYPE CLEANER 


which time they have sold at retail eighteen thousand 


bottles up to July 10 


sold under the name of the R. O. Smtth 


“Britype is 
Manufacturing Company. 
: article hi: 
that the 


The new is been so successful in its initial entry 


into the market manutacturers feel greatly en 










couraged. The home office of the company is at 607 Leary 
building, Seattle. 
A New Eraser. 

Dixon’s Eldorado eraser is a new device intended for the 
use of artists, draftsmen and others It is also used by 
IXONS 

MADE IN U.SA. 
SIZE 40 
} 
merchants who desire to clean fabrics which have been 
slightly soiled 
[he appearance of this new eraser is indicated in the cut 


Improved System of Binding Padded Sheets, Etc. 


The Midwest Book Bindery of 442-460 North Wells 
street, Chicago, has devised an improved system of binding 
padded sheets, flat back books and saddle back pamphlets 
Letters patent are now pending on this invention Che 
method makes practical the use of re-usable covers ot! 
many forms, such as checks, notes, receipts, sales and other 
slips, bills of ladit catalogues, ete Che invention, it is 
said, ipplicable to any book or pad where it is desired 
to us cover over and over again The re-usable binder 
can be made in any size or material, nsisting of an ordi 
lary cover with a stiff board backbone To this backbone 
1S ed a metal channel, the same length as the pad to 
rr Ch board slip on the back of the pad 
s] le » the me channel. the rivets in the packb me ot 
the ( acting as a tightener to hold the pad in place 


Dallas Stationers Hold Window Dressing Contest. 


The contest was in the interest of better windows, the 
conte ts to use general stationery lines. General attrac 
tiveness and “sales pull” were the points to be made. 
Pra ly every stationer in town put in a window The 
prize s won by the Simpson-Whitman Company, whos« 
window was dressed by Dan Morgan to whom the prize 
Was given: second and third were taken by the Van Winkle 
Bo Store ind | (,; Marlow & Co 





APPI 


IAN ( 


/wilido 
| the work of 


} 


\ typists 


Speed Up Sales! 


You can speed up sales now and do it at very little expense if 
you use a Rotospeed Stencil Duplicator. You can get new 
business and increase the volume of old business easily, quick- 
ly and cheaply, by means of effective and inexpensive direct 
mail advertising, sales letters, announcements and bulletins, 
price lists, collection letters, illustrated folders—you can get 
all of these out quickly and easily in your own office. They 
are the surest means of business building at this time. 


PROTOS 


STENCIL DUPLICATOR 


Here is a machine that prints form letters for 20 cents a 
thousand,—good clean-cut letters with all the power of type- 


written originals. Any operator can turn them out at the 
rate of 75 a minute—enough for a large mailing list in an hour. 


Simply write, typewrite, draw or rule on the Rotospeed stencil 
—attach stencil to machine, and turn the handle—that’s all. 


Cheapest and Easiest Printing 


Anyone can operate a Rotospeed machine. Even illustrated 
folders are easy to print with Rotospeed, and the cost of such 
printing—only 20 cents a thousand copies—is so low that 
you will find your printing bills greatly reduced. Rotospeed 
will save more than half your present printing bills, and wili 
do more work than you now do. 


Free Trial Offer 


We want to tell you how you can have the Rotospeed in your office on trial. 
You can use it as if you owned it. You can demonstrate its worth before 
you buy it. Just sign and mail the coupon. You assume no expense or 


obligation 
The Rotospeed Company 
Dep’t G-5 Dayton, Ohio 


Cut Out and Mail Today 


THE ROTOSPEED CoO., Dep’t G-5, Dayton, Ohio 


Please send samples of work, booklet and details of your Free Trial 
Offer This does not ooligate ine in any way 








Name. __ 


Address 
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Jones Started Small 


—but he watched all the little details and 
plugged up all leaks—so today his is a big, 
profitable business. 


Smith Started Big 


—but was so taken up with what he consid- 
ered the “big” things of business that the 
little, unobserved leaks sank him. 


Have you the continual “pencil sharp- 
ening” leak in 
chanical lead pencils—by eliminating 
it—save hundreds of dollars each year 
for thousands of concerns. 


your business? Me- 


Equip each of your executives, clerks 
and stenographers with a 


SUPERITE 


THE 


GUARANTEED 
MECHANICAL PENCIL 


We SUPERITES at a 
price that will more than return to 
you their cost, in actual money saved, 
before the original supply of leads 
which comes with each pencil has been 
exhausted! Refills may be had at an 
exceptionally low price. 


can furnish 





The simplest, lightest, most depend- 
able Pencil made. No sharpening. No 
fussy “opening up” to No 
clogged tips. A simple turn of a cap 
automatically propels, repels and ex- 
pels lead. It is really RIGHT and al- 
ways WRITES. In recognition of its 
superior efficiency it was awarded the GOLD 
MEDAL at the most recent of World’s Fairs— 
the Brazilian Centennial Exposition. 


load. 








Write us for our 
Special Office Equipment Proposition 


DeWITT-LaFRANCE CO., Inc. 


54 Washburn Avenue Cambridge, Mass. 
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Some Weddings 


Cupid Busy in the Beaumel Organization. 
On July 2, Miss Culbert, the chief feminine office 


aSsiIs 


tant of D. W. Beaumel, of D. W. Beaumel & Company, 
New York, became the bride of James P. Michi Che 
wedding service was performed at St. Paul’s Protestant 


Episcopal church in the Bronx. 


Miss Culbert has been with the Beaumel organization 
twenty-six years and will continue her work for the present 
On July 4, Julia Franciska Beaumel, daughter of D. W 
Beaumel, was married to Frank J. Kalsch, a real estate 


broker, at the Beaumel home, 504 Madison street, Brook- 





lyn, N. Y. The Rev. C. B. Schuchard, pastor of Christ’s 
English Evangelical Lutheran church, performed the cere- 
mony. 

Mr. and Mrs. Kalsch took a honeymoon trip to Lake 
Placid and upper New York state. 

Office Appliances extends hearty congratulations to both 
couples. 

Gapen-Parker. 

Mrs. Mildred Gapen Bowen and Kenneth Parker were 
married at Evanston, Ill., June 30. Mr. Parker is advertis- 
ing manager of The Parker Pen Company, and a son of 
George S. Parker, president of the company Mrs. Parker 


is the daughter of Mrs. Clark Gapen, Madison, Wis. Aftet 
the wedding Mr. and Mrs. 
to Alaska and Southern Canada. 


Parker left on an extet 


Golf Training for Beginners and Children. 





H. W. Rotherick, of the Newton-Rotherick Manufactur 
ing Company, is interested in the Putt-Putt Company, 32-40 
South Clinton street, Chicago, Ill. That company has re 
cently placed on the market a miniature indoor golf game, 


called Putt-Putt, Jr. 


It was produced to afford practice for 
boys and girls, to prepare them for a golf career. Begin 











THE PUTT PUTT CO. 
cnmrcace 











INDOOR GOLF GAME. 


ners find it useful in acquiring the finer points of the game. 
Experienced golfers use it for indoor putting practice. 
The fact that Mr. Rotherick is one of the sponsors of 


this device lends it additional interest to the members of the 
trade. for he has long been widely known as a manufac- 


turer of typewriter ribbons and carbon papers. 


Putt-Putt, Jr., consists of a felt golf course and natural 
hole, two regulation golf balls and one junior golf club- 
putter. The golf course is made of felt to provide neu- 
tral surface. When carpet is used the weave of the 
fabric makes a grain, which the ball follows 
Mr. Rotherick is looking for representatives t arry | 
Putt-Putt, Jr., as a sideline. 
J. A. Gilbert Company Moves. 
The J. A. Gilbert Company, stationers, printers and en- 
gravers, Denver, Colo., have moved. The company was 
formerly located at 411-12 Cooper building. Newer and 
larger quarters have been secured at 618 Nineteenth street. 
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Test the Oxford Proposition 
this way— 


Send us a sample of any folder you carry 
in stock, and advise in what quantities you 
buy. We will send our samples to match, 
with quotation and any other information 
you may request. 

This will give you a direct and 
specific comparison, so that you 
may determine readily where the 


advantage lies. We invite and 
welcome this test. 










You should take action on this 
matter now! You ought to find 
out if you are buying night. You 
owe it to yourself 
to find out what 
Oxford — special- 
ization can do for 
you, regardin 
both quality a 
prices. 


Write today, and you will 
—_ gel a prompt response. 


382 Jefferson St., Brooklyn, N. Y. 


i Orord FILING Suppty Co. 


New York Salesroom: Phila. Office: Chicago Salesroom: 
70 Duane St. 911 Drexel Bldg. 106 N. LaSalle St. 
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Marshall Field & Company 













Install Elliott-Fisher Machines 


After months of investigation covering various methods 
of mechanical accounting, this huge establishment 
decides that Elliott-Fisher is the best 


ARSHALL FIELD & COMPANY is a 

National Institution. For years, their 
methods have served as a model for other estab- 
lishments. It is therefore significant that in their 
desire to meet the growing accounting problems 
of an important division of their business, they 
have recently purchased 65 Elliott-Fisher Uni- 
versal Accounting Machines. 

Regardless of the size or nature of a business, 
the fundamental problems of bookkeeping are 
the same. 

The Elliott-Fisher Universal Machine writes, 
adds, subtracts, cross-computes, and _ balances; 
and without extra work or effort provides instant 
proof of accuracy and a daily picture of the books. 
It handles peak-load conditions with a maximum 
of advantages and a minimum of expense. 


The Flat Writing Surface is an_ exclusive 
Elliott-Fisher feature. 

Elliott-Fisher is adaptable to all phases of ac- 
counting. The product of a quarter of a century 
of study, it serves hundreds of different lines of 
business, both large and small, aggregating thou- 

sands of different concerns here and abroad. It 

is known as The Universal Accounting Machine 
because of its adaptability, its efficiency, its 
clean cut, satisfactory results. 

It will pay you to investigate the Elliott- 
Fisher; to look into our claims and let us prove 
our case to you too. Just tell us your line of 
business and what division or department is not 
quite up to par, and we will reciprocate, with no 
obligation on your part. Literature cheerfully 
sent to executives on request. 


ELLIOTT-FISHER COMPANY, 342 Madison Avenue, New York, N. Y. 








Branch Offices in Every Important City in the Un'‘ted States and Canada 


Elliott-Fisher 


Accounting and Writing Machines: Flat Writing Surface 























PASSED AWAY 











Walter C. Shoup. 


ofce equipment 


other triends throughout the country profoundly regre ie 
passing of Walter C. Shoup, president of the Autographic 
Register Company, ot Hoboken, N. ; who died Ol July 
4 after a prolonged illness which had kept him away from 


his desk since March of 1922. 


pertormed, from which he never fully recovered 


when a severe operation was 


Register Company was organized by 


1880. 


Che Autographi 


Mr Shoup’s father in Later its destinies were pre 


sided over by an elder brother, who died in 1908, Walter (¢ 


Shoup succeeding him as president. Prior to taking up the 


irk with the Autographic Register Company, Mr. Shoup 





WALTER C. SHOU! 
law 1 New York, having been gradu rom 
( lu Na [ niversity and the Ne W \ r] I aw hel | hool (on 
( ir O s duation he was admitted to practice be 

e Supre Court of New York 

He leaves a wife and an infant son, to whom th 
f | sympathy friends is extended. 

Mr. Shoup’s active life brought him in contact with many 
different organizations and clubs. He was a member of his 
college fraternity, the Phi Gamma Delta, of the Baltus Rol 
( ry Club of Summit, N. J., the Carteret Club of Jer 


sey City, N. J., and at the time of his death he was presi 
dent of the Associ 


which he 


tion of Autographic Register Manufac 


vas instrumental in organizing. He was 


turers 


also a member of the Board of Directors of the National 


Association of Office Appliance Manufacturers. 


H« was tortv-el ht years old at the time ot his deat 


Mr. Shoup’s successor as president of the company is 


i & 


1 


the ¢ 


Shoup, th emaiming personnel, and the policies of 
unchanged. 
+ F- * 
F. H. Merrill. 
Manche ster, N ¥.. to0 


mpany rematt 


F. H. Merrill, re 
the Todd Manufa¢ 


heart failure taking him away 


presentative at 
turing Company, passed away 
He Wwas 


asa producer. 


onspicuous in the 


Todd organizatior 





sudde nly, 


* <(j,.$\“"™""_izn.- 


Are You Gettin 
Your Share o 
Munson Profits 





The Munson Concave 


Typists everywhere endorse Munson 
Keys and youwill profit by the sales. 


All Munson Keys are easy to sell 
and sure to repeat. 


Highest quality of materials, work- 
manship and finish have given Mun- 
son Keys dominance for many years 
in the typewriter field. 


One Grade Key Only—tThe Best. 


A quality product backed by a 
house of known service. 


Display signs and circulars supplied. 


Sampie keys will prove their dis- 
tinctive quality. 


Munson Supply Co. 


Department D 


23 City Hall Place 
New York 
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Eastern Representative 
A. H. DENNY, INC. 








Some people have an idea that the 
U. S. Mint is the only place that 
Money is made. 

To YOU, MR. DEALER, we say that the 
easiest money is made by stocking our 


NEW 700 LINE of Steel Filing Cabinets ; 
there is real money made in the turnover. 


We are not counterfeiters but we sure 
can make money for you if you will let 
us; this NEW 700 LINE will turn your 
store into a Regular Sub-Treasury. 


Better look into this opportunity. A line 
from you will bring description and 
prices. 

This 700 Line is the lowest priced Four 


Drawer Upright manufactured having 
finished sides and FULL PROGRESSIVE 


SLIDES. 


“It's a better file, if made by’ 


AURORA 


METAL CABINET WORKS 


AURORA, ILLINOIS, U. S. A. 


E. P. GOLD, 
Angelus Hotel, 


62 Park Place, 
Los Angeles, Calif. 


New York City 


Western Representative 
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E. D. L. Sperry. 

E. D. L. Sperry, president and treasurer of the Sperry 
Office Furniture Company and former secretary of the 
Brown, Blodgett & Sperry Company, died Monday at his 
home, 2163 Iglehart avenue, St. Paul, Minn. 

Heart trouble is believed to have been the cause of death. 
Mr. Sperry apparently had been in good health until early 
Monday morning. He complained of not feeling well and 
did not go to his office. 

Mr. Sperry was 55 years old. He came to St. Paul in 
1882 from Malone, N. Y. For 35 years he was identified 
with the Brown, Blodgett & Sperry Company [In April 





E. D. L. SPERRY 


of this year he organized the Sperry Office Furniture Com- 
pany at 99 East Fifth street and since then had devoted his 
time to that business. 

He was a trustee of Merriam Park Presbyterian churcl 


a member of Summit lodge, A. F. & A. M., of the Kiwanis 
club and also of the St. Paul Athletic club. 

He is survived by his widow, Mrs. Carlotta Sperry, and 
one daughter, Miss Florence Sperry. 

The passing of Mr. Sperry has caused profound regret 
in the office equipment industry. He was one of the lead 
ers in the Northwest, at the fore in all association matters 
and a worker in the affairs of the National Association of 
Stationers and Manufacturers, in which organization he had 
held important offices and committee chairmanships 


' +t + 
Frank A. Vail. 
Frank A. Vail passed away at San Anselmo, Calif., aged 
about fifty-five. He was a son of the founder Sa or 
Vail & Company, San Francisco stationers His widow 


and a young son and daughter survive. 


Crawford Manages Remington Branch at Buenos 
Aires. 

H. P. Crawford is now acting manager of the Remington 
Typewriter Company’s branch at Buenos Aires, Argentina, 
His promotion to this position is the result of the energy 
and ability he has shown in past years 

J. R. Stanford, formerly Buenos Aires manager for the 
Remington, has returned to the company’s office at Mexico 


City where he was manager for nine years 
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9000 and 8000 Lines 9200 Line 
The I-P Student Note Books are recognized as standard. They are universally popular with Grade and 
High School, College and University Students for convenience in taking notes, lectures; compiling reference 
i data; writing essays, compositions, etc., etc. 
9000 and 8000 LINES—Bound in black Imitation 9200 LINE—Bound in leather grained binder cloth, 
T + > - - - “<- oo 1 1 4 © 
Leather. \ serviceable, practical and durable embossed with an artistic scroll design. 
Students’ Note Book. 
———— icaidteieadn Laide LIST OF STOCK SIZES 
k 9000 Line 9200 Line Size of Rings and Rulings Carried 
amt Cover No. Cover No. Sheet Centers in Stoc 
-—- 1085 8% x5% g Faint-Plain 
——————— - 9086 5 8%x6% Record-Plain 
9096 916 x6 Record-Plain 
098 9298 9144x7% Record-Plain 
1097 9297 91%x7% Plain-Record-Quad 
aceneine semtunttionniipiaiennaianenl 1108 9208 10% x8 Drawing-Science 
10 1910 10% x8 Record-Plain 
Plain } 111 11 x8% Record-Plain 
767 6 l0%x8 @ 8 «Be HeneB B/E = — ga wc ce ceses 
} Cw 11 x8 Record-Plain 
| Cw 11 x8 Record-Plain 
i | 8000-Line Size of Rings and Rulings Carried 
i Cover No. Sheet Centers in Stock 
' 4 8036 35x 6 2-%-2% Faint-Plain 
' 8047 4%x 7% 2 Faint-Plain 
Record 8058 51x 8% Faint-Piain 
£049 6 x 9% Record-Plain 
= en iiummeel 8079 7%x 9% Record-Plain 
" 8810 8 x10% Record-Plain 
oO a — = = — —— —— = — 
5 TUTTI TTT TT ee a ee 
HH TH Opedrille at t 
9300-LINE 
BINDING—Bound in flexible black Imitation Leather A one-piece cover finished in 
Levant grain and skiver lining effect 
Cover Size of Rings and Rulings Carried 
No. Sheet Centers in Stock 
1208 10%4x8 2-% -( ) Plain-Record-Quad 
- P . . ( Drawing-Science 
Rulings Carried in Stock 414 11 x8&% 3-1-4% Record-Plain 
~ ab Pa T 7 
ORDER FALL STOCK NOW 
Be Ready When School Opens 
IRVING-PITT MANUFACTURING COMPANY 
bd 7 
Chicago Kansas City New York 
LONDON, ENGLAND— PARIS FRANCE ZURICH SWITZERLAND— BRUSSELS, BELGIUM— 
The Macey Company, Ltd Caribonun Société Anonyme Caribonum Société Anonyme, Caribonum Société Anonyme, 
65-66 Houndsditch 10 rue de Seze 29 Schutzengasse 12 & 14 rue de la Buanderie 
BUENOS AIRES, SOUTH AMERICA MONTEVIDEO SOUTH AMERICA TORONTO, ONT., CANADA— 
Lamson Paragon (South America) Ltd Lamson Paragon (South America) Ltd HE BROWN BROTHERS, cIMITED 
Cangallo 462 Sarandi 414 Corner of Simcoe and Peari Sts. 
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Another 


Reason 





Why— 


HALL’S SAFES ARE BEST 


READ 
one of the man} 
letters we have 
received praising 
Hall’s Products 
Insist ona Hall's 
Firepreof, 
Burglar proof Safe 
when you want 
protection 


THEY STAND the TEST 


Dealers—We invite 
your consideration. 
Write us. 





THE HALL’S SAFE COMPANY 


SPRING GROVE AVENUE 


CINCINNATI 
P. O. Box 846 
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Office Appliance Man in Radio Field. 
C. E. Dunba1 
the office appliance 


, who spent the past fifteen or sixteen years 


field, has been appointed g ral sales 
manager of the American Radio and Research Corporation, 


with headquarters in Boston. In taking up the new work, 
Mr. Dunbar is 


the pioneers in the 


fortunate in associating himself with one of 
radio field; the 


first broadcasting station from 


company, it is claimed, 


having built the which was 


ent out a daily program. The sending station is known 
as WGI. Mr. Dunbar takes over the work when the com 
ny is changing its entire selling plan and building a large 


which will sell radio 
“Amrad,” 


is being divided into territori 


national organization, apparatus, so 


vell known under the name of direct to the con 


sumer. The country al divi 


which sub-branches 


Fourteen offices have already 


sions with divisional headquarters, from 


be directed. been opened 
on the new plan 
of the J P. Morgan « 


teresting history. 


Che corporation is one Ompanties 
nd has an 11 
Mr. Dunbar 

special representative and branch manager in the type 
He was connected at 


served in the office appliance field as sales 


riter and adding machine business 





Cc. E. DUNBAR 


different times with the Royal and Underwood and was, un- 
Noiseless 
prior to his entry into the new field. 
Dalton Adding 


til recently, Chicago manager of the Typewriter 


Company, He was at 
one time a member of the sales staff of The 
Machine Company, in the position of district sales manager 
Baltimore. 


Mr. Dun! 


yar was born and reared in Hannibal, Mo. 


St. Louis House Takes New Premises. 

Che Office Specialty Sales Company, Ray S. 
ident, has removed from 1304 Pine street, St. 
and larger quarters at 1109 Chestnut street. 


Klein, pres- 


Louis, to new 
The company was organized last February and at present 


has not all of the lines it would like to handle. They are 


still looking for a tag and pin ticket connection, and certain 


other office specialties. 


Philadelphia Staticner Visiting Yellowstone. 
Dreka Company, 
The Yel- 


ill return to 


Henry E. Carroll, vice-president of the 


Philadelphia, Penna., is making an extended tour 


lowstone Park is on his itinerary. Mr. Carroll w 


Philadelphia late in August. 


Buffalo Stationers Take New Store. 
Adams & White 


Pearl street 


The well known stationery house of the 


Lompany have moved into their new store on 


Ar ris 
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In the Carrib factory we believe 
that each sheet of Carbon Paper, each 
Typewriter Ribbon we make, should be made 
that it will give utmost satisfaction to those 
who use them. 





We believe that if we knowingly 
allowed any inferior product to go out 
from the Carrib factory we should be guilty 
of attempting to destroy faith in our crafts- 
manship. 


We believe that it is more profit- 
able to lose a sale through the main- 
tenance of a high quality than it is to make 
money on an inferior article. 


It is our aim to make Carrib Carbon 
Paper and Typewriter Ribbons better 


than any other in the world. 


We believe in the maintenance of 
a reasonable price which will give a fair 


profit to the men who sell as well as to the 
men who make CARRIB PRODUCTS. 


And we believe that by keeping 
faith with our dealers we shall 
strengthen our position as a leader in the 


MW Hew 


PRESIDENT. 











You Can Profitably Sell Carrib Products 
Send Now for Dealer Plan and Samples 


Carrib Mfg. Corp’n. 


46 STONE STREET ROCHESTER, N. Y. 
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(Other Lands.—Continued from page 39 
Bombay Red Cross Fete Raises Funds for 
Humanity. 


At Calcutta recently the Red Cross 





society ot Bombay 


gave an open air fete for the purpose of raising fu 
the support of the work of the Red Cross organizati 

[he fete was in charge of a committee of influential Eu 
ropeans and Indians with the Governor and Lady 


at their head. Provision was made for a limited 1 


industrial stalls. Among these was one devoted E 
Remington typewriter which featured chiefly the port e, ; 
thus giving the Remington name prominence befor‘ ny 
thousands of people. Hundreds of visitors came to inspect 
the exhibits. In addition to the portable, the Gujerati and 
Marathi machines were shown to Indian visitors Mt 





Boustred was in daily attendance and was relieved occa 
sionally by Indian salesmen. This fete is picture on 


page 34. 


MO D ERN The fete opened each afternoon at 4:30 o’clock and 
continued until after midnight, the grounds being elaborate- 


ly illuminated. The attendance was very great, the daily 
SANI i ARY gate receipts averaging somewhere about 35,000 rupees and ; 
large sums were collected for shows and entertainment out- :. 
side of this amount. The net results, after paying all 


C U w, PI D O R ~ expenses, left a profit of six lakhs. Normally, this sum 
would be a trifle under $300,000. 


in polished brass 


or enameled steel Louvain Library Dedicated. 


The first wing of the rebuilt library at the Louvain Uni q 
‘ versity was dedicated at Louvain, Brussels, July 17. Less 
Practically any style of than two years after the laying of the corner stone, Car- 4 
: “ . dinal Mercier, primate of Belgium, blessed the completed q 
cuspidor for which one can first wing of the restored library, in the building of which iq 
‘ * the American Committee for the Restoration of Louvain 4 
ask may be tound in the University played a large part. q 
Dr. Nicholas Murray Butler, president of Columbia uni 
Ireland an d Matthews versity, delivered an address and placed in the library a 
. 7 book containing the names of the American teachers and 
Line. Even though you do school children who contributed nearly $40,000 to the res- 
Se toration fund. 
not have it in stock you Can Speaking with great feeling, Cardinal Mercier alluded to 
: . . the beginning of the work of rebuilding the university in 
supply him with very little July, 1921, and the rapid progress that had been mack 
> “We were almost stunned, gentlemen of the national com- 
delay through our quick mittee of the United States,” he said, “by the contrast 
. 4 which your intrepid initiative made to the ruins heaped up 
shipment SCT vice. On the around us. It is yours, in fact, this work of art. Before 
it will file the future generations, happy to bless your chiv- 
other hand, the most popu- alrous act and to perpetuate, by the fidelity of remembrance 
. the friendship which binds our little Belgium to the great 
lar styles are produced In and noble nation of the United States of America.” 
‘ a2 Cardinal Mercier spoke with gratefulness of a gift of an 
our factory; i you do not additional $50,000 by the educational foundation, to be used 
for shelving in the library, sufficient for 1,200,000 volumes, 
already stock them, let us which was announced in a cablegram received from Her- Z 
. . bert Hoover, American secretary of commerce. The Ameri 
send you descriptive mat- can, Belgian and French national anthems were played as 


the part taken by each nation in the rebuilding was told 


ter and our price list. 


British Association Elects Officers. 
The first meeting of the Council of the Stationers’ Asso- 


Che l @o ciation of the United Kingdom was held June 12. Percy 
» who had served the previous year, was re 


Barringer, 


MAT THE / -MFG.CO elected president cf the association Alec Finburs the ; 
> ( Sim 3 


retiring chairman, was elected vice president 
DETROIT ~ mons was re-elected honorary treasurer. Alfred Gascoigne 
was re-elected assistant honorary secretary. G. Delgado 


was elected chairman of the council. 
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Section 855 


Codes : 





EXPORT DEPARTMENT 
368 BROADWAY, NEW YORK, N. Y., U.S. A. 


Cable Address : 


* YAW MANERBE” New York 


Western Union, A. B. C., 5th Edition Improved and Bentley’s 


WY) gees strength, 
visibility and at- 


tractiveness:are the out- 
standing features of the new 
“Y and E” Angular Metal 
Label Holder Vertical File 
Guides. Made in letter, legal, 


invoice and check file sizes. 


The Label Holders are formed 
at just the right angle to give the 
easiest reading index. The baked 
enamel black finish protects the 
metal from corrosion and im- 
proves the appearance of the files. 


Two sizes of the Label Holders 
are offered: No. 2, which has 
a window space of 134”x34”; and 
No. 4, which has a window space 
of 344” x 39”. 


Where Guides are not ordered 
in alphabetical or printed sets, 
blank labels to fit the Label 
Holders are furnished in scored 
strips on which the desired index 
may easily be typed or printed. 


Plain transparent celluloid win- 
dows to protec the labels are 
furnished with the Guides when 
ordered in sets. Where a system 
calls for color classification, col- 
ored celluloid windows (blue, yel- 
low, orange, green) are available. 


Send for samples and prices, or better 
still, order a carton of each size. 


YWAWMANADFRBE MFG.@©. 


855 JAY STREET, ROCHESTER, N. Y. 
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The Guest Book. 
B. HILL, W. B. Hill & Company, Memphis, Tenn., 
visited Office Appliances on June 23 
\ W WHITEHEAD, representative oO 
Metal Furniture Company at Gulfport, Miss., inscribed his 
name in the Guest Book on June 29 
C. E. DUNBAR, American Radio Research Corporation, 


W. W. COOLEY, San Francisco representative of the 
Burroughs Adding Machine Company, paid a short visit to 
the office of this journal on July 13 

H. C. RAWLINGS, The Multistamp Company, Norfolk, 
Va., dropped in on July 16. 


\. L. KUGEL and RALPH HALPIN, both of New 
York City, were all visitors during the month. 

EDWARD DORNETTE of the J. Dornette & Bro. 
Company, Cincinnati, O., paid a call on Office Appliances 
July 26 


New York Guest Book. 


The following gentlemen inscribed their names in the 
New York Guest Book since the last issue 

W. H. MORGENROTH of the Addiator Calculating 
Machine Company of Berlin, Germany, was a visitor on 
June 26. 

CHARLES W. LIPMAN of the Graff-Underwood Com- 
pany called on June 28 and again on July 24, being accom- 
panied on his latter visit by his brother, RHODRIC S. 
RING of West Mansfield, Mass. 

I. S. BROWN of the Noiseless Typewriter Company, for 
the first time in “many moons” called on June 29 

R. M. PONTEY, Sydney, Australia, was a visitor on 
July 6 

\. W. LANW ZECHA, Soekaboemi, Java, prior to his 
leaving for home, inscribed his name in the Guest Book. 

R. E. BLATCHFORD of the Dunleavy-Fogler Com- 
pany, Boston, Mass., was a visitor on July 25. 

E. L. GUNNAE, The Rand Company, Inc., located at 
Montreal, Que., Canada, paid a visit to the office of this 
journal on the same day. 

J. E. Pratt Manages “American” Chicago Branch. 

J. E. Pratt took charge of the Chicago branches of the 
American Writing Machine Company in July. He has had 
an extensive experience in the typewriter field, having been 
with the Chicago office of the Remington Typewriter Com- 
pany twenty-one years. Mr. Pratt makes his headquarters 
at the Dearborn street branch, and keeps close contact 
with the store on Clark street. 


Carney Visits Middle West. 

George A. Carney, general manager of the Simonsville 
Manufacturing Company, Waterbury, Conn., spent some 
days in Chicago during July in consultation with his repre- 
sentative, John W. Messimore, of Goshen, Ind. 

The Simonsville Manufacturing Company produces the 
Diamond brand of round and flat head paper fasteners, bull- 
dog clips and card holders for the trade only. 

[he company has renewed its arrangement with Mr. 
Messimore, who represents the concern in the Central 


C. B. Van Dyke Recovering. 


Ih 
i¢ 


many friends of C. B. Van Dyke, treasurer of The 
Shaw-Walker Company, will be pleased to learn that he 
has made good progress toward recovery. In August, 1922, 
Mr. Van Dyke suffered a series of three paralytic strokes. 
Necessarily his recovery was very slow He is now able 
to be out It was not until May of this year that Mr. 
Van Dyke was able to sit up. Since then his improvement 
has been marked 
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B&P 


Loose Leaf 


Devices 


A most comprehensive 
line of superior Loose Leaf 
Merchandise manufac- 
tured with the same dis- 
criminating care that has 
distinguished B & P Prod- 


ucts for almost a century. 


All numbers in stock for 
immediate delivery. 


Sold only through dealers. 


e 


BooruM & PEasE Co. 
New York 
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EXPOSE YOUR FILING SUPPLIES TO SALES— DISPLAY THEM 


ae 


EEE IE Tet tee 


To Prevent Loss 


IN YOUR VERTICAL GUIDE STOCK 


AFTER producing guides of fine quality we take particular 

| care in packing them properly, using boxes that offer real 

protection against loss by soil or damage. By preventing 

such loss we increase the dealer's profit on Supreme Supplies. 

This is an appreciable increase, as proven in certain big 

stores, where an accurate check on losses through spoilage has been kept. 

Our guide boxes are the full, telescope type—tough, strong, and attrac- 
tive. They make an excellent appearance on a dealer's shelf, indicative 
of the superior quality of the guides themselves. 

Our unit system—a great aid to display, handling, and inventory—is 
used in putting up Supreme Supplies guides—one set indexec, or 100 
plain, to a box. 

These ave “extras’’ that all WABASH dealers enjoy in addition to our 
ordinary f "ices for our quality merchandise—a quality made possible by 
our exclusive production of supplies. If you want to handle Supreme 
Supplies and win recognition in your territory as a dealer who has fault- 
less supplies at reasonable prices, write to us for samples, prices, and 
further information of particular interest to you. Full Telescope Box 


For Wasasn Guides 


THE WABASH CABINET COMPANY 
Desk 8, Department B :: Wabash, Indiana 


SUPREME QUALITY FILIN 


ST. 1883 
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Typewriter Trades Federation Expanding. 


[he Typewriter Traders’ Federation, London, England, 
has been elected to membership in the London Chamber of 
Commerce The organization has also become an asso 
ciate member of the Chamber of Commerce of United 
States in Londo 


Customs Report of Nicaragua. 
[he annual report of the collector-general of customs for 
It 


The collector-generalship was es- 


Nicaragua has been published. covers 


1922 


republic of 


the calendar year 


tablished to furnish a guaranty for the payment of interest 
and sinking fund for the bonded debts of the republic. 


lhe report shows imports of typewriting machines segre- 


gated by country of origin. “hese figures are the only 


detailed report on the products of the office equipment and 


stationery fields. During 1922 there were imported type- 
writers to the value of $5,622.49, originating as follows: 
United States, 874 kilos valued at $4,937.44; Germany, 110 
kilos @ $434.68; Great Britain, 16 kilos @ $78.40; France, 
1 kilo @ $0.63; Guatemala, 4 kilos @ $30.00; Honduras, 
22 kilos @ $140.00; Costa Rica, [weight not stated], $1.25. 
Pencil Displays for Pencil Week, August 27- 
September 1. 

The Joseph Dixon Crucible Company of Jersey City, 
N. J., has prepared an attractive window and store decora 
tion for use during Pencil Week or School Supply Week, 


over America. 


» week before the opening of schools all 











DIXON’S SCHOOL CUT 


This advertising device is in the form of a cut-out and is 
printed in twelve colors. It tells the story of the stirring 
events in American history which took place at Fort 
Ticonderoga in the state of New York. Dixon’s “Ticon- 


pencil is named after the old fort, which is located 


deroga 
in the Lake George region, where the Dixon graphite mines 
are situated. 


Another timely advertising device is the Dixon’s school 


pencil cut-out 
In 


customers en 


is sending to 
the 
Digest appearing 


addition t the 


1 
lé 


o the foregoing, 
of 


Evening Post and the Literary 


company 
irgements their advertisements in 
Saturday 
the week of August 25 and the week following. 

Chis tie-up of the different means of advertising has been 
made to bring about the fullest possible co-operation with 
the stationers of the country during the week named and 
that following, when school supplies are purchased over the 


counter in all parts of the country. 
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ollow Acme 








Multiple Sales 


taplers 











Staple orders come in steadily and bring to 
your store other business in goodly volume. 


Acme Staplers are standard equipment in 
modern offices. They have a multitude of uses. 
We make four sizes, each suited to a. partic- 
ular purpose. The capacities overlap, so that 
one machine can be made to serve for several 
varieties of work. After you have sold one 
model into an office, you have good prospects 
of selling others. The excellent work yon 
Staplers do makes additional sales easy. 


The Acme No. 1-—for heavy service, such as 
binding samples of carpets, roofing and other 
bulky materials. Capacity, 100 staples. 


The Acme No. 2—A general utility machine, 
driving a broad, flat staple which readily per- 
forates thick, tough stock—holds thin paper 
without tearing. Capacity, 50 staples. 


The Sure Shot—The most economical perma- 
nent fastener on the market. Stands varied 
and rough usage. Capacity, 100 staples. 


The Midget Binder—A desk machine of won- 
derful capacity. Sell one for every desk. 
Capacity, 100 staples. 


Opportunity for Dealers 


Investigate the Acme Stapling Machines. 
Numerous dealers consider them among their 
best sellers. Write today for detailed infor- 
mation. 


Acme Staple Co. 


1643-47 Haddon Ave. Camden, N. J. 


LONDON: Kado Ltd., Atlantic House, Hol- 
born Viaduct. 

CANADA: Ernest J. Scott & Co., 69 St. Peter 
St., Montreal 

SCANDINAVIA & FINLAND: Foreign Trade 
& Export Co., 206 Broadway, New York 

HOLLAND: Richard Weiniger, Singel 3276, 
Amsterdam 

AUSTRALIA & NEW ZEALAND: [Excelsior 
Supply Cu., Ltd., Sydney, N. 8. W., and 
Wellington, N. Z 
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For All 
Gummed Surfaces 
Envelopes, Shipping 
Labels, etc. 










Ball Style 
Easily handled 
Moistens evenly 
Does not need 
frequent refilling 
Positive water feed 
by capillary attraction 
Stays upright on desk 
All that a moistener should be. 


McGill Udlity Punch 


The only punch made that need not 
be thrown away when the cutting die 
wears out. 








Renewable cutter and die. Simply replace or 
sharpen when dull. Perfect open-sight fea- 
ture. Sliding clipping receptacle. Round 
dies %&”, 5/32”, 3/16”, %” in diameter. 


McGill Registered ‘Identification Punch 


A non-erasable signature permanently cut into the paper. 
A perforated “O. K.” for piece work and time cards, 
passes, credit “O. Ks,” stock withdrawals, etc. 





Thousands of combinations such as 


#tHU 


KL +52 


e256 Gan nro 
=: ? 















ég Numerals 1 to 10,000 “a 


Letters A to Z. Symbols unlimited. 
Two, three or four character signatures made to order. 


Write for dealers’ proposition. 
Manufacturers of standard ticket punches, office punches, 


cloth and identification punches, moisteners, pliers, wire 
cutters, change carriers, high speed change cashiers. 


McGill Metal Products Co. 
1644 Walnut Street Chicago 


CATALOG MAILED UPON REQUEST 












































N. C. R. Students Get Close to Nature. 

Under singularly pleasing and stimulating surroundings 
251 recent additions to the sales force of The National Cash 
Register Company are preparing themselves for field work. 
This is School No. 159, the largest sales school ever con- 
ducted by the company. The students come from all parts 
of the United States and Canada. The school is located 
south of the city limits of Dayton, Ohio. 

The hilltop on which the school is located is known as 
“Sugar Camp.” It commands a splendid view of the city 
of Dayton, and is within a few minutes’ walk of The N. C. 
R. factory and general offices. It is said that The Na 
tional Cash Register Company is the only organization to 
conduct a sales school under similar conditions. 

On this convenient site is a completely-equipped “uni 
versity in tents.” Sleeping tents to the number of 110 are 
grouped in an open space to which the four winds have 
access. These tents have wooden floors, electric lighting, 
adequate wardrobe facilities, and comfortable cots 

Situated in shady spots around the edge of the camp are 
class-room tents, in which the actual school work is done 
The company early learned that instruction is most effec 


} 


tive when given to small groups; therefore the school has 


been divided into seven classes. A further division is made 
each afternoon and three evenings a week, when the men 
are assigned to squads of four or five for practicing ap 
proaches and demonstrations. Classes are in session for 


six hours daily, except Sundays, with additional two-hour 
periods for squad work. 

A commodious recreation tent is provided with a piano, 
easy chairs, writing tables, and files of late newspapers and 
magazines. In another tent near the sleeping quarters is 
an up-to-date “self-serve barber shop,” with hot and cold 
water, electric lights, mirrors, and complete facilities for 
shaving. 

The dining hall and lavatory are of temporary wooden 
construction. The latter is provided with ten shower baths 
having hot and cold water. The dining hall is large enough 
to accommodate all at one sitting. Open at both sides and 
ends, and thoroughly screened, it is an unusually enjoyable 
eating place. 

At ten o’clock each morning, a fifteen-minute intermis 
sion is devoted to setting-up exercises, conducted by one of 
the students with army experience. In hours of recreation 
baseball, volley ball, hand ball, horseshoe pitching, and 
other outdoor games are enjoyed. 

The salesmen attending the school are picked men who 
have demonstrated their ability to make good, and who have 
expressed the wish to make the selling of National cash 
registers their life work. 

The students are familiarized with all varieties of store 
systems, their strong points and weaknesses, and make a 
thorough study of the 500 types and models of National 
cash registers. There are seven instructors, all men who 
have had extensive experience in the selling field, and who 
possess teaching ability. 

According to G. E. Irving, head of the company’s sales 
educational department, who has charge of the school, the 
enthusiasm of the present students has never in his experi 
ence been surpassed. He attributed part of the credit for 
this excellent spirit to the fresh air and opportunity for 
exercise provided by the camp, which, he said, enables the 
school to build the men up physically as well as in the 
knowledge of the business. 


“Blanke” Back on the Job. 

E. E. Blankemeyer of the Stationers’ Wholesale Supply 
Company has returned to business after a three-weeks’ ill- 
ness. On his return to work in July he resumed an active 
campaign in selling corporation stock and met with gratify 
ing success. 
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) BACK FOR GENERAL SCHOOL SUPPLIES 





School-Opening Window Display 















Wesley Barry, or “Freckles,” 
as he is known to young Amer- 
ica, uses, recommends and dem- 
onstrates the- features of the 
Ingersoll Redipoint Pencil in 
our School-Opening Display 
which will be shipped free with 
all school orders. 

In “The Printer’s Devil” and 
“The Country Kid,” two forth- 
coming Warner Brothers Fea- 
ture Films, which will be ex- 


hibited in every city, town and 
village having movie theatres, 
Wesley Barry will be seen with 
his Ingersoll Pencil chum. Spe- 
cial school matinees will be 
held, at which old pencil stubs 
will count toward admission 
and a contest with Ingersoll 
Pencils as prizes will be run. 
Full page announcements will 
appear in the American Boy, 
Youth’s Companion, Boy’s Life, 


INGERSOLL REDIPOINT CO., Inc. 


461 Fourth Ave. 
New York 


Quality Park 
St. Paul, Minn. 


360 Fremont St. 
San Francisco 





and a 
just 
September. 


If you want to avoid being left out 
of the biggest campaign ever directed 
at the student trade, send the coupon 


now. 


Ingersoll 


Quality 


double 
before the 


You may 
Back-to-School-with-Barry campaign. 





Nicholas 
reopen in 


page in St. 
schools 



















Redipoint .Co., Ine., 


Park, St. Paul, Minn. 


send on your information regarding 
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HE field for “TI-CON-DER- 

OGA” is the length and 
breadth of the land that gave 
its name. 


Made in U. S. A. 
by the 


Joseph Dixon Crucible Company 


Jersey City, N. J. 
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Digest of Foreign Press. 
] 


A new visitor among commercial magazines from abroad 
is “Il Pugno Nell 'Occhio,” a monthly publication trom 
Milan Although the magazine is in its second year, the 
May and July numbers are the first which it has been our 
pleasure to see [he magazine is devoted very largely to 
udvertising and is printed in colors. The name might be 
translated “The Blow in The Eye,” and probably is based 
mn the idea used in such English references to some par 
ticular piece of advertising as “advertising with a punch” 
or “something to hit ’em in the eye.” The May number 
works out the idea in its cover design, showing the cart- 
cature of the head of Mercury with a figure used extensively 
in office equipment publications and several years ago a 
dominant part of the cover designs of Office Appliances In 
the case of “Il Pugno,” however, Mercury appears with 
one eye closed and apparently in need of a ptece of raw 


beefsteak. 


* 

The fourth world number of Papier Zeitung reached us 
last month. It is dated May 1923, and is a special issue of 
“Papier Zeitung,” which in its regular issue appears bi- 
weekly. As the title indicates, the magazine is devoted to 
the paper trade. The world number for May contains 125 
pages of advertisements and text matter in German, French, 
English and Spanish. The reading matter which covers 
the situation in the paper trade in detail is divided into four 
sections, one for each language From the production 


standpoint, the magazine is a model which could not fail 
to interest the devotee of printing. In addition to ordinary 
cylinder work in colors and black, there are excellent sam- 
ples of lithographing and offset printing. All the colors of 
the rainbow and a few others are repres¢ nted on one page 
or another and we do not remember ever having seen a 
magazine in which gilt played so large a part. 

The June 23rd issue of Schreibmaschinen u Burobedarf- 
Zeitung contains an editorial advance notice of the Fourth 
Vienna Office Equipment Exposition, which will be held 
September 22 to 30. Information may be obtained from the 
Office of The Exposition, Weissgarberlande 12, Vienna 11 
Austria. The slogan of the Vienna Exposition last year 
was the German translation of “Time is Money,” a senti- 
ment which seems far from being confined to the United 
states. 

* * x 


“Exito” seems to grow larger and better each issue [t 
is published in Barcelona and has a South American office 
in Buenos Aires. While the European office appliances are 
represented extensively, it will no doubt be interesting to 
some of our readers to note that American office equipment 
and appliances dominate in the advertisements. A _ two- 
page translation of an article by J. W. Sayre, published 
originally in “Business” develops the idea of employee co- 
operation under the title, “An Establishment with a Thou- 
sand Managers.” 

+ * 

Felix de Bedout & Sons of Medellin, Columbia, have fa- 
ored us with the April number of their house organ, 
“Bedubar.” While the firm, like many other of our South 
nd Central American confreres, handles other lines be 
sides office equipment, the magazine advertises and de- 
scribes items from the lines of leading American office 
equipment hrms 

* x 

“H. E. C.,” the organ of the Alumnae Association of the 
Paris School of Higher Commercial Studies, is another new 
visitor. Although the magazine is in its forty-second year 
and the June issue is No. 499 in the list, we regret that it 
has hitherto been a stranger to us. The reading matter is 
devoted, as it should be, entirely to matters of interest to 
the alumnae, and the fact that the European representatives 
of several American office equipment manufacturers adver- 
ise side by side with French manufacturers of office ap 
pliances, indicates the high esteem in which graduates and 
former students of the institution are held and the fact that 
successful French business men have been and are being 

luced. The magazine gets its name from the initials of 
he French equivalent for Higher Commercial Studies 
x * , 

Che March-April number of “L’Impresa Moderna” has a 
striking cover design in which alternating stripes of blue 
nd black, graduated in thickness, run diagonally across the 
page. The number contains articles on Calculating the Per 
centage of Earnings, Mark ups, Advertising, and the usual 
de range of commercial subjects which characterize every 
f the publication. 
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The Steelcase four-door letter file No. 
“705” illustrated above, is unique in that it 
combines the high value found in all Steel- 
case products together with a price that 
puts it within buying reach of the most 
modest purse. 


Built in four styles, No. “705” has a net 
filing capacity of over 100 inches—full 
progressive roller suspension and a rein- 
forced skeleton construction that insures 
maximum day in and day out service. We 
stake our reputation on No. “705” and you 
can safely do the same. 

If you want a number that will surely 
sell fast, “705” is worthy of your consider- 
ation right now. A line to us will bring 
you all of the details by return mail, 


Metal Office Furniture Co. 


GRAND RAPIDS, MICHIGAN 
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and 
deserves it! 


Rounded 
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Comfortable 
to hold - 











Write for the rest of the Story. 


New Jersey leads in 
Pencil Productions 
Penci: Exchange helps 
maintain the lead 


Address Dept. P. 


haat EXCHANGE 


MAKERS OF LEAD PENCILS 
FOR THREE GENERATIONS~ 


JERSEY CITY,N.J. U.S.A. 














SEMI-HEX 


Pencil World- 
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Le Stenographe Illustre gives in its June Ist number an 
account of a stenographic championship contest recently 
held at Brussels, with pictures of the winners and officials 

as well as of cups, medals, and plaques awarded the win 
ners. There is still further discussion of a problem which 

has previously interested the readers of the magazine, name 


y, “Will the dictating machine do away with stenography 
The editors indicate the fact that they are “right up to the 
minute” in their inclusion in the June number of an article 
on “The Writing of Ancient Egypt,” in which our ancient, 
now well-known friend, Pharaoh Tut-ankhamen makes his 
bow in the first sentence. 

The May 27 number of Schreibmaschinen und Buro- 
bedarf-Zeitung gives several changes of personnel in the 
Austrian organization of the Remington Typewriter Com 
pany, made as a result of a recent re-organization 

x x 

The June number of Mon Bureau, besides its usual quota 
of able articles discussing commercial problems from ap- 
parently every possible angle, gives in retrospect a visit to 
the Paris Fair with particular reference to the section de- 
voted to the modern office. 

~ * * 

“Echoes of The Fourth General Office Equipment Expo- 
sition” is the title of an article in the June 10 number of 
Die Buro Industrie, in which there is a general review of 
the Exposition and a cut showing the panoramic view of 
the Exposition itself. References to the success of the 
third Breslau Office Equipment Exposition of 1923 and 
plans for another Exposition in 1924 are given in another 
article in this number. 

* *k * 

Office equipment dealers and manufacturers in France 
are apparently of sufficient importance to be “in with the 
higher-ups,” at least so we might judge from an article 
in the June number of La Revue du Bureau, and a half- 
page cut showing a meeting of the Chambre d’Organisation 
Commercial, at which M. Louis Marin, vice-president of the 
Chamber of Deputies, addressed the organization at one 
of its banquets. This half-page cut, as well as appearing 
m an article, appears on the front cover of the issue. It 
was one of the members of the Inner Circle who called to 
our attention what he termed an “ironical note” in the pic- 
ture.—down the center of the table an orderly line of 
quart bottles. 

* * * 

The hopes of Americans engaged in maintaining our com- 
mercial position under the turbulent conditions prevailing 
in the near-East are shown in Levant Trade Review (Amer- 
ican Chamber for the Levant, Constantinople). They are 
ever planning for the resumption of normal trade, and 
work to preserve for American business a share of the 
traffic which will ensue when conditions become stable. 
Our outposts look forward to the establishment at New 
York of a “Levant House,” where American interests in 
the near-East can concentrate their activities and function 
along the lines of “India House.” 

* * 

There is an insistent need in the South African states, 

according to the South African Stationery Trades Journal, 


for reform in business licensing. It appears to be too 
easy for irresponsibles to establish a business, which is soon 
on the way to the bankruptcy court. An effort is being 


made to require substantial evidence of good character, 
financial responsibility and the ability to keep books 
¥ * * 

One of the important articles in Poland (American- 
Polish Chamber of Commerce and Industry in the United 
States, Inc.) was a view of “European and Polish Condi 
tions,” by Samuel M. Hastings, vice president of the Com- 
puting-Tabulating-Recording Company. Mr. Hastings was 
one of a. party that toured Poland while abroad as a dele- 
gate to the Rome convention of the International Chamber 
of Commerce. 

* k * 

The British Stationer has a regular feature—“ Prominent 
Personalities.” No. 19 describes and pictures Frank D. 
Waterman, head of the L. E. Waterman Company Che 
article suggested that the meeting of the National Associa- 
tion of Stationers and Manufacturers of the U. S. A. be 
held at Montreal, and that the 1925 meeting could be held in 
London. This would be following the plan of the Asso- 
ciated Advertising Clubs of the World, which meets at 
London in 1924. 

s * 4 

Anglo-American Trade (American Chamber of Com- 

merce in London) printed “How an American Views Brit- 











August, 1923 OFFICE APPLIANCES 173 











i eee 


Shaw-Walker Portable Vault 


FFERS adequate protection to the 


$107°° invaluable records of firms located 


in buildings where the possibilities of a 
disastrous fire are not great. 








y eeny The cost is so low that even the smallest 
city business cannot afford to be without this 

Higher in protection. 

the South Excellent insulation, electrically welded cold rolled 

and West 


steel walls, and the interlocking door give protec- 
tion against fire. The fine combination lock, the 
three heavy cold drawn steel draw-bolts, and the 
extra heavy hinges give great resistance against 
thievery. 

Commodious, light in weight and attractive in 
appearance. Price $107.50 without interior equip- 
ment. Interior arrangements to meet your indi- 
vidual requirements at low additional cost. 


In cities where we are not aggressively represented 
there are openings for new dealers for the Shaw- 
Walker line. Write for information. 


STEEL a IDEAS 
wooD SERVICE 
SUPPLIES KNOWLEDGE 


SAFES FRIENDSHIP 








MUSKEGON, MICHIGAN 
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Exhibition Halls of “Magic City” 
The Largest and Most Magnificent of Paris 
75, Quai d’Orsay ana 1, AVenue Bosquet 








Commercial Organization Week 
November 15-22, 1923 


The Commercial Organization Week of Paris, organized by 
the Syndicate Chamber of Commercial Organization, will 
include three important events, as follows: 


A. International Exposition of modern office ap- 
pliances, machines, equipment, etc. 


B. Contests and Demonstrations of all apparatus 
and office machines, as well as methods, systems 
and processes intended to simplify work and in- 
crease efficiency. 


C. A series of conferences made with the col- 
laboration of a delegate of the Ministry of Public 
Instruction (Under-Secretary of Technical Teach- 
ings) and intended for the teachers of technical 
instruction. 


The foregoing affords an excellent opportunity for manutac- 
turers of modern time and labor saving office equipment to 
extend their business relations in France. Some of the lead- 
ing American firms are among the first to arrange to take ad- 
vantage of the situation. 


For complete information, write: 


Chambre Syndicale de l’Organisation Commerciale 
Hotel des Chambres Syndicales 
10, Rue de Lancry PARIS (108) 


GAUUUUUUUUUUUUUUUUUNNANANQQQQNQQN000UOOOOOOOOOUUUUUUULOUONONNQNNONUNNUEEOOOOOOUUUGUOOOOOOOOOQQNONOOOOOOOOOUUUGOOUUUUUUUOOOOOSOQGQOOOOEEOUOUUUUUUUOUOOGGOOOOOOEEEE UU UUUAUUOOAAAAA AAA 


Sri NNUULIIIIULULLUUNNULUUUVUULLUUUUULU LULU LULL 


Fl 
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ish Business” by John C. Curtiss, European director of thi 
Dry Goods Economist Two Americans went to investi 
gate a British industry, and were pleased with their recep 


tion, and the care given to furnish all information avail 


An irticle that should be helpful to Americans contem 


plating a trip to London ts “Where to Stay,” a compilation 
of the leading hotels of the city. 
* 

nsatlantic Trad American Chamber of Commerce 

l devoted several pages to the situation in Gert 
mal s regards ises and taxes on foreigners visiting in 

uNntry Che vise situat‘on is not as stringent as it 
nas é made appear, and docum ents are procured 
readil While the tax on foreigners’ hotel accommod S 

is eighty per cent, throughout the count ix 
l es twent pel! ent 

Levant Trade Review (American (¢ iber « ( 
merce for the Levant, Constantinople) made pertinent 
mi ‘ the corre means of putting business on an eve1 
ke Fiat n exchange fluctuations d othe ‘ S 
ire t offset s xpressed by a former honorary res 
le the bo Dig in the ground and bore in th 
mines nd he W 1! the forests.” 

“Saving Time and Labor in the Office’ was wri bi 
Bruce Burton for Sales Management (London) to show 
how the office utilities so widely used in the United States 

in Y employe d to « ffect office economies He mento ed 


specifically stamp pads, numbering machines, gummed taps 
ilers, envelope sealers, time stamps, in-and-out indicators 


and desk pads 


Che Bulletin of the French-American Chamber of Com 


merce (599 Fifth avenue, New York, N. Y.) made a strong 


plea for the universal adoption of the metric system. It 
stated that over 200 countries have adopted the metric sys 
tem, either in its entirety or in part. The statement is made 
that the United States and Great Britain lost $8,840,000,000 
“through their unreadiness in this field” during the wat 


* 


“Selling to Holiday Makers” in Sales Management (Lon 
don) told how the aggressive dealer doesn’t abandon sales 
efforts when the summer slack sets in, but exerts himself 
to push those lines in his stock which appeal to the vaca 


tioner and the tourist 


An editorial in the British Stationer commented on the 
demands made on the Stationers’ Association of the United 
Kingdom for benevolences. It urged that the body or- 
ganize to establish means of meeting demands for help 


needed by widows and orphans. 


A Record in Speedy Distribution. 
Dello ink is the name of a new, quick-drying writing 
fluid for which valuable features of permanency are claimed. 
J. W. Lindau, Jr., s: 


tion of New York, is much encouraged over the excellent 


les manager for the Dello Ink Corpora 


distribution achieved in a short time. In the first month fol 
lowing the introduction of this ink to the trade, more than 

ve hundred retail accounts were opened in New York 
City, including considerable number of the leading sta 
tioners, department stores and drug stores. 

Mr. Lindau states that initial announcement in the trade 
journals and by mail have brought inquiries and orders 
from all sections of the country. 


Jerry White Recovering. 

“Jerry” White of the American Clip Company, Long Is 
land, N. Y., whose operation for appendicitis was reported 
ast month, 1s now recovering. 

He is recuperating at Calicoon, N. Y., where he may b« 


addressed, in re of W. H. Long. 


Served Right. 
Che boss is always yelling for carbon copies—every 
thing in duplicate 
“Well?” 
‘Yesterday his wife presented him with twins.’’—Louis 


ville Courier-Journal. 
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‘Two Leaders 
in One Camp 


With both the perfectly 
balanced Realite and _ the 
popular \utopoint manu- 
factured and sold by our or- 
Panization, we are in a po- 
sition to give the _ trade 
wonderful service. These 
trade winners are made un- 
der the supervision of the 
man who made the maga- 





zine pencil business. 


The Realite and Auto- 
point numbers together of- 
fer a variety in style and 
finish which satisfy every 
demand for business. use, 
for schovl and _ for gifts. 
The school season will open 
in a few weeks and hun- 
dreds of thousands of chil- 
dren will buy magazine 
pencils for school use. The 
mechanism of our pencils ts 
so simple that any child 
can use it. 


\nd the Christmas sea- 
son will be upon us almost 
before we know it. The 
time to order for Christmas 
is now. The remarkably 
attractive finishes of the 
Redmanol barrel of the 
Realite as well as_ the 
handsome finishes of the 
\utopoint in all grades 
make these pencils unusu- 
ally suited to Christmas 











The barrel of the Rea 
rah, is made of Redmanol The Autopoint with the 
1 composition as ght as netal barrel furnished in 
wood and practically various styles, is a _ per- 
destructible It ends fect pencil and is estab- 
itself te many beautif lished as a ready seller 
color arrangements everywhere. ° 
Realite iz a real You auto use an 
pencil Autopoint 


Let us show what these 
two leaders can do for you 


AUTOPOINT PRODUCTS CO. 


4625 Ravenswood Avenue 
Chicago, III. 
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HOW the ELLIOTT FACTORY 
keeps pace with the growing demand for 
ELLIOTT ADDRESSING MACHINES 





Adding 


two more 






floors 
1916 








3-floor 
Factory 
built 
1911 














Extension 
Added 
1919 










Extension 
Added 
1923 























Electric Addresser—$300 







— 





WU Foot Lever U 
Addresser—$150 














A. 
Oe 





Envelope Sealer—$45 








Write us for our Free Book 
““Mechanical Addressing” 


ELLIOTT 


Adee sain 
Machines © 


140 Albany St., Cambridge, Poy 











Atlanta, 79 Walton St 
Auburn, Me., A. E. Wilson 
& Co 
Baltimore, 15 E. Fayette St 
Buffalo, 324 Brisbane Bidg 
Charleston, W. Va_ Laird 
Office Equip. Co 
*harlotte,.N.C.Crayton Co 
‘hicago, 323 W. Madison 


St 

Cincinnati, Dolbey & Van 
Ausdall 

Cleveland ,616 St. ClairAve 


«olumbus, O. Diehl, 43 E 


Gay. 

Dallas, Stewart Office Sup- 
ply Co 

Denver, Business App. Co 

Detroit, 517 Capito! Thea- 
tre Bidg 

El Paso, Field- Parker Co 

Indianapolis, Dolbey & Van 
Ausdall 

Jacksonville, Fla., H.& W 
B. Drew Co 

Kansas City, 9: 243 pat Ave 

Knoxville, W.S 

London, Fng. Hay 20 7) 

Los Angeles, 116 Henne 


‘Z. 
Louisville,Ofice Equip. Co 


| Memphis, 766 Rand. Bidg 


Minneapolis, 849 Bldr’s Ex 


| Montreal, 263 St. James St 
| Nashville. Williams Ptg.Co 
| Newark, N.J.45 Ctinton St 


New Orleans. 702 Title 
Guarantee Bldg 

New York, 321 Broadway 

Norfolk, Va. Carnegie Off 
App. Co 


| Oklahoma City, Shop Bldg 


Omaha, 303 Laflang Bldg 
Phila., 1520 Chestnut St 
Pitts., 622 Bessemer Bidg. 
Permess, Ore., Converse 


Rs sieigh, N. C., Rm. 9 
Montague Bldg 
Richmond, Va., Carnegie 
Off. App. Co 
St. Louis, 1005 Pine St. 
Salt Lake City, Wilkinson 
Sales and Service Co 
San Fran., 114 Sansome St 
Savannah, C. E. Blakewood 
Syracuse, 317 8. Clinton St. 
Seattle, Converse Co 
Toronto, A. 8. Hustwitt Co 
Winnipeg, Man. Modern 
Office App. Co 
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Fifteen Years Ago. 


Extracts Here and There from the 200 Pages 
which Constituted Office Appliances for 
August, 1908. 


The fourth annual convention of the National Associa- 
tion of Stationers and Manufacturers was held at Boston, 
July 20-23. It was characterized by a large attendance 


and rousing enthusiasm. The following officers were 
elected: Theo. L. C. Gerry (Gerry & Murray, New York), 


president; J. B. Irving (Irving-Pitt Manufacturing Com- 
pany, Kansas City, Mo.), first vice-president; Frank W. 
Bailey (Thorp & Martin Company, Boston, Mass.), second 
vice-president; George M. Courts (George M. Courts & 
Company, Galveston, Texas), third vice-president; H. W. 
Rogers (Wilbur & Hastings, New York, N. Y.), secretary; 
Chas. A. Stevens (Stevens, Maloney & Company, Chicago, 
Ill.), treasurer; D. S. Sperry (Brown, Treacy & Sperry 
Company, St. Paul, Minn.), auditor. 

Irving Franks, then manager of direct sales department, 
Fox Typewriter Company, wrote on “The Trial Privilege 
Demands High Salesmanship.” 

A comprehensive article on “European Calculating Ma 
chines” was written by the late Henry Goldman 

An illustrated article discussed the “Adaptability of Steel 
Furniture for Office Systems.” 

M. J. Silver, a member of the Underwood Typewriter 
Company’s foreign staff, told how he demonstrated his 
typewriter before the king of Spain. 

Annoncement was made that the Wahl adding and sub- 
tracting attachment would be marketed in the future by 
the Remington Typewriter Company. 

W. L. Stickney, recently vice-president and general sales 
manager of the American Banking Machine Corporation, 
was then a salesman at Indianapolis for the Smith Premier 
Typewriter Company. 

Naval etiquette was observed by the New York office 
of The Oliver Typewriter Company. When an officer 
visited the branch the flag symbolic of his rank was flown 
from the flag staff. 

Some of the difficulties experienced by American manu- 
facturers of loose leaf devices in obtaining distribution 
abroad were described in “The London View of ‘Detacha- 


ble’ Loose Leaf Ledgers “y 


Che new model Stearns visible typewriter, manufactured 
by the E. C. Stearns Company, Syracuse, N. Y., was being 
sold for the first time 

The Rockwell-Barnes Company of Chicago opened a 
branch at 315 Merchants Laclede building, St. Louis, Mo 


They Meant a Display Figure. 

Miss Olive Green, the Art Mctal demonstration girl who 
stood beside the filing cases in the Jackson street show 
room, uncomplainingly and without resting her face and 
hands, or feet, for several months, has gone to visit her 
namesake, Miss Olive Green, district clerk of Edwards 
county, at Kinsley. For eighteen cents Uncle Sam agreed 
to deliver her at her destination, and upon the completion 

her trip she will have completed a journey which began 
at Jamestown, N. Y., and included an extended visit at 
Hall’s, in Topeka.—Diamond Dust (Hall Lithographing 
Company). 
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WHY IOWA 


for Our Next Convention? 


Among All the States 
in the Entire World 


lowa Stands First 


In Per Capita Wealth 
In Percentage of Literacy 


Wealth Plus Intelligence 


In Production of Corn 

In Production of Eggs 

In Number of Banking Institutions 

In Value of Live Stock and Poultry 

In Value of Farm Lands and Buildings 


lowans are a people of wonderful Purchasing Power 


Corn:— 


One year’s Iowa corn crop if loaded on freight cars 
would make a continuous train reaching from San 
Francisco to Boston. Some Corn! 


E.ggs:— 
The products of Iowa hens for 1922 sold for enough 
money to have bought all the oranges, lemons and 
grape fruit grown in California for the same year, and 
five million dollars besides. Some Eggs! 


Automobiles:— 


Every man, woman and child in the entire state of 
Iowa could ride in Iowa owned automobiles at the 
same time without loading over five people to a car. 
Some Automobiles! 


Make Convention Week 


Your vacation week 
October 8th-9th-10th-11th-1923 
AT DES MOINES 


The Wonderful Capital City of the Great {State of Iowa 
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The acceptance of an order 
assurance of 


HOOSIER 
DESKS 


HE Hoosier “built true 


thru” desk line 
was evolved from desk 
users’ demands. That is to 
say, Hoosier desks are de- 
signed and manufactured to 
certain specifications ascer- 
tained not according to de- 
signers’ ideas but to needs 
outlined by desk users. 


—clear 


Carefully have the 80 mem- 
bers of the Hoosier Line 
been picked to represent 
every desk need. The desk 
user finds among them his 
ultimate expression of util- 
ity in desk construction. 


And wear! Hoosier desks, 
because they are made to fit 
users’ needs, last longer. 


Then, the Hoosier prompt 
delivery service, made pos- 
sible by our large plant, is 
our final argument. There 
is a service here for you. 
Catalog “F” will introduce 


you. 


prompt 
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are made better—they 
serve better. The value 
of superior service Is far 
in excess of the value of 
the dollars that may be 
saved, temporarily, in 
buying a cheap product. 





Englewood Desk Co. 


INCORPORATED 


5816-5820 South Lowe Avenue, Chicago, Ill. 























DAN-DEE 


De Luxe Steel Cabinets 


are designed for the needs of 
Office Bank School Hotel Home 


HE DAN-DEE DeLuxe Cabinet occupies a new place 
in steel furniture, adaptable to a wide variety of uses 
and filling each in a manner individually its own. 


For Office, School or Bank it serves as a vault for sup 
plies; for the Hotel an attractive wardrobe; for the Home 
a moth-proof clothing and linen closet. 


The DAN-DEE Cabinet is finished in exact reproductio 
of finest Red or Brown Mahogany, American or Circas 
sian Walnut—and plain Enamel finishes if desired. Equip 
ment includes one shelf with hanger rod and eight hanger 
or three shelves. Other shelves can be added. 


The selling price is moderate and the 
dealer profit worthy your active effort. 
Descriptive circular upon request. 


ERIE METAL FURNITURE COMPANY 
ERIE - PENN. 
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Connecticut Valley Stationers Picnic. 

The annual outing of the Connecticut Valley Stationers’ 
Association was held late in June at Champs Farm on the 
shore of Long Island Sound just outside of Bridgeport, 
Conn. In the ball game the retailers won over the manu- 




















WINDOW DISPLAY OF IRVING-PITT LOOSE LE: 
DEVICES IN THE WINDOW OF THE NEW STORE OF T 
J. K. GILL COMPANY, PORTLAND, OREGON 


“A Tiffany Paper-Fastener 

Built on the Ford’ 

Idea 
"Ww 














facturers In the balloon race, in which the motors were 
palm leaf fans, Miss Devine won, with Mrs. Donald Mac- 





Donald second. Miss Green of New Haven won the 

potato race and Anna Buckholtz of Orange, Conn., won the pecan E : : 
ball-throwing contest. Mrs. J. M. Cambell of New York HE “t nit uses either No. 1 or No. - genes. Hotch- 
a ie any kiss Staples. It has all standard Hotchkiss parts 
City won the candle race, and Miss Helen Buckholtz won including the infallible, non-clogging staple guide. It 


the regular running race, and Miss Mildred Bemis of has a release which permits removal of the staples at 

iny time. It has a new plunger cap, streamline design— 

At the dinner Tom C. Stonehouse of the W. A. Sheaffer @md you can take ‘1 rnin 0 Re pecs. pa oe the 

Pen Company led the singing and gave several solos. pone Bo need ond rg ager: = ewer pad = = ve ae 

factory—every part is standardized, as easy to keep in 

shape as a “Ford.” Yet the “Unit” is a “Tiffany” quality 
paper fastener. 


Meriden the special race. 








Think over these big points and you'll see why the 
“Unit” is going to make money for you. Ask your jobber 
or write us now. 











THE HOTCHKISS NO. 1 


ee —————— - —— s st going strong And so are all Hotchkiss machines. Keep 
vour stock full enough to satisfy all customers. 


INTERIOR OF NEW OFFICES OF THE KARDEX SALES 
‘O} *~ANY AT 106 TENT STREET, P t_{TLAND, LEGON 
COMPANY AT 106 TENTH Siemeh, PORTLAND, OREGON. THE HOTCHEIOS 6412.00 


Norwalk, Conn. 
The energetic committee in charge of the outing con- 


sisted of John B. Tower, Thomas C. Stonehouse and A. O. a © Y CH Kl SS 


Washburn. PAPER FASTENING MACHINES 








The concluding event of the day was the quoit throwing 


contest, which was won by Fred Whelan. 
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LAST CALL 
for School Children’s Brief Bags! 


(At SUMMER Special Prices) Order Now! 


2-pocket, 10” x 15”, Cowhide, $1.95 grained. 
l-pocket, 10” x 15”, Selected Smooth Cow- 
hide, $2.50. 
2-pocket, $2.85 ; 3-pocket, $3.15. 
2-pocket, 11” x 16”, all-around straps. 
lock. 
2-pocket Specially Selected Cowhide, $3.65; 3- 
pocket, $3.95. 
(And others at like special AUGUST SALE prices) 
Excellent goods and values for any purpose. 
Samples, prepaid, when checks are included. 


Exten. 





ONSTRUCTION 
ONVEYORS 


O. 














CHICAGO, U.S.A. 


SIX-ONE-ONE-ONE WINTHROP AVE 











“GTRONGBOX” 


THE NEWEST and STRONGEST 


CASH BOX 


MADE OF 14 GAUGE STEEL. 
ROUNDED CORNERS. 
TWO COMPARTMENT TRAY. 





A Wonderful Box for Money, Jewelry or Valuables 








SIZE: 7” Wide, 92” Long, 5” Deep; Tray 14” Deep. 
WONDERFUL VALUE 
BIG SELLER—GREEN FINISH 


SAMPLE 2.75 
Stationers Wholesale Supply Co. 


WHOLESALE COMMERCIAL STATIONERS 


509-515 So. Wabash Ave., Chicago, Illinois 
TO THE TRADE ONLY 
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Soby Returns to First Love. 
John F. Soby, a typewriter and office equipment man of 
long experience, has gone back to the Remington Type 
writer Company, after an interval of some years. It has 


not yet been determined what his position will be, but he 
is starting by doing some sales promotion work in New 


York City. 

John F. Soby spent the earlier years of his life in Phila 
delphia. His father purchased the first No. 2 Remington 
sold in Philadelphia, and brought his son in to see the ma- 
chine. Mr. Earle offered the youngster a chance to sell 
typewriters. Young Soby fell in with the idea and achieved 
a considerable degree of success even from the start. He 
went with J. Walter Earle, manager of the Philadelphia 
office at that time, and became the holder of many jobs 
all at once in the somewhat undermanned office of this early 
typewriter branch. He even became a stenographer. He 
made sales of machines to insurance companies, railroads 
and other business organizations, and for a number of years 
remained a member of the sales force of the Remington. 
For a time he himself was manager of the Philadelphia 
office. In 1892 Mr. Soby was called to the executive office 
of the Remington in New York as assistant to the domestic 
sales manager and took charge of the commercial school 
work throughout the United States. Finally, traveling be- 
coming irksome, Mr. Soby resigned to become Eastern gen 
eral sales manager of the American Multigraph Sales Com- 
pany. Following this experience he became New York 
manager for the Lamson Cash Register Company. In 1915 
he originated the idea upon which the Business Course has 
since been developed. Its field of work now, however, dif- 
fers materially from the original intention. Mr. Soby spent 
a short time in the motor truck business and in 1915 joined 
the forces of the Hammond Typewriter Company 

Of late, Mr. Soby has been connected with other enter- 
prises, and was recently sales and advertising manager for 
Wagner-Moore, Inc., of New York. 


Hoosier Desk Company Adds to Plant. 

The Hoosier Desk Company of Jasper, Indiana, has 
added to its plant a three-story brick building, 60 by 200 
feet, with elevator and stairway buiit on the side of the 
building, leaving each floor unbroken. The building is of 
modern construction throughout. It contains 36,000 square 
feet of floor space, with another thousand for the elevator, 
stairways, etc. The floor space in the addition is about 
half as large as the main plant, so that the company now 
has a total floor area of about 100,000 square feet. 

The building will be used principally as a finishing plant, 
the room now being used for that purpose to be added to 
the space available for the cabinet makers and for machines 
and stock room. 

New machinery of the latest type has been purchased 
and the company expects to increase its production from 
fifty to sixty per cent. 

Office Furniture Store Organized at Chicago. 

The Illinois Office Furniture Company, 508 South 
Wabash avenue, Chicago, IIll., has incorporated to manu- 
facture and deal in office furniture and furnishings; capital 
stock, $10,000; incorporators—Joseph Rosenweig, Herman 
Krouse and Charles A. Koch. The company has acquired 
the office furniture and supply stocks of the Gallant Mer- 
cantile Company, a large retailer and -vholesaier of army 
and navy surplus. 

Stationery Added by Galveston Store. 

The department store at Galveston, Texas, operated by 
Clark W. Thompson has added fine stationery lines to its 
activities. The store recently acquired a new store. The 
stationery stocks are located on the first floor. 
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This advertisement 
will appear in 
Literary Digest 
American Magazine 
Collier’s 

System 

MacLean’s Magazine 





No. 048 

The favorite 
pen for gen- 
eral business 


use. 
Send 15c 


j for the 12 most 
U popular pens in 
the world. 


The Esterbrook Pen Manufacturing Co., Camden, N. ) 
Canadian Agents: The Brown Bros., Ltd., Toronto 


Always a FRESH 


SterteouR 


Most Banks Believe 
In Fresh Pens 


, @ a general rule, the banks realize 
better than most business institu- 
tions the importance of continually pro- 
viding clean new pens to patrons and to 
employees. But there are exceptions to 
every rule! 








The Esterbrook Investigate the large users of pens in 
Display Case your community, banks and others. Sell 
“HE 12 most popu them Esterbrook Pens; and more than 

‘T lar pens in the pens, sell them the nationally advertised 

world are all Ester- idea, “Always a FRESH Esterbrook.” 
brooks, Show them in Have you an Esterbrook display case 


an Esterbrook Disoh : : sae 
a E ser wel pan! and window displays? If not, let us 
ase andaso e and o 


compact, it increases supply you with these invaluable aids 
pen sales for your pen department. 


The Esterbrook Pen Manufacturing Co. 
80-100 Delaware Avenue Camden, New Jersey 
Canadian Agents—The Brown Bros. Limited, Toronto, Canada 
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1923—20th Year 
National Business Show 


America’s Efficiency Exposition 


CHICAGO—Week of September 17 


At the Coliseum, on Wabash Avenue 


NEW YORK——Week of October 22 


69th Regiment Armory, on Lexington Avenue at 25th Street 


Stationers and dealers in business equipment 
and supplies for the office are urged to visit these 
Shows and use the facilities provided for obtaining 
the latest information about the best available 
ways and means of handling business detail. 


It will pay you to meet and talk with the expe- 
rienced representatives of leading manufacturers 
—representatives who have been selected for serv- 
ice at the Show because of their knowledge of 
modern business requirements and how to meet 


them. 


Go to the National Business Show. You will get 
good returns from the time invested. 


Let us know which Show you will attend and 
tickets of admission will be sent without any obli- 
gation. Please send stamped, addressed envelope. 


ANNUAL BUSINESS SHOW COMPANY 


FRANK E. TUPPER, President 
50 Church Street New York 
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Typewriter Business Established at Madison. 
R. D. Brewington has opened a typewriter sales and su} 
plies office in the Purcell-Wischan building, 531 State street, 
Madison, Wis. Mr. Brewington is an instructor in type- 
writer repairing at the Madison continuation school, and 
is studying law at the University of Wisconsin. He sells 

Corona and Royal typewriters. 


Racine Business College Changes Name. 


[he Wisconsin Business College, Inc., which closed its 
venty-first year recently, has changed its name to Moore’s 
College, Inc. The institution has been under the same man- 
agement since it was established. It owns its building, 


erected in 1922, and all classrooms are on the ground floor. 


Hooking Up Window Display to Local Advertising. 

‘he Lowman & Hanford Company of Seattle in one of 
its window displays took advantage of the American Lead 
Pencil Company’s local advertising campaign on Venus 


; Tihs 's 


ee 


ann 
alls ff aga ti! et ide aly 
{ranieer ? =a! 

; - she 2 ia 
"uw . ne 


nts eb i 





[IANCI 


Cc 


Sl 





S 183 


© new! 
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inking 


STAM P PAD 


The ONLY Stamp Pad where 
the Rubber Stamp does not 


yme in contact with a spongy, 
neary surface. 


The “SOLO” surplus ink is 
always on the bottom of the pad, 
fed to the surface by capillary 
attraction, and you will get 
absolutely perfect impressions 
fr 
days in the year. 


om your rubber stamp 365 


And they cost no more. 


Peerless Carbon & Ribben Mfg. Co.,Inc. 


113 W. Broadway, New York, N. Y. 
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PENCIL DISPLAY IN WINDOWS OF THE LOWMAN & 
HANFORD COMPANY AT SEATTLE. HOOKING UP 
LOCAL DISPLAY ADVERTISING WITH 

THE WINDOW EXHIBIT - 

pencils. This display is said to have been efficient as a 
factor in the sale of pencils, and the Lowman & Hanford 
Company demonstrated once more that they are masters of 

ale - pss ( ~hol Lv. 

Factory Representatives’ Organization at 
Portland. 

John B. Hibbard has resigned from the service of The 
J. K. Gill Company, Portland, Ore., after twenty-two years’ 
connection. Wath Paul T. Kennedy he has organized the 


Kennedy-Hibbard Company, factory representatives. The 
organization will handle office and household furniture lines 
for the territory covering the states west of the Rocky 
Mountains. Headquarters will be with The J. K. Gill Com- 


pany. 


Baylis Joins Uhl Staff at Chicago. 

Joseph B. Baylis has joined the Chicago office of The 
loledo Metal Furniture Company, as associate of B. F. 
Durbin, who opened the Chicago office at Room 1102, 538 
South Dearborn street, early this year. Mr. Baylis is a 
newcomer in the office equipment field. Formerly he was 
with the Indian Refining Company, traveling Wisconsin 
und upper Michigan. 


Try to leave every customer who does not buy with the con- 
viction that he is the loser through his failure to act—not you 
































“NEVER LOSE” 
DUPLEX ERASER 


with the brush and pat- 
ented hook to fit the 
frame of any typewriter 
and the 


‘““OWL’’ PEN and 
PENCIL CLASP 


nicely engraved, blunted 
end to safeguard the 
pocket and patented 
spring clip, are two new 
live specialties recently 
added to the 


Indispensable 
ARGUS LINES 


Every Argus product is an ex- 
pression of excellent work- 
manship and utility. 





We make a complete line of 


PAPER FASTENERS 
PEN AND PENCIL CLIPS 
ENVELOPE MOISTENERS & 

TYPEWRITER ERASERS 


Write your jobber for samples 
and discounts or order direct. 


ARGUS MFG. CO. 


1134 N. Kilbourn Ave. 
CHICAGO, ILL. 











Faultless Bulletin (Stationers Loose Leaf Company) 
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—But, Oh, My! 


It’s the sensation of the year in typewriter desks. 
Comfortable to use, has ample accommodation for 
stationery, occupies a minimum of floor space. 

It is 
just the thing for the person who hasn’t use for a 


This new Excello No. 25 is a ready seller. 


larger desk and for those 






places where a_ larger 
lesk will not go. 
Look into this live 


proposition. An order 
for a sample desk to- 
show 


day will you 


how readily this desk 


sells. Descriptive cir- 
cular sent upon re- 
quest. 


Excello 
Products 


Corporation 


4820 W. 16th Street 
Cicero, IIl. 


(30 minutes from Chicago) 


Patents Pending 


MMR KKK MRR KKK KX RR OX 
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Speeding Up Government Statistics. 


Marked progress in the radical readjustment of statistical 
l f 


work of the Bureau of Foreign and Domestic Commerce 


made necessary by the revised classification of imports and 


exports under the new tariff law and the transfer of com 


plete control of compilation of toreign trade figures from 
the Treasury Department to the Burean of Foreign and 
Domestic Commerce is reported by Dr. Julius Klein, dire¢ 
tor of the bureau. 
Though the Bureau of Foreign anc omestic Commerce 
Ch h the B fi 1 D tic ( 


Division of Statistics of the Treasury 


had 


Department in 1912 it was not until January 1, 1923, that full 


taken over the 


jurisdiction over the collection and dissemination of import 
and export figures was handed over to the Bureau of Foreign 
and Domestic Commerce. Just prior to that time the Fordney 
McCumber Tariff Act had necessitated the complete 
sion of import and export classifications, with an increase 


revi 


of forty percent in the number of import items and of sev 


enty per cent in the items of export. These changes, and 
radical alterations in the method of assessing and reporting 
valuations, temporarily demoralized the collection of statis 


4 


tics, and consequently delayed the publication of the figures 


This delay has now been overcome, Dr. Klein announces 


The May 


same time as the corresponding export report, and for the 


import report was finished on June 20, at the 


first time since the revised classification of imports went 
into effect in September, 1922, import and export figures 
were published together in Part I of the Monthly Summary 
of Foreign Commerce. Hereafter import and export fig 
ures will be issued simultaneously. 


Preliminary total values will be available about the thir 
teenth of the month following that to which the figures re 
late. 
about the twentieth and photostat copies will be obtainable 


Figures by articles and countries will be completed 


on that date by trade paper correspondents and others in 


terested in statistics for special trades. Copy for the pub 
lished tables will be in the hands of the printer on the 
twenty-fifth. The analysis of imports and exports by great 
groups will be released to the press about the twenty-eighth 
Total values by grand divisions and countries will be ready 


about the end of the month. By special arrangement witl 


the Government printer it is hoped to have Part I of the 
Monthly 


Countries 


Summary—Imports and Exports by Articles and 
in print and available for distribution a few days 
after the close of the month covered. 


Comparison with British Trade Figures. 
The foreign trade statistics of the Bureau of Foreign and 


Domestic Commerce have been criticised on the ground 


that the British reports are available in printed form around 
the middle of the month following the one to which they 
required to print the 


relate, while at least five weeks were 


United States reports. For geographic and other reasons 


this comparison is not quite fair, says Dr. Klein. Customs 
house documents mailed from any part of Great Brit ti 
London can be received within twenty-four hours 1 the 
British statistical office closes the monthly accounts wit} 
the reports on hand in the London office on the last work 
ing day of the month. The section of Customs Statistics 
New York cannot close its account until six or seven days 
after the end of the month, in order to give time for entries 
and declarations from the Pacific coast and othe: 

ports to be received. 

The printing of the British reports is done by rivate 
firm under contract, which works in close co-operati vitl 
the statistical compilers. Each compilation sheet is sent t 
the printer as completed, set up, and proof-read and cor 
rected, and within a few hours after the last sheet is com 
pleted the entire publication is in type. The pr g 
American government reports is, by law, done by the Go 

















August, 1923 OFFIC! APPLIANCES 185 





MASTER - GRADE SELECT 
RE - MANUFACTURED ROUGHS 
UNDERWOOD ROYAL 
REMINGTON L. C. SMITH 
MONARCH OLIVER 


ALL OTHER MAKES 


DOMESTIC - EXPORT 


FOR PROMPT DELIVERY 


IN ALL STYLES, TYPES, SIZES AND LAN- 
GUAGES. WRITE FOR LATEST PRICE LIST 


WHOLESALE TYPEWRITER CO., INC. 


Largest Wholesale Distributors 
326-330 Broadway New York, U.S.A. 


Cable: Saletype 








RELIABLE RUBBER STAMPS 
AND ACCESSORIES 


Rubber Type - Stencils - Seals - Numbering Machines 


Sole Distributors and Manufacturer: of 


“Standard” and ‘“‘Justrite’” Inks and ‘*TIndustrial’’ Band Daters 















= - mem Pads for Rubber Stamps ‘**Best” Dating and Numbering Stamps 
( ey NY ‘‘Advance’’ Self-inking Stamps “Flexo” Hand Band Daters 
“Quality’”’ Dating and Numbering **Coloaial” Hand Band Daters 
Stamps ‘Superb” Time Stamps 
“Superb” Type Band Daters ‘“‘Economo” Time Stamps 


“Economy” Band Daters 


We carry in stock a complete line of Automatic Numbering Machines 


Louis Melind Co. Consolidated Stamp Mfg. Co. 
362 W. Chicago Ave., Chicago 87 Maiden Lane, New York 
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RSS 


LONDON SERVICE 
_\, STATION CHANGE | 


TAYLOR’S, 5 GREAT NEW ST., LONDON, 
E. C. 4 will handle AMES SUPPLY Business and all 
Dealers are requested to give this new arrangement 
their support. Taylor’s will carry a very complete line 
of parts, tools and platens for all machines. The AMES 
organization will give this station their very best co- 
operation. New Catalogs will be supplied to TAY- 


LOR’S for distribution within the next few weeks and 
if you want one of these books we advise you to get 
your names on their books. 


All other listed SERVICE STATIONS are gradu- 
ally increasing their business with the Dealer which 
is satisfactory evidence that the idea of giving “World 
Around” platen service is good business. 


AMES SUPPLY COMPANY 


564-572 W. Randolph St. Chicago, III. 


August, 1923. 
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SERVICE STATIONS: 
1627 Champa St., 
Denver, Colorado 
135 Victoria St., 
Toronto, Canada 
50 Lispenard St., 
New York, N. Y. 

611 Eleventh St. N. W., 
Washington, D. C. 
507 Mission St., 

San Francisco, Cal. 
50 O'Reilly St., 
Havana, Cuba 

611 Fannin Street 
Houston, Texas 

1 A de Capuchinas 32 

Mexico, D. F. Mexico 

“6 Great New Street, 
London, E. C. 4, 

England 
305 George Street, 
Sydney, Australia 








Stenographic Note Books 








PEN AND PENCIL—FOR THE TRADE 


We specialize in books made to meet your 
particular requirements. 
Special Imprints—Sizes—Ruling—Stock 
All Qualities—Full Count Guarantee 


Send for catalog containing samples of stock and rulings. 


ROCKWELL-BARNES COMPANY 


815-23 So. Wabash Avenue Chicago, IIl. 
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ernment Printing Office. On account of the vast volume 
of printing handled by that office every statement must be 
in complete form when sent to print. Preference given to 
ongressional printing, when Congress is in session, also 
delays departmental printing. With these limitations, it 
does not seem possible to issue the printed United States 
foreign trade statistics in detail by articles, quantities, val 
ues and countries much before the end of the month after 
iat with which the figures are concerned. 


1 
} 


If the month were closed with the reports on hand in the 
New York office at the end of the month, as is done by the 
British office, it would be possible to issue the statistics a 
week earlier, but this would mean that entries and declara 


tions mailed from any port after that time would be held 
over until the next month. That plan has been considered 
repeatedly, but was not approved because the published re 
orts would fail to represent the actual trade during the 


"overet 


New Statistical Services. 

\ new statistical service started with the beginning of 
1923 is the compilation of imports of chemicals and dys 
stuffs from consular invoices, giving the name of each chem 
ical and dye as described in these documents in detail. 


hese statements are furnished to the trade within a few 


] 


davs after the close of the month. Weekly erain exports 
have also beet received by wire from collectors of the 
eighteen principal ports on Saturday. Statements showing 


comparisons with the figures of the previous week and for 
the period since January 1, are issued on Monday morning. 
Steps are under way to include in these weekly statements 
grain exports from Canada as well as from the United 
States, if the co-operation of the Canadian Government to 
end can be secured. 
Plans have been completed to collect, beginning with Jan- 
1924, statistics of exports by parcel post and mail, 
vhich have not been included in the reports heretofore be 
use they were not cleared through customs houses. Ten 
tive regulations, subject to approval of the Postmaster 
General, have been drawn up requiring business concerns in 
the United States exporting goods valued at $25.00 or over 
mail to file export declarations giving description, quan 
tity and value of merchandise so exported, with countries of 


destination 


in compliance with the demand from the central and 
mid-western states for statistics showing the exports from 
t region, a compilation of exports by states of origin will 
be started next year. All goods shipped on through export 
bills of lading, for which the declarations are prepared by the 


shipper in the interior, will be credited to the interior state 


Oo} shipment Goods consigned from mterior points to sea 
ard ports, to be there consolidated or re-consigned for 
export, cannot be credited to the state of origin Such 


oods will continue to be shown as exported from the port 
of final shipment, where the export declaration is prepared. 

There are other points on which the statistics as now 
ompiled fail to answer questions from trade and transpor- 
tation interests and tentative plans for extending the statis 
tical compilations have been considered. For the present 
no more new reports are contemplated until the ones already 
ompiled can be compiled accurately and published by or 
before the end of the month to which they relate 


Barger Promoted by Morris Sanford Company. 


Gordon D. Barger has been appointed manager of the 


ommercial furniture and stationery departments of the 


Morris Sanford Company, Cedar Rapids, lowa. He has 
been with the company twenty years. Paul C. Hanson is a 
new city salesman under Mr. Barger. Both of these men 


are widely known to the traveling fraternity 











Does he want 


Hard Finish 
Durable Carbon? 


Iron Clad No. 698 fills the bill—it is a carbon of 
unvarying quality, positively will not smut, it 
gives a clean, sharp duplicate of the typewritten 
sheet. 


You can offer your customers exact service in 
filling their requirements, with the Iron Clad line 
in stock. Over twelve special purpose typewriter 
carbons in standard weights—black and colors— 
also pen, pencil and billing carbons, and a full 
line of typewriter ribbons. Let us help to build 
up your typewriter supplies department. Send 
for our sample book. 


Iron Clad Ribbon & Carbon Co. 


100 Grand St. New York, N. Y. 

















‘*‘NOT IRON BUT LOTS OF 'HARD WEAR IN THEM” 





























REPUBLIC TRANSFER CASES 





Distinctive Features are— 


Genuine Red Oak 
Absolutely Kiln-Dried 
Slide on Fibre Rollers 
Label-holders and Handles 
bronze plated on steel 
Stack perfectly 
Nicely finished 





Three Sizes; Letter—Cap—Bill 
Write for Prices 


The Republic Box Co. 
1693-1711 Merwin St. CLEVELAND, OHIO 


NOTE —We sell to the trade only 
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THE “GROUP 
IDEA” IN 
SELLING 


A full line of of 
fice furniture on dis 
play in your store 
saves your custom 
er’s time and in 
creases your pr ofit 





Cabinets 


Costumers 
Calculating 
Machine Desks 
Telephone and 
Typewriter Tables 
Umbrella Stands 
Wardrobes and 
Stationery Cabinets 
Waste Baskets 


fill out your regu 
lar desk, chair, and 
filing cabinet lines 
Every number is 
well-built and in 
harmony with stand 
ard office furniture 
designs. Let us send 
you our catalog. 


FURNAS 
OFFICE 
FURNITURE 
COMPANY 


INDIANAPOL 











No. 1740 P. T. W. 


“Built for Service” 


When you sell the service of a Western Desk, 
you sell a staunch frame, a steady, smooth writ 
ing surface, drawers and slides of convenient ar 
rangement and ample capacity, easily operated 
in all weather conditions, an attractive, durable 


and protecting finish 


Western Desks are of good quality and me 
dium price; they are a profitable line for the 
progressive dealer. Let us send you complete 


information. 


WESTERN FURNITURE CO. 


Blair Avenue and Palm Street, ST. LOUIS, MO. 





Typewriter Man Throws Tips Issue Into Court. 


[t has remained for a typewritcr man to bring f 1SSU 
into court. A. W. Morf, manager at New York for the 
Woodstock Typewriter Company, objected to thi r in- 
cluding his tip in the check. Perhaps coming gene 5 ma’ 
credit him with emancipating Americans from the barber 
shop tip, and it ts even possible that tips may disa; ulti- 
mately from the American continent. The_ sto f Mr. 
Vorf’s stand which follows appeared m the ladelphia 
Ledger of July 18. 

On August 2, Magistrate Brough in the 1 ( rt 
will hear the case of A. W. Morf versus the 
Mr. Morf positively will appear to tell what he thinks of 

i - I 
tips in general, barber shop tips in particular and tips to 
Anthony Santore, who owns a barber shop at 298 Broad 
way, in particular, with trimmings 

frimmings, in tact, enter frequently and in two senses 
nto Santore’s business, according to a petition filed by Mr 


Morf, who is manager of the Woodstock Typewriter (¢ 


pany. 

Chere also will be Mr. Santore, boss barbet And 
Joseph Cassella, not so boss but quite as barber, who works 
for Mr. Santore Both positively will appear. Sum ses 
have been issued to take care of that. 

In his petition Mr. Morf goes back to the begin: ! 
thereabouts. That was when he first began to go to Sai 
tore’s barber shop for his shaves They were good shaves, 


as shaves go, but there was a fly in the lather. 


Mr. Morf is a disbeliever in tips. Tips are, on t othe 


_ 


hand, one of the principal tenets of Santore’s c1 
so when Mr. Morf practiced his disbelief he noticed frowns 
spread over the olive countenance of the head bar I \ 
brave man, Mr. Morf continued to submit his fac¢ the 
razors of Santore and his assistants 

[It was on July 10, according to the petition, that the mat 
ter came to a head. Mr. Morf was shaved—by Cassella 
and proffered Santore a half dollar. Santore rang up thirty 


cents and handed his customer twenty cents in change 


Mr. Morf, surprised, asked how come? He asked if the 
price had been increased, quite mildly. (It is, you under 
stand, the principle of the thing.) 

“No,” Santore is said to have answered Bu en 
will not work without tips, and as you never give a It! 


have to charge you extra.” 

Mr. Morf was aghast. The more he thought of it the 
aghaster he became. So he went down and petitioned and 
the question will be discussed further before Magistrate 
Brough 

Mr. Morf issued the following statement: “It is time to 
call a halt to highway robbery and thievery on the part of 
people who can hardly speak English and apparently be 
lieve every native American is a born sucker 


Mr. Santore has not yet spoken 


Comparative Figures on Steel Furniture Exports. 

The Department of Commerce announced May shipments 
of steel furniture stock goods, based on reports received 
by the Bureau of the Census in co-operation with the Na- 


tional Association of Steel Furniture Manufacturers. S 


ments by twenty-two manufacturers amounted to $1,506,072 
in May, as against $1,520,286 in April and $1,056,735 May, 
192? 

The following table gives comparative figures r the 


first five months of 1923 and 1922: January (1923), $1,362, 


470: (1922) $983,834. February (1923), $1,307,1 1922) 
$967,125. March (1923), $1,709,206; (1922) $1,087,228. April 
(1923), $1,520,286): (1922) $1,058,382. May (1923), $1 


072; (1922) $1,056,735 


Successful selling these days requires more facts ane 


knowledge and less effervescence Mimeo-N \. B. 


Dick Company) 
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A New Catalog Binder 





CONSTRUCTION Telescoping steel back Posts and sleeves securely 
fastened | s of Buchan Patent Lock Washers, making it im- 
possible for t posts t pu out or become loose Coin slotted screw 
heads OF; t 1 few turns of the quick action threads. 

BINDING Ar l of teria With or without handles 


1 


You pay for a loose leaf catalog binder but once. 


You pay for the binding of a tight bound catalog every 
time you issue one. 


Notice the catalog carried by the next salesman who calls. 
If tight bound, see the inserts stuck in denoting price 
changes—the lines crossed out—the pasted pages—the sepa- 


BUCHAN IMPROVED CATALOG BINDER rate pamphlets covering new items since the catalog was 


printed—the general disorder of the whole outfit. 





Simple Different With a loose leaf catalog pages containing discontinued 

° ° articles or obsolete prices are removed immediately to make 
Attractive Quicker way for new pages. The flexibility of a loose leaf catalog 
Durable Better is practically unlimited. It is always™up-to-date and in it- 


self is sufficient evidence of the progressiveness of the firm 
whose name it bears. 





The Buchan-White Loose Leaf Company have specialized 
on catalog binders for many years and the new model, il- 
lustrated above, reflects the developments of the experience 
gained in meeting the requirements of the most exacting 
buyers. 


BUCHAN-WHITE LOOSE LEAF COMPANY 


Successors to The Dawson Mfg. Co. 
Manufacturers of 315 North Second Street, 
Loose Leaf Binders & Supplies St. Louis, Mo. 

















DORNETTE 


New Construction Features 


Semi-Flush panel con- 
struction, neat, attrac- 
tive and durable. 

New type drawer run- 
ner and guide, fixed 
and locked into the 
front and back legs, re- 
ducing friction surface 
to a minimum—results 
in light, easy operation. 
Flush Drawer fronts, 
protecting against dust 
and dirt. 


Better quality materials, 

resulting n closer fitting 

joints ind elimination of 

warping r swelling. 

Long process finishing, 

improves appearance and . 

prolongs period of service No S-366 














New Construction DORNETTE Office Desks 


A LIFETIME OF SERVICE 


You want to know NOW the quality of the desks you under all service conditions and we knew that the heat 


are selling. When you take ona line recently brought out and moisture of the summer season reduced the efficiency 
you want to test it in your own locality so that your per of a wooden desk quicker than anything else. That is why 
sonal experience may help to put it over in a big way. we brought out the line at the opening of the summer 
We wanted to prove the quality of DORNETTE New seasol 
Construction Desks: we knew they would make good We shall be glad to send you full details. 
MAKERS OF FINE OFFICE DESKS FOR OVER FORTY YEARS 
THE J. DORNETTE & BRO. CO. 
Barnard St. and Harrison Ave. Est. 1877 CINCINNATI, OHIO 


NEW YORK OFFICE: H. Herrmann Furniture Co., 368 Broome St MINNEAPOLIS OFFICE: 605 Lumber Exchange 
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A Real Line for Live Dealers 
Made in six grades, Oak, Mahogany and Walnut, from the low priced 
commercial line for general use to matched suites for 
executives and banks. Agencies in a few cities are avail- 
able for desirable accounts. 
Write for Catalog ¥ 
CUTLER DESK CO. esks | 


Established 1824 20-62 Churchill St. BUFFALO, N. Y. e 
“‘Ghey Express Success 


The WRIGHT 


CHECK PROTECTOR 















Perforates the amount in 
heavy bold figures. The 
lowest priced check pro- 
tector on the market. 
Can be sold for less than 
$10.00. Provides a hand- 
some profit for the dealer. 


WRIGHT & CO. 


616 S. Michigan Ave. 
Chicago 





Circulars and Price Upon Request. 




















A iqust, 1923 


Miss Barkerding Wins Her B. A. 


Miss Helen Barkerding was one of five honor students 
eraduated from the Connecticut College for Women at New 


Haven, Conn. She attained the B. A. Degree, and did im- 


portant work in the activities of the senior class. Miss 
Barkerding is a daughter of A. H. Barkerding, vice presi 
dent and general manager of Mittag & Volger, Inc., Park 
Ridge, N. J., and incidentally mayor of the municipality 


Window Display Has Noteworthy Feature. 
[It is said that when H. K. Brewer & Company of New 
York establish 


strip of plumber’s lead would have been considered a real 


d themselves in the stationery business, a 


luxury by any native of Manhattan and the material of 
which pens were made flew wild over the great open spaces 
about the young city of New York. 





ete 


PnocAvers 





: 





VENUS EVERPOINTED PENCIL VALUED AT $500 RE- 
‘ENTLY FEATURED IN A WINDOW DISPLAY OF H. K. 
BREWER & COMPANY, NEW YORK CITY. 

The display shown in the accompanying cut records a 
long advance step in the construction of writing instrument. 
Its noteworthy feature is a Venus Everpointed pencil 
valued at $500. This pencil was manufactured under condi- 
tions of careful artisanship such as one would expect to 
find only at a first-class jewelry establishment. It is made 
of platinum, chased in exquisite designs and the character- 
istic Venus green band has been reproduced out of selected 
emeralds individually inlaid by hand 


Tacoma Typewriter Concern Stocks Furniture. 

The Tacoma Typewriter Company, Tacoma, Wash., has 
added office furniture lines to its typewriter and office sup- 
ply stocks. The company handles the Macey line of filing 
equipment and Durand desks. It also has exclusive sale in 
Tacoma for Corona typewriters, the “Ediphone,” and other 
lines. The Tacoma Typewriter Company absorbed the 
Tacoma Stationery Company two years ago. The corpora- 
tion is composed of Harold E. Dahl, formerly proprietor 
of the Tacoma Stationery Company, and F. W. Lilly, for- 
merly with the E. W. Hall Company, Seattle. 





Tim Thrift on Advertising Club Board. 
Tim Thrift, advertising manager of The American Multi- 
graph Company, was elected a member of the board of 
directors of the Cleveland Advertising Club 
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BACK RESTS MAINTAIN, 
NORMAL UPPER AND 
LOWER CURVES OF 
THE BACK 











THE SHAPE TOGETHER 
WITH THE ANGLE AT 
WHICH IT 1S PLACED 
PREVENTS FORWARD 
SLIPPING OF THE 
PELVIS AND CONSE - 
QUENT DISTORTION OP 
THE SPINE 


VERTICAL 
. ADJUST MENT 


A Leader 
for Your 
Office 
Chair 


Department 


305 TW, 


The Derby Typist’s Chair has features that attract 
and interest your business prospects. Let us ex- 
plain its efficiency features and send you our cata- 
log, illustrating our complete line of chairs for 
every otnce use. 


P. DERBY & COQO., Inc. 
Chair Makers fo: 79 Years 
GARDNER, MASS. 
SALESROOMS: 217 W. 35th Street, New York 
90 Canal Street, Boston Klingman Bldg., Grand Rapids 











Extra 
Money 
for 
Adding 
Machine 
Men 







The Indiana 
Cash Drawer 


This mechanical cash drawer is used by 
many adding machine salesmen as a 
source of attractive additional income. It 
, > P ate i This drawer in combination 
actually makes a cc mplete cash register Pie iret cord of cash 
out of an adding machine. The drawer sales. conveniently | ar- 
. . rangec or coins anc 5, 
is made to fit any standard machine and Permits dally bainnce of 
is a ready seller to retail stores both cash. Keeps detail record of 
paid out items Shows 
large and small. which clerk made each sale 
and department to be cred- 


Investigate this propesition and turn it ited, and performs many 
other services required of 
to profit. Agents wanted everywhere. a first class cash register, 


THE INDIANA CASH DRAWER CO., Shelbyville, Ind. 
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HOFFMAN STATIONERS’ 
SPECIALTIES 27°," 


*round sellers 
The demand for everyday 


specialties is constant, because 
these articles are always in 
use and subjected to the 
hardest kind of treatment. 


The Hoffman Line is 
recognized for its com- 
pleteness. In it you find an 
article of proper dimension 
to meet every requirement. 


And your orders are al- 
ways promptly filled and 
delivered. Write for our 


Est. 
catalog. 


1888 


| L. HOFFMAN *° Wyyone"™" 
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Your Office Furniture 
—— Department — 


Tell City Desks give you a regular turn- 
over and an income that makes your fur- 
niture department a paying one. It is a 
full line—quartered oak, select plain oak, 
or mahogany, three grades, roll-tops, flat- 
tops, tables, typewriter drop front or ped- 
estal desks. 


TELL CITY DESK CO. 


TELL CITY - INDIANA 


Let us send you our catalog. 



































Chicago, Ill.—Carl O. Lindgren, manager here for the An 


can Numbering Machine Company, made a trip to the M 
sota Twin Cities in July. 

Hamilton, Ont.—The H. Barnard Stamp & Stencil Compa 
has taken some its employes into the business H. Barr 


the founder of the business, continues as president; W. S. Free- 
man is now assistant manager and secretary; J. D. McGresg 
mechanical superintendent. 

LincoiIn, Nebr.—The Lincoln Stamp & Seal Company has 
taken over the marking devices department of the George 
Bros.-Griffith Company, which concern will now s n 


its printing caepartment 

Los Angeles, Calif.—Eugene M. Tilden has return: 
tour to Alaska, on which he was accompanied by Mrs 
and daughter Mr. Tilden is Pacific coast representative of 
the Hay Rubber Stamp Company. 

Lovell, Maine.—J. W. Lake, proprietor of the Gasco Printing 
Company, has been in business eight years He has been 





manufacturing rubber stamps the last five years, making all 
kinds of rubber marking devices 

Salt Lake City, Utah.—The next district meeting of the In 
ternational Stamp Manufacturers’ Association will be held here 
in October. This meeting will be a combined meeting of Dis 
tricts 4, 7 and 8, and a large attendance is expected 

San Francisco, Calif.—Clark Dennington, of Los Angeles. 
secretary of District No. 8 of the International Stamp Manu- 
facturers’ Association, spent several days in San Francisco on 
his way home from the convention at Toronto. 


Experts View Merchandising of This Field of Activities. 


Current Comment in the Advertising Journals of 
Copy and Selling Plans of Manufacturers in the 
Office Equipment and Supplies Lines. 


Burroughs Adding Machine Company—Printers’ Ink Monthly 
published an interview with F. H. Dodge, then vice president 
of the Burroughs Adding Machine Company, in charge of sales 
Mr. Dodge discussed “Hiring, Training and Directing 1,500 
Salesmen.”’ The new sales plan of centralized control was 
fully described. 

The Carter’s Ink Company.—Sales Management (Chicago) 
published an article, “Is Color in Advertising Worth the Extra 
Cost?’ The practice of this company was cited. ‘‘The Carter's 
Ink Company finds that in their particular line there is prac- 
tically no color advertising done, and because of this limitatior 
they gain a decided advantage by merchandising the color to 
dealers, and the impression is created that they are doing 
much more advertising than they really are.”’ 

Dunn-Penn Company, Inc.—Advertising and Selling com- 
mented favorably on the effectiveness of a single column series 
of newspaper advertisements 

Library Bureau—Direct Reflections (James F. Newcomb & 
Company, Inc.) uses a graph to indicate the various elements 
of advertising which are directed toward the prospective cus- 
tomer to get his account on the books 

Remington Typewriter Company—Advertising and_ Selling 
commented on a page advertisement devoted to the ‘Quiet 
Twelve.” It showed a business man at work, with his secrs 
tary in the background. Exception was taken to the pro! 
nence given the picture of the typewriter—which, incidenta 
is what the Remington company is selling 

Todd Protectograph Company—The Literary Digest described 
Todd ‘“Protod Greenbak’”’ in detail, narrating the basis of the 
peculiar design which causes the word ‘‘void’’ to appear o1 
the face of the check where chemical erasures are made 
While no specific mention was made of the manufacturer's 
name, the article would be connected by many readers with 
the Todd product because of the advertising done in the busi- 
ness papers 

The Wahl Company.—Printers’ Ink for June 28 pul 
“The Eversharp Quota System That Sells the Entiré 
The contribution was by A. G. Frost, general sales n 
of The Wahl Company. 

Magazine Articles of Interest to This Field. 

Sales Management (Chicago) printed a symposium on | 
Merchandise Better Than Cash for Sales Contest Awards 

Cc. B. Ross, assistant sales manager of the Wahl Com, 
contributed to the July issue of Management He wrote 
“Graphs that Control Sales,” telling how the analysis of s 
is facilitated by plotting the various elements in grap! forn 

Class for July reported the meeting of industrial advert 


‘¥ né 


held at the convention of the Associated Advertising Clul 
the World, Atlantic City. It included reference to the add 
of R. M. Nicholson, advertising manager of The United A 
Steel Corporation, with which The Berger Manufacturing C« 


pany is affiliated 
Z. Speare, until recently advertising manager of t I 

Protectograph Company, contributed “F. O. B. Post Of 

Printers’ Ink His point was that too much direct n 


(Continued on Page 212.) 
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Quality Sells Them 


“Paperoid” Mailing and Filing Containers are manufac- 
tured, sold and used on a high quality basis. We have qual- 
ity in mind in making them; the stationer in offering them 
to his customer—and the customer either accepts or KNOWS 
this feature in buying. 

















The customer KNOWS if he has used “Paperoid” before. 
In that case the stationer only reaffirms. If the customer is 
new to their use, the stationer indorses our guarantee with 
full safety and assurance. There will be no “come-back”— 
except the customer, for more of the same kind. 

Thus we come to that truly desirable state of business— 
repeat orders. A sure sign of satished customers, lowered 
selling costs, complaints at a minimum and increased profits. 


“Paperoid” and Repeat Orders are boon companions. 


The new price-list is ready 


ALVAH BUSHNELL COMPANY 
Makers of “‘Paperoid’’ Mail- yy oeN DH 925 Filbert Street 
CL 


ing and Filing Containers . - 
and “‘Vertex’’ Filing Pockets. Philadelphia, Pa. 





























arene. _ 


ECOs 





UPERFICIAL appearances are particularly decep- 

tive in chemical products like Carbon Paper and 

Typewriter Ribbons. Go deeper, and you will 

RA find the intrinsic value of our products mani- 

J “peepee td | fested in their efficient performance and plodding con- 


sistency at all times and under all conditions; a value 


— further enhanced by unsurpassed facilities with the true 
‘ _ spirit of service back of them. 


You will discover that inherent element, that character- 
istic difference in both goods and service that counts so 
much in making .hem in the final analysis truly “‘The 
Line of Lowest Ultimate Cost.’’ 





PARIS Tr CS ET 


NEIDICH PROCESS COMPANY 
BURLINGTON, N. J. 
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One Thing Is Settled 
When You Sell a BYRON 


The Byron Typewriter Cabinet enables a stenog- 
rapher to do her work in two-thirds the usual time. 
When an employer has for years watched his stenog- 
rapher fumble for pencil, note-book, letterheads, 
forms, etc.; when he has had to listen to the bang 
and scraping of drawers being opened and closed a 
hundred times a day—then is the time to sell him a 
3yron Typewriter Cabinet. It will enable his stenog- 
rapher to do her work more quietly and smoothly 
with no lost motion and in two-thirds of the usual 
time. And then one thing is settled—he becomes a 
confirmed Byron enthusiast and your permanent 
customer. 

Send for Dealer Proposition 


There is a good profit in handling Byron Typewriter : ; , 
“shine Weite us ¢ e.e : dl ' ij : Byron Typewriter Cabinets have 
Cabinets. rite us for our proposition and latest literature, thirty time-saving features. En- 
showing styles of Byron Typewriter Cabinets and Flat Top able the stenographer to do her 
Desks. BYRON DESK COMPANY, Incorporated, Wood- work in one-third less time. 
land Ave., Louisville, Ky. 


BYRON 


TYPEWRITER 


CABINETS i tow 
and FLAT TOP DESKS EE ron Fiat Top 













Desks are made 
with either the 
Byron swinging par- 
titioned drawer or 
deep filing drawer 
with follow block. 











PLATE GLASS for DESK PADS 


Plate glass has long been known as the ideal 
surface for writing. Presenting a smooth, hard 
and level surface it lends itself satisfactorily to 
that important function—writing. 


CHICAGO 
GLASS DESK PADS 


because of their excellence in preparation and ~ a —;, 


construction add greatly to the appearance and 
protection of a desk. Add Fad foe 

4, PLATE GLASS 
LETTER TRAYS 


to this the natural visible 
filing space for important 
A truly useful and high- 
ly attractive desk acces- 


memoranda, price lists, etc., 

between the glass and the 
sory. Securely joined by 
nickeled clamps, con- 


backing and you will gain a 

definite conception of its 
structed of nicely finished plate glass 
they enhance the efficiency of the 


many advantages. 
desk user. 


Plate glass window ventilators are 
also numbered among our products. 


Send for our descriptive folder 


THE CHICAGO 
MIRROR & ART GLASS CO. 


217 N. Clinton St. CHICAGO, ILL. 
Established 1890 
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PENS AND PENCILS 2 


Pencil Week is celebrated this year, beginning August 27 
ind concluding September 1. Dealers will find the mantu- 
facturers prepared to co-operate liberally in suppl: ving adver- 








tising and window display material to enable the to utilize 
! 1,99 7 A — 1 
this “weer idea to the utmost. Concentrated effor l all 
dealers will be instrumental in getting good results 


Chicago, III.—C. F. Barrett & Company, fountain pens, has 
eased the tenth floor at 313-21 South Peoria street 

Chicago, I1l.—The National Pen Products Company, 540 South 
Clark street, has incorporated with capital stock of $10,000 
Chicago, Ii!l.—Kritikson Bros., In¢ has changed its name to 
Security Corporation; the capital stock has been increased from 


$50,000 to $200,000 

Chicago, I!l.—M. A. Fountain, manager here for The Conklin 
Pen Manufacturing Company, spent the month of July at 
Wisconsin resorts, sightseeing and fishing Mrs. Fountain and 
their daughter accompanied him 

Chicago, II!.—Charles P. Mueller, of the Joseph Dixon Cru- 
cible Company, made a business trip into Indiana last month. 
His family is spending the summer at Rome City, and he had 
an opportunity of being with them a few days while on this 
trip 

New York, N. Y.—Emil Regensburg, of the Eagle Pencil 
Company, is touring the Pacific Coast, traveling both ways by 
the Panama Canal 

New York, N. Y.—The Pollock Pen Company has opened an 
office at 501 Fifth avenue. 

New York, N. Y.—Miss Minnie Manasse and Leo Ehrenreich 
were married June 7 Both are associated with the stationery 
firm of M. & N. Manasse. 

New York, N. Y.—Harry Lynn, of the local branch of the 
Esterbrook Steel Pen Manufacturing Company, has returned 


rom a trip to Canada, calling on the trade 
New York, N. Y.—Miss Dora Miller, who has charge of the 
advertising of the American Lead Pencil Company, is spending 


her vacation in Europe. 

New York, N. Y.—Philip Berolzheimer, president of the Eagle 
Pencil Company, was complimented by Mayor Hylan at a din- 
ner Mr. Berolzheimer is also city chamberlain, and the mayor 
mentioned his activities in bringing good music to the people 
who cannot afford to attend the Metropolitan opera house. 

San Francisco, Calif.—Pacific coast distribution for the U. S. 
Victor Fountain Pen Company has been given H. W. Tuckey, 
jeweler, 140 Geary street 

Seattle, Wash.—G. H. Griffith visited the local trade in behalf 
of the Koh-I-Noor Pencil Company, New York, N. Y 

Seattle, Wash.—Frank Hanson, former buyer for the Puget 
Sound News Company, is now covering the Northwest for E 


Faber under the direction of the San Francisco office Mr. 
Hanson's headquarters in Seattle are at 4548 Thirty-third street, 
West. 


Seattle, Wash.—F. C. Porter, who covered the Western Can- 
ada territory formerly for the L. E. Waterman Company, is 
now in charge of Washington, Idaho, Montana and Oregon, 
with headquarters here. 

Toronto, Ontario, Canada.—V. A. Smith has opened an office 
here to handle the Canadian business of The Parker Pen Com- 
pany He had been with Mabie, Todd & Company many years. 

Pancoe Brothers Buy Chicago Building. 

Pancoe Brothers, owners of Sidney-Morris & Company, 
a commercial stationery store at Monroe and Wells street, 
Chicago, Ill, have purchased a Chicago skyscraper. The 
sixteen-story building at 123 West Madison street, for- 
merly known as the Union Fuel building, has been ac- 
quired, and will be known hereafter as the Madison Square 
building. Plans are being made fo the addition of five 
stories. The building and leasehold were bought for $675.- 
000, subject to an incumbrance of $420,000. The site is 
45'2x90 feet; the lease runs 87 years; the annual income 
from the building is $162,000. The building was originally 
known as the Advertising club building, having been erected 
for the Chicago Advertising Club. Later the Union Fuel 
Company bought it. The new owners are considering a 
plan to centralize in the building the Chicago offices and 
headquarters of the stationery manufacturers who have 
representation in the city. 
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Erasers Now Have Holders 
The Slogan will be--“One for Each Typewriter” 


The Newest and sane 
Office necessity our 
“POONEY” , a and 
Brush HOLDER (Pat- 
ent applied for). It is 
made of heavy metal, 
highly Nickeled, with 
Black Plate Screws = 
Brass Eyelet, or 
Rivet onside to loop cord 
to it_ and to typewriter. 
Brush or Eraser remov- 
able by turni screw 
with colin. When one 
Eraser is worn out, take 
it out of Holder ip a itty 
and slide in another. 
is to Erasers what = 
holders are to pen points. 


MILLIONS to be sold 
please. Holder, 


9 
tap 
525 


~*~. 


sight. 
Ste aphers “grab” 
them az the box—then 
the and refill 
orders.” Permanent adv. 


if your name or transfer 
is on Holder. 


L-I-B-E-R-A-L DIS- 
— Display them 
and have each repairman and salesman carry a dozen boxes 


OUR THIRD EDITION OP SIMPLIFIED TYPEWRITER INSTRUC. 
TION and TOUCH WRITING FOLDERS for all leading typewriters will 
soon go to press. We print only enough to fill advance orders. Write for 
sample and get your order inearly. $3.50 per 100 assorted. 


DO YOU KNOW that many typewriter excha and agencies are 
making lots of “‘side’’ money sellipe our ““_MODERN” elay-l Compo- 
sition Duplicators and Hectograph Ribbons, Carbon, Inks and Refill 
Composition? THEY ARE 


T-Y-P-E-W-R-I-T-E-R-S. BELOW BARGAIN PRICES. Fifty No. 
3 CORONAS, select, traded in by customers on new model Coronas. New 
No. 2 Sun Visibles. New Portex Portable. 10 No. 7 Blickensderfers, 
select, adjusted, roughs, Blickensderfer Typewheels, Ink Rolls, Parts, 
Platens and Supplies 


Pittsburgh Typewriter & Supply Co. 
339 Fifth Avenue PITTSBURGH, PA. 




















If You Bind Your Own 
Loose Leaf Devices 


We can show you how to cut the cost 
of i your special metals, at least 
in half. 


Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 
Leaf Metal Parts for the dealer who 
binds his own Loose Leaf Devices and 
therefore we want to co-operate with 
 y apenas of metal parts. All 


We will gladly explain without 
er obligation to you the system we have 
devieed to enable the dealer to make 
up his special metals accurately and 
economically . 


Write us. We are here to serve 


The Tenacity 
Manufacturing Company, Inc. 
Reading, Cincinnati, Ohio 
New York Branch, 77 Beekman Street 
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DEXTER’S 
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STAR MANIFOLD 


—Not merely a “second sheet,” but an extra 
thin, extra strong linen paper of tissue weight, 
which makes possible many carbon copies at 
one writing. Its unique surface picks up the 
carbon cleanly, without smudge or blur, re- 
sulting in neat, legible duplications. Star 
Manifold is a requisite to office efficiency. It 
is made in various sizes, finishes and colors. 


Write for Sample Book 
and Trade Price List 
C. H. DEXTER 
& SONS, Inc. 
Star Tissue Mills 
Windsor Locks, Conn. 














































A Distinctive Line 
of Carbon Paper 


By the help of a little development work, carbon paper 
and typewriter ribbons run up into a large volume of the 


stationer’s business There are many attractive features 
in the handling of this merchandise—there is a regular and 
growing demand. The right goods and careful service in- 


sure holding your trade. 


OLD TOWN axon CROWFOOT 
CARBONS AND RIBBONS 


give good impressions and long service There is a full 
assortment of grades, weights and finishes for every purpose 
Many big users have stand- 
ardized on these goods, a 
proof of their quality. The 
Ti guarantee stamped on the 
a @) % box attracts and influences 
gant ARE RRS ree, new trade We shall be 
glad to submit samples; 
‘CARBON we may be able to odier 
PAPER. ‘ you an advantageous, ex- 
clusive agency arrange- 
ment 








MANUFACTURED 


OLO TOWN RIBBON £ CARBON CO.~ 


2345-47-49 CENTRE ST. NEW YORK, N-XULSA 























Old Town Ribbon & Carbon Mfg. Co. 


245-247-249 Center St. New York, N. Y. 


Boston Office: Little Building, Boston, Mass. 
London Office: 71 Southampton Row, W. C. 1, London, Eng. 
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Amarillo, Texas.—Russell & Cockrell are having a modern 
two-story building erected to house the office equipme 


printing departments The first floor will be devoted 
rooms and offices; the printing plant will occupy the rea 


Anderson, Ind.—The E. C. Fisher Company has incorporated 


to manufacture office equipment, stationery, books and athletic 
equipment; capital stock, $15,000; incorporators—Elwyn C 


Fisher, Clara M. Fisher and Robert E. Fisher 

Birmingham, Ala.—Roberts & Son have added the Dietzgen 
lines of drawing instruments to the stocks.—Jack C. Hunter, a 
traveling salesman, has rejoined the Roberts organization after 
six months with the Wilson Printing Company, Birmingham 

Boston, Mass.—A new furniture store has been opened 
Federal street by M. Bennett Card cabinets of steel and wood, 
and commercial stationery are handled 

Cedar Rapids, lowa.—The Hanson-Holden Company has been 
succeeded by the Holden-Kahler-Stecker Company, 110 South 
Third street A. D. Hanson has sold his interests and has 
withdrawn from the business. 


Cedar Rapids, lowa.—Gordon LD. Barger has been appointed 
manager of the furniture and commercial stationery depart- 
ments of the Morris Sanford company. He had been with this 
concern nearly twenty years.—Paul C. Hanson has joined the 
company as a city salesman, handling furniture and commer- 
cial stationery. 

Charleston, W. Va.—The Laird Office Equipment Company 
has moved from 1004-06 Virginia street to 922 Quarrier street 

Chicago, Ill.—Robert McW. Lee, local representative of the 
Penn Art Steel Works, motored to Hayworth, Wis., in July, 
with his family. They enjoyed their vacation in the North 

Chicago, IIl.—F. H. Lapham, manager here for The Van Dorn 
Iron Works, spent his vacation at Rossdale Inn, White Lake 
Mich. 

Chicago, Ill. jen Potts, sales manager of the office equip- 
ment division of The Van Dorn Iron Works, was a Chicago 
visitor July 18 

Chicago, !ll—W. E. Cox, an executive in the local office of 
The Berger Manufacturing Company, spent his vacation last 
month at Manitou Islands, Mich. 

Chicago, I!l.—Joseph B. Baylis has joined B. F. Durbin in the 
local representation of The Toledo Metal Furniture Company 
Mr. Baylis had been representative of the Indian Refining Com- 
pany heretofore, covering Wisconsin and upper Michigan 

Chicago, Iil.—About the middle of August a new book, ‘‘Mod- 
ern Filing Manual,”’. will be issued. It was compiled by Miss 
Estelle Hunter, head of the filing school conducted by the 
Yawman and Erbe Manufacturing Company. This book was 
planned for school work and for reference by file executives 
and business men. 

Chicago, !il.—The Art Metal Construction Company is now 
settled in its new store at 210-12 West Monroe street The 
ground floor and basement afford a total area of 18,000 square 
feet, against the 4,500 square feet used at Wabash and Con- 
zress.—H. K. Smith, president, and J. D. M. Rogers, sales man 
ager, visited the new branch July 18 while attending the meet- 
ing of the National Association of Steel Furniture Manufac- 
turers 

Dallas, Texas.—B. L. Henderson has taken charge of the 
local office of the Art Metal Construction Company, succeeding 


Cc. A. Wilhide Mr. Henderson was formerly manager of the 
office at Seattle, Wash 

Des Moines, lowa.—A. W. Cram has opened a _ stationery 
store at 919 Walnut street, trading as the DeS Moines Station- 
ery Companys He had conducted an office furniture st it 
Minneapolis, Minn., previously 

Detroit, Mich.—Harry E. Knapp, formerly in charge at Buf- 
falo, N. Y., for the Art Metal Construction Company, is now 


manager here 

Hickory, N. C.—The Reynolds Manufacturing Company has 
been incorporated to conduct a general retail and wholesale 
business in office and school supplies, furniture and toys; cap- 
ital stock, $100,000; incorporators—J. L. Abernathy, J. W. Bal- 
lew, E. W. Reynolds, J. C. Shuford and G. R. Wootten 

Los Angeles, Calif.—Miss Edna Davis called on the trade in 
this vicinity, showing the lines of the Penn Art Steel Company 


Erie Penna 
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Do You Bid on 
Special 
Installations? 


Our service will enable you 
to supply special equipment 
for courthouses, banks and 
corporations to meet the 
most exacting requirements. 
We have facilities for de- 
signing and producing this 
special order furniture pre- 
cisely as specified and our 
long experience has taught 
us how to produce at low 
cost. We furnish blueprints 
and figure quotations com- 
plete—you have no addition- 
al outlay but your service 
on the ground will bring 
- you a neat profit. 
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Get in touch with us the next 
time you have an opportunity 
to sell special equipment. In 
the meantime, we shall be glad 
to send you full particulars of 
our service. 


Pes Steel Cabinet Co., "@iicaco 



































MARK 


HIS imported desk top material is an office necessity as well as a Practical and 
Serviceable item; combines every desirable advantage of APPEARANCE, 
SERVICE and USEFULNESS. 


UST place it on your old desk and see how its smooth writing surface, indestruct- 

ible composition, rich green color and easy-washable coat will appeal to your 
satisfaction, the appearance of your office and add years of further service to the 
life of the desk you wanted to discard. 


HE field for DESKOLEUM is unlimited. This New 


Product is a SELF-SELLER. The Sales QUICK—The 
PROFITS Big. Semple blocks furnished 66 setueet. » — 
Lu 
OO 
—= the square foot 


Liberal discount to dealers Courteous and prompt attention to all orders 


CHARLES S. JACOBSEN nia 
303 West sand Strest New York City F KOLEUM 


Exclusive territorte pe r Manufacturers’ representative MARK 


)ESKOLEU 
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The Better Way of Buying 


All along the line, there is evidence of a growing belief that 
quality is the only sound basis of buying. That principle when applied 
to envelopes suggests 


FiberstolK\ ENVELOPES 


durable, useful, attractive in their every form—devices for filing, mailing, 
carrying. 






Test and judge FIBERSTOK. Let us send you a selected num- 
ber of Free SAMPLES with price list and a special selling plan. 


NATIONAL FIBERSTOK ENVELOPE CO. 


429-447 Moyer Street 
Philadelphia 
21 Park Row, New York A 











CROCKER 
CHAIRS 


cA chatr for every purpose 


SHOWN PERMANENTLY AT 
Furniture Exchange Building GRAND RAPIDS 
1338-1340 Michigan Avenue CHICAGO 


San Francisco Furniture Exc e 
SAN FRANCISCO 


601 First Avenue N. E. MINNEAPOLIS 


CROCK E R 
Chair Company 


SHEBOYGAN - WISCONSIN 
BRANCHES: CHICAGO - NEW YORK 


MINNEAPOLIS OAKLAND No. 6635-6CE 
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Long Beach, Calif.—The Long Beach Desk Company | 
opened at 340 American 
if New York, N. Y 
Mobile, Ala.—-The Gulf Office 


as been 
avenue by Edward S. Morris, formerly 
( 


Supply Company uses bulletin 


board advertising extensively. The company is exclusive local 
representative for the Art Metal Construction Company 

New York, N. Y.—J. A. Emmerich, of the local sales organi- 
zation of the Yawman and Erbe Manufacturing Company, has 
won the first bar to the plain fob of the ‘100% Plus Club.” 

New York, N. Y.—A five-story loft building with stores at 
546-48 Broadway has been purchased by Charles S. Nathan, 
who conducts an office furniture business at 542 Broadway 

Pittsburgh, Penna.—The Rombach Chair & Furniture Com- 
pany has been incorporated; capital stock, $100,000; incorpor- 

or—J. B. Waddle, 326 Johnston avenue 

Philadelphia, Penna.—R. E. Wilcox, of the local sales staff 
of The General Fireproofing Company, was elected member- 
ship in the PI! elphia Association of Office Appliance Man- 
ix rs 

Portland, Ore.—John H. Hibbard, for twenty-two vears with 

J. K. Gill Company, has resigned t enter the Kennedy- 
Hibbard Company factory representatives, handling ffice and 
household furniture lines. 

Raleigh, N. C.—The H. S. Storr Company will erect a new 
$20,000 building to replace that destroyed by a recent fire The 
plant will be located at 116 West Martin street, and will be 
devoted largely to the manufacture of office furniture nd filing 


equipment 


Rochester, N. Y.—S. C. Shortlidge, a traveler for the Yawman 


and Erbe Manufacturing Company, has won the diamond fob of 


the “100% Plus Club.’’ Charles W. Greve, of the local sales 


office, has added the third bar to his plain fob 
St. Louis, Mo.—R. A. Furlong, with the Yawman and Erbe 
Manufacturing Company, has added the third bar to his dia- 


mond fob, advancing his rank in the ‘100% 
San Francisco, Calif.—F. E 


Yawman and Erbe 


Plus Clul 
Witte, a local salesman for the 


Manufacturing Company, added the first 


his plain fol indicating his rank in the “100% Plus 
Club 
San Francisco, Calif.—F. W. Wentworth returned July 9 from 
extended Eastern trip He found things in good shape 
there, with standard equipment oversold and factories working 
overtime to catch up on orders 


San Francisco, Calif.—The 
located in the Call 


Findex Company, 
building for 

take new quarters in the 
ffice space with the F. W. 


which has been 
about five 


vears, will soon move 
Wentworth-Smith building, 


Wentworth C 
Calif.—C. V. Fenton, who has been with the 
Wentworth Company for five and one-half years, has 
severed his connections with that firm and joined the 
of the Art Metal Construction Company at 115 

San Francisco, Calif.—The F. W. Wentworth Company has 
found business very good since it moved into the 


taking 
ompany. 

San Francisco, 
EF Ww 
forces 
Front street. 


new store. 
Many people step in merely to give the place the “onc: 
but become interested in what they se¢ They often put 
rder before leaving 
San Francisco, Calif.- 
man and Erbe 


-over,”” 
in an 


-Chas. H. Victor, manager for the Yaw- 


Manufacturing Company in San Francisco. has 


just returned from his trip east as a delegate to the Interna- 
tional Rotary convention at St. Louis Mr. Victor also visited 
the offices at New York and Chicago, and the factories at 
Rochester He reports business good all along the line, as well 


as in San Francisco 
Seattle, Wash.—The« 
Hansen and 


Desk Exchange, owned by 


Hansen, has been 


Arthur M. 


Amanda established at 210 


James street. 
Seattle, Wash.—E. G ) be man- 


ager of the Art Metal Construction Company’s office here. He 
succeeds B. L 


Naper has been promoted ti 
Henderson, who is now manager at Dallas. 
Tacoma, Wash.—The Tacoma Typewriter Company |} 
office furniture to its lines 
Troy, N. Y.—T. L. Griffin & Company, Ine 


Fourth street, is now located at 460 Fulton street 


Texas, 
lias added 


formerly at 42 


Extension Planned for Underwriters’ Laboratory. 

The Underwriters’ Ohio street, 
Chicago, IIl., has had plans prepared for the erection of an 
extension to the plant 


mately $150,000 


Laboratory, 267 East 


, involving an investment of approxi- 
It will be three stories high, with 

story tower equipped with an elevator. 

used in subjecting safes to the 


a five- 

This tower will be 
impact test. 

ing to red heat, the safes will be 


After heat- 
raised to the top of the 


tower, and dropped five stories to a concrete and steel floor 


below 


AP Pil 
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Lederman System 


Let Them Play 
, With It 
It Will 
Sell 
Itself 


man Drawer full of cards on 
counter. Its novelty will 
make customers ask questions. 





Put a Lede1 
convenient 


The moment they press a key and see 


‘ertain cards raise one-half inch above the 
rest, they will grasp its value, and ask 
the rice. 

a 


vew-and-better way of filing index cards 
no guides—just put cards in anywhere, 
the keys will sort them out and bring up 


the ones tabbed for each of the keys 





\ whirlwind seller—and a sure repeater, 
because the customer who buys one drawer 
will want a dozen or a hundred more. 





| Send for Circular and Discounts 


ederman System Inc, 


Mina 
GREEN BAY. — U.S.A; 



















































AICOLOID 
Loose Leaf Indexes 


ERE is the latest achievement 
H ‘n loose leaf index construc- 
tion. The AICOLOID tab ea 
x sheet are one piece. 3s 
da flexible, transparent oo" 
loid is so treated and angus vee 
it becomes an integral part o = 
It is applied over 








tough, 









index leaf. = 

printed characters =. title a 

then die cut. Just what y yes 
looking for to mee 


been 
needs of those cl 
ject their indexes to 
severe handling. 


GET IT FROM merge 

ediate Shipment: - 

4 gon xes—Alphabetical, _— 

eraphical, Monthly, Numerica S 

camnle set A-2, = = 11%, = 

oe eae on approval—a specia 
: of $1.25 if you keep it. 


istomers who sub- 
constant and 


pric Cc 





GJ. AIGNER ECO, Mafactues 


521-523 W. Monroe St 


(L_se ay Soong ers for eden and ean 
+ aed a Loose-Leaf Systems 

Titles and Labels for Law Work 

Patent Cut Index Stri 
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Your customers like to get ser- 
vice on typewriter ribbons and 
carbon paper—that is, they 
want the right grades for their 
purpose, delivery without delay 
and fresh quality goods. That 
requires a live typewriter sup- 
plies department. Let us help 
you builditup. We furnish the 
goods packed in neatly litho- 
graphed boxes bearing your 
imprint. We furnish your de- 
partment complete—a grade 
and weight for every purpose. 
Let us send you particulars. 








Sell 


Your 
Own 


Brand 



















{] S ibbon 
ehwe Mtg. Co., 


Sansom & 10th Sts., 
Pa. 






If You Sell toBankers 


Here’s Your Chance 









Invincible Safe De- 
posit Boxes—the only 
boxes listed as Stand- 
ard by the Under- 
writers’ Laboratories 
— represent a real 
profit opportunity to 
you. Built in stand- 
ard sections — your 
customers order as 
their requirements 
grow. You have no 
stocks to carry — no 
investment—no over- 
head. We help you 
close sales. 


‘Operates Like A Vault Door” 


FOUR Super Locks operate by ONE turn of the key. This 


development is the most effective safeguard against door-sledg- 
ing, lock-punching, hinge-sawing or door-prying ever devised. Write for 
full information and discounts—~it will pay you well. 


INVINCIBLE METAL FURNITURE CO., Manitowoc, Wis. 
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has 


Company 
deal in 


Boston, Mass.—The Utilities Service 

porated with capital stock of 

adding machines and office supplies 
Boston, Mass.—While S. W. Williams, 


$60,000 to 


manager here 





American Writing Machine Company, was on his vacation, ‘ E 
Gleason, assistant sales manager, looked after things 
‘*Hub.”’ 

Butte, Mont.—H. M. Mikkelsen has been appointed n ge 
here by the Underwood Typewriter Company He had I 
with the general billing department at headquarters te! irs 

J. T. Sundst, formerly at Bismarck, N. Dak., is now ng 
a territory out of Billings. 

Chicago, Il!l.—J. J. McCormick, president of the Coro! ¢ 
writer Sales Company, made an extended stay in the Ea 
month 

Chicago, IIl.—J. E. Pratt has taken charge of the loca I 
ests of the American Writing Machine Company. Mr. Pra vas 
with the Remington Typewriter Company in Chicag: 
one years 

Canton, Ohio.—The Benson Typewriter Company has move 
to a new location in Fourth street The business had been 
located for several years with the Boyer Office Supply Company 

Chicago, Ill.—A. R. Ames, of the Ames Supply Company 
made a prolonged stay during July at his summer home, W - 
hall, Mich 

Chicago, II|.—B. P. Hamil is the most recent of the cal 
salesmen for the Royal Typewriter Company, Inc., t the 
Machine A Day Club. 

Chicago, IIIl.—G. B. Sherman & Company, distributor e 
Demountable typewriter, has moved from 193 North Dearborn 
street to the Monadnock block. 

Chicago, IIl.—H. S. Gilbert, of the L. C. Smith & Bros. Type 
writer Company, took his vacation in July. The fish at Three 
Lakes, Wis., suffered great havoc. 

Chicago, I!l—E. J. Shehan, general sales manager The 
Noiseless Typewriter Company, visited Chicago in July ng 
the course of a trip to central West cities. 

Chicago, Iil.—Frank A. Robinson, of the special machine dé 
partment at the home office, was at the local office of the 
Underwood Typewriter Company July 9-11. 

Chicago, IIl.—F. C. Snow, manager of the local branch of the 
Elliott-Fisher Company, attended the annual sales conference 
at Wellesley Island, Thousand Islands, New York, last month. 

Chicago, IIl.—L. E. Wilson, formerly manager of the office 
at South Bend, Ind., is now handling an important Chicago ter- 
ritory for the Royal Typewriter Company, Inc Mr. Morrow 
succeeds him at the South Bend office 

Chicago, IIl.—Charles B. Heater, formerly with the Hammond 
Typewriter Company, has joined the local office of the Rem 
ington Typewriter Company Prior to joining the Hamn l 
organization, Mr. Heater had been with the Remington forces 

Chicago, ItiIl—-M. M. Adams, assistant to Vorley Wright in 
the general sales office of the Woodstock Typewriter Company 
will spend his vacation at Richmond, Va., August 3-20 R. W 
Trim spent his vacation near Marquette, Mich., with his family 

Chicago, !Il.—C. E. Dunbar, general sales manage: the 
American Radio & Research Company, Medford Hills, Mass 
visited the local offices of the Hammond Typewriter Corpora 
tion in July Some years ago he was a member of the Han 
mond sales organization 

Chicago, IIl._—F. R. Scroggins, part owner of The Type r 
Exchange at San Antonio, Texas, is now traveling in the rect 
service of the Woodstock Typewriter Company Tempo! 
he is assigned to a territory in central Texas M. B I 
after preliminary training under District Manager E. B d 
of Tennessee, is now a district manager for Alaban 
service of the Woodstock Typewriter Company oO. s ! 
has been promoted from distributor at Trenton, M: t 
Woodstock Typewriter Company to district manage: Ke 
tucky K W. Gaar has been promoted from 
Wichita, Kans., to district manager of a Southern I 
tory by the Woodstock Typewriter Company 

Circleville, Ohio.—J. Greenfield, district manager 
the Woodstock Typewriter Company, visited th: 
office at Chicago, July 18 

Denver, Colo.—J. L. Dixon has been appointed ma 
by the L. C. Smith & Bros. Typewriter Company H 
member of the local sales organization for seve1 Ky 
E. Hoover, his predecessor, has been transferred t Ine 


olis, where he has charge of the office 
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The Rosco 


The glass is sup 


ported by a base 
of heavy cloth- 
lined leatherette, 
built up edges 
which surround 


and protect the 


glass. Matches 
light, golden oak 
and mahogany 
desk finish 





GLAss & 
DESK PADS 


make the desk more convenient 
and decorous—make writing easier. 


As an instant desk reference file, the glass desk pad 
tabulations, sales, 
sheets, etc., are always safe and secure and in sight. 
This feature helps to keep the desk clear yet fit and 
Also glass, as a natural writing sur- 
face, is recognized as superior to anything known. 


has no equal—memos, charts, 


highly efficient. 


These general statements are typical of all glass desk pads. 
It is the inherent quality expressed in the production of the 
Ravenswood and Rosco glass desk pads with their ingenious 
their sales com- 
They are certain and frequent repeaters. 


features which enhances value above the 


monplace. 





Ravenswood 


giass desk pads 
are similar to the 
Rosco except that 
four brushed brass 
corners attached 
to the base sup- 
port and_ retain 
the glass firmly. 
The base is lined 
with a rich green 
harmonious back- 
ground. 


RAVENSWOOD OFFICE SPECIALTIES COMPANY 


1800 Newport Avenue - CHICAGO, ILLINOIS 
Originators of Glass Desk Pads 

















Bentley & Gerwisg Furniture Co., 


No. B-260 is one of our 
“*Z”’ grade desks; it is double, 
opposite sides being alike. 


A well designed, honestly built desk is a good investment to 


the user at any reasonable price—it’s a good buy for the dealer 
if he can sell it again within a reasonable time and show him- 
self a profit. BENTLEY and GERWIG Desks are true products 
of true builders; they are made for the user’s convenience. 


Dealers who study the line and knew their field find a ready 
sale for them We shall be olad to confer witl you in the 
selection of a stock Write for our catalog 





PARKERSBURG, 
W. Va. 
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A Finer Machine a Favorite ieeiatiens | | 







The New Model 4 
with slight changes 
and improvements 
will find its way 
this fall into many 
of the finer print- 
ing plants. 


Celebrated throughout 
the trade for 
production in— 


Punching | 
Perforating 
Round Cornering 
Embossing 

Die Cutting, etc. 











C.R. @&@ W. A. NELSON, Inc. 


225 North Michigan Avenue, CHICAGO, ILLINOIS 


Eastern Representative: MIDDLE WEST CORP., See your nearest Coast Representative: JOHN S. THOMPSON, 
25 Broad Street, New York City Representative 350 Sansome Street, San Francisco 


























“Ad THINGS HUMAN CHANGE”’— 


FLEXIBLE LINK POST but your customers don’t want 


WITH SECTION ADDED 


oe to change ledgers every time 
















nS ee a they add fifty or seventy-five 
TOPS MAKING 
OTRUDING new accounts. 


Sees sce FAULTLESS FLEXIPOST 
beeen LOOSE LEAF BINDERS 


FLEXIBLE LINK POST c be ; 
FOR.EXPANSION wiTH- are devices of unlimited capacity, 


Loss oo because you may extend the posts 
indefinitely by adding sections at 
the top. And the powerful screw 
mechanism compresses the sheets 
firmly by drawing the flexible posts 
into the case. 


THERE IS A FLEXIPOST BINDER FOR EVERY PURPOSE 


Build for the Future—Feature Distinctive Devices of Merit made by 


STATIONERS LOOSE LEAF COMPANY 
New York Milwaukee Chicago 
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Detroit, Mich.—E. B. Terry has been appointed manager ol 
tI Detroit branch of The American Speed-O-Feeder Company, 
Room 512. Empire building, 107 Clifford street He had been 
sales manager Mail-O-Meter Company) 

Glasgow, Scotland.—Watson’'s Typewriters, Ltd., has distribu- 


tion in Glasgow for the Corona typewriter 
Grand Rapids, Mich.—The Grand Rapids Typewriter Ex- 
change has purchased the entire stock of parts and 





from the Fox Typewriter Company De oO 
repairing this make can secure repair parts from the Grant 
Rapids Typewriter Exchange. 

Harrisburg, Penna.—W. C. Whitemen made the Machine A 
Day Club in June; he helped to swell the hard hitters’ organiza- 


+ 1 


ion of the Royal Typewriter Company, In: to 116 members 

Harrisburg, Penna.—Frank W. Fogg has been appointed dis- 
trict manager by the Woodstock Typewriter Company, in charge 
of a territory in Western Pennsylvania He had been with the 
Remington Typewriter Company formerly 

indianapolis, Ind.—T. E. Hoover has taken charge of the 
local office of the L. C. Smith & Bros. Typewriter Company. 
He had been manager at Denver before the transfer 

Johnstown, Penna.—T. M. Patterson, of the Royal Typewriter 
Company, Inc., joined the Machine A Day club in June 

Joplin, Mo.—R. K. Grieb has been appointed manager of the 
Woodstock Typewriter Sales Company He is a son of H. C 
Grieb, of Carthage, who has sold Woodstock typewriters since 
the machine was first marketed. 

Los Angeles, Calif.—E. O. Stumpf, formerly in similar work 
at Milwaukee, Wis is now operating the Typewriter Service 
Company, 138 South Sprimg street This location has been 
devoted to typewriters and accessories twenty-four years 

Los Angeles, Calif.—Business at the Los Angeles branch of 
the L. C. Smith & Bros. Typewriter Company, has shown a 
remarkable increase for the last six months The increase is 
well over 100 per cent over the corresponding period ir 

Los Angeles, Calif.—W. C. Luff, who joined the Los Angeles 
branch of the “Elsie’’ Smith & Bros. Typewriter Company in 


1922 


March of this year, has been “hitting on high’’ and doing fine 
work, according to the reports of the manager Mr. Luff came 
to the coast from Newark, N. J. 

Los Angeles, Calif.—F. W. Parker, dean of the selling force 
of the L. C. Smith & Bros. Typewriter Company in Los An- 
geles, continues his good work for the company and is taking 
in much business Mr. Parker has been with the company for 
several years and has built up a large clientele 

Los Angeles, Calif.—C. M. Coykendell, of the Los Angeles 
branch of the ‘Elsie’? Smith & Bros. Typewriter Company, is 


making a fine showing in his territory Mr. Coykendell joined 
the force January 1, 1923, and intended to stay only a short 
time in California lie became so imbued with the Western 


spirit that nothing would tempt him to leave 

Madison, Wis.—R. LD. Brewington has opened a typewriter 
sales office at 531 State street. He is a teacher in typewriter 
at the continuation school. Mr. Brewington has the agency for 
Corona and Royal typewriters. 

Modesto, Calif.—lLee Bros. have been appointed agents for the 
L. C. Smith & Bros. Typewriter Company in this city and 
vicinity Modesto will be a sort of central headquarters for 
the many small towns in that region 

Montevideo, Minn.—P. B. Jacobson has been appointed dis- 
tributor in Montevideo and adjacent territory by the Woodstock 
Typewriter Compan) 

Newark, N. J.—President Hefflon, of the American Writing 
Machine Company adhered to his custom of spending a week 
with his family during July at Asbury 

Newark, N. J.—1 
can Writing Machine Company in closing its plant for but one 


habit of years was varied by the Ameri- 


week in July Press of orders necessitated shortening the an- 
nual vacation period During the week the plant was shut 


down the platen department continued to operate, that the 
twenty-four hour platen service might not be interfered with. 

Newburgh, N. Y.—F. J. Brannigan and Company have been as- 
signed distribution for the L. C. Smith & Bros. Typewriter 
Company for Orange county and part of Putman county Mr. 
Brannigan will handle sales in Newburgh personally; Mr. Mc- 
Lean will cover the rest of the territory 

New Haven, Conn.—The Parker Typewriter Service Station, 
6 Church street, has undertaken distribution here for the Wood- 
stock Typewriter Company. 

New York, N. Y.—R. R. Chaffa, a salesman here for the Royal 
Typewriter Company, Inc., has joined the Machine A Day Club, 

Portland, Ore.—The Behnke-Walker Business College has in- 
stalled 150 new Remington Model 12 typewriters 

Portland, Ore.—T. J. Webb, uf the Portland office of the 
Noiseless Typewriter Distributing Company, announces the 
opening of the new location at 214 Porter building Here he 
has one of the best equipped and modern offices on the Pacific 


coast 
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has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 














The 
Standard 
Stamp 


Affixer 


The Standard Stamp Afhxer. 
Known as the simplest, 
lightest and speediest on 
the market. Saves time and money. It 
is a portable safe for your postage stamps. 
Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co, 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co, 
Eastman Kodak Co. 


and other prominent houses. 





DEALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


STANDARD STAMP AFFIXER Co. 
Revere Boulevard EVERETT, MASS. 
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Requires no 
knowledge of 
sign painting. 


Goods sell by 
themselves 


. only when 
ak westual clearly and 
‘ attractively 


results 
ult marked 





is an 
reproduction in 


The caption below 
exact 





small size of lettering 
performed with No. 10 
Outfit 


MAKE YOUR OWN SIGNS 


You know that every’ eight sets of figures, of 
day possible customers’ which 7 sizes are in du- 
walk away rather than plicate, also the word- 


ask questions. Don’t ing Sale” in 4 
miss a single sale! Order 
a NATIONAL SHOW 


CARD WRITER today. 


No. 10 outfit, as shown 
in cut, includes red and 


“Special 


sizes. 


Write us—we’ll answer 
immediately so you may 


black ink, two brushes, put the National Show 
twelve sets standard Card Writer to work in- 
stencil alphabets, and creasing your daily sales. 


NATIONAL SIGN STENCIL CO. 
ST. PAUL, MINN. 





“PAPER CLIPS- 


Are the easiest and fastest selling Line 


They includea paper 

Clip forevery possible 
purpose andof quality 
recognized through 
the trade asthevery 


finest . 
StylesE sizes 
See 


Send for F RFF 
Samples 
Attractive window 
poster in full color 
furnished free with 
every order= 


Suitable for every office 
Actval Size 
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San Francisco, Calif.—Paul Kk. Pearson is the fift the 
local salesmen of the Royal Typewriter Company ! oin 
the Machine A Day club 

San Francisco, Calif.—Herman Bickel, of the Stone Type- 
writer & Ribbon Company, is spending his vacation his 
ranch in the Santa Cruz mountains 

San Francisco, Calif.—W. C. Lavat, general manage the 


Royal Typewriter Company, In« is in San Francisc: trip 


through the West visiting the company’s offices 


San Francisco, Calif.—H. R. King, of the sales department of 
the Underwood Typewriter Company, is visiting the t on 
a trip which combined business with the pleasures vaca 


tion 


San Francisco, Calif.—\W. M. Coffman, manager of th 


Fisher Company in San Francisco, went East to attend the 
convention of the Elliott-Fisher organization, to be bacl it 
August 1. 

San Francisco, Calif.—S. W. Berner, who was former man 
ager of the Corona typewriter in San Francisco, is now the 
Monotype business. Mr. Berner makes a specialty of composi- 


tion for Multigraph machines 

San Francisco, Calif.—Newton Hart, manager of the Portland 
branch of L. C. Smith & 
couple of days in San Francisco on his return from his vacation 


Bros, Typewriter Company, spent a 


spent in Los Angeles and vicinity 
Stone, of the Stone Typewriter 
his ranch at 


San Francisco, Calif.—R. A 
& Ribbon Company, is spending his vacation at 
Monte Rio. The pleasure of picking and eating fruit that has 
“ripened on the tree’? surpasses the pleasure of doing ‘‘very sat- 
isfactory business,’’ at least for a few weeks. 


San Francisco, Calif.—H. Gaba, assistant manager of the L 


C. Smith & Bros. Typewriter Company, is spending tw eeks’ 
vacation in the Santa Cruz mountains Mr. Gaba’s promotion 
to the assistant managership comes as the result of excellent 
work done for the company in the San Francisco offic: 

San Francisco, Calif.—C. B. Waters, manager of the San 
Francisco office of the Remington Typewriter Company, has 
returned from a visit to the home office and factories in the 
East He reports that the San Francisco office has shown a 
wonderful increase in business during the month of Jun 

San Francisco, Calif.—J. A. Ramus, formerly connected with 
the Typewriter Clearing Association of St. Paul, has taken 
charge of the Sacramento territory for the L. C. Smith & Bros 
Typewriter Company Mr. Ramus worked this territory in 


1916, and is very enthusiastic over the possibilities of results 

San Francisco, Calif.—J. V 
Angeles branch of L. C. Smith & 
spent several days in San Francisco on his way home from a 
vacation spent at the 
Tenn Mr. Westervelt is the popular and congenial secretary 
of the Los Angeles Optimist Club 


Westervelt, manager of the Los 


Bros. Typewriter Company, 


Optimist’s convention at Chattanooga, 


San Francisco, Calif.—H. L. Harvey. who was formerly man 
ager for the L. C. Smith & Bros. Typewriter Company, is now 
located in Burlingame, in the confectionery business Mr. Har- 
vey has a very elaborate establishment and as most f the 
residents of Burlingame are able to indulge freely a sweet 
tooth,”’ he expects to do a big business. 

San Francisco, Calif.—F. Billsborough, of the Hammond Type- 
writer Corporation, will spend his vacation on the fishing 
streams of Humboldt county, where he claims acquaintance with 
some of the largest and best known members of the finny 
tribe Mr. Billsborough’s vacation begins July 16, and he will 
return just in time to carry the office chair up to the ne ir- 
ters at 17 Second street 

San Francisco, Calif.—Robinson-Pinney Company Mis- 
sion street, reports business very satisfactory A new salesman 
for the Rocky Mountain district has been necessary, owing to 
the amount of business that holds the other salesmen busy in 
the Northern and Southern territory The Robinson-! ney 
Company manufactures the ‘“‘Pussy-Foot Pads” an » is 
agent for the Peerless line of keys for typewriters 

San Francisco, Calif.—J I) Patton, manager of the San 
Francisco office of the American Writing Machine Company, 
reports that busimess has been very brisk for his compa! lur- 
ing the month of July From the showing made during the 
first six months of the year, Mr. Patton expects 192 be a 
banner year for the company in San Francisco and t entire 
Western part of the countr: Business has been gr 
leaps and bounds and each month shows a substant gain in 
percentage over the corresponding period last year 

San Francisco, Calif.—The Hammond Typewriter ¢ 
““dispossessed’’ by the recent sale of the building in which it is 
located at present, 51 Second street, will move a \ l 

» new offices at 17 Second street The new locatior 1 has 
a large basement in conjunction, will be shared with the Sat 


Cabinet Company The street-level rooms will affor 


(Continued on Page 211.) 
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Manufacturers 


Can you use the services 
of a trained sales force? 





PAT. DECEMBER 21, 1915 
THE AZORA 
THE AZORA AIR CUSHION 
TWIRLER RING (Cross-Section View) 





\ well trained and experienced group of 
salesmen traveling through the Central West 


Stationers can do good business va h typewrit« +4 cong ea ne yer 
calling upon the Retail Commercial Stationery 
in the exclusive interest of one house 


attachments that have proven their usefulness. re 
can well undertake the selling of one or two 


specialty lines on an economical basis. 
The expenses of Traveling Salesmen were 
never higher than now. Might this not be an 


AIR CUSHIONS AND TWIRLER RINGS opportunity to reduce your selling expense in 


a large territory and at the same time increase 


are in use all over the U. S. and are consid- your sales on a fixed percentage basis? 

ered a staple standard article by scores Although desiring to slightly reduce our 

dealers They Conserve strencoth in the wn selling expense we would undertake the 

coal “mM ‘¢ ¥ F 5 selling of only one or two standard articles 
< oe . . a2) (TA > > rr > . . : 

ypists fingers and reheve the typewriter with which we would feel reasonably confi- 

of shocks that would materially shorten its dent of success. 

period of usefulness. Every typewriter 


Write us your problem and get our further infor- 


owner needs them, they are quickly and , 
- 7 mation 


easily attached. A first glance at them im- 

presses your customer with their useful and 

practical features. There is good profit in BOX 163 

sciing them. ; CARE OFFICE APPLIANCES 
Write us right now 417 So. Dearborn St 


AZORA RUBBER COMPANY Chicago 


54th and 20th Sts. $3 $3 Cicero, Ill. 














ELKHART | | Sorting Devices 


Note Books and Scratch Pads 


The reliable stenog- 
rapher’s notebook is an im 
portant mediary in record 
ing business transactions. 
A stock of notebooks moves 
as quickly and steadily as 


any stationery line. The 
Elkhart line includes a wide 
variety of stenographic 


notebooks for pen and 
pencil and the _ different 
grades of paper are all 
shown in the Elkhart spec 
imen book, a copy of which 
is at your service. 





\ line with regular dé 


mand—pencil stock, _un- For the Order and Filing Dept. No. 912 
ruled, 60. sheets. The fol- 
lowing sizes are always in 


2 | 5 : Made to accommodate any size sheet and 
SC RATC H rege indexed in any manner to fit the needs of 
K No. 202 21474” No. 26 5x 8” a business : 

No. > 31 x6” No. 28 6x Q” 


PADS No 264° a6” N30 7ni2” 
LN Orders for special sizes Dealers write for Discounts. 


and rulings shipped prompt 
ly. Write us for quota 


ee THE KOHLHAAS COMPANY 
Elkhart Stationery Co. ng ee 


ELKHART, INDIANA 183 N. Dearborn St. CHICAGO, ILL. 
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You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 



























Always your 
customer wants 
to see what 


value he is get- 
ting and how it 
compares with 
the price. Show 
him this Bent- 


son cabinet, 
quote the cost 
and you will 


be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our illustrated 
folder detailing 
its features. 


Write today. 


New York Kepre- 
sentative: 


JOSEPH WALLACE, 
353 Canal St. 


The Bentson Manufacturing Co. 
AURORA _ ILLINOIS 


“Ever -sight” 
Desk Staff 


Used on the desk for 
receiving or forwarding 
Telegrams, Important 
Letters, etc. 

Anything placed inthe 
staff is firmly held in 
plain view and must re- 
ceive prompt attention. 









A Telegram or impor- 
tant communication 
which may have been 
sent thousands of miles 
not intended to be 
delayed within a few 
inches of its final desti- 
nation which is often 
the case when it is laid 
on some desk to be cov- 
ered up with other mat- 
ter. The “Ever-sight” 
Desk Staff is the answer. 


DEALERS 


Enjoying a general demand 
and yielding excellent re 
muneration, the Desk De 
livery Staff is a very popu- 
lar seller. Thus is it known 
to office equipment dealers 
who have come in contact 
with it. Write for further 
details 


Lamson Electrical & Mfg. Co. 


625 W. Jackson Blvd. CHICAGO, ILL. 


Hulit 
Patent. 


is 


a 


finished 
plated 
Black bases 


Regularly 
in bronze 
stems 














No. 429% 


Grand Rapids Quality 


means as much to the purchaser of an 
office chair as it does when buying fur- 


niture for his home. 

A dealer take advantage of 
this when selecting the office chairs he 
Catalog and prices on request. 


should 


sells. 


Grand Rapids Office Chair Co. 


37 Logan Street, Grand Rapids, Michigan 








DEEP Mca 





2305 to 2315 N. Broadway 
ST. LOUIS, MO. 


No. 508 
Quartered 
Oak and 


Mahogany 
Finish. 


We specialize in 


OFFICE TABLES 
and COSTUMERS 


Now is the time to tone up 
your line with these excellent 
specialties. 


Write us for illustrations 
and prices. 

















———— 


ADDING MACHINES 





| 





_I¥ 











Chicago, IIl.—J W Noel, of the Sundstrand Adding Ma- 
chine Company, has gone to Estes Park, Col to recuperate 
after a recent illness 

Chicago, I!!1.—During July R. H. Brandt, local manager for the 
Add-Index Corporation, motored 1,500 miles on a vacation tour 
of Wisconsin and Michigan. 

Chicago, Ill.—J A. Lyons, of the Reliable Typewriter Com- 
pany, spent two weeks at Eastern centers in July. He found 
a shortage of adding and calculating machines for rebuilding 

Chicago, II|._—W. L. Thoma has been appointed district man- 
ager for the Marchant Calculating Machine Company He had 
been with the Fox Film Company at Kansas City previously. 
Howard Nagel continues in the Chicago sales field. 

Chicago, !Il.—A group of local salesmen of the Burroughs 
Adding Machine Company left July 21 on a special Wabash 
sleeper for the All-Star Club convention at Detroit In the 
party were A. C. Dennis, W. A. Parker, W. Atwood, Geo, 
Morrow, J. R. Morrison, H. L. Day, Frank Thayer, Geo. Mor- 
ris, A. C. Trew, A. M. Roberts and R. L. Warren. 

Detroit, Mich.—W. S. Putnam has been appointed a member 
of the field promotion staff of the Burroughs Adding Machine 
Company He joined the company in August, 1917, having 
been a special salesman for the Remington Typewriter Com- 
pany four years previously He enlisted in the United States 
army in 1918, returning to the Burroughs organization after his 
release from military service 

Grand Rapids, Mich.—A. F. Marks, manager here for the 
Burroughs Adding Machine Company, has been elected secre- 
tary-treasurer of the Grand Rapids Office Managers’ Associa- 
tior 

Milwaukee, Wis. J A. Boyer has succeeded R. E. Bell as 
manager here for Burroughs Adding Machine Company; ill 
health has caused Mr. Bell to relinquish his duties Mr. Bover 
had been manager at Columbus, Ohio, previously. 

Newark, N. J.—The General Adding Machine Corporation, 569 
Broad street, has corporated with capital stock of $100,000 to 
n adding and calculating machines 
Newburgh, N. Y.—F. J. Brannigan & Company has been as- 
igned additional territory by the Wales Adding Machine Com- 


manufacture and deal 


pany The compan now covers Orange, Putnam, Dutchess 
Ulster and Rockland counties 

New Orleans, La.—R. P. Mead is a new sales agent here for 
the Wales Adding Machine Company. 

Portland, Ore.—The salesroom of The Dalton Adding Machine 
Company has removed to a ground floor location at 73 Fifth 
street Here the branch has more room for both salesrooms 
and offices as well as a large and useful window display space, 
which is employed to good advantage in showing attractive 
window trims, arranged under the direction of E. W Harris, 


the Portland branch manager, whose records have been con- 


spicuously successful 

Rochester, N. Y. A. W. Nolan, of the Burroughs Adding 
Machine Company married Miss Marie L. Sellinger at the 
Church of St. Augustine June 20 


Structural Changes by National Fiberstok. 

The two buildings at 427-29 Moyer street, Philadelphia, 
Penna., have been consolidated by removing the partition 
walls which existed formerly. The National Fiberstok 
Company and the Keystone Envelope Company, which are 
affiliated, are the tenants of the building Che floor space 
1as been doubled, and new machinery installed to handle 
the demand The printing department has been provided 
with special machinery to handle the envelope printing 

Dry Kiln Patent Suit Ended. 

\ patent covering a kiln drying process has been before 
the Federal Circuit Court of Appeals at Buffalo, N. ¥ 
It covered the use of heat with the artificial addition of 
moisture. The court invalidated the patent, as the process 
anticipated that document, which was granted in 1916. Pri 
ority of use was a deciding element. The suit was defended 
by the Cutler Desk Company and the Cutler Dry Kiln 
Company, affiliated industries. 
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Originators of Felt Top 
Office Chair Cushions 


Insuring tl comfort f the office man 
increases his efficie y in direct proportion. 

This is especially true during the hot 
summer season 
















It is Economy to have your office chairs 
equipped with ESCO Office Chair Cushions. 
They provide comfort and promote effi 
ciency, thereby tti 





ng more anc 
office workers 





better work from 
who use them 

If you are not already familiar 
with our goods, write for our latest 
price list You will find the prices 
on our entire line of Office Chair 
Cushions, Felt Chair Pads and Of- 
fice Specialties unusually attractive 





Economy Seat Co. 
1824-30 So. Albert St. 
CHICAGO, ILL. 


Southern RKepre- 
sentative 


Mr. E. V. Bogart, 
1218 Fourth Nat’l 
Bank Bidg., 
Atlanta, Ga. 


Pacific Coast 
Representative 
Mr. C. E. Davis, 
351 Empire Bldg, 
Seattle, Wash. 

















Do You Sell the 
Board of Education? 


During the next two months there will be con- 
siderable demand for school room furniture. Our 
15 ' . eo’ « ’ > 
line of teachers’ and students’ desks and school 
tables will help you to some desirable business, 
if you will go after it. 

The illustration shows our No. 550K teachers desk. It is 
made up of quartered oak or birch mahogany, 50x32 
inches. This style is also supplied 55x32 and 60x32 inches 


and we have in plain oak a single and double pedestal 
desk for teachers, a students’ desk and a full line of tables. 


Write for our price-list, illustrating a full line 
of office and school desks. 


ORPIN DESK COMPANY 


121 Medford Street 
CHARLESTOWN, MASS. 
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Selling ™= “Perfect” w= 
Loose Leaf Devices ee 
is Selling Business Success | ee 


Chicago, I!l.—A. H. Buenzli, manager here for The Rot speed 


TI ) a] | = a li i Company, attended a factory sales conference at Dayton, Ohio, 
| 1e dealer who carries our line need | ue week of dele 2. 
| never stifle his enthusiasm for fear of Chicago, Ill.—Frederick E. Tracy has joined the A. B. Dick 
. ¢ . Company. He will specialize in the direct mail advertising done 
- y . . . ~ Dans 
taking up too muc h ot his customer s for the Mimeograph and the Mimeoscope Mr. Tracy had been 
time. No man can succeed in a man- with Horlick’s Malted Milk Company, Racine, Wis 
— rT. om Chicago, I1l.—The A. B. Dick Company will open a demon- 
| size PSs ay 2Ss : ¢ - | : : re A a . 
z business tod a unless he has com | strating and service station early in August at 107 South ¢ lark 
plete and accurate knowledge of it, and street. This will enable closer contact with Mimeograph and 


. ; » we ’ . : . Mimeoscope users in the loop district. A small stock of sup- 
that requires carefull vis special- 
1 <= ul y devised, special plies will be carried to take care of emergency needs of users 
7 


ized records. We are today co-operat- —The company has leased the seventh, eighth and ninth floors 


ing’ in the workine out of : 7a - at 313-21 South Peoria street for storage purposes 

| _ 5 ut man) indi Elkhart, Ind.—The Straubler Computing Scale Company was 
vidual problems. Ask us about the serv- petitioned into bankruptcy by the mortgage bondholders when 
ice available to THE ‘*‘Perfect”’ LINE the company defaulted on payment of interest Bonnie Darling 
| <g 2 has been appointed receiver 

| Dealers. Write for our catalog. Miami, Fla.—A. L. Hoffer, sales agent for The National Cash 


Register Company, was the first sales agent in the National 
} organization to qualify for membership in the 1923 C. P. Club 
| CHICAGO BINDER & FILE co. This is the sixth time he has won membership in the club 


500-508 W. 31st St. Chicago, III. San Francisco, Calif.—C. W. Hunt, Jr., has opened an office 


LOOSE LEAF DEVICES HIGH GRADE PRINTING | ye oe Eanes et a i srcenege Ag ny Line-A-Time Manu- 
LEDGERS, BINDERS, INDEXES, SHEETS, | facturing Company, Inc., Rochester, 1 


BUSINESS SYSTEMS San Francisco, Calif.—Clement Ehret, of the Tabulating Ma- 
C D chine Company, whose San Francisco office is at 650 Mission 


street, is visiting the different offices of the company on the 








coast. 
San Francisco, Calif.—Miss Burbank, confidential secretary 
to C. W. Stoddard, manager of the Tabulating Machine Com- 





pany, has just announced her engagement to T. F. Allen, who 
runs the Western Pacifie railroad 
San Francisco, Calif.—W. G. Traud, San Francisco manager 








. of Ditto Systems, reports considerable interest being manifested 

National Desks by a large number of local concerns in the use of Ditto on 

order and invoice work, replacing the carbon paper method 

He has made several interesting installations on this work 

recently in San Francisco 

Wilmington, Del.—The King Coin Changer Company, In 

has been incorporated to manufacture coin changers; capital 
stock, $100,000; incorporator—T. L. Croteau 


Wilmington, Del.—The Postmeter Sales Corporation of 
America has been incorporated to manufacture labor-saving 
devices; capital stock, $100,000; incorporator—T. L. Croteau 


Equipment Contracts Awarded by U. S. 
The Derby Equipment Company, Inc., Washington, D 
C., has been awarded several Governmental contracts for 
the fiscal year July 1, 1923, to June 30, 1924 


These include inverted type bottle water coolers and 


No. 5537-S 





stands and also water coolers of the direct current type for 


e e the executive departments and other Federal establishments 
for Efficient Work at Washington, D. C., and for such field services through 


out the United States; inverted bottle type water lers 
The office furniture salesman frequently bent wood chairs, Douglas arm chairs and carriers’ stools 
has opportunity to sell extensive desk in- for use in all post office and United State Ss court house 
stallations in offices where efforts are being made buildings under the control of the United States Treasury 
to cut out lost motion and speed up business detail. Department. In its special work department tl Derby 
The National 5537-S Desk is ideal for the Equipment Company, Inc., is executing the marble and 
purpose; ample capacity is provided for the tools bronze work for the Dupont branch of the Riggs National 
and material needed but there are no catch-alls to Renk Interior marble and bronze work for the Prud 


encourage delay or loss of papers. Standard ; : ; ‘ 
tial Banks of Washington was completed recently 


National construction throughout. Let us send 
you full particulars. 





Nation l De k Co Greeting Card Interests Meet October 18-19. 
a S e The fifth annual convention of the Greeting Card Associa 
HERKIMER, NEW YORK tion will be held at the Waldorf-Astoria, New Yor N. ¥ 


October 18-19 
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**KEEPING TABS ON THINGS” 
WITH 











UEKWE = 
| INDEX TABS 


THE ORIGINAL “PYRALIN” 
INDEX TAB Made in Six-inch Strips 


Cut tabs to any size—use any 
color insert—attach for any 
projection. 

Your stock for 1923 should always be 


complete. Order Now. 


(NEW IMPROVED TAB) 
PATENTED 


UNIVERSAL INDEX TAB CO. 
435 Central Bldg. Seattle, Wash. 









































ALIFIED 


ADDING 
Neath nd PAPER 




















Packed in standard cases 
of 50 or 100 rolls. 


Also in the handy Dozen- 
Roll-Box 


The Standard 
of comparison. 

There is no 
other paper just 
like Qualified. 
Every roll perfect and guaranteed. Gives 
complete satisfaction on ‘all makes of adding 
machines. Office workers like to use it; man- 
agers find it economical. 











Sold by Stationers — Everywhere. 















DEALERS: Wr for 4)! 


samples and information 


ve ORIGINAL dozé 


: 


















vane toni hae ene hatenae || voll box 
wea ser. _ i Xe ox . 
CENTRAL PAPER CO. 
MENASHA ee WISCONSIN 




























MORICAN 


AN UNEXCELLED PENCIL 


A PENCIL OF MERIT 
WHICH PERMITS YOU TO 
OFFER WITH PRIDE AND 
SATISFACTION TO YOUR 
MOST EXACTING CLIENTELE 

















Furnished in Five Degrees. 
Attractively packed in one dozen boxes. 


Samples and prices gladly sent upon request. 


United States Pencil Co. 


Manufacturers 


PHILADELPHIA U.S. A. 

















A TIP TOP LINE 


FOR 1923 





“TSP PAPER CLIPS 


do not require a selling talk. Merely place them 

beside other fasteners and your customers will 

invariably choose “Tip-Tops.” 

Ask your jobber—if he can’t serve you, then ask us. 
Write for Samples and Prices 


The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 


Canadian Agents: Brown Bros., Ltd., Toronto 
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A Revolution in Stamp Pad 
Construction 












ii, Cover 


Flexible Flange 


Reversible 
Replaceable 
nking Surface 














Air Pockets 


FIVE FEATURES 


1. A Reversible, Replaceable Inking Surface. 
2. A Reservoir to Save Re-inking. 


3. A Pneumatic Resilient Base to Make It 
Silent. 


An Indestructible Cover to Prevent Evap- 
oration. 


5. Re-inked from the Bottom with Special 
Inking Can. 


Main Office and Factory 


Mun-Kee Products Corporation 
56 Summer Ave. Newark, N. J. 














Constantly 
Increasing 
Demand 


for 


MILO Typewriter Ribbons and Carbon 
Papers is the best proof of their success. 
Each year finds MILO products gaining 
wider and wider popularity. The reason 
is not far to seek. They represent a 
happy combination of superlative qual- 
ity in manufacture and economy of cost. 
You will always find them dressed in 
handsome packages that are in keeping 
with the excellence of their contents. 





A line from you will bring complete sam- 
ples and prices. 


MILO GARSON CORPORATION 


PENN YAN, N. Y. 








ae ee 8 
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FREE TRIAL 
SAVE TIME,STAMPS, MONEY 


O mussy sponge or “licking.” No stamps spoiled, 
lost, misused. Affixes stamps to any kind of 
mail 4 times as fast as by hand. Keeps stamps 
locked, in rolls, in one place. Enables keeping ac- 
curate records of all stamps used as you do petty 
cash. Pays for itself quickly in time and money saved. 


MULTIPOST 


Stamp Affixer and Recorder 


Oldest and most successful on the market. No wicks 
to gum up. Can’t leak water. Guaranteed against 
defect and breakage, irrespective of cause, for one 
year. Various models for different requirements, 
from $10 up. Over 50,000 in use. 


PARCEL POST STAMP MACHINE 
Keeps all denominations of stamps locked up in one place. 
Provides quick, clean method of getting and affixing exact 
stamps wanted. Automatically keeps accurate records 
of stamps used. Built sectional; can add_ sections 


as desired. 
Sent on FREE TRIAL 
No money in advances, Write for Catalog B. 


MULTIPOST CO. 

Rochester, N. Y. Multi post 
CANADIAN ADDRESS: pt oe 
66Bond Street, Toronto, Ont Machine 


Parcel 
Post 
Stamp 
Machine 





. ass BE * "5 wn ee ee 


GUMMED 
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A Sound Bank Specialty 


BANDLESS CURRENCY MAILING BOX 


A PERFECT MAILER of strong, heavy, 
durable manilla paper of exceptional 
strength. Ends and sides do not break 
in bending over currency. 

The outside wrapper is genuine rope 
manilla as near cloth as paper can be 
made. It folds over each lap at the 
ends to make a perfect, tight seal and 
attaches to the back of the box. Can 
not tear or pull away without destroy- 
ing the entire box. Each size contracts 
one half inch squeezing tightly over the 
currency and bringing the end flaps over 
and sealing tightly to the back of the 
box, making a perfect fit and tight seal 
Dependable bank stationers should have 
sample of this new line. No obligations 
to learn all about it now. 


Smead Manufacturing Co. (Dept. C) Hastings, Minn. 
High Grade Bank Filing and Mailing Containers 
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Chicago, Ill.—J. D. Pryor, of the Irving-Pitt Manufacturing 
Company, spent his vacation at home, Bessemer, Ala A baby 


boy joined the family recently 

Kansas City, Mo.—Thomas A. Rowe has resigned from the 
Irving-Pitt Manufacturing Company, after ten years of service 
His future plans have not been announced 

Mason City, lowa.—A branch factory is being established here 
by the Klipto Loose Leaf Company of San Francisco 

New York, N. Y.—William C. Bardenheuer, vice-president and 
director of sales, the Boorum & Pease Company, recuperated In 
July at his summer home, Oak Beach, Babylon, Long Island 

Philadelphia, Penna.—William G. Bechtel, Jr., has been taken 
into his father’s corporation, William G. Bechtel & Company 
He had been connected with the business several years 

Philadelphia, Penna.—The Stationers’ Supply Manufacturing 
Company now has headquarters at 607 City Center building, 
Broad and Cherry streets; formerly the business was located in 
the Pennsylvania building, Fifteenth and Chestnut streets 

Philadelphia, Penna.—The National Blank Book Company has 
opened a service station in Suite 300, Vandam building, 1001 
Market street George Harschied will have charge of the office, 
covering also territory adjacent to Philadelphia Miss Becker 
will spend all her time at the office, to attend to the wants of 
visitors and customers 

San Francisco, Calif.—The lines of the Trussell Manufactur- 
ing Company were shown to merchants by Mr. Zeagler. 

Wilmington, Del.—The Buchan Telephone Records Company 
has incorporated to exploit patents on loose leaf devices and 
telephone equipment; capital stock, $25,000; incorporator—T. L, 


Croteau 

(Typewriters—Continued from VPage 204.) 
office space for both companies, and the combination will em- 
phasize the “spirit of brotherly love in business.’’ 


San Francisco, Calif.—The Noiseless Typewriter Distributing 
Company celebrated the opening of its new headquarters in San 


Francisco with a record in June business from all the Western 
branches, showing a most healthy increase over previous av- 
erages The San Francisco office of the Noiseless Typewriter 
Distributing Compar has been enjoying a visit from Ed. L. 
Hooper, manager of the Denver office of the company, who has 


been spending his vacation in the Bay City 

Seattle, Wash.—The Northwestern Typewriter Exchange has 
located in the McDermott building. 

Seattle, Wash.—The Seattle branch of the L. C. Smith & 


Bros. Typewriter company reports the largest June business 
that it has ever had. The ‘‘Elsie’’ is taking well with the North- 
ern users “Elsie is also doing well in San Francisco, as the 


San Francisco offi 


reports a consistent gain in business for the 
first six months of the year. 

Tacoma, Wash.—Office furniture has been added to its lines 
by the Tacoma Typewriter Company 

Tacoma, Wash.—J. M. Killian has re-entered the service of 
the Woodstock Typewriter Company He is now district man- 
ager of a territory in Washington and Oregon, with headquar- 
ters here temporarily 

Washington, D. C.—S. E. Richter entered the Machine A Day 


club of the Royal Typewriter Company, Inc., in Junge 

Youngstown, Ohio.—F. B. Dunmore has succeeded Mr. Bouch- 
er as manager of the Ohio Typewriter Company, 30 Central 
avenue The company has distribution for the Woodstock 
Typewriter Company 


Winners in Esterbrook Card Writers’ Contest. 

To stimulate interest in card writing, the Esterbrook 
Steel Pen Manufacturing Company conducted a card writ- 
ing contest in connection with a convention of display men 
at Cleveland, Ohio, a short time ago. The first prize of 
$25.00 was won by P. C. Massee, with Bond Bros.. Pen- 
dleton, Ore. Marx Martin, with S. S. & T. Hunter, Utica, 


N. Y., won the second prize, $10.00. A special prize of 
$25.00 for the best card written at the booth was won by 
A. B. Lambert, with Freeman & King Company, Ithaca, 
me Bs 


A tinfoil wrapper doesn’t make a bum cigar taste any better. 
—Wales Visible (Wales Adding Machine Company) 





cLAR-O-TYPE 


THE WONDER TYPE CLEANER 


will assure neat, clean 
correspondence. Just 
apply with dauber and 
the type is cleaned in- 
stantly. 


Does not evaporate. 


Also cleans rubber keys, 
rubber stamps, adding 
machine type, mullti- 
graph, addressograph 
plates, etc. 


Individual bottles to retail at 50c and 75c. 
Also bulk sizes: pints, quarts and gallons. 





Liberal discounts to dealers. Very effective ad- 
vertising aids furnished free, whether you buy 
direct or through jobbers. Write us today. 





The Clarotype Company, Inc. 


16-H Hudson St. NEW YORK 











COSTS MORE — WORTH MORE 


Quality Is What a Machine Is— 
Reputation What It Is Supposed to Be 


Victor Standard Typewriter 





The Machine of Superior Quality 


ALIGNMENT BETTER—Inch wide cone typebar bearings and oetuple 
roller bearing carriage give a rigidity of typebar and carriage 
action that combine to produce work of unquestioned superiority. 

OPERATION EASIER—Light key touch and speedy escapement enable 
the operator to do more work with less effort, 

SIMPLE DESIGN AND CLEVER CONSTRUCTION—Reduce materially 
the cost of upkeep. 

—, — ROLLS—Enable operator to write to the extreme bottom 

eet. 

All modern improvements, including automatic ribbon reverse, single 
key decimal tabulator, back space bar, variable line spacer, 
bichrome ribbon. 

If there is no dealer in your District, write now for catalogue and 
agency terms. 


VICTOR TYPEWRITER COMPANY 


General Office and Factory: SCRANTON, PA., U. S. A. 
Department 10 
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I WEBCO PRODUCT 


TRADE MARK 


Original and Best 
lype Cleaning (uid 


Cleans your type |N o type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


APPEARS 





WHEN TRADE M MARK 


DIRT OISAPPEARS 
MANUFACTURED BY 


The FS. Webster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 
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No. 00 
THE NEW $2.00 FASTENER 


Designed to meet the demand of a popu- 


lar-priced paper fastener. Will sell to 
the user at $2.00. This will allow a fair 
margin of profit on its sale. Made in the 
convenient plier type, fully nickel plated 
and polished. Attractive quantity prices 
quoted on application. 


The Bump Paper Fastener Co. 


La Crosse, Wis., U. S. A. 


Seymour Conover Co., 350 Broadway, N. Y. City 
Eastern Representative 
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RIBBONS AND CARBONS 

















a4 
Aurora, Ill.—T. G. Roehm, vice president and 
ager of the Miller-Bryant-Pierce Company, made 
business trip ,East in July. 

Barcelona, Spain.—Juan A. Williams, Fontanella been 
appointed representative for the whole of Spair Ol 


] 


Town Ribbon & Carbon Company (England), Lt 

Baltimore, Md.—Herbert T. Brown, of Graham Tinley & Com- 
pany, won a recent selling contest, taking as a prize rip t 
Atlantic City 

Baltimore, Md.—G. Howard Tinley, vice president of Graham 
Tinley & Company, and Mrs. Tinley, are being congrat ited 
upon the birth of another son 

Baltimore, Md.—Harvey H. Duvall, of the Manifold Supplies 
Company, Brooklyn, N. Y., spent his vacation i: nd around 
Baltimore, which is his former home 

Baltimore, Md.—Dorsey N. Owens, president of LD. N. Owens 


& Company and of the Colonial Ribbons & Carbon Con 
has of late frequently been seen in his new Essex « h on 
his way to the tennis courts of the city park Mr. Owens has 
achieved quite a reputation as a tennis player around Balti- 
more 

Chicago, II!l.—The Cooper Carbon Coated Paper Company, 
1606 Montrose avenue, has joined the Chicago Association of 
Commerce 

Chicago, tll._—A. H. Olmsted, treasurer and general manager 
of the Crown Ribbon & Carbon Manufacturing Company, \ ted 
Chicago and Toledo on a July trip 

Chicago, I!l.—The offices of The Ault & Wiborg Company, 
707 South Wells street, have been moved from the ground level 


to the second floor. Working conditions have been improved 
through the elimination of street noises. 

Leeds, England.—The Old Town Ribbon & Carbon Company 
(England) of London has opened a branch at 10 Park Row A. 
E. Booth is in charge of the office, which will serve the trade 
in the North of England territory 

Minneapolis, Minn.—The Thomas & Grayston Company, 420 
Hennepin avenue, has organized a typewriter ribbon and carbon 
department, in charge of Miss Lulu M. Gray 

Philadelphia, Penna.—Gus A. Vasel, manager here for The 
Ault & Wiborg Company, has recovered from an attack of 
stomach trouble. 

San Francisco, Calif.—Walter FP. Funk, representative for 
the F. S. Webster Company in the Western territory 
called to Missouri by the serious illness of his brother 

San Francisco, Calif.—F. A. Hammergren, of the H. & M. C. 
Company, returned July 14 from a visit of inspection to the 


4 
=| 
® 


Eastern factories of the company, and reports business good 
every where along the line 

San Francisco, Calif.—H. L. Rouse, manager for the Miller- 
Bryant-Pierce Company, has just returned from a two weeks’ 


trip with his family in his new Nash car, spent in the south- 
ern part of the state. While away Mr. Rouse visited the Los 
Angeles branch of the company and found it doing a fine busi- 
ness. 

(Magazine Articles of Interest—Continued from Page 192.) 
tising matter was not calculated for delivery to the recipient 
It lacks the physical qualities which insure arrival in good or- 
der at the desk of the addressee. He also cited a case in 


which a return label furnished by an advertiser was not prac- 
ticable. 


In the July issue of Factory, Jerry F. Beattie purchasing 
agent of the Eaton, Crane & Pike Company, contributed ‘‘Keep- 
ing Speculation Out of Inventory.’"" He described the system 
which governs purchases and stores, and narrated some inci- 
dental plans that helped to keep supplies coming in, and to 
effect economies. 

Chicago Commerce (published by the Chicago Association of 
Commerce) printed two pages regarding the jubilee f the 
typewriter. Early models of the Sholes machine were men- 
tioned, and specific reference was made to No. 2350, property 
of G. W. McClellan, manager at Chicago for the Underwood 
Typewriter Company. A similar machine is displayed b the 
Chicago office of the Remington Typewriter Compan) 

The August System tells how selling has been simplified 
and endowed with increased efficiency Ralph Barstow wrote 
“Using ‘Motion Studies’ to Make More Sales in Les rime.”’ 
The sales methods of a check protector sales ' wore 
analyzed, and the lost motion in his physical demonstration 
eliminated This cut down the time of demonstration 1 Sav 
ing to the prospect as well as the salesman—and gave the 
salesman more working minutes to apply effectively The same 
study resulted in cutting down the clerical work of the sales- 


man in his reports to headquarters 


It’s a good thing to bury the hatchet if it’s buried where it 
won't do any damage.—The Webster Way (F. S. Webster Com- 
pany). 
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Use a Card That 
Speaks Well 
of You! 


Cards can express character; use a 
clean, finely engraved, dignified 
locking Wiggins Card and get a 
favorable first impression. 


Comes in convenient book form, 
detaches with a smooth, clean edge. 
Engraved by our master engravers 
or delivered blank to your printer 
should you prefer type printed. 
Business cards are important. 
Send for specimen tab and details 
today. 


WIGGINS 
Etter CARDS 


The 
John B. Wiggins 
Company 
Established 1857 
1104 S. Wabash Ave. 
705 PeeplesGas Bldg 


CHICAGO 


MUR KLUNE 


ecvacscury 
UNITED MANUFACTURERS 
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The index now 
universally used 











INDEXED S TAMP 


Orders Are Rolling in—Why ? 


Because The Medearis Index is: 


neat visible out of the way 
—easily changed (not overhanging) —Simple 
permanent inexpensive practical 


can’t come off) easy to buy* 

‘J. F. W. Dorman Co., Baltimore 
R. H. Smith Mfg. Co., Springfield 
R. A. Stewart & Co., New York 


Distributors 


*Any rubber stamp maker can supply you with these patented 


index mounts 


THE MEDEARIS PATENTED INDEX 
IS ALL OF THIS AND MORE TOO 


For Sale by all Rubber Stamp Makers 


Medearis Moulding Co. 
Winston-Salem, N. C., U.S. A. 











THE “SATELLITE” 
TYPEWRITER STAND 


Adjustable to the natural position of any pair of 
hands. Every typewriter in your town, regard- 
less of its name, repre- 
sents an opportunity 
tor profits tor you. 
Every typewriting ma- 
chine representsa cold 
dollar and cents busi- 
ness investment 
to its owner. It 
is a part of his 
equipment—a vital part. He wants 
his machine to pay dividends—to 
turn out the greatest amount of 



















: . Model 

work in the shortest space of time. 2 Ext. 
as 

The use of the ‘‘Satellite’’ Adjust- ae 

able Typewriter Stand will help to board 

accomplish this. It has for offices i 

like the Larkin Company, of Buf- seer 


falo, N. Y., using 612: the Dayton 
Enginee ring Labor: itories Company; 
The White Motor Company, 
and others. 

It puts more results into 
the day’s work — pays 
positive dividends to the 
owner and easy profits t« o 
you. Our dealers’ prop 
osition and booklet will 
interest you. 


Write Dept. A 


ADJUSTABLE TABLE COMPANY 


GRAND RAPIDS, MICHIGAN 


This is Model 2X 
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PROOF or 
CONFIDENCE? 


The more specialized the 
service, the more difficult 
is it to prove the quality. 
To attain a certain result 
with a typewriter ribbon or a 
carbon sheet, many details of 
manufacture and packing, each 

in itself complicated,are involved. 

Serving your customers well 

requires the investment of time 
and trouble on your part and the 
assurance that your source of supply 
is trustworthy and co-operative. 

Union Ribbons and Carbons are de- 
pendable. While we don’t make frantic 
claims for their wearing quality, we do 

believe they compare well with any other 
brand, in extent and quality of service. 


WE SOLICIT YOUR INQUIRY 


Union Ribbon & Carbon Co. 


Front & Laurel Sts. PHILADELPHIA, PA 


ae) 
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FILEX 


THE MARK OF SERVICE AND SATISFACTION 


CARD INDEX and 
FILING SUPPLIES 


Dealer Distribution 
Exclusively 











Special equipment enables you to obtain 
prompt service on both stock goods and 
special-to-order requirements. 


Price List and Catalog 
in preparation. 


We solicit your inquiries for both Stock 
and Special Goods. 
It will pay you to be on our mailing list. 


THE DUNLEAVY-FOGLER CO. 


J. Frank Dunleavy, Pres. and Gen. Mgr. 
Ben B. Fogler, Treasurer 


34-38 Binford St. Boston, Mass. 
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A 
Convenient 
Gunlocke 
Chair 


No. 878 
Oak 
Mahogany 
Walnut 
Mahogany Finish 
Walnut Finish 


Here is an excellent chair for the active execu- 
tive or clerk who must be in and out of it fre 
quently during the day. In its especial fit 
ness for his service, it is characteristic of the 
whole GUNLOCKE line, each member of 
which is built for a particular purpose. 
DEALERS: Gunlocke chairs offer you an opportu! 
ity for service and profit. Write for our catalog 


W. H. Gunlocke Chair Co. 


WAYLAND, NEW YORK 














STEEL AGE 
FILING CASES 





Steel 
Office 


Furniture 


Built-to-order 
Steel 
Furniture 
Equipments 





Corry-Jamestown Mfg. Corp. 





CORRY, PA 









Thumb 
Tacks 


Glass Screw Knobs Map 
Tacks 





Graffco 


Products 





Glass Push Pins 

















are 100% useful. They save time in 1 
They are simple to use, durable in cot 

struction, and attractive in style and fit 

Buy at your stationer’s or ask us for det 


offices. 


Dealers: Write for good offer. 


Graff -Underwood Co. 


18 Beacon St., Somerville, Boston 42, Mass. 
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STATIONERY 














Auburn, Wash.—A new stationery concern has been organized 
for the distribution of paper products, specializing in tags of all 
descriptions. The company, which will be known as the Loring 
Tag Company, was formed by Chas. A. Loring and C. R. Leon- 
ard, of Seattle, Wash. 

Brooklyn, N. Y.—‘‘Bob’”’ Boylan, of the Machine Appliance 
Corporation, has. returned from a golfing vacation 

Brooklyn, N. Y.—The Modern Stationery & Printing Com- 
pany has incorporated with capital of $15,000; incorporators 
B. Berlinsky, S. Berlinsky and J. Fischman; A. Lieberman, 
attorney, 44 Court street. 

Brooklyn, N. Y.—The Windsor Stationery Company has in- 
corporated; capital stock, $10,000; incorporators—O. K. Fraen- 
kel, W. M. Goldsmith and S. L. Jackson; attorneys, Goldsmith 
& Fraenkel, 52 William street. 

Chicago, I!|.—Harry Coon, buyer for S. D. Childs & Company, 
spent his vacation last month at Battle Creek, Mich 

Chicago, IIil.—The Shelby Salesbook Company, 30 North Dear- 
born street, has joined the Chicago Association of Commerce 

Chicago, IIl.—Jos. Strauss, of the American Clip Company, 
will return early in August from a trip through Indiana and 
Ohio 

Chicago, IIl.—George E. Fox, of Geo. E. Fox & Company, was 
one of the judges in the Chicago Yacht Club’s Mackinac Island 
race starting from this city July 21. 

Chicago, IIl.—Pancoe Brothers have purchased the Union 
Fuel Company building at 123 West Madison street It will be 
renamed the ‘‘Madison Square” building. 

Chicago, IIl—Howard S. Kelsey made a trip to the factory 
of the American Manufacturing Company in July to attend the 
annual sales convention. He will remain at Falconer, N. Y., 
several weeks before returning to his territory. 

Chicago, !!!l.—During July the Associated Stationers’ Supply 
Company was visited by Mr. Hutchins, of the Wisconsin Office 
Supply Company, Oshkosh, Wis., and Mr. Thompson, of the 
Thompson Office Supply Company, Minneapolis, Minn. 

Chicago, Iil.—The Associated Stationers’ Supply Company 
completed mailing its new catalogue in July. This was dis- 
tributed largely in the central Western states, but the book 
found its way into individual states from coast to coast, and 
from the gulf to the Canadian line 

Chicago, IIl.—Harry Chumley, secretary and treasurer of the 
Illinois Booksellers’ and Stationers’ Association, is now con- 
nected with Woodworth’s Book Stores For the time being he 
is located at 1311 East Fifty-seventh street, where he has 
charge of the company’s store. A little later he expects to be 
following which transfer the company will expand into other 
placed in charge of the store at 112 South Wabash avenue, 
lines 

Cincinnati, Ohio.—Emory L. King, who had been in charge of 
sales promotion for the American Writing Paper Company, is 
now advertising manager for The Seyler Printing Company. 

Dallas, Texas.—W. N. Stewart, of the Stuart Office Supply 
Company, visited the New York market, arranging for stocks 
for a branch store carrying a full line of social stationery and 
gifts 

Dallas, Texas.—The manufacturers’ division of the Dallas 
Chamber of Commerce made a feature at a recent meeting of 
displays by Dallas manufacturers. The Davis Printing & Sta- 
tionery Company was among the local industries represented 
by an exhibit 

Denver, Colo.—F. E. Wilson has purchased the stationery 
store at 242 Broadway. 

Galva, Ill.—E. L senson has purchased the stationery and 
book business of Shelby Dexter and will enlarge the business 

Greenville, Texas.—The Collins Book Company has opened a 
stationery and book store. 

Holyoke, Mass.—George J. Caldwell has been promoted from 
assistant sales manager of the American Writing Paper Com- 
pany to chief of that department He succeeds Carl E. Lin- 
coln, who has resigned. 

Johnstown, Penna.—The stationery department of the Penn 
Traffic Company has been moved to the main store, pending the 
erection of a new building on the site of its former location 
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sueets Staars 


MANUFACTURE 
SEALS 
STENCILS 

eens BADGES 
RUBBER@STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 


u« BRASS SIGNS 
ETC 











FOR SAL "ue 


ever’ Wenn 


108 &. Dearsons St. 
~ PHONE wORROE 1363 — 
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MEYER & WENTy,. 


FACTORY:24 to 30 So, Jefferson St. CHICAGO 














‘**MAKES ITS OWN STAPLES’’ 


=< €' = 
EACH ROLL A SLIGHT 
OF STEEL —<—» PRESSURE ON 
TAPE CONTAINS THE HANDLE— 
5,000 STAPLES THAT’S ALL! 
ECONOMY! TROUBLEPROOF! 





Impreved Medel D—Weight Two Pounds 
“Its Pre-eminence Rests On Its Distinctive Excellence” 






Capacity 
2 to 40 Sheets 


Medel F —Weight Nine Pounds 


SOLD BY STATIONERS AND STAMP DEALERS 


EVEREADY MFG. CO. of BOSTON 
General SalesOffice:50 Church Street, NewYork City 
SEND FOR DESCRIPTIVE LITERATURE! 
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— He RM. leiste Leaf me — 





The P& MSTEEL 


LEDGER 








MADE ESPECIALLY 
FOR THOSE WHO 
DEMAND THE BEST 








THE PLEW & MOTTER DEPARTMENT of 
THE WORKMAN MANUFACTURING CO. 
Capital & Surplus Over $350,000.00 


1200 West Monroe Street Chicago, U.S. A. 








“Sumatra Ink-Well Stands 


= a” F 
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High grade rubber—indestructible. Cost—less 
than wood or glass. Cannot mar the finish of the 
finest desk. Three attractive colors—matching 
our Desk Pads—Brown, Green and Black. Size 
6}°x11}"x?”" thick. 





Attractive Discount To Dealers 
ASK US FOR ILLUSTRATED FOLDERS 
Rubber Desk Pads 
Sponge Rubber Chair Cushions 
Rubber Ink-Well Stands 


THE 


SUMATRA RUBBER CO., SALEM, O. 














Lebanon, Penna.—George A. Boyer has opened a stationery 
store at 930 Cumberland street He had conducted a stationery 
store at Annville the past twelve years. 

Long Island City, L. I., N. Y¥.—Charles J. McDermott and 
Louis H. Strause have been appointed receivers in equity, with 
bond of $25,000, for Coyle & Grant, Inc., manufacturers of sta- 
tionery and specialties. 

Marysville, Calif.—Fire in July did $1,000 damage in the sta- 
tionery store of J. E. Bluett. 

Memphis, Tenn.—The Adams Printing & Stationery Company, 
345 Madison avenue, is remodeling its store front and interior 

Middletown, N. Y.—John W. Robinson and Robert F. Cun- 
ningham opened a commercial and social stationery store at 13 
West Main street in July. Mr. Robinson had been in the sta- 
tionery business at Goshen; Mr. Cunningham was previously 
with the Hanford-Horton Company, Middletown. 

New York, N. Y.—The Brody Sales Company, 276 Canal street, 
has representation in Greater New York for the Merriam Man- 
ufacturing Company, Durham, Mass. 

New York, N. Y.—The Distinctive Writing Paper Company 
has been incorporated; capital stock, $20,000; incorporators— 
D. Schinaisi, E. Schinaisi and B. Schinaisi; attorneys—Rosett 
& Deutsch, 130 West Forty-second street. 

New York, N. Y.—The Mitchell-Bosworth Company, In: for- 
merly at 48 Warren street, has moved to 50 Warren street, 
where the stationery and printing departments are on one floor 
They had been separated at the old address. 

Oil City, Penna.—Edward J. Delahoyde has opened a sta- 
tionery and office supply store at 104 Centre street. He was ir 
business formerly with Charles J. Wuller, druggist and sta- 
tioner. 

Philadelphia, Penna.—The Dello Ink Company of Philadel- 
phia has been incorporated; capital stock, $100,000; incorporat- 
or—F. R. Hansell. 

Philadelphia, Penna.—Wm. Percy Mills, president of the 
Moore Push Pin Company, took his family on a vacation tour 
through the White Mountains and New England 

Philadelphia, Penna.—John B. Buzby has retired from the 
Willlaam Mann Company, after over fifty-one years of service. 
He began as a clerk and was treasurer and a director of the 
corporation when he withdrew. 

Pottstown, Penna.—H. E. Smith has resumed business; h 
store was burned out several months ago 

San Francisco, Calif.—Neal, Stratford & Kerr has issued a 
new catalogue. 

San Francisco, Calif.—The Isaac Upham Company, at 510 
Market street, intends to inaugurate a period of change and 
improvement for the betterment of the business. ‘‘Everybody’s 
doin’ it’’ and it doesn’t do to fall behind in the race for trade 


San Francisco, Calif.—Among the salesmen making San 
Francisco recently were H. D. Shackelford, of The Campbell 
Guaranteed Products, Cincinnati, Ohio, and the representative 
of the Perfection Leather Works, of 117 Bleeker street, New 
York, N. Y. 

San Francisco, Calif.—H. Beckberger, of the Schwabacher- 
Frey Company, 609 Market street, was married June 20 at El 
Paso, Texas, to Miss Florence Robinson, of that city. Miss 
Robinson is a graduate of the University of California, and also 
belonged to the Lambda Omega Sorority. 

San Francisco, Calif.—The Ingrim-Rutledge Company, sta- 
tioner, lately at 415 Montgomery street, has outgrown another 
suit(e), and moved to 419-23 Montgomery, next door to the old 
location. The rapid growth of the business necessitates a 
move about once in every five years, in spite of ambitious plans 
at each move. The company seems to use space like t 
thrifty workman used his wages; said he, ‘‘When I earn more 


money we spend more every month.” In the new building 
prompt and efficient service to the customer has 
watchword, and all departments have been arranged with that 
end in view 

Santa Monica, Calif.—The Sam V. Carlisle Printing Com, 
which carries office supply lines, has moved to a new locatior 


Springfield, Mass.—S. L. Wilson, president of the American 
Writing Paper Company, has purchased the residence at Oak 


and Essex streets from Mrs. Flora Morrow. 

Waterbury, Conn.—Davis & Nye are now operating 
new store at 60 Bank street 

Wenatchee, Wash.—The Wenatchee Office Supply Compan) 
has incorporated; capital stock, $6,000; incorporators | R 
Marchall and Joe Marshall 


“Pete the Printer’ says, ‘“‘Women ain’t supposed to know 
nothin’ about business, but they sure have got some of the first 
principles down fine. They ain’t averse to the lip stick and 
rouge to get attention and approval. If more business concerns 


would use lip stick and rouge on their printed matter they’d 
notice a lot more customers looking for a chance 
them.’’—The N-P Imprint (The Namaskett Press, Inc.) 
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Perforates cardboard, leather 
and paper up to 4, Thru 
untempered metal up 
to 20 gauge. 
























Interchange- 
able Punches 
and Dies as Illustrated Write 
a for 
Great ony a nn Prices 
Nationally vertis 
Good <a 


THE, MACHINE APPLIANCE CORPORATION 





Crescent Pins 










































don’t cost a bit more, but they’re worth much more NATIONAL —— 
—busy people appreciate the time-saving feature of Letters: Legal Documents 
a box of pins, every one of which has a keen pierc- ADVERTISING 
ing point and a big, “comfortable” head. ADAPTABILITY Records-Reports Estimates 
Crescent pins are made from the best spring brass AND securely with 
wire by experienced workmen. They are put up in AJAX 
quarter, half, one and five-pound boxes, and are DURABILITY 
guaranteed to be of superior quality. There are EYELET 
nine sizes. We'll give you prompt service—write MAKES IT FASTENER 
for prices. Punches hole, inserts 
EASY TO and clinches eyelet in one 
operation. 
C R E S C E N zs SELL!— Order from 
BRASS & PIN CO. MACHINE APPLIANCE 
DETROIT, MICHIGAN pengioinneng negneuas ina 
io ; RE-ORDERS 351-353 Jay st. Brooklyn.NY. 
Western Representative: Morris-Jones Co. 
55 New Montgomery St , San Francisco FOR fo 4 
Southern Representative: Phil F. Webster pom, a 3 oly im, 
\ Bex 873 San Antonio, Texas AJAX EYELETS . 





















Write for 








Circular 
a = 7 
iat ae The Indication of Quality 
TYPEWRITER The indication of quality is repeat orders. 
STAND High grade materials backed by the facilities 
of an intelligent and energetic organization 
has made a name for our products: 
Carbonized rolls for billing and adding machines 
Oi) soluble pencil carbon papers 
Typewriter ribbons and carbon papers 
Table top measures 17 by 183 inches, height 26 inches. The trade has judged American Manifold’s 
Drop leaf 12 by 18} inches, hinged on a level with meee ny od og as a man Write for 
table top. Furnished with one or two drop leaves. Ames SSS Ce ae 
Fowler-Manson-Sherman Cycle Mfg. Co. American Manifold Products Corp. 
William R. Manierre, Prop. General Offices and Factory: 
1445-1455 W. AUSTIN AVE., CHICAGO 2900 Darwin Terrace CHICAGO 
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HOW TO REPAIR 
UNDER WOODS 


A new edition of our 
complete illustrated 
treatise on the mechan- 


ism of the Underwood. 
With this Book before 


him any one mechani- 
cally inclined can learn 
to repair Underwoods. 








Price $2.00 


1YPEWRITER Co 





79 Queen St. 
LONDON, E. C. 


BOSTON, 
Mass., U.S.A. 














You get best service from the specialist 
—we specialize in Desk Pads. 


Ninety styles, stiff, flexible or semi-flexible backs, three 


sizes: 19% x24%, 12%x19\4% and 244x388. Also, Glass 
Desk Pads, Work Distributors, Boardclips, Adjustable Desk 
Pad Corners, Special Binders, etc. 


Card Index Cabinets, black 


cloth covered throughout, yw” 
lock-cornered wood frames, with 
ELSANE Patented two-rod fo 

low blocks; for 3x5, 4x6 and 5x8 
cards in 1, 2, 3, 4 and 6 drawers 


Also letter and legal cabinets 
in 3, 6 and 12 drawers. 


SAINBERG & COMPANY, Inc. 


65-67 West Houston Street New York, N. Y. 










STAN DARD 
ELOPE rk 






yy) i Ms \ 
PEVER THE i 






Save Time and Eliminate Unsanitary Drudgery 
6 Models (Hand and Electric) $3.00 to $150.00. 


One suited to the requirements of every 
office, whether the daily mail is 25 letters 


or 150,000. 


Standards are the most efficient, durable, 
and widely distributed envelope sealers on 
the market. 


Used by all U. S. Government Departments, 
prominent banks, public utilities, and by 
large and small concerns in every line of 
industry. 


Over 50,000 in daily use. 
DEALERS AND OFFICE SPECIALTY SALESMEN: 


We have an interesting proposition to make you 
if we are not already represented in veur district. 
Write for details, stating territory covered. 













Standard Envelope Sealer Mfg. Co. 


Revere Boulevard, Everett, Mass. 














Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
Every item is durably built for a long life of service. We 
manufacture all sorts of card and fibre board stationers’ 
specialties: 
Warren Transfer Cases Card Index Trays 
Card Index Storage Cases Stationery Cabinets 
Pigeon Hole Boxes Document Storage Cases 
road Filing Boxes Transfer Cases 

(cloth or paper covered) (Invoice, letter and Cap 
Mailing Tubes Sizes) 
Carbon Paper Boxes Clipboards 


Check the list and let us replenish your stock of these 
goods. We shall be glad to send you catalog and full 
particulars. 


Advance Paper Box Co. 


ST. LOUIS, MO. 


2727 Franklin Avenue 
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reviews of current issues From 


Paragraphi 
the catalogue and allied fields, classified fo 


convenient referen 


Manufacturer. 

The Bridgeport Pen Company sends a folder showing “Coit’s” 
ball bearing lettering pens. 

4 catalogue of 1924 desk calendars has been published by 
Howard W. Henderson, Melrose, Mass 

The Adjustable Table Company, Grand Rapids, Mich., sends 
a booklet in two colors showing the ‘“Satellite’’ typewriter 
stand. 

\ circular from the Hoosier Desk Company, Jasper, Ind., 
shows a line of inexpensive desks Suited to office and school 
purposes. 

A circular from A. W. Faber, Inc., Newark, N. J., announces 
the “Polychromos” colored pencil for the coloring of drawings 
and photographs 

\ sheaf of circulars from The Multistamp Company, Nor- 
folk, Va., shows this effective office utility, submits samples 
of its work, and tells how satisfied users employ the device. 

A new edition of “Vertical Filing Down to Date” has been 
completed by the Yawman and Erbe Manufacturing Company. 
It is an educational work for the use of business men and file 
executives. 

A circular from The Featherweight Eyeshade Company, 
Merchantville, N. J., announces that the edge of the shade 
has been improved by curling it at the point of contact with 
the forehead. 

A folder from the National Blank Book Company directs at- 
tention of dealers to the advisability of preparing their stocks 
for the school supply demand which will be an active factor 
in their sales within a few weeks. 

A catalogue of office and factory supplies comes from L., F. 
Grammes & Sons, Inc., Allentown, Pa. Besides showing many 
lines of office supplies, the book lists a variety of metal fit- 
tings and accessories for the manufacturing stationer. 

The Wilson-Jones Loose Leaf Company has distributed a 
summer bargain sheet on items discontinued or subjected to 
construction changes; seconds were also shown, the items be- 
ing mechanically perfect, but slightly soiled or wrinkled 

The Cutler Desk Company, Buffalo, N. Y., has issued a new 
catalogue to commemorate the centennial of the business. The 
catalogue is an elaborate exposition of the varied and extensive 
Cutler lines of office and bank furniture Copies will be sent 
to dealers on request. 

The Van Dorn Iron Works Company, Cleveland, Ohio, sends 
a folder showing what is termed “‘The Biggest Value in a 
New Four-Drawer Steel File.’”” The various points of excel- 
lence are emphasized by detail cuts which refer to the general 
view of the cabinet by red arrows. 

The Polar Manufacturing Company, 105 North Marshall 
street, Philadelphia, Penna., sends the new issue of its cata- 
logue of stationers’ specialties. It follows the plan inaugurated 
some time ago, of a large illustration and brief description of 


each item in large type. Dealers can cut these out of the 
catalogue and mount on cardboard for window display pur- 
poses Seventy-one different items are shown in the cata- 
logue. 

The Safe-Guard Check-Writer Company, Inc., 5 Beekman 
street, New York, N. Y., sends a booklet in colors heralding 

Old Sol’ Will Never Set on the International Model.”" The 
machine carries a dial which will write the currency designa- 
tions of every important country. In the booklet is a compila- 
tion showing the various countries in which each of the 
monetary characters is used. This gives a permanent value 


to the booklet when in the hands of foreign traders and bank- 
ers specializing on foreign paper. 

The Wabash Cabinet Company, Wabash, Ind., sends a pros- 
pectus that goes to dealers. It is a presentation of ‘“Supreme”’ 
quality filing supplies The book shows manufacturing proc- 
esses, illustrates the “unit’’ system of packing practiced by The 
Wabash Cabinet Company, and shows some of the dealers’ 
helps furnished to merchandise the line An innovation is a 
series of marginal illustrations showing the stores of repre- 
sentative dealers in various parts of the United States who 
handle the Wabash lines 

From the Globe-Wernicke Company, Cincinnati, Ohio, come 


several new pieces of printed matter, available as envelope 
stuffers or for package enclosures \ charming booklet in red 
and black shows G-W “Apartment” sectional bookcases in 


various period designs; another booklet shows the steel up- 
right line of filing cabinets in 28-inch depths: ‘“‘Globe’’ small 
sizes of structural strength model steel safes are shown in a 
six-page folder; clip boards are the subject of a six-page folder 
n two colors 

From the National Fibre Company, Yorklyn, Del., come sev- 


eral attractive pieces of printed matte \ thirty-two page 
booklet with cover embossed in three colors tells of “‘Super- 
Seasoned Fibre its manufacture and the wide diversity of 
ises made for it in industry The ‘‘Vul-Cot”” waste basket is 
but one of a host of products from this plant An eight- 
page pamphlet is a technical account of vulcanized fibre from 
th engineering standpoint, reprinted from Metallurgical and 
Chemical Engineering “Vul-Cot’’ waste baskets are shown 


Booklet No. 43 ‘‘Laminar”’ receptacles for mills, shipping 
ooms, factories, etc., are shown in another booklet “The Ma- 
terial With a Million Uses” is a folder showing how “Vul-Cot” 
is threaded, stamped, turned, drilled and embossed 

From the Angle Steel Tool Company, Plainwell, Mich., come 
Several pieces of printed matter. A folder in two colors shows 
a variety of office chairs and stools. Another folder special- 
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Protectograph Check Writer a 





(TRADEMARK REGISTERED) 


The New 
Double-Quick Model 







Two words at once 
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PROTOD-Greenbac—the 
forgery proof checks and 
drafts with the self-can- 
celling ““VOIDS.” 
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Todd Protectograph Co., Inc. 


(ESTABLISHED 1899) 
Also Manufacturers of the *Star* Adding Machine 
1129 University Ave., Rochester, N. Y. 
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i The Profitable Stationery Item 
































Stationers do good business with 















Hiawatha Papers—complete lines 
of all grades and weights enable 
them to meet all requirements. 
Our mill facilities and large dis- 
tribution enable us to sell best 
grades at attractive prices. 


Let us fill all your paper requirements. 


a a tE 


Ask for sample book 
of Hiawatha papers. 


Hamilton Card & Paper House 


27 Greene Street New York, U. 8. A. 
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THE QUSH-FRASER DE LUXE 


The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 


in engineering and governmental departments 


Used like a pencil; just a stroke and the letter or figure is erased- 
For quick, clean, invisible erasing it is incomparable. 


USH-FRASER 


An IDEAL Office Equipment Specialty 

combining luxury and economy 
THE FLEXIBLE DIAMOND 
BRUSH — ITS SECRET 


= 


Sells at Sight to typists. — 


apeers, bookkeepers a: 
ftsmen 
Made in 14K Gold finish. At 


your dealers or mailed direct 
tpaid insured for 50c in 
loney Order or + 
Liberal terms to the trade. 
Assembled twelve in handsome 
gold and silver display carton. 


Rush Eraser 
Company 


9200SA&K 
Building 
SYRACUSE, 












Representatives for 
ollan 


and Dutch East Indies: 


BLIKMAN & 
SARTORIUS 
































Machine Bookkeeping Devices 


Ledger Binders Solid Post Binders 


Sectional Post Binders Indexes and Sheets 
J. SILBERMAN, Pres. J. T. JEMISON, Vice-Pres. 


SILBERMAN CO., Inc. 


MANUFACTURERS 
157 William St. New York, N. Y. 


Established 1911 
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izes on stools. A bulletin shows printers’ steel tools, equiy 
ment and cabinets. 

The J. G. Blair Company, Huntington, Penna has issued 
new catalogue, listing a complete line of pen-and-ink and pen 
tablets, as well as composition, note, order and business form 
books, loose leaf tablets and fillers, steel-die embossed and 
printed tablets, papeteries, envelopes, folder and flat pape 
and score tablets. Included in the catalogue is a brief 
tory of the origin and development of the tablet business 





School. 

The Gem City Business College, Quincy, I!l, has sent out 
fifty-fourth annual year book. This is a handsome publicatio: 
showing views of the different departments, portraits of ind 
vidual students and views of groups page half-tone shows 
Miss Elsie Keller, expert Remington operator, demonstrating 
to the students in an assembling room. 

Dealer. 

The R. P. Childs Stamp Company, Springfield, Mass 
mailed a catalogue to its trade 

From The Baughman Stationery Company, Richmond, Va 


comes Catalogue No. 52, covering office supplies The con- 
cluding pages are devoted to office furniture and safes 

Desk Series No. 1 from the Interstate Printing and Station- 
ery Company, 3410-14 Third avenue, New York, N. Y shows 
selections from ‘The Office Guide,’ a treatise on commercial 
Stationery which is in preparation. A variety of office utilities 
is shown. 


Accessory Advertising Matter. 


New prices on adjustable stencils have been distribut to 
the trade by S. W. Reese & Company, 55 Ann street, New 
York, N. Y¥ 

A streamer in colors features vacation uses of the “Ever 
sharp” pencil and the Wahl pen. Dealers may secure 


streamer from The Wahl Company, Chicago. 

The Polar Manufacturing Company, 105 North Marshall 
street, Philadelphia, Penna., has a series of electrotypes of its 
products which are furnished to dealers for catalogue and dis- 
play advertising use. 

The Wilson-Jones Loose Leaf Company has distributed 
proof sheet of advertising plates furnished to dealers hese 
are furnished in stereotype or matrix form, in singl ind 
double column space. 

Electrotypes for dealer advertising are furnished by The 
Wahl Company, Chicago, Ill The designs are all commanding 
in any position in the newspaper makeup, and will attract 
the attention of readers. 

Dealers of the Weis Manufacturing Company can secure 
printed copies of “Filing Suggestions’’ for distribution to their 
trade. The book is a compendium of filing methods illustrat 
with Weis products that fit the various conditions described 

The Art Metal Construction Company has contracted with a 
sign company to place on display windows of dealers through- 
out the country a gold-leaf window sign bearing the comp: 
trade mark and the words: “Art Metal Steel Office Equipment 


Price Revisions. 
Changes in prices on penholders have been published by 
A. W. Faber, Inc., Newark, N. J 


The Shaw-Walker Company, Muskegon, Mich., has named 
new prices on the small model home safes. 


Current prices on desks and tables are given in a list from 
the National Desk Company, Herkimer, N. Y 


The Tablet & Ticket Company, Chicago, Il., has announced 
new prices on its brunze and embessed labels. 
New prices covering the Henry T. Adama Manufacturing 


Company’s lines have been mailed from Chicago 
Current prices on Hoosier desks, tables, ete., are quot 
a list from the Hoosier Desk Company, Jasper, Ind 
The A. D. Joslin Manufacturing Company, 223-33 West Erie 


street, Chicago, Ill., has revised prices on its ‘“‘Eclipss time 
stamp. 

New prices applying on List No. 9 have been sent to the 
trade by the Chicago Gymnasium Equipment Company 1s 


West Lake street, Chicago, 

The Hoosier Desk Company, Jasper, ind., has published new 
prices on the “D’’ line of desks for teachers and for offices 
requiring inexpensive furniture 

Current prices on “Qualified’’ and other brands of adding 
machine paper made by the Central Paper Company, Mer ha, 
Wis., have been circulated to the trade. 


House Organ Philosophy. 


The man who drew the line between capital and labor did a 
crooked job badly.—The Stencil (A. B. Dick Company). 


* * > 


Many a train of thought is wrecked by an inconsequential 
remark.—Direct Reflections (James F. Newcomb & Company, 
Inc.). 

> > . 

No one was ever married yet who knew what all the wedding 
presents were for.—Wales Visible (Wales Adding Machine Com 
pany). 

” * 7 

The man whose principles are right never has to advertise 
them, his principles advertise him.—The Webster Way (1 Ss 
Webster Company). 

> 7 * 


The folks who suffer because they are misunderstood would 
suffer a good deal more if they were understood The N-P 
Imprint (The Namaskett Press, Inc.). 

. * . 


Every call back you make adds to the cost of selling your 
product, and so helps to increase the general cost of living 
Burroughs Bulletin (Burroughs Adding Machine Company) 
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‘‘Non-Clogging’’ 
Stapling Machine No. 1 








THE DEVICE THAT PREVENTS CLOGGING 
Patented Jan. 9, 1923. Other Patents Pending. 


Modern Business requires efficient equipment. 
Compo is built with this always in mind. 


THE COMPO CORP. 


Westport, Conn. 


“COM P O—it never fouls in the clinches” 
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OUR letterheads and busi- 

ness cards are your press 
agents—your advanced guard. 
For the integrity and financial 
standing of your organization 
is reflected in your stationery, 
cards, etc. 
We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill. 
But copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 


Let us send you an estimate on 
your next stationery order. 


The American Embossing Co. 
BUFFALO, N. Y. 


192-96 Seneca Street 


























EVOLUTION 


The recent introduction of ring books bound in 
HAND-BOARDED COWHIDE LEATHERS is 
the greatest step toward perfection since we 
originated morocco binding seventeen years ago 
and ONE-PIECE, ALL-LEATHER covers four- 


teen years ago. 


G7 cinuine 
Subbed 


HAND-BOARDED, ALL-LEATHER 
RING BOOKS are made in Memos, 
Price Books, Diaries, Address Books 
$My Finances$, $My Budget?. 
Black and mahogany covers. 

Made Exclusively by 


TRUSSELL MANUFACTURING CO. 
3 Cherry Street Poughkeepsie, N. Y. 














do not for the printer 
“K. B.’ BLANKS, in the preparation of bonds and 
B.’ 


who uses 


stock certificates, because “K. B.” BLANKS get the 
orders. They are steel-engraved like a bank note. 
They look like real money. That is why dealers and 
investors in securities prefer them to all others. They 
are irresistible. They have an order-compelling w- 
er all their own. They are money-makers. Get busy. 


Get samples. Get business! 


KIHN BROTHERS, BANK NOTE ENGRAVERS AND PRINTERS 
205-209 West Nineteenth St., New York City, U. 8. A. 
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LINCOLN 


“CONCAVE” represents the highest degree 
of perfection yet attained in the construction 
of concave keys. 





QM A mv 


Specify Concave? 
LINCOLN “CONCAVE” KEYS 


distribute the force of the stroke over the sur- 
face of the finger—thus saving nerve-energy. 
The lines of construction of Lincoln “Con- 
cave” Keys are very pleasing to the eye—the 
practical construction is immediately accepted 
by all users of rubber keys. Get our Pre-War 
Key Sales Plan Now. 


LINCOLN RUBBER KEY CO. 


27 Thames St. New York, N. Y. 


ZO0=*NCA4HNZON 


Every User of the 
Telephone is Going 






,. to Appreciate this 


- * Telephone 


wee Larlushion 


OUR customers will be quick to see the ad- 
vantages of telephoning with these Davol 
Ear Cushions. A big, comfortable, close-fitting 
cup of soft rubber. Fits all telephone receivers. 





OTHER DAVOL STATIONERS’ SUPPLIES 
Rubber Bands Marsh Finger Pads 


Extra strong and lively Tohelp wherever business 
—popular sizesinhandy is picking up— eliminate 
boxes. mistakes and losses. 


Davol Typewriter Cushion Feet 


To take the jar and noise from typewriters. Made in screw 
and plug fitting for Underwood, L. C. Smith, Smith-Premier 
and Remington typewriters. Sell for 75c a set of four. 


Order all genuine Davol Stationers’ Supplies direct from us 


DAVOL RUBBER COMPANY 


Established 1874 
Executive Offices and Factory, PROVIDENCE, R. I. 














STEINBRO 


Card Case 


Lays flat in the 
pocket. 


No Metal— 
No Flaps— 
No Buttons 


PULL 
the ribbon 
cards come up 






OO 
Made in Genuine Leather 
in Five Sizes. 


Real Quick Sellers 


eS ES TTA AS 


7 ie 
Art Memo Book 


A handsome little memo book embossed 
and decorated in colors, convenient size for 
pocket, 2}x4. Made in genuine leather 
and imitation leather. 





PAT. APP. FOR 


Liberal Discount 
to the Trade 
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Our display cards will bring in new trade to your 
store. Send for samples and prices. Do it today. 


STEIN BROS. & CO. 


426 S. Clinton St. Dept. O-1 Chicago, IIl. 

















CARBONS 


“Ry 
Ty, 
RIBBONS 


Our Silent Salesman 
‘*‘Samples’’ Will 
Convince You 








ALLEN & COMPANY 


General Offices and Factory: 


11-13 Vandewater St., New York, N.Y. 














1923 


OFFICE 


HOUSE ORGANS | 
t 


Paragraphic reviews of 
the house organ field, classified for convemte? 
rejerence. 


August, 























current issues from 


; 


Manufacturer. 


ink Book Manufacturing Company, 
Blank Book News 


The Columbus Bik Colum- 
bus, Ohio, publishes The 
The Red Envelope (United States 
rated the history of the Raynor & Perkins 
and the James Bell envelope machine 
The “Y and E” Idea (Yawman and 
Company) announced the addition of the 


Envelope Company) nar- 
Envelope Company 


Manufacturing 
Evening 


Erbe 
Saturday 


Post to the company’s list of national advertising media. 

“The Story of Linoleum’ in Security Salesman (Steel Equip- 
ment Corporation) told the manufacturing processes that pro- 
duce the linoleum used on ‘“‘Security’’ desk and file tops 

Results (Monroe Calculating Machine Company) printed an 
issue devoted to electric power. The lead article, and the cover 


design, feature the Mississippi River power plant at Keokuk, 


lowa 
Graphite 
fidence in 


printed ‘“Con- 
salesmen. 


Crucibie 
short s¢ 


Company) 


rmons for 


(Joseph Dixon 


Selling in a series of 


It showed how confidence is the basis on which the dealer’s 
trust is based 

Loose Leaf Notes (Wilson-Jones Loose Leaf Company) re- 
printed comment in a house organ, showing that the ‘“‘Green- 
back”’ ring book as a marketing proposition has taken place 
with many popular favorites of years’ standing. 


The Sundstrand Keyboard (Sundstrand Adding Machine Com- 
pany) published a contribution by S. J. Davilla, Jr., super- 
visor of Southern agencies. ‘Selling on Demonstrations’ told 
th essentials of making a demonstration pave the way to 
the sale 
Wales 
slant on 
bearing down on 
Supervisors were 

their respective 

Telephone Fact (Kellogg Switchboard & 
cited the popularity of radio in a count made by 
traveling on an elevated train to the Loop in Chicago 
ing from one the coach only, they saw 479 ae 
the North city to the business district 


(Wales Adding Machine Company) gave a new 

contests. A cartoon showed the contestants 

‘Quota,’ each swimming in a choppy sea. The 

shown in skiffs, megaphoning encouragement 
candidates. 


News 


sales 


Supply Company) 
two boys 

Count- 
side of rials from 


limits 


The Stencil (A. B. Dick Company) is full of constructive 
suggestions on merchandising the Mimeograph and Mimeo- 
scope The importance of supply sales is stressed The sale 
of a single machine is an entering wedge that brings the buyer 
back time and time again for stencils and ink 

An excellent suggestion is made in Tips and Nibs (The 


Wahl Company) The salesmen can use a reading glass to 
show customers the effect of the rifled tip of the “Eversharp”’ 
pencil on the lead as it is fed out It is a graphic way of 
showing how the lead is securely held in the rifled tip 

The Coach (published co-operatively by the Boorum & Pease 
Company, Eberhard Faber, Sanford Manufacturing Company 
and the C. Howard Hunt Pen Company) presented an amus- 
ing feature, ““‘Who’s Who in the Stationery Underworld.” “E 
Z. Goin” is the dealer who has time for everything except 
business 

Art Metal 
nounced a 


schedule for July to 


Service (Art Metal Construction Company) an- 
contest and printed a suggested advertising 


enable the dealer to develop his territory 


sales 


intensively. The schedule showed direct mail dispatches, win- 
dow displays, store distributions of folders and blotters and 
interior displays. 

Salesmen who follow up mailings of new sample books fre- 


accord- 
Casual 
sample book or cata- 
facts about the prod- 


quently have an opportunity to do constructive work, 
ing to an item in Scrits (Strathmore Paper Company). 
inquiry is made as to the arrival of the 
logue, and opportunity to tell additional 
uct is frequently given. 

The Faultless Bulletin 
mentioned an exhibit conducted at 
F. Murphy’s Sons Company during the convention of the 
Pennsylvania state bankers’ association Various Faultless 
products which are used in conjunction with machine posting 
equipments were shown in the exhibit 

“Lower Your Sights’’ said the Burroughs Bulletin (Burroughs 
Adding Machine Company). The analogy of hunting game and 
business was shown, and the need of shotgun campaigns for 


(Stationers Loose Leaf Company) 
Philadelphia by The William 


small game stressed. Rifle shooting for big game doesn’t keep 
the pot boiling as regularly as campaigns for smaller sales 


which are 

The Corona 
ported a novel 
Stewart's, Inc 
writer from a k 
been used ten ye 
with a number of 
was aroused 


Globe-Wernicke 


made frequently, and aggregate high. 

Bulletin (Corona Typewriter Company, Inc.) re- 
advertising stunt originated by Clay Price, of 
Dallas, Texas. He secured a veteran type- 
cal user, with a testimonial showing it had 
ars. This was shown in the display window 
new models grouped about it. Much interest 
(The Globe-Wernicke 


Doings Company) re- 


ported an unusual sale of steel filing cabinets. The J. K. 
Gill Company, Portland, Ore., sold a battery to a music dealer 
for housing sheet music. The installation was found to be 


ore efficient than the pigeonholes or boxes ordinarily used by 


the music trades The plan simplifies indexing titles or sub- 
jects, and facilitates quick finding 
“What of the Luncheon Clubs?’ asks Merle Thorpe Busi- 


ness Magazine (Burroughs Adding Machine Company) and then 
inswers his own question An impression that there are too 
luncheon clubs for the good of local chambers of com- 
nerce is dispelled. The parent bodies of the Rotary, Kiwanis. 
Civitan, Optimist, Lion and Exchange clubs all advocate that 
their local members join the home town chamber of commerce 

Analysis of the different types of appeal in the organ 
was urged by Direct Reflections (James F. Newe Com- 


many 


house 


omb & 
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HUNTS PENS 


ROUND POINTED PENS 
SILVERINE PENS 
SPEEDBALL PENS 
SPRING PENCIL CLIPS 
BULL DOG CLIPS 
DUAL-USE CARD CLIPS 
PEN HOLDERS 

















The Patent 
Opening 
Does It! 







ut 


FACTS AND FEATURES 
that make 


ECLIPSE Pneumatic INK WELLS 

Good Wells to Buy 

, durability, acid-proof material. 
Patent opening that keeps fingers, pen- 

holder, and ink clean; and does away 

with plungers and covers. 











are: beauty 


Broad variety of 
flexibility of choice. 


styles, permitting 


See them at your stationer’s. 
Eclipse 3-Well set 







General Eclipse Co. 
Dept. A 


DANIELSON, 
CONN. 
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in this 
special all-steel corporation desk will win the 
approval of your customers instantly. 


The features embodied 


exclusive 


Not only is it as beautiful as the most ex- 
pensive wood desk, which it resembles, but 
its acetylene and electric spot welded con- 
struction—its genuine battleship linoleum 
writing surface—its double-thick panels inter- 
laid with asbestos—its knock-down construc- 
tion for economy, and its exceptionally low 
price with an unusually large discount to the 
retailer, all combine to make it a fast seller 
and a money maker for you. Write us. 


Jamestown Metal Desk Co., Inc. 


Jamestown, N. Y. 
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JAMESTCWN 
Santas 
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TRINER POST OFFICE 
SCALE No. 9 


Specially designed for U. S. Post Office Service 


Cuts down Postal costs. 

—Used where a variance of 1/64 oz. means 
a saving of thousands. 
—Pronounced by experts as the 
commercial model ever produced. 
—Extra heavy and precise construction 
without the objectionable features of the 
old type beam scale. 

—Many new and desirable points of in- 
teresting construction to make good sales 
talks and excellent window displays. 
—Write for full particulars. 


TRINER SCALE & MFG. CO. 
2714 W. 2i1st St. CHICAGO, ILL. 


best 





APPLIANCES Augus 
pany, Inc.) The editor knows the elements of his 
tion which the house organ must appeal to He sho 
rule to measure the matter in each issue which has 
interest for his various classes of readers A general 
can be established for each class, and maintained with 
tical accuracy in every issue. 

Honest Injun (The Wabash Cabinet Company) in l 
contribution well-worth the careful study of every s s 
“Do You Register?” by J. J. Hanlon, manager offic 
department of the W. K. Stewart Company, Indianapolis 
Mr. Hanlon makes the point that too many salesmen cal i 
perfunctory manner and do not make a definite impre 
The man who delivers ideas helpful to the prospect is 
bered and gets in line for business. 

‘*Style’ in Business Letters’’ in The Office Economis s 
written by Arthur Bechtol to indicate the need for unifor! 
in style capitalization and abbreviations in business < ré 
spondence He showed how newspapers and periodicals ma 
tain this uniformity, and that it can be introduced into bus 
ness letter writing to produce a harmony of correspo! 
from all departments that may address a customer 
supplying materials and merchandise 

An appreciation of Benjamin Franklin appeared in The R 
Standard (Royal Typewriter Company, Inc.) Robert D. ¥ 
a salesman in the metropolitan department, wrote of “Beni: 
min Franklin, Salesman.’’ The biggest sale made by Franklir 
according to this writer, was selling the idea of the nited 
States as a political unit to the King of France “‘at ; ¢ 
when the future of the colonies looked rather less bright 
that of Russia does at the present time.” 

Whispers (The Noiseless Typewriter Company) conta ia 
number of interesting and amusing articles ‘Noise is 
Health"’ was written by Bernard MacFadden, the noted 1 > 
alist on health and development subjects, now taking ! 
other realm; “The Story of ‘The Hair Shirt,’’’ by Frank I 
Adams; “Have Time Fighting for You,’ by C. L. Jord " 
scientific presentation of sounds of various sorts, eac} pe 
making a graph through a lens Whispers reciprocat he 
kindly feeling of bankers toward the Noiseless typewriter by 
showing pictures and describing prominent financial 
tions 

Dealer. 

The Corona Typewriter Company, Ltd., London, England is 
instituted a house organ for dealers called “Corona Broad 
caster.” 

Pliny’s Bulletin (Pliny L. Allen & Company) gave th over 
of its July issue to the National flag. printing also the poer 
“The Red, the White and the Blue.” 

A number of “Stunts That Paid Dividends’’ were narrated 
in The Shepherd Staff (The Henry O. Shepherd Company) 
Most of the plans were for advertising to the consumer, re- 
ceived when he unpacked his purchases. 

Civie spirit was displayed in Pliny’s Bulletin (Pliny L. Alls 
Company) in an inspirational article extolling the icific 
Northwest, and calling on residents to impress on the u- 
sands of summer visitors the opportunities of the vicinity 

The Shepard Staff (The Herry O Shepard Compa ) 
planned its July issue so that every executive in any business 
was addressed in some one of the articles. These individual 
appeals were adroitly put and should have “registered’’ wel 

“Song Birds and Bird Songs” in Common Sense Corlies 
Macy & Company, Inc.), printed various songs about rds 
with interesting comments on bird lore, written by I rni- 
thologist who knows more about the birds than one writer whe 
was quoted 

Common Sense (Corlies, Macy & Company, Inc.) told ‘As 
Others See Us” how American railway cars and metropolitan 
stations contrast with those of Europe. Here the walls of the 
stations and sides of the cars are free from advertising 
Abroad they are plastered with signs, so, as the writer puts it 
“In London I can never tell whether a bus is going Cole 
man’s mustard, Monkey Brand soap or Schweppe’s mineral 
water.”’ 

House organ editors are frequently at a loss to determin 
how much good the publication does the business The ffice 
Cat (The Richmond & Backus Company) used the following 
editorial to find out “If you have found any enjoyment the 
Office Cat ard believe it merits your support, we have a sug 
gestion to make to those of our readers who are not at pres- 
ent favoring us with orders A majority of those included « 
our mailing list are regular customers, buying either } 
firm they represent or on their own account However 
are some two thousand recipients of the Office Cat wh ive 
never given us an opportunity to demonstrate our al to 
serve them If each of those two thousand were to send us 
an order, even once a year, for stationery or printing W ( 
mean two thousand extra orders, and would mors+ ! 
justify our faith in the Cat.”’ 

Frankness like this should show the “hold-outs” th 
tion to the publisher of the newsv sheet 

Internal. 

Diamond Dust (Hall Lithographing Company) has t 
vacation for the summer It has operated continuous a 
year without a single lay-off 

The Gill-O-Gram (The J. K. Gill Company) called | 
to be boosters for the store Many opportunities ne tore 
employees to do publicity work for the establishment 2g 
friends, in an inoffensive and proper manner 

Portraits of high-power salesmen were grouped in ril 
ing manner in the Burroughs Bulletin (Burroughs Adding Ma 
chine Company) They are members of the ‘All St ib 
and the portraits were grouped to spell out these wor The 
individual letters were outlined in red, the design v 
two-page spread 

The tramp printer had his counterpart in the tra pe 
mill workers, according to an article in the Strathn ean 
(Strathmore Paper Company) Thess itinerants s} zed 
on intermittent employment, traveling from mill n nd 
not at all averse to accepting help from fellow craftsmen unti 
employment was found. 

The Gill-O-Gram (The J. K. Gill Company) printe: g 
gestion by the window trimmer Salesfolk should w 
display windows so they know what is on display, and ( 
department the goods may be purchased. It somet I 
pens that a customer inquires about items shown n 
dows, and the salesman does not even know they are ¢ 
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Quick! 
Safe! 


Economical !| 
Indexing 


With [[BECO 
Index Tabs 





With Ubeco Index Tabs you can 
ndex quickly any type of card rec 
ord, ledger price list, shelf, or any 
thing else that needs to be indexed 
quickly, safely and at low cost 
Ubecos are strips of transparent in 
dex tabbing. Labels are piaced in 
the tabs to index the record The 
tabs are then cut to fit the label 
ind gummed to the article to be in 
dexed 

Ubeco Index Tabs are big profit- 
makers for the stationer Sold in 
eight colors and three widths. There 
is a size and color to suit every 
need Send today for our dealer’s 
proposition outlining our entire 


plan of dealer cooperation No ob 





igation 


United Business Equipment Company 


111-113 Albany St. Dept. 9 Boston, Mass. 





The man who wants a desk 
wants a cuspidor 


—if not every time, at least often 
enough so it pays your salesmen to 
suggest it along with other “desk 
accessories.” 


The AMCOIN line gives you 86 
neat, practical designs in nickel- 
plated or polished brass. Finest ma- 
terial and workmanship. 


The FAVORITE 
(see illustration) is 
a ready seller for 
offices, hotels, or 
homes. Two sizes, 
10 in. or 8% in. 
diameter. Either 
size in polished brass 
or nickel - plated 
finish. 





Write for the Aldrich Cuspidor Catalogue 


Aldrich Mfg. Co., Inc. 


57 Illinois St. BUFFALO, N. Y. 

















The New Polar Battleship Linoleum 


DESK PAD 


6 Important Features 


1. The nuisance of renewing blotters is eliminated— 
the surface is harder than blotter surtace. 


~ 


. Sanitary—the linoleum can be washed clean with 
a wet cloth when soiled or spotted with ink. 

. Stiff yet flexible. 

Will lie perfectly flat on any smooth surface. 

It is most durably constructed. 

6. Will wear a life-time under ordinary care. 


WRITE FOR THE NEW POLAR CATALOGUE 


Which Explains and Illustrates Our 40 Practical Office Items 


POLAR MFG. CO. 


105 N. Marshall St. Philadelphia, Pa. 


n> Ww 














The Defiance Eyelet Punch 


A combination punch and eyelet set—thor- 
oughly reliable, fully guaranteed and constantly 
in stock. Also Defiance Eyelets. 
















F ae Largest Desk Calendar 


i >, House in the 


— —_—_——_———— 
TA World 


Me a 








GEM and 
PERFECTION 
LINES 





Perfection No. 30 


**House of Service’’ 





DEFIANCE © 
| St te 


SALES CORPORATION 
72 Spring Street 


NEW YORK 


Stationers’ Glassware, Hardware & Specialties 

















August, 1923. 


APPLIANCES 





226 OFFICE 





This Big, Handy GLUEY Tube and our prices sent for the asking. 








ACTUAL 
SIZE 





ISP ESS MASS 


SPEED UP AND KEEP UP YOUR PASTE SALES 


The Big GLUEY Handy Tube ts the clean and convenient way to use paste Get a Tube 

for every pasting purpose in the office, school or home. This ts the actual for Your Desk 7 

size of the GLUEY Tube packed 12 in a handsome display counter carton. 444ress Dept. 117 
ENVELOPE 


REYNOLDS SEALER 


The Most Simple Sealer Made — also Most Durable 


Don’t buy a demon- 
stration — buy use. 


Write us today 
Address Dept. 117 

















"OV O@/e@/ } 7 
} yO @/e 













Pay for your Sealer 
ONLY ONCE— 
when you buy it. 
TheREYNOLDS 
requires no sup- 
plies or replace- 
ments. Willlasta 
business lifetime. 


\ 6 v 
" es 4 





The Tim is the Perfect Calculating Machine 


After 18 Years of Continuous Development 


THE TIM CALCULATING MACHINE CO. 


Office potionce 






















ee Aa Sole Agents North America 
riends. General Offices, 332 S. Michigan Ave. Chicago 
REYNOLDS ENVELOPE SEALER CO. REPRESENTATIVES WANTED 
ees! 11 NO. MARKET ST., CTC AG © queues 
& RACTE Iz a 
° Improved : ty: : — + — } 10c Pkts. 
"Your Store Style “L” hia Sell for. . $15 
PPV VV VV VY Oak Cost .... 10 
Dignified Department Comonet — 
AN the Society Lady, Business 5x15x13; Profit . $5 
Man or College Folks of your 








city come into your store and 
place their orders for Beautiful 
Engraved Stationery—can they? 





Millions of people use 











Give these items a little thought: 
Wedding Invitations—Removal 
Announcements — Calling and 
Business Cards—Steel Die Em- 
bossed Commercial and Mon- 
ogram Stationery. Write for our 
Sample Cabinet and Proposition a 
to Associates. 











ECKER & COMPANY, Inc. 
Engrovers, Plate Printers, Stee! Die Embossers 
Wholesale 
414 North Twelfth Bivd. 





Seint Louis, Mo. 














“MOORE PUSH-PINS 
Glass Heads—Steel Points 


Moore Push-Less Hangers 
“The Hanger with the Twist” 


To “Hang Up Things’’ in homes, offices and schools. 
our jobber or direct. 


MOORE PUSH-PIN CO. (Wayne Junction) PHILADELPHIA, PA. 









SSUUURAANAOUAUEGUAOCUUEEAEOOUAEEEOOEOAEEEEEEEOESTEEEEUAOEEEEEOMOOSEROOCUOEREOEOOEEEEOAOOEEOPOOUOEEREROEOOEEEROOOO DEED CO UUEEEEOEOOSEEOOOOOOOEEREEOE OO EENEES ED DDZ: 


“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight in ounces, also cost in 
cents on all classes of mail matter. 


National.......... 4 lbs. Ibs. 

Pn ¢ecéounes lbs. eee 12 Ibs. 

Columbian ........- Ibs. 1 OSS ae Ibs. 

dna anac en eee Oi Standard ... 2.0.0. 2 Ibs. 

Coeeeeet oc cccccces 1lb. Standard ......... 4 lbs. 
Parcel Post Scales 


Banks and husiness houses use “‘Pelouze” 
Scales because of their accuracy, reliability and 
durability. 

ASK FOR A “PELOUZE” SCALE 


PELOUZE MANUFACTURING CO. 
232-242 E. OHIO ST. CHICAGO 
Hee 





© 


“STANDARD” 





al 
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‘**<CAPITOL’’ 


The base is a block of clear, solid glass, one inch thick 
pin cup is mou 


base a nove ind convenient feature 




















Pat Dex 


No. 6135S Each rrr + Base only.... $2.00 


ded in the glass, forming an integral part of the 


INKSTAND SETS 





Pat. Dec. 23, °138 
No. 6235S Each..... . $3.75 
(Supplied with 3” or 3%” Capitel Inkstands—Bases Will Fit Any Square Inkstand of These Dimensions) 


CUSHMAN AND DENISON MANUFACTURING COMPANY, 120-126 Eleventh Avenue, New York, N. Y. 


Base. OOlY.s..6eckes $2.50 











FOR ALL MAKES 
OF TYPEWRITERS 












EASILY 
SIMPLE ATTACHED 
P PERMANENTLY 

SILENT FASTENED 
SANITARY 

WILL es 

STOP ALL 

VIBRATION DUST PROOF 


AND NON-SKID 
RETAIL PRICE, $2.00 PER SET. 
Write For Dealers’ Proposition 

THE ROBINSON-PINNEY CO., 576 Mission Street, San Francisco 


TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
Record the hour and minute A. M. & 
P. M., firm name and character of the 
transaction—such as Received, Sent 
Out, Started, Finished, etc. 


MODEL A 
“Visible” Printing 
TIME STAMP 


Prints on top of 
the paper. 
Write for Folder No. § 


THE THOMPSON TIME STAMP CO., Inc. 
10814 Fulton St. New York, N. Y. 


















MODEL B MODEL A 








CLEANLINESS AND LONG LIFE 





THE MASTER KEY 


Cleanliness appeals to the stenographer. Long life (3 
years’ guarantee) appeals to the BUYER 
These are but 2 of many reasons MASTER KEYS are 
so quickly bought 
Write for Samples and Sales Talk 


Speed Key Mfg. Co., Inc. 


37 Columbus Place Brooklyn, N. Y. 











tc” PINCH-ON aes 


Made of geanine solid brass, a beautiful lustre finish, 3 


sizes, Nos. 0, 2, packed 100 to carton, also in bulk. 
Quality and cost being the deciding factors with your trade, 
you will find this line the most profitable to handle. Ask 
your jobber, insist that he supply you with the best, 


Treiber-Cahill Mfg. Co 
818 Park St. 
Syracuse, N. Y. 


John W. Messimore 
GOSHEN, IND. 
Representative for Chicago 
and Vicinity. 











Rig fpRAND 


















ULE 











No. 583 New “Duralu min” Handle Eraser 
This handle will not split nor crack, nor will the blade come out. 





su MILLER BRO'S 
=. 
. “ore S06 sows POINTED 


———— 


The Original Bow! Pointed Pens. 
MILLER BROS. 


Meriden, Conn. 








MILLER BRO'S 
tr BOWL POINTED 


Styles to Please All Hands 
305 Broadway, N. Y. 











_(MILLERIG{RAND 
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We specialize on imprint fountain pens for the jobbing, retail and mail order trade. Prompt service in 
repairs. All work is done in our own shops. We make all modern designs in Lever Self-Filling, Screw Cap, 
Non Leakable and Slip Cap Fountain Pens; also Stylos—Fully Guaranteed. The export trade is skillfully 
handled. A host of business friends abroad testifies to our close study of their requirements. Our latest 
novelty—pen No. 110 (shown below) worn with sautoir ribbon or watch chain, has proved to be a big 
success. 
Get in touch with us at once. Our prices assure you good profits; Beaumel quality pleases users. 
D. W. BEAUMEL & CO., Inc. 
=~" Established 1884 OFFICE AND FACTORY: 
| O) 17-27 Vandewater Street New York 


Pacific Coast Representatives 
Anderson-Davis Company 
351 Empire Bidg. Seattle, Wash. 


ttt 

















“Phone” Without Being Overheard © 


The wonderful sanitary 





° ° ° EPHONE PRIViciy rsa 
Whispering Mouthpiece ere NUMBERS 
enables you to talk freely with- LIBERTY COLORS 
out being overheard—hold se- SILVER MARKING 
cret conversation—every ad- TACKS TACKS 





vantage of a booth telephone. a) ) 
A scientific marvel and positive ; 
comfort in telephoning. Sold Counter Display Solidhed “Eyelet “Pliers 
> on 30-day, money-back guarantee. This ACOMBINATION PUNCH 

\ little specialty literally sells itself, from AND EYELET SET 
{ Send for circular or order from your Jobber. Solidbed “Eyelets 


THE COLYTT LABORATORIES, Mfrs. SOLIDHED TACK CoO. 
Dept. H 565 W. Washington St., Chicago 37 Murray St..N. Y 














“NOT A SPLIT PEN” A Quick Selling Stationery Item 


Coit’s Ball Bearing Show Card Pens THE FAULTLESS KEY RING 
DEALERS — Send for our sada, he "FAULTLESS wa 
Counter Display Board of 12 i | 


Pens on 30 days trial at 
our expense. 


| MakeYourOwn 
| Show Card 


Save Time and Money 
Sizes 1/16”, %” to 1” inclusive. 






Just set a display card of these on your showcase—almost every other cus- 
tomer will buy one in addition to the article he came in for. A useful, con- 


Manufactured by venient and durable key chain —retails at 10c. Send us $3.60 for your first 
. Xo gross lot — you'll re-order soon. 
Bridgeport Pen Co. Sample upon request 











Bridgeport, Connecticut, U.S.A. THE BEEBE CO., 64 Bruce Ave., Yonkers, N. Y. 








“The top closes itself” 


The PRESTO 


An improved automatic 
closing inkstand 


No complicated parts. 


Moderate in price. 
Write for particulars. 


Bachrach Specialty Co. 


2275 Third Ave. New York, N. Y. 














ist, 1923. OFFIC! 


rubber 








World’s Quality Standard Erasers 


Fill the Bill For 
Every Kind of Office Worker 


Weldon Roberts Rubber Co. Newark,N. J. U.S.A. 


APPLIANCES 229 


Weldon Roberts 


erasers 





SILK-Y - FIBRE 


TYPEWRITER RIBBONS 


One HUNDRED perfect im- 
pressions can be made from a 
single spot and without filling 
the type. 


You owe it to your business to 
try 2ut this excellent line. 





Cooper Carbon Coated Paper Co. 
4606-8 Montrose Ave. Chicago, III. 





Here’s the Checking Pencil you have 
been looking for 


A 2-in-| mechanical pencil using black or colored leads. Made 
of imitation ivory, a highly polished material which is light and 
durable. Very easily operated, leads can be propelled, repelled 
and expelled. 


Half Size 


These leads are of a very small diameter and extremely strong. 
which eliminates constant breaking and sharpening. Leads can 
be furnished in the following colors: Red, Blue, Green, Black, 
Yellow and Indelible. 


SCHAEFER NOVELTY CO. 


8415-17 SUPERIOR AVENUE CLEVELAND, OHIO 














‘ Every Typewriter Supply Dealer 


Should Sell the Superior (2 in 1) Brush 


It is most convenient for use with any typewriter or adding 
machine and is particularly adapted to the intricate passages 
of multiplying and dividing machines. One end is of tough, 
smooth bristles twisted in wire; the other end is of hair 
tightly bound and cut square for cleaning ‘“‘one way” places 


= 


HARTEQROD 


eEG. US. PAT OF FICE 


You can sell these brushes with 
every other ribbon or carbon order. 
Send us $3.00 for sample dozen and ask 
the gross price. 


SUPERIOR BRUSH CO. 


Hartford, Connecticut 














Rough Typewriters 
All Standard Makes 


(Regal Rebuilt Royals) 
Write for new price List No. 60 dated July Ist, 1923 


REGAL TYPEWRITER COMPANY, Inc. 


359 Broadway, New York City, U.S. A. 
12-14 S. Jefferson Street, Chicago, IIl. 


Cable address: 
**REGALTYPE”, N. Y. 


MARCUS HARWITZ 
General Manager 

















Supplied in ten sizes: 
for catalogs furnished. 





such covers and sheets make 
convenient as the most expensively bound book. 
to 2 in. Liberal discount to the trade. Samples free. Cuts 


MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed. Loose leaf sheets exert a certain amount of strain, tending to force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches. Morden Swivel Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, nor 
sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 
Used for student note books, stenographers’ note books, eyeletted covers, metre reader books, 
band books, catalogs, swatch books, every conceivable variety of loose leaf books; and all loose 
sheets, charts, drawings, blue prints, maps, fashion plates, clippings, pictures, postcards, fabrics, 


in fact for any classified matter in loose leaf form. 
Loose leaf sheets need not be held in expensive binders. Heavy manila, or other material, 
cut to proper size to form outside protection covers, with Morden Swivel Rings inserted through 


a flat-opening book, costing but a few cents, yet as durable and 


THE MORDEN MANUFACTURING CORPORATION 
WATERBURY, CONNECTICUT 
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Leon Isaacs & Co. ee eeiteeiiaies alk Turmer & Harrison 


GL a NS HIGHEST GRADE SILVER-ALLOY PENS 
STANDARD STEEL PENS we RusstA MoOHETA PENS 


SILVER-PLATED PENS COR TE CRASS GOLD-PLATED PENS 


WE ARE ASKING FOR 
YOUR BUSINESS 


The Turner & Harrison Pen Manufacturing Co., Inc. 


ESTABLISHED 1876— 















me TURNER & HARRISON 
Silvan 29 QO ALLOY 















FALCON PEN WORKS 1211-1213-1215 Spring Garden Street 
-y ~y Fy Philadelphia, Pa. 











BeNCUNESAEVNMNEN NEON VEMNENAEVRENNE VENAE AAEM NENA GRUREN ACOA REM MEMMEDREMNEM AE ENEMA AEN AC ENA 


LERIG® A“2 in 1” 


o,2 


iim’ 
MAMA 


GUMMED WASHERS 














double functions % 





well—the “2in1” %& 


PATCHES : IIs  Clemco Desk = 
: TNE SeicasG USA has personality; & 
2) it is versatile, $% 
NUMBERS 3 Let us send you com- poop : 
1 AND 2 $ plete information. A ako keep books, & 
ACTUAL SIZE $ postal inquiry will figure costs, etc. es 
2 get prompt attention. Both fill their §$% 

3 

ed 

My 








Made from Cloth or Tough Rope Paper. Packed 100 to a = 
Box, 10 Boxes to a Carton—Covered Cartons. The Clemetsen Company Clemco does_ so ‘S 
y) mae without sacrificing } 
THOMAS STATY. MFG. CO, | = 1-51: Division St SiGe s'snsie 
Ss CHICAGO, ILL. instance. ns 
SPRINGFIELD OHIO | =: z 
MAMAAAAAAAAAAAAAAAAAAAA AAA RAR AAA AAA 

Use one of EXTRA DOLLARS 


are added to the profits of the dealer who 
handles HEYER’S REFILLING COM- 
POSITION for use in filling hektograph 
pans and gelatine duplicators of all makes. 


The Heyer Duplicator Company manu- 
factures Hektographs, Gelatine Dupli- 


cators, Film Duplicators, and sup- 
plies. We also furnish the trade 


Esleeck’s Thin Papers 


for Copies of Letters and Forms 








Fidelity Onion Skin Emco Onion Skin with stencil org ane ial for the 
° P Mimeograph an eostyle dupli- 
Superior Manifold cators at lowest prices. HEKTOcRaPH 


Write for literature. Domestic and — me" 

foreign inquiries given prompt attention. 2% <= 
The Heyer Duplicator Co. 12 

18 S. Wells St., CHICAGO, ILL. 








Esleeck Mfg. Co. Turners Falls, Mass. 


















BAKELITE 3 


Either in Stylo or Fountain Pens Also Manufacturers for the Trade 


PARAMOUNT PEN CO., Inc. 


63 Irving Street Jersey City, N. J. 
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Remanufactured typewriters are GOOD typewriters— 
A Super Grade Remanufactured Typewriter 


‘a ‘al 


Eig 


represents a superior value. 
a reputation on its own merits. 
accurate. 
practically free from repairs. 


Trede Mark sure the greatest degree of legibility. 


UNITED TYPEWRITER EXCHANGE CO., 
137 High Street, 


Cable Address ‘“‘UNITYPEXCO” Boston 


It has gained 

Speedy and 
It is economical in operation and 
The clear and 
perfectiy formed type faces and styles in- 
And 
its most valuable asset—consistent and re- 


liable performance and endurance. 


The constant demand for Super Grade Re- 
manufactured Typewriters is conclusive 
proof and testimony as to their merit. We 
have a price list ready to send to you. 
Ask for it. 


Wholesalers 
BOSTON, MASS. 








TRINER 
POST OFFICE SCALES 


used in the Shipping Room in- 
sure correct postage and weight, 
efficient handling of parcel post 
and express, and better de- 
liveries—for life. 


Triner All-steel Scales in use 
in 52,000 U. S. Post Offices 
for computing postage ‘and re- 
weighing of mails. 








Write for Booklet No. 18 


Triner Sales Co. 
53 W. Jackson Blvd. 
CHICAGO, ILL. 






















BOEHNER IMPROVED 
CARD HOLDER 


‘The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as @& 
full case of cards. 


When a card is with- 
drawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
™m rocco; metal parts highly nickel plated. 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers. 


Shornwes Biswas Co. 






LEATHER NOVELTIES 





102 For Orece 





Jacoe Bornean Avumoms. us nore 














Trademarks 
and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, 

conscientious service. Write for terms. Book free. 


Specialty—Typewriting and Adding Machines, Address 
E. G. SIGGERS  %¢7,28,¥.,U. Buildias 


















Bigger Profits 


on Typewriters and 
Adding Machines 


That’s what our 
‘“*Speciais”’ 
mean to the dealer. 
If you haven't heard about them, write us today. 
Established 1901 


Manufacturers Typewriter Clearing House, Inc. 
193 N. Dearborn Chicago, Illinois 


















































Trays. 


PEERLESS SANITARY LINE 





Write for Catalogue 


WastePaper 
Baskets 


Letter Trays, Mail and 
Tape Baskets, Space 
Baskets, Build-up 


UNIFORM MESH AND FULL 
GAUGE WIRE 


Special Baskets Made to Order 


PEERLESS WIRE GOODS COMPANY 


20 East Jackson Blvd. 





CHICAGO 
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mp , DAISY 
| 1 77) Indestructible” 
Waste Baskets 
Popular 
Practical 
Profitable 
Guarantee—Genuine “Daisy In- 
destructible’ Waste Baskets are 
makers to withstand the extraor- 


dinary wear and tear of office 
use for five years. 


WRITE FOR PRICES 


THE MASSILLON WIRE BASKET CO. 
MASSILLON, OHIO 














STAPLING MACHINES and STAPLES 


Embody all the very latest im 
provements in stapling W 
make five different sizes ¢ 
machines and staples, affording 
a selection for almost every 
requirement If you 1 





SIGN PRINTING 





For printing signs, show cards, price tickets, etc. 


HANS H. HELLESO 


2444 Ainslie Street 
CHICAGO, ILLINOIS 











A. H. IRVIN COMPANY, Curwensville, Pa. 
Washburn’'s 


The wondertu/ 


O. K. Paper Fastener 


A two-in-one Fastener which may be used for temporary or permanent work 
The temporary Fastener may be converted into a permanent Fastener by turn 
ing the paper piercing point over the plate, within the broken embossing, de- 
signed for that purpose. 
This is the only paper fastener of this sort having a double use. 

Write for Samples with Prices ‘ 
THE O. K. MANUFACTURING CO. Oswego, New York 











EUREKA Eye Shade 


and draughtsmen who, because of their fine, close work, 
need particular eye protection. The Eureka, fashioned from 
green celluloid, bound on both edges, properly ventilated 
and adjustable is another popular style of the complete 
“CESCO” line. 






312 
Ask for Catalog 


CHICAGO EYE SHIELD CO. 


Warren Ave., SAN FRANCISCO OFFICE 








receives enthusiastic recommendation from expert mechanics ~ 








NICKEL PLATED 
BRASS 


RINGS 


WILL NOT RUST 
FOR 


LOOSELEAF BOOKS, PAMPHLETS 
BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


PACKED 100 IN A BOX PRICE PER 100, $2.50 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 




















300 
CHICAGO, ILL. 268 Market St. 
Drawing Inks, Blacks and Colors 


Eternal Writing Ink 
Engrossing ink 
Taurine Mucliage 
Pheto Mounter Paste 
Drawing Board and Library 
Office Paste 


Mucilage 
Liquid Paste 
Vegeta bie Glue, etc., ete. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Pricesgive 
good profits, 

Consumers, emancipate yourselves from the use of 
corrosive and ill-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They will 
be ¢ revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto, 


CHAS. M. HIGGINS & CO., 22fiea" Tats ana wanscrees 


Maia Office and Factory, Brooklyn, N. Y., U. S. A, New York-Chicage-Lendes 























USEFUL : l DO 
IN EVERY we “ihe y° 
ombination Punc ® 
ae and Eyelet Set. Will ‘e 
punch a 3/16 hole in \ 
SHOP Paper, Cardboard, | \\ 
Order NOW! Leather, Etc. i \ 


Also inserts and fastens |! \ 
3/16” Diameter Eyelets. 

Each packed in a box with 
} instructions “How to Use.” 


Samson Eyelets for 
this tool give best 
results. 





sine, | “SAMSON SHORT” “SAMSON LONG” 


Packed 500 to Box—10 Boxes to Carton, Also in Bulk 
For Speedier Work Order the Ajax Eyelet Fastener 


MACHINE APPLIANCE CORPORATION 
351-353 JAY STREET BROOKLYN, N. Y. 
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Model 8 


Bristow 





Radial 
Distributor 
A correspondence distributor with a capacity for the aver- 
age office Eight compartments take care of most needs; 
the number can be reduced and the capacity increased, by 


removing partitions. This is a popular size for business not 
requiring the larger models. 

DEALERS—tThis device is in general use among business 
offices throughout the U. S., and accepted as the best Made 
regularly in four sizes. You should have it in your store, 
| Write for particulars. 


STANLEY R. BRISTOW 
171 WASHINGTON ST. NEWARK, N. J. 








, SIMONSON 


. Patented Metal Tip Guides 


For Vertical Letter Files, Card 
Systems and Check Files, Are 
Indestructible 
















None Genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 





FREE Samples Sent on Request 
Discounts to Dealers 


R. A. SIMONSON e Co. 
122 S. Michigan Ave. CAGO 








‘Steel- “Strong Coin Trays 


f FOR STORING 
7 WRAPPED COINS 


Made of sheet steel, it is the only durable 
tray for holding suitable ouantities of wrapped 
coins for vault storage or counter use. 


Trays for all coins are same width and length 

interior steps regulate number of rouleau 
stored in each tray. Interlocking corners per- 
mit of nesting. Enameled in different colors 
for each coin. x : 


WhiTE FOR ILLUSTRATED CIRCULAR 
SOLD BY ALL LEADING STATIONERS 


. 


The C. L. Gowney Company 














———— 
—— 


Cincinnati, Ohio 


























leans METAL and 
R I BBER TYPE in 
stantly without brush 
ing Is not inflam 
mable and is non- 
explosive Attractive 
offers to dealers 
R. O. SMITH MFG. CO. 


708 Third Ave. 
Seattle, Wash, 




















LEENZWELL TYPEWRITER 





BRUSH 
CLEANS THE ENTIRE MACHINE. Best Brush om the Market, Is equally as 


useful in cleaning all office equipment such as 


Adding Machines Duplicating Machines Rubber Stamps 
Addressing Machines Envelope Sealers Scales 

Bookkeeping Machines Folding Machines Time Stamps & Clocks 
Calculating Machines Inkwells Small parts in Furniture 
Check Protectors Letter Openers & Stationery Racks 


Made of Black China Bristles. Retails 35c. Big Profit to You. 


M f Al 
ARTHUR W. HAHN, $i2-fi.4 i205 ot 195201 Lafrste Sret 








New Martinsville Line 


Stationers often consider 
glassware a “dead weight”— 
something that must be car- 
ried without profit. But NEW 
MARTINSVILLE _ glassware 
“comes across” and it is prof- 
itable. Expert workmanship, 
superior raw materials and methods, attention to 
details produce attractive sales compelling ar- 
ticles. NEW MARTINSVILLE dealers show re- 
sults that substantiate our claims. Write us—we 
will explain how glassware may be made profit- 
able to you. 



















NEW MARTINSVILLE GLASS MFG. COMPANY 


| NEW MARTINSVILLE, W. VA. 











Original Thin 
COLORED LEADS 


FOR ALL 
EVERPOINTED PENCILS 


RED-BLUE- GREEN 


These leads are 





proving very 

por Att . a popular and 
AM. FADER should b « 
REWARSS, ms stocked by ev 
at ve ery stationer. 


CHE CHING, I age: 


Finest quality 


made 


A. W. FABER, Inc. Newark, N. J. 











Quick Sellers—Big Money Makers 


“Instant” Desk 
us a and Handy Files 
Their pocket pages keep 
papers in order but instantly 





accessible, indexed A to Z, 1 to 
31, or special) classified by 
celluloid covered, removable in- 
dex tabs. 


Idea Books 


with pasteless pocket pages for 
news clippings, ar. advts., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 

Portrait, Photo, Postcard, 

Autograph, Disc Record. 
Scrap Books — Memory Books 
Write for prices and special discounts, 


W. G. Horn, Bro. & Co. fx 200 Sth Ave, New York 
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The Standard Line 


Watermanis((deaiFountain Pen 


Self-Filling, Safety and Regular Types 


Ll E. Waterman Company, 129 So. State St., Chicago 





EED2I'90 Moistener 


The “New-way” for stamps; 

labels, envelopes, fingers. 
Guaranteed fast seller. 
Liberal dealer discounts. 


RIVET-O MFG. CO. 


Dept. P. ORANGE. MASS, 














RIBBONS 


MULTIGRAP RE-INKED 


AZ process costs only $6.00 a dozen. Try it. 
Our A trial order will convince you that it is 
the best Re-Inking you can buy. 


W. SCOTT INGRAM, Inc. 


TYPEWRITERS 


REBUILT ROUGH 
Our prices are always in 
keeping with the times. 


YOUNG TYPEWRITER CoO. 











NEW YORK CITY 








THUMB TACKS PEN AND PENCIL CLIPS 
TELEPHONE ROLLS TELEPHONE TABLETS 
PEN RACKS CLOTHES LINE REELS 
PAPER CLIPS STRIP RACKS 
FASTENERS PAL THE PENCIL 





FOR THE WHOLESALE AND RETAIL TRADE 


Re-Inking Dept., 65 W. Broadway NEW YORK CITY 654 W. Randolph Street CHICAGO 
THE HOGE MANUFACTURING CO., INC. CERTIFIED—GUARANTEED 


RUBBER BANDS 


Pure in Fact — Not in Name Only 


Clear, Pure Rubber Is Very Light in Weight 
Mere Bands in a Pound — Less Cost — More Durable 


1 to 10,000 Pounds—All Standard Sizes 


VULCO RUBBER FABRICS CO. 
Dept. O, 63 E. 8th Street NEW YORK CITY 

















ar SALES & 
DO a 


Sane ann SELL MORE GOODS |! 
Electric Cost - about 3 cents a day - Capacity over 150 lbs 
Five Year Iron Clad Guarantee -- Special Price by Mail .. 


l=" _ ELECTRIC WINDOW SALESMAN CO. SinS?*%i" eg 











SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 








WOOD CUTS ror 
RUBBER STAMPS trapz 








SAMUEL H. MOSS 
36 East 23d St. 


New York 











Real Eye Protection 


Working under adverse lighting conditions subjects the 
eyes to 4 strain that results in headaches, weak eyesight 
and sometimes more serious injury. The Feather- 
A t Eyeshade is constru to protect the wearer's 
eyes from glaring artificial or natural lights or brilliant 
reflections. Durable, hygienic, adjustable, lightweight. 

Where it touches the forehead, the celluloid is curled, 

J ty = = omeate. round surface—no binding to 
gus Sirty parts to bre ak out. Lies flat on 
esk. Your 54 — will receive prompt attention. 


The Featherwe.gat Eyeshade Co., Merchantville, N. J. 











“Typewriter Ribbons and Carbon Paper 


For the Typewriter, Adding Machines 
Time Clocks. Put up for the trade. 


Oficial and Empire Brands, or in plain boxes with imprint if desired 
SNELLING & SON ™*""SRoOxKtTN Nene 


, N. 
Exclusive Territory Rights Not Entertained 








‘GOLD PENS--au Shapes ¢ and Styles 


Imprint 

Work a 

Specialty 

All makes Gold, Fountain, Stylographic Pens. Pencil Cases puteotiy 
repaired and returned day received. Satisfaction guaranteed 


GAYDOUL GOLD PEN CO0., Inc., 64-68 Fulton St., New York 





LOOSE ‘ FOS CO <1: 


‘Che CE. SHEPPARD Co. 


LEAF SYSTEM 


Vi Alst 614.8 St. Island C 
” Noo York City as 








Smokers stands 
and ash trays 





Made of solid mahogany or walnut and furnished with good 
quality glass inserts. Stand has heavy iron base: ash tray 
has thick layer of felt on bottom to prevent scratching desk 
Write for catalog of this high grade specialty line 


H. & H. WOOD NOVELTY COMPANY 


1554 Third Avenue New York City 














ADDING MACHINE ROLLS 


For all makes of Machines 
THE PERFECT ROLL—guaranteed to contain 
250 linear feet. Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 
folio basis. 

We make all size rolls. 

Write for prices’ giving detailed specifications, 





Nr! Lists 


Will help you increese sales 


Send for FREE catalog showing 
details covering names of your 
t rospective customers. 

Ce a sand »rices are given on 
erent Mailing Lists. 


99 ussieaeed c 
0 va — of each 


Ross-could Co a. St. Louis 















GEORGE IRISH PAPER CO., Manufacturers 
BUFFALO, N. Y. 
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DEALERS & SALESMEN 


Nielson’s typewriter cushion foot is 
the finest on the market. Thisshock 
absorber really cuts out noise and 
increases speed of operator. We 
make ‘“‘Stayon”’ rubber platen 
twirlers, typewriter felt pa and 
pneumatic typewriter speed keys. 


NIELSON SUPPLY CO. 
810 First Nat. Bank Bidg., Chicago 








200 Experienced Young Men Wanted 


By Million Doliar International company, expanding 
entire organization. 
QUALIFICATIONS: 


20 to 35 years of age. College education or equivalent. Must have been 
in business for 2 years, preferably for yourself, or as retail clerk, office 
manager, or engineer. 

Write for examination form on which to make your application Corre” 


spondence strictly confidential 
Buffalo, N. Y. 









Wenn 


HEL 4 " ALL MAKES ON HAND 
" REBUILTS ARE THE BEST 


SENO FOR OUR NEW PRICE LIST & DEALERS DISCOUNTS 


HEADOU ARTER, SALES ~ EXCHANGES~ COVERS=- INK PARTS 


~REBUILTS-REPAIRS- TYPE -‘AND 














1H. H. COLLINS 
Eureka Ink Eradicator 


ORIGINAL Beware of Imitations BEST 
MANUFACTURED EXCLUSIVELY BY 
Collins Ink Eradicator Co. 
401 13th St., Hoboken, N. J. 





6 











Address Dept. 507, P.O. Box 419, 
WE SELL ALL MAKES 
OF TYPEWRITERS 
Quality Price Service 
Prompt Shipment 


Rebuilts Roughs Renovated 
Large stock on hand. Get in touch with us today. 
CAPITAL TYPEWRITER COMPANY, 


312 Broadway, New York, N. Y. 
(Cable Address, CAPSALES, New York — All Codes) 


Inc. 














As a subscriber to 
OFFICE APPLIANCES 


You can save poe own valuable time by pass- 
ing your problems on to us and letting us 
“look it up” for you. 
Domestic, two years for $3.00. Canada, two years 
for $4.00. Foreign, two years for $5.00. 


The Office Appliance Co. 


417 So. Dearborn Street, Chicago 











NATIONAL CABINET LETTER FILES 


NATIONAL Transfer Cases and Indexes are manufactured 
for all of the flat-drawer letter files in use, such as Amberg, 
Art Metal, Globe, National, Wabash and others. In ordering 
these goods, mention make of cabinet and the number of 
index, or the front label on the drawer. We also make 
transfer cases and indexes for vertical letter files and voucher 
boxes. Shelf boxes, bank and office outfits, etc., made to order. 


FRED W. COX CoO., (Not Inc.) 618 So. Canal St., Chicago 








WRITE US FOR PRICES 


On adding, listing and calculating machines, typewriters, multigraphs’ 
dictaphones, checkwriters, duplicating machines, mail-om-eters, time 
clocks, safes and steel lockers, new and second-hand office furniture, and 
all office devices. 

We are the largest dealers of the kind east of the Rocky Mountains 
and will save you half on your office needs. Everything first-class; noth- 
ing cheap but the price. Write Today and Save Money. 


Chicago Safe & Merchandise Co. it4dorTiNois 








EGGENS-HAMBLER COMPANY 


MANUFACTURERS OF 
FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 
180 BROADWAY NEW YORK 





- PROTECTORS 
Ulu 


—SPECIAL DISCOUNTS TO DEALERS———-——— 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 





| Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
Pens Attended to Promptly. 
- EXPORT TRADE SOLICITED 
Acme Gold Pen Co., 17-27 VandewaterSt., New York 
Established 1884 


Manufacturers of Fine Gold Pens 











Gazornife _ Handy Office Knife 


simple way so that new blades can 
be inserted. An eraser, cardboard 
cutter, ad clipper, — sharpener 
and make-ready knife. Holds any 
razor blade. Retails 26c. Trial or- 
der twelve on play card, $2.00, 
prepaid. 


GITS CO., 5512 Potomac Ave. 
Chicago, Ill. 























MORTON’S ODORLESS 
TYPEWRITER OIL 


IN USE EVERYWHERE 
The world’s best lubricant for Typewriters, Adding 
‘Machines and all delicate machinery. 
Cc ae | a ne _ e 
Write today for free samp pr 
MORTON MFG. CO. Louisville, Ky., USA. 
Export orders given careful attention 











Live Responsible Representatives WANTED 
A Complete Line of 
STENO BOOKS LEGAL PADS 
WHITE BOND and MANILA PADS 
TYPEWRITER PAPERS, COLUMNAR ANALYSIS 
Some good territory is still available. 
Write us promptly. 
HANO-WEINKRANTZ CO., INC., Manufacturers 
133-135-137 Mulberry St. New York City 


PADS 











OFFICE EQUIPMENT—BIG SAVINGS! 


Fully reconditioned and serviceable as new 
Multigraphs, hand or electric operated, Automatic Feed, 
Printing Ink and Signature Attachments, also Drums and 


Stands. Mimeographs, Folding and ey a 
Addressing Machines, Grap' h 
Cabinets, trays and frames. 

Write us your requirements 


John Price Jones Corp. 150 Nassau St. New York e 
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YOUR HEADQUARTERS FOR SOME 
WELL KNOWN ITEMS IN OUR LINE 


Printing Outfits Railroad Ribbon Daters Time Stamps Self Inkers Numbering Machines Seals 
Band Daters Price and Sign Markers Stamping Inks Stamp Pads Stamp Racks Solid Rubber Type 
and 


EVERYTHING FOR THE RUBBER STAMP MAKER 























Our position as factory distributers enables us to sell at factory prices—our large stocks insure prompt delivery. 
You will be interested in our general descriptive catalog; let us send you a copy. Address the distributer in 
your district. 

DISTRIBUTERS EAST OF CLEVELAND AND NEW ORLEANS DISTRIBUTERS CLEVELAND, NEW ORLEANS AND WEST 


R. A. Stewart & Co. The Superior Type Company 


80 Duane Street New York, N. Y. 3940 Ravenswood Avenue Chicago, III. 








ILUEOUUUUUUUULUTULUA ATU 


QVUUAUUGSUULUILUU LULL 


HULU. LAMM 


DMN HNL LLL LLU 


“Vi 3 99 To us “M. B” stands for “MON BUREAU” 
e 27- To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable medium for you if you want to 
sell your goods in France. And why should you not? Don’t you know that 
American goods and especially Office furniture and 
modern office appliances are very popular and 


much needed there? 


M. B. claims to be the most valuable advertising medium 
in France as far as business circles are concerned. This is 
a very logical and simple proposition; M. B. has been the 
first publication to advocate modern business methods in 
France. So it’s no wonder if it is read practically by 
every progressive firm in the country. Not only is it 
read, but it is carefully kept for reference and this 
accounts for the wonderful selling power of its publicity. 


- 22% MON BUREAU is particularly fitted to render you 
iF 't—280\ signal services if you wish to extend your trade on the 
Continent of Europe, in France, Belgium, Switzerland, 
Spain, Italy and Rumania. 


Ask for free copy. It is very likely to mean a most profitable 
turn in your affairs. 









The Advertising Manager MON BUREAU  pakis‘7-"FRANCE 
_————— 


UANLLVUULUUIUUVULLLUUUNALUUUEUC AAU 
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st, 1923 OFFIC] \PPLIANCES 237 














N-W PAPER GOODS CO. 
A Complete Line of 


Mailing and Filing Envelopes for Stationery Trade 


Their quality, workmanship and service which they will render, make them the most econom- 


ical for every purpose. 
Flat and Expanding Envelopes for Mailing and Filing. 
Vertical File Pockets and Folders. 
Partition Wallets, (2, 3 and 6 Pockets) 
Congress Tie and One-Piece Crush Envelopes. 
Open End Legal Envelopes and Thumb Cut 
Tension and Tone rue Clasp Catalog Envelopes. 
Filing Jackets for Attorneys and Accountants. 


Write for New Price List and Discount Sheet just off the press. 


Northwestern Paper Goods Company 


Manufacturers and Printers of Stationers’ Envelopes 
General Offices and Factory : : St. Paul, Minnesota 
Sales Offices and Stock Carried at 


CHICAGO —416 So Dearborn Street LOS ANGELES, CALIF.—620 Roberts Bldg. NEW YORK—22 Thames Street 




















Office 
Specialties 


for the Desk 
and Chair 





Fox Folding Desk Pad with Work Distributors (Pat.) 


Send for catalog 


and standardize on 


‘“‘U-NEED-ME”’ 
Specialties 


Geo. E. Fox & Co. 


Manufacturers 


325 W. Ohio Street CHICAGO, U.S. A. 





























Fox Calendar Desk Pad 
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Emerson Binders Emerson Binders 
will hold one or a are carried in stock 
thousand sheets, in three different 
either quantity grades. All sizes, 

securely. stiff or flexible. 





EMERSON BINDERS > 


The Barrett 
Service Idea 
you find out what your 


customer wants to put into 
a binder, submit the problem 
to us, we will make up a sam- 
ple binder, just right, and tell 
you how much it will cost 















you in any quantity you say x 
. —all you have to do is to Multiple Binder 
Congressional Binder show it to your customer and : 
; Sai get the order. For Pamphlets—No Punching 
Capacity Unlimited—Two E Required— Will hold one 
Feet If You Wish Today is a Good Day to Go or a dozen. 











low 
‘37 The Barrett Bindery Co. 


AUS 
oe 1328 W. Monroe Street : Chicago, Ill. 









EXPANDING POSTS 
AMBART PUNCHES 
GUMMED SEALS 
BRASS EYELETS, ETC. 























GUNN JINO DESKS 


TRADE MARK REGISTERED [\, 


With Inlaid LinoTops _;/stented and All Styles:All Finishes 


Grand Rapids Made. 


Stands Supreme for Service, Beauty, and Real Desk 
comfort. LINO isa specially prepared fabric, scientifically 
treated, making it impervious to stains, and the ideal writ- 


ing surface. 
The soft, dull shade of green is restful to the eyes. LINO 
eliminates plate glass and desk pads. 


Catalog and Sample of Top 
mailed Without Charge 


THE GUNN FURNITURE 
COMPANY 


GRAND RAPIDS, MICH. 


New Yori: Salesrooms: 11 East 3éth St. 


PRESTON FURNITURE CO., Ltd. 
PRESTON, CANADA 
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The Individual Line Means Sales For You! 


Whitedge EFFICIENCY combines distinction of ap- 
pearance with practical utility. A one-quarter inch mar- 
gin of white tissue stamps this paper as DIFFERENT at 
the first glance, prevents treeing or curling and enables 
the typist to handle the paper without soiling work or 


. . \ Ne hands. 
Its DIFFERENT appearance is a help to your sales 


¢ ORNS force in gaining the interest of the HARD TO SELL 





buyer. The excellent results and clear copies produced 
make it possible for you to outsell your competitor. 


Liacs WHITEDGE EFFICIENCY is a complete line all 
> rarbon Paper under one name, all at one price. Three separate coat- 
ings: WHITEDGE EFFICIENCY SUPER-WEAR for 
durability; WHITEDGE EFFICIENCY DE LUXE for 
clean sharp work; WHITEDGE EFFICIENCY NOISE- 
LESS, especially adapted for use on the NOISELESS 


typewriter. 


Typewriter la 





H. M STORMS CO 





f 
' 


’RcoRDs ererNAY 


TRADE MARK 





Packed in handsome boxes, feather, light and standard 
weights; blue, black and purple colors. 


Itis INDIVIDUAL but costs no more than the ordinary 
kind. Write for samples and prices and watch RESULTS. 


Dep't C., 553 Grand Ave., Brooklyn, N. Y. 
H. M. Storms Co. es NEW YORK ac: WORLD BLDG. 


MANUFACTURERS OF CARBON PAPER, TYPEWRITER RIBBONS, CARBON ROLLS, ETC. 












































Old Hampshire Gift Boxes 
A Gift of Refinement 


selecting gift boxes for your discriminating customers as much care 
should be given to the quality of the paper as to the appearance of the 
box. Refinement, good taste and good breeding are expressed in one’s 
stationery. 

Old Hampshire gift boxes combine the two essential requisites of well 
dressed containers and quality paper. 

Write for illustrated catalogue. 


Fine Stationery Department 


Hampshire Paper Company 


SO. HADLEY FALLS, MASS. 
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Mail Containers 





O 
C) 
O 
o 
are used in every line of business and they o 
cover the mailing needs of any and all of . 
your customers. a 
O 
The TENSION line includes open-end 4 


gO 

O 

Oo 

CO) 

O 

O 

Oo 

Oj 

Oo 

O 

O 

oO 

a 

a tension envelopes, double metal - clasp 
. envelopes, single metal-clasp envelopes, 
fs metal-flap clasp envelopes, document 
1 envelopes, photo-mailing envelopes, filing 
envelopes, folders, mailing boxes, etc., etc. 
7. You will be especially interested, perhaps, 
5 in the Open-End Tension Envelope you’ve 
QO 

fs seen everywhere and the Metal -Clasp 
ag Envelopes, one type of which is illustrated. 
4 

oO 

QO 

og 

oO 

O 

QO 

O 

O 

O 


Our book, ‘‘Envelope Specialties,” is in itself 
an education in mail containers. Send 
for acopy. It’s yours for the asking. 


joooooooooooooooooooooocoooooooooooooo 


3 . 

: The Tension Envelope Co., Inc. 

: Bush Terminal—33 to 87 34th St., Brooklyn, New York o 

g Telephone Sunset 6000 a 

: : 

Q O 

fs : 
0 

: : 
a 


o 
3 
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De [UXe, 


Qoyal Wlue 


Ledgers and Post Binders 


EAUTY and utility have been combined in producing binders that will with- 


‘seen eee ee eee ee ee 


stand hard usage and still retain their appearance. The red russia leather 
back and corners and royal blue corduroy sides produces binders of very rich 
appearance, that will not easily soil. 

Metal parts are the standard De Luxe Ledger, and Post Binder metals. The 
De Luxe Unconditional Guarantee applies to the Goyal Glue line, as well as 


every other item of our manufacture. 








Goyal Vlue Ledgers WRoyal Glue Post Binders 


NuMBER NUMBER, 





. DIAME 2 AND LocKING D LET AN 
Stock No. Sneet Size. Capacity Or ' ox c . List Price Stock No. |SuHeet Size|Mecuanism - oe = oe List Price 
( or Posts Posts | 
e r\ - by 
5143. (914x113 1! 4 7\% $19.00 - - _ os was 
ao. in tcesee oa” Pol “ 5943. (91%4x1l%| Top 2-54—714 | $10.50 
5243 |914x1li%| 2 4-56—71 | 19.00 6043 [91{x11%| End | 2-5—7% | 10.50 
5343  9i4xl1l%& 3 4.5/, —7 l¢ 20.00 : 4 8 , ee ee — 








NOTE.— Ail standard sizes listed on page 6 NOTE.— All standard sizes listed on page 19 


of Catalogue No. 123, will be made on special of Catalogue No. 123 will be made on special 
order at an addition of $1.00 list to stock prices order at an addition of $1.00 list to stock prices 
shown for De Luxe Ledgers. Specials priced shown for Peerless Grade 1 Post Binders. 
at an addition of $1.00 list to special table Specials priced at an addition of $1.00 list 
shown on page 7. to special table shown on same page. 


WILSON-JONES LOOSE LEAF Co. 


Frank L.Severance ,Vice-President and General Manager 


CHICAGO GENERAL OFFICES AND FACTORY SAN FRANCISCO 


NEW YORK 3300 FRANKLIN BOULEVARD PHIL ADELPHIA 
CHICAGO 


‘eee ee ee ee 
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A Highly Profitable Connection 
for Dealers and Agents 








BELKNAP HELPS 
for DEALERS and AGENTS 


Belknap Dealers and Agents receive 
real co-operation and assistance in the 


selling of the Belknap System. 


The Sales Promotion Department is 
constantly at the disposal of the Dealer 
or Agent, who is in need of information 


and data, 
nished him from time to time. 


besides that which is fur- 


The Advertising Department makes 
use of national publications, and secures 


inquiries. 


It furnishes literature for 


complete local direct-by-mail advertis- 


ing campaigns; 


electrotypes for local 


newspaper advertisements, catalogs, 


folders, and other literature. 


The Educational Department main- 
tains a training school for salesmen, 
and the Dealership Department, under 
the supervision of experienced sales- 


men, lends its assistance. 


The Belknap System rightfully ranks 
at the top of Addressing Systems, and 
every Dealer and Agent, who is willing 
to pay the price of hard work, will make 
more money by handling the Belknap 
System than any other specialized line. 








FIVE POINTS 
of 


BELKNAP SUPERIORITY 
1. A Combination Card Index and Ad- 


dressing System. 


2. Actual reproduction of typewritten 


addresses. 


3. The speediest, simplest and most 


compact system. 


4. The most economical system to in- 


stall and maintain. 


5. A-system so flexible it covers every 


possible addressing requirement. 








Mail Coupon NOW 


L 


Rapid Addressing Machine Co. 
32-G W. 23rd St., New York 


Gentlemen: We are interested in your 
Dealers and Agents proposition. Send 
us full information and particulars. 


Name _ 


Address 


lst casi semenaiidininvasinsinssainenmainn 


An expansion of the organization of the Rapid Ad- 
dressing Machine Company, due to an ever-increasing 
demand for the Belknap System, gives reputable, 
capable Dealers and Agents a rare opportunity to 
make a very profitable connection. 


The Belknap System has a record of successful 
accomplishment, embracing a period of over 38 years. 
It is used all over the world; by 250 or more different 
lines of business, and by small trades-people, as well 
as by national concerns. 

There are Belknap Machines for every conceivable 
addressing requirement, and they range from $67.50 
to $3,700.00 in price. 

It is seldom that an opportunity presents itself for 
you to become identified with an established organiza- 
tion, whose product is highly endorsed by Govern- 
ments, Commercial Institutions, and Individuals. 

Remunerations from guaranteed territories are 
unlimited. They do not stop with the sale of equip- 
ment, but continue with the sale of stencils and other 
supplies. 

For further information and full details of this propo- 
sition, and of the Belknap System, just fill in and mail 
the coupon. 
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BELKNAP SYSTEM 


32-G W. 23rd St. NEW YORK 


Member of the National Association 
of Office Appliance Manufacturers. 





Complete Indexograph Unit, including Motor-Driven 
Indexograph and Filing Cabinet 
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Takes the “Busy” 
out of Business 


With nimble machines to perform routine 
tasks,, much unnecessary and confusing 
hustle and bustle is eliminated from modern 
offices, making calmer decisions, a greater 
degree of accuracy and a higher class of 
personnel possible. 


The average office, however, does not wish 
to maintain a repair shop, and therefore 
dependable trouble proof electric motors 
Standard Postal Permit Printer and Sealer, manufactured by should be chosen for the machines used. 


Standard Envelope Sealer Mfg. Co., Everett, Mass.—Driven 
by G-E Fractional Horsepower Motor, 





G-E Fractional Horsepower Motors are 
standard equipment on a number of the 
best office appliances and any manufacturer 
who makes quality his aim will be glad to 
furnish these reliable motors on _ his 
machines. The names of such manufacturers 
can be secured from any one of our sixty 
sales offices, or from 


General Electric Company 


Fractional Horsepower Motor Sales 
Ft. Wayne, Ind. 
ractional sMotors 
ee eee Good Machines Better” 









AGENERAL ELECTRIC OM GENERAL ELECTRIC PROD GE 


SSB-118 
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If You Were Building a Machine 


for Your Own Use — 


You would naturally want to incorporate in that machine 
those features that have proved to be the most practical 
in every day usage since William Seward Burroughs in- 
vented the first adding machine almost forty years ago. 


You would want a standard keyboard; you would want 
your machine to print ciphers and punctuation auto- 
matically; you would want a flexible keyboard that would 
permit quick correction in any column without rewriting 
the entire item; you would want adding dials where you 
could always read the accumulating total. 


You would want a speedy, accurate machine that would 
add, subtract, multiply and divide; and one that would 
last a business lifetime. 


Today a Burroughs, with all those features and more, is 
within your reach at a price you can afford. And each 
machine is backed by Burroughs Service—a guarantee of 
continuous, profitable operation. 


Burroughs Adding Machine Company 
Detroit, Michigan 














MAIN OFFICES: 
Detroit, Michigan 76 Cannon St., London 
Windsor, Ontario 1 rue des Italiens, Paris 
Other leading cities. 


FACTORIES: 
Detroit Windsor 
Nottingham, Eng. 





Adds - Subtracts 
Multiplies - Divides 





ADDING ~ BOOKKEEPING~ BILLING * CALCULATING MACHINES 
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Woodstock Typewriter Company 
Chicago, U.S. A. 








represents the latest achievement in type- 
writer construction, gives the greatest 
measure of satisfactory service, and a 
quality of work that is unsurpassed. 








BRANCHES 
Chicago Cleveland 
New York Cincinnati 
{ ' Boston Detroit 
| Philadelphia San Francisco 
Pittsburgh 


DISTRIBUTORS EVERYWHERE 





Minneapolis 
Kansas City 
Seattle 
Indianapolis 
Davenport 




















In the quiet of his home, uninterrupted and at ease, 
a man can best tackle the problems that elude solution 
during the crowded day. 


On the ready keys of the Underwood Portable, he 
can give his plans forceful expression—in words that 
promote clear understanding and prompt action— 
words swiftly written and quickly read—typed words. 


PRICE $50 
in the United States. 
The Portable is obtainable at 
Underwood offices in all principal 
cities, or direct by mail. 
Cased: 
Weight 9°, lbs. 
Height 4°. inches, 









BUSINESS NEEDS WINGED WORDS 


Business men all over the world entrust their office 
typing to the Underwood Standard Typewriter. 
Naturally, for their personal use they choose the 
Underwood Portable. 


In every detail of appearance and construction the 
Underwood Portable reflects the experience of the 
world’s largest typewriter manufacturer. 


UNDERWOOD TYPEWRITER COMPANY, INC., UNDERWOOD BUILDING,N. Y. 


Send for 
“Giving Wings to Words’’ 
an illustrated booklet fully 
describing the features of the 
Underwood Standard Portable 
“The Machine 
You Will Eventually 
Carry. . 





UNDERWOOD PORTABLE 














